YJECHNOLOGY: DEPT. 


State of the nation’s economy: 


Up 

Stee.—Production last week was | 
slated at 103.2 percent of industry | 
capacity, the 15th consecutive week 
of greater than capacity output. 
That rate would turn out 2,063,000 
tons. May production totaled 9,094,- 
000 tons, a new record. 

Coprer—Output increased dur- 

ing April to 2,749 tons daily. This 
put the rate above 1,000,000 tons 
a year for first time since June, 

1944. 

Rarmroaps—April net income of 
major lines totaled $45,000,000, up 
$5,000,000 from like 1950 month. 
For four months ended April 30, 
they had net income of $147,000,000, 
compared with $95,000,000 in same 
period last year. 

Business Activity—New York 
Times’ index for week ended June 
2 climbed to 177.9 from 175.2 in 
preceding week. Figure for like 
1950 week was 159.2. | 

INveNTORIES—Overall stocks hit | 
a record high of $68,700,000,000 at | 
end of April, divided as follows: 
manufacturers, $37,700,000,000; 
wholesalers, $11,700,000,000, and 

retailers, $19,400,000,000. The to- 
tal was an increase of $1,900,000,- 
000 over preceding month. 

INCORPORATIONS Charters were 
granted to 7,653 businesses during 
April, four more than in March. 
However, the total was 9 percent 
below April, 1950. 

Money IN CircuLATION — Amount 
totaled $27,520,000,000 on June 6, 
$59,000,000 above preceding week 
and $441,000,000 above like week 


last year. 
* > 


Down 

Auto Crepir—Consumer debt for 
car buying slipped slightly in April, 
the sixth consecutive monthly de- 

cline. Total at end of April was 
$3,930,000,000. A peak of $4,227,000,- 
000 was reached last October. A 
year ago total stood at $3,470,000,- 
000. 

WHOLESALE Prices—Bureau of 
Labor Statistics’ index for week 
ended June 5 declined 0.3 percent 
to 181.9 percent of 1926 average. 
Level was still 15.4 percent above 
year ago. 

Car Tires—Manufacturers’ ship- 
ments totaled 4,872,841 casings in 
April, 15.75 percent below March. 
Production decreased 3.59 percent 
to 5,108,248. With output exceeding 
shipments, inventories at end of 
April amounted to 2,254,915, 9.73 
percent above March. 

Ram Freight—Loadings totaled 
744,644 cars in week ended June 2, 
8.3 percent below preceding week 
but 4.9 percent above like 1950 
week. 

Metats—Silver output in April 
declined 5 percent to 3,510,524 fine 
ounces, and gold production fell 2 
percent to 158,146 fine ounces. | 


The Newspaper of the Industry 


By William Ullman 
Washington Correspondent 


7ASHINGTON.—While the Fed 
eral Reserve Board told Con- 


intention of relaxing Regulation W 
at the moment, the belief still per- 
sisted here that extension of terms 


Sales of New Cars 


Are Picking Up; 
Used Cars Firm 


Dealers Also Report 
Some Improvement 
In Trading Position 


By Bob Gordon 
Associate Editor 
T’S AN uphill battle, but new-car 
sales are beginning to pick up 
after a rather sluggish performance 
during April and May. 
Volume so far in June has been 


better than it was in either of | 


the two preceding months, reports 
indicate, but it has not been so 
great that the June (1950) sales 
total of 583,922 new-car sales is 
in any danger whatsoever. 

Although unit sales in most areas 


are up, dealers are more impressed | 


by the fact that their profit mar- 
gins are improving. It’s not that 


from 15 to 18 months would come 
in the near future. 
Some observers expected that 


_| the action might come tomor- 
| row 
gress last Thursday that it had no! 


(June 19) at the board’s 
weekly meeting. 
Members of the board met 


formally last Wednesday in 


in- 
re- 


(In Field and in 


June 1, 1951 


sponse to a request from Chairman 
|Maybank, of the Senate Banking 


|committee, for the board’s position 
|}on Regulation W. 
+ 


* * 
STATEMENT followed to the 
effect that the board had no 

intention at the moment to change 


Dealers’ Average New-Car Stocks 


Transit to Field) 


BEEBE RBBB E BB B |— 10.2 Cars 


May 1, 1951 


Apr. 1, 1951 


Jan. 1, 1951 


June 1, 1950 





long trades or short discounts have | 
disappeared. In many areas and in 
certain lines, particularly medium- | 
priced cars, these practices are still | 


prevalent. 
* * * 

N ANY dealers, however, have 

stopped overallowing altogeth- 

er, while others have cut down the 


lowances. 
The situation is still spotty, of 
course. While sales volume in June 


is up for cities like Cleveland and | 


Detrcit, it shows a drop in Akron 
and Pittsburgh. 

Measuring against the de- 
pressed totals of April and May, 
however, most areas report im- 
provement this month. Stacked up 
against June, 1950, though, there 
is hardly an area or a maker that 
can point to an increase, 


Faced with lower car production | 


and anticipating some relief in 
credit controls, most dealers are 
optimistic about the future, and 
some are convinced that a short- 


age may be the problem before the 


summer ends. 
* * + 


HE used-car market seems to| 


have stabilized. Prices are hold- 
(Continued on Page 53, Col. 1) 


Price-Rise Pressure Up 


More Auto Makers Join in Criticism 
Of ‘Inadequate’ Ceilings 


By Mac Gordon 
Associate Editor 


EW-CAR manufacturers intensi- | 
fied their pressure on OPS for'| 
price ceiling rises last week in the 
aftermath of another tightening of 
the cost-profit vise. 
Packard openly joined out- | 
spoken Ford and Chrysler Corp. | 
as critics of “inadequate” ceiling 
prices. Packard stated that effec- 
tuation of the “annual improve- 
ment” pay boost would compel it 
to appeal anew for higher prices. 
Hopes for relief in individual 
cases were heightened by OPS’ 


| policy 


recognition of the new-model 
U. S. agency may have launched a 
of individual study and 
action with its decision to allow the 


Chrysler increases, observers said. 
* * * 


ENERAL MOTORS was silent on 


the equity or inequity of current 
new-car prices. The GM policy call- 
ing for absorption of the “annual 
improvement” raise was embraced 
by the Wage Stabilization Board, 
which asked auto makers to apply 

(Continued on Page 46, Col. 1) 


ex- | 
|penses for Chrysler V-8 cars. The 


BEB BER EE SB &— 10.6 Cars 
BEB RB ESE ES SB B i— 12.3 Cars 
BES BEBE BB i— 2.2 Cars 


BEBE BEBE HE SB BS — 10 Cars 


—AUTOMOTIVE NEWS ESTIMATES 


Slight Decline Is Recorded 


By Bernie Thomas 
Associate Editor 


TS average U. S. new-car dealer 


| tory of 10.2 new cars, as compared 


| vey of field stocks. 


| On June 1, the survey found, the 
number of new cars at all dealer- 
ships—plus those warehoused by 
dealers and factories, demonstra- 
tors and still in transit—totaled 





Top Cars 


New-car registrations for four 
months: 
1951 Pos. 

1—412,680 
2—324,299 
3—189,094 
4—153,581 
5—128,523 
6—103,651 
7—103,572 

84,897 
71,978 
55,951 
43,943 
40,662 
37,917 
35,163 
25,943 
22,451 
21,319 
9,602 
9,289 
2,121 
1,266 
932 


1950 Pos. 
427,109— 1 
363,111— 2 

90,253— 8 
157,394—. 3 
133,506— 4 
113,100— 5 
56,416— 9 
95,511— 6 
94,479— 7 
28,375—12 
49,431—10 
44,464—11 
20,318—15 
21,935—14 
23,188—13 
11,398—16 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Mercury 
Stude. 
Chrysler 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 


10,142—17 
8,314—18 
2,189—20 
2,010—21 

Ang.-Pref. 340—22 

Frazer 3,131—19 

Total All Makes 
1,883,475 1,757,652 
For further details see page 

40, today’s issue. 





on June 1 had a potential inven- | 


|with 10.6 on May 1, according to| 
AUTOMOTIVE News’ most recent sur- | 


In Stocks of New Cars 


size of “discounts” and tradein al-| 


| 453,241, as against 482,101 a month 
| before. 

Dealers cited lower production 
schedules at car plants and post- 
war high export shipments as the 
major factors behind new-car 
stocks showing a decline for the 
second month in a row. 

There was no noticeable increase 
in demand during May, they said. 
But no dealer contacted in the sur- 
|vey appeared concerned over..the 
| fact that average stocks at the start 
|of this month were slightly higher 


|than a year ago. 
* * * 


THE average U.‘Sinew-car“dealer 


on June 1, 1950; had ‘a potential 


| inventory of only 10 cars. Dealers 

| recalled, however, that during June 

pa year U. S. plants ° built _more 
(Continued on Page 50. Sol. &. 





Outp ut Steadyfor Week; 





THIS WEEK—NET PAID ABC 


39.819 


credit terms on “autos and such 
things.” 

This was taken as a reflection 
of the board’s traditional disin- 
clination to act under pressure, 

It was pointed out that the board 
could still act Tuesday with the 
implication that it was doing so 
because it felt the time had come 
to ease the position of auto dealers, 
rather than because it succumbed 
to congressional pressure. 

* * * 
OWEVER, the pressure from 
Congress has been great. Mem- 
bers of both Senate and House 
committees have been impressed by 
testimony of car dealers, the UAW- 
CIO, finance companies and others. 

Leading the fight for easier 
credit terms in Congress are Rep. 
Wright Patman, Chairman May- 
bank of the Senate Banking com- 
mittee and Sen. Capehart. 

Senator Ferguson, Michigan Re- 
publican, said last week that he 
felt there is a good chance that the 
time for payment may be extended 
to 18 months, and that the action 
may come in a few days. 

> > 2 


OMPLETE withdrawal of credit 

4 controls by the Federal Reserve 
System rather than mere modifica- 
tion of Regulation W in the exten- 
sion of the Defense Production Act 
should be demanded by industry, it 
was asserted in an address at New 
York by Francis J. Myers, former 
U. S. Senator from Pennsylvania, 
who is now counsel for the Na- 
tional Foundation of Consumer 
Credit, Inc, 

Myers spoke at the first con- 
ference of the foundation, an in- 
ter-industry group concerned with 
the expansion of consumer credit. 
The foundation considered its or- 
ganizational plans and elected its 
first slate of officers. 

John W. Otter, vice-president of 
Philco Corp., was named president; 
Robert A. Seidel, R.C.A. Victor 
division; Thomas D. Griffin, Local 
Loan Co., Chicago; Murrel J. Fisch- 

(Continued on Page 47, Col. 1) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


195,892 


144,728 142,766 


Last Prev. 1950 
Week Week Week 
For complete production totals 
by makes, see table, page 54. 


\ 





ii Seen Ahead 


‘THE auto industry’s future was| 
clouded with scores of rumors} 
|of impending shutdowns, but pro-|} 
|duction held steady in most U. S.| 


| plants last week. 

However, substantial cutbacks in 
car assembly appeared certain after 
July 1—if not before. With most 
makers’ supply situation on a hand- 
to-mouth basis, it is becoming rou- 
tine for parts shortages to tem- 
porarily halt operations at one 
plant or another. 

Last week U. S. plants built 
| 112,990 cars and $1,738 trucks for 
| @ total of 144,728 vehicles, accord- 


to Automotive News’ esti- 

mates, In the previous week, U. 
S. plants built 113,157 cars and 
29,609 trucks—a total of 142,766 
units. 

Although Kaiser-Frazer opera- 
tions continued well below’ normal 
and labor trouble kept Hudson idle 
(Continued on Page 54, Col. 1) 
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Progress Noted 
In Auto Plant 
Defense Work 


Trailmobile Gets 
Sizable Award 
From Ordnance 


DETROIT.—Some new contracts 
and reports of progress on several 
old agreements marked develop- 
ments on the defense contract scene 
last week. 

Trailmobile announced in Cin- 
cinnati that it had been awarded 
a contract for more than 2,000 
Ordnance vans and platform trail- 
ers at a cost of over $4,500,000. 


Oldsmobile reported it “is getting 
into quantity production of 3.5-inch 
bazooka rockets,” only five months 
after receiving a letter of intent 
from the Ordnance Corps. 


Buick revealed plans to build a 
‘large manufacturing plant north 
of Flint for the production of 
Wright J-65 Sapphire jet engines.” 
This is the third plant Buick has 
announced in connection with this 
contract. 

Willys-Overland announced for- 
mation of an Electronics division 
and the “receipt of two developmen- 
tal contracts in the electro-mechan- 
ical field.” 

Details and dollar values of the 
Willys contracts were not dis- 
closed “for reasons of security,” 
the company said. One of the 
contracts was from the Signal 
Corps, while the other was from 
the Glenn L. Martin Aircraft Co. 

In announcing its trailer contract, 
Trailmobile indicated that it will 
perform the primary production, 
engineering on the six-ton, single- 
axle cargo trailer chassis, “which 
are expected to become standard 
for similar units for all branches of 
the armed services.” 

It will be possible to install dif- 
ferent types of bodies interchange- 
ably on the standard chassis, as 


bodies will be bolted, instead of 
welded, to the chassis, the company 
explained. 


The standard chassis will serve 
as a base for platform trailers, 
stake and rack trailers and trailer 
vans. After the units are in pro- 
duction, basic drawings and engi- 
neering data will be supplied to the 
Ordnance Corps, Trailmobile Presi- 
dent George M. Bunker said. 

Although Oldsmobile announced 
that it was getting into quantity 
production of 3.5-inch bazooka 
rockets, General Manager J. F. 
Wolfram explained that peak pro- 
duction on present schedules will 
not be attained until later in the 
summer. 

Buick’s new Sapphire jet engine 
plant in Flint “will be one of the 
largest industrial plants in the 
area” covering over 27 acres, Gen- 
eral 
vealed. 

Buick 


plant in Flint to house part of the 

machining operations on the J-65, 

and plans to build a third factory 
(See DEFENSE, Page 47, Col. 3) 


Man r Ivan L. Wil re-| 
— 7 -_ | program. “One of the best things 


is now building another | 
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| Plane, Car Output at Plymouth's Evansville (Ind.) Plant— 


gram. The Evansville plant comprises 500,000 square feet of production floor space, 200,000 square feet of which is now used for plane output. 
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How the plant was rearranged to combine assembly of the hulls of Grumman Albatross planes and Plymouth cars is shown in this dia-|cent of the manufacturers’ 


Cost-Price Row Taken to Congress 


nual improvement” clauses. But few | views of many smaller members of|stands up, every individual's in- 
of the smaller-volume concerns are | the industry with its appeal to Con- 
|happy about the enforced absorp-| gress. The amendment on labor and 


By Mac Gordon 
Associate Editor 
( YONGRESSIONAL intervention in 

4 the debate over “annual 
provement” pay _ increases 
sought last week by a leading com- 
pany opponent of the government’s 
cost-absorption policy. 

In a formal statement to the 
Senate Banking committee, Ford 
called for a Defense Production 
Act amendment preventing en- 
forced absorption of any rises in 
labor or materials expenses. 

The amendment, if enacted, would 
junk the Wage Stabilization Board 
policy forbidding auto companies 
from using “annual improvement” 
wage raises as a basis for price ad- 
justment requests. The WSB’s clear- 
ance of annual raises endorsed fully 
the General Motors stand promising 
absorption of the increases within 
profits. 

a * + 

T THE risk of UAW-CIO local 

strike action, all companies af- 

fected in the auto industry have 
agreed to comply with the WSB or- 


der and seek approval of their “an-! 


Truman Asks 


im- | 
was | 


tion requirement. 





Lewis Talk Saturday 


To Fan UAW Strife 

DEARBORN, — Civil strife 
within the UAW-CIO will reach 
a heated pitch here Saturday 
with the scheduled address of 
John L. Lewis before a Rouge 
Local 600 rally celebrating the 
10th anniversary of the Ford- 
UAW labor contract, 

Calling Lewis the “No, 1 labor 
guy in the U. S.” Local 600 
President Carl Stellato told a 
press conference Thursday that 
the huge local was prepared to 
lead an opposition movement 
“within the UAW” to the “un- 
democratic” policies of union 
President Walter P. Reuther. 
Reuther on Wednesday urged 
UAW members to shun_ the 
Local 600 celebration, 





|materials costs was one of three 


Thus, Ford is championing the | Suggested by the company on the 


| subject of price ceilings. 

The other Ford amendments 
would prevent OPS from using 
any profits standards in deter- 
ming ceilings and would require 
price controls to be fixed for gen- 
eral trade classes, rather than by 
industries. 

The latter measure, in Ford's! 
opinion, would prohibit “price dis- | 
crimination” against the auto or| 
other industries and blanket auto 
makers and dealers in with other | 
producers and retailers for purposes | 
of price controlling. | 

* * * 

ORD'S proposals for revising 

price-control principles were| 
sharply assailed Thursday by Eco- 
nomic Stabilizer Eric Johnston and 
OPS Chief Michael V. DiSalle. 

“Government-administered infla- 
tion” was the term used by DiSalle 
to describe the recommendations. 


House Group OKs 


Auto Excise Hike 


| Hopes to Pass Bill 
On Floor This Week 


| WASHINGTON, — The Hous¢e 
Ways and Means committee last 
Wednesday gave final approval tc 
a bill to boost excise taxes of new 
vehicles, automotive parts, gasoline 
and other items. The committee 
which planned to introduce the 
measure to the House floor last 
Thursday, hoped to pass it this 
week, 


| The bill would increase excises 
| on: 
1. New automobiles from 7 per- 


price 
to 10 percent. 

2. Buses, trucks and automotive 
parts, from 5 to 8 percent. 
3. Gasoline, from 1% 

two cents a gallon. 

4. Sporting goods, from 10 to 15 
percent, and many appliances to 10 
percent. 

If the 


cents to 


committee’s timetable 
come-tax liability will go up Sept. 1 
A special 12% percent “defense 
tax” will be levied on top of exist- 
ing rates. 

The corporate tax rate will go 
up five percentage points, and the 
base for the excess profits levy will 
be broadened. The government 
could take up to 70 percent of a 
corporation’s income in taxes, in 
place of the current 62 percent 
ceiling. 


Trucks Haul 75% 
Of All Freight 
Tonnage in U.S. 


DETROIT.—Three-fourths of all 
freight tonnage moved in the U. S. 
today goes by motor truck, it is 
reported in a booklet just published 
by the Automobile Manufacturers 
Assn, 

The booklet, “Motor Trucks and 
National Defense,” points out that 







_____|Johnston declared they would “cut/U. S. truck registrations have risen 


Better Roads, 


More Driver Training 


WASHINGTON.—-President Tru- 
man last week called for a two- 
point program to reduce highway 
accidents. The points are: 

1. Improve the highway system. 
“We must not make the mistake of 
thinking that highways are ex- 
pendable in the emergency period,” 
he said. Much of our road mileage 
is worn out, he added. 

2. Broaden the driver-training 


we can do to produce safe drivers 
is the training of our high school 
boys and girls,” he stated. Youths 
with driver training have only 








mee: 


Another Kind of Oldsmobile Rocket— 


Oldsmobile is getting into quantity production of 3.5-inch bazooka rockets such as those 
shown here, according to J. E. Wolfram, general manager. Peak production on present 
schedules will be attained before the end of the summer, Wolfram said. The projectiles are 


being made in the plant where Oldsmobile 


formerly made six-cylinder engines. Current 


employment on the project is 400 persons, but it will be increased to a peak of more than 


1,000, the company states. 


half the accidents of non-coached 
youths, the President added. 

Speaking at the opening session 
of the three-day President’s High- 
way Safety conference Wednesday, 
Truman said “a highway accident 
does just as much damage to the 
defense effort as a deliberate act of 
sabotage by hostile agents.” 
Nearly 4,000 public officials from 
all over the nation attended. Also 
present were observers from 65 
foreign nations. 


Lashing out at his Korean war 
critics in a departure from his 
prepared speech, Truman said total 
U. S. casualties in Korea so far are 
fewer than 80,000, while 35,000 
Americans were killed and more 
than 1,000,000 injured in traffic ac- 
cidents last year, 

“Now that is an opportunity 
for every one of those fellows 
(critics) to pick on the Adminis- 
tration and they ought to make 
use of it,” he added with sarcasm. 

(Gen. Omar M. Bradley on May 
24 said total American battle and 
non-battle casualties totaled 141,955. 
On June 1 the Defense department 
said battle casualties alone had 
reached 68,352. 

(The White House later explained 
that the “less than 80,000” referred 
to total battle casualties to date, 
plus non-battle casualties which 
have not returned to duty.) 

While traffic deaths have been 
reduced from 11 per 100,000,000 
miles of travel in 1946 to 7.5 at 
present, the President noted that 
there are 50,000,000 vehicles on 
the road today, compared with 
30,000,000 in 1946. The 35,000 
deaths in 1950 represented an 
increase of 11 percent from 1949, 
he added. 

Truman said that highway mis- 
haps cost nearly $3,000,000,000 every 
year. 

The 1951 David Beecroft Memor- 
ial award for traffic safety was 
presented at the conference to 
Rudolph F. King, Massachusetts 
registrar of motor vehicles. 


the guts out” of the Defense Pro- 
duction Act. 

“Ford’s technical grievance,” | 
DiSalle said, “is against the auto- 
mobile ceiling price regulation. 
The OPS is studying the impact 
of that regulation. An increase of 
3% percent was made (in auto 
prices) on an interim basis, and 
does not represent final determ- 
ination by OPS in that field.” 


DiSalle contended that the gen- 
eral price-freeze regulation was 
more discriminatory against certain 
industries than Ceiling Price Reg- 
ulation 1, which covered new cars 
only. He said “tailored” regulations 
were more feasible and practical 
than blanket price orders. 

“The OPS will deal fairly and 
equitably with the automobile in- 
dustry and Ford. If they are dis- 
satisfied, the regulation may be 
attacked in force,” the price ad- 
ministrator continued, 

“But the existing standards are 
sound and tested, effective and 
fair. They should not be scrapped 
(Continued on Page 46, Col. 3) 





70 percent in the last decade—from 
5,100,000 to 8,600,000. An AAA study 
of government transportation sta- 
tistics reveals that trucks now 
carry 83 billion tons of freight 
yearly, or 75 percent of the nation’s 
total freight tonnage. The total in- 
cludes three billion tons hauled 
entirely within city areas. 

During World War II, the AMA 
adds, trucks hauled up to 75 per- 
cent of both inbound and outbound 
freght at war plants. They provided 
transport between suppliers and 
final assembly plants, and linked 
production lines with rail and 
water transport terminals. 

In the current defense emer- 
gency, the booklet states, truck 
firms are producing an increasing 
number of military items. At the 
same time, they are continuing to 
make the trucks needed for regular 
transport service. 

Today’s truck fleet contains a 
much higher proportion of over-age 
vehicles than did the 1941 fleet, the 
booklet shows. Almost 30 percent 
of today’s trucks are 10°or more 
years old. 


M ae” 
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Ford Dealers Honor Davis— 


J. R. Davis (center), former vice-president of 


sales and advertising for Ford Motor Co., has 





been honored in Chicago by a committee representing all U. S. Ford dealers. Here, the 
committee presents Davis with a testimonial expressing ‘deep and lasting appreciation of 
valued leadership and counsel."' In the foreground are pictures and statuettes of prize cattle 
which the dealers also gave Davis. Left to right are: Earl Zweifel, Evanston, Ill.; A. A 
Claverie jr., Gretna, La.; James Bryant, Oakland, Calif.; Davis; R. M. Stoudt, Jamestown, 
N. D.; Vernon Spohn, Aetna, Pa., and Clifford Hart, Indianapolis. Davis is still a Ford vice- 
president and director. 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





in Town,” “No 
“Best Deal in 
in 


“Tt OWEST Prices 
4 Offer Refused,” 
Town”’—such slogans are top 


exaggeration and bottom in accur- | 


acy. Such statements cannot be 
proved and are, therefore, wrong. 
They confuse prospects and make 
them hard buyers. They make the 
dealer, who uses them, look ridicu- 
lous. 

The sorry spectacle of price cut- 
ting is rampant again. This type 
of destructive merchandising is 
done by experienced dealers, as 
well as by new ones. Perhaps deal- 
ers who employ it are like the 


salesman who, when he was not 


made sales manager, complained 
that his 20 years of experience was 
being overlooked. The retort came 
back: “You haven’t had 20 years’ 
experience. What you have had is 
one year’s experience 20 times.” 

Surely, oldtime dealers remem- 
ber that in normal times a great 
many dealers were forced into 
liquidation, or bankruptcy, 
through the process of price cut- 
ting. Price-cutting tactics just 
can’t win. The history of the 
trade proves it. When someone 
starts to cut the price, competi- 
tion cuts a little more. The vi- 
cious circle begins, 


Shouldn’t we expect more from| 


a trade that sold millions of ve- 
hicles last year, Can’t we develop, 
now that there is some sales re- 
sistance, a sales strategy above that 
of a pushcart peddler? 

* * * 


Two Experiences 
pce cutting, before the war, 
put this trade on an unhealthy, 
insecure foundation. But now is a 
new day. We are entering a period 
that offers an opportunity for good 
merchandising never before pos- 
sible. Two things have transpired 


Miami Dealers 
Pleased with 


State Solons 


MIAMI, Fla.— Members of the 
Miami Auto Dealers Assn. are sat- 
isfied with the results of the latest 
session of the Florida legislature, 
the MADA announced here. No bills 
were passed which might adversely 
affect the automobile business. 

The dealers were not successful 
in effecting a shift of the motor 
vehicle department to another 
branch of the state government as 
they had advocated, but this fail- 
ure reportedly was softened by the 
defeat of several bills which might 
have proved costly. 

The dealers met last week for 
the first time since the installation 
of Jack Zeder (Chrysler-Plymouth), 
as president. A discussion of the 
various regulations imposed by the 
Office of Price Stabilization and 
other government agencies was 
held. Zeder and former MADA 
president, E. E. Price (Hudson), 
reported on conversations with 
NADA officials. 

The members were advised 
against complacency in the matter 
of Regulation W, which was blamed 
for a very definite falling off in 
both new and used-car sales in the 
Miami area. 
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, to change the complexion of things, 
|conditions that can be utilized to 
help stabilize and secure our trade. | 

We are just emerging from a 
golden era of this industry. Buy- 
ers Were waiting for every car 
produced and every uSed car off- 
ered. Then, during the war, deal- 
ers found it possible to make 
overhead and profit, exclusively, 
on maintenance. Perhaps these 
two new experiences did not im- 
prove the selling efficiency of the 
trade. But it taught dealers that 
goods could be sold without price 
cuts. 

But events of even more signifi- 
cance have occured that will be 
helpful to dealers. All have come 
to realize the importance of the) 
automobile in the scheme _ of 
|American life. There has been a} 
growing sense of appreciation of | 
its utility value. Then there has 
come an increasing recognition of 
|the importance of the dealer's con- 
tribution —in facilities, manpower 
and know-how—which in a practi- | 
cal way makes possible the trans- 
lation to mankind the valuable 
|services the automobile renders. 

+ * + 


No Substitute 


arm increased public acceptance 
for both automobiles and deal- 
|ers will have a profound influence 
}on our future. But to cash in on 
|this better public understanding, 
;We must get back to sound mer- 
chandising. 

Our products are attractive 
enough to sell on their own mer- 
its. Our sales efforts must be 
directed at people who can afford 
to buy. Cut prices will never sub- | 

| Stitute for the money of custom- | 
| ers who can’t afford to buy. But 
| when we sell the benefits car | 











ownership brings to customers, 
when we emphasize how our 
products meet customers’ needs, 
then price is less important. 


Price cutting is the lazy sales-| 
|man’s path. It ieads to destruction. | 
|We can keep this new golden era| 
alive only by the use of sound, con- 
structive merchandising strategy. | 
When we develop it, we must use 
it and stay with it. The new op- 
portunity is here now. We must | 
seize it, so it won’t have to be 
| chased when it is gone. 


Illinois Buahers 
Fight Minimum 


Wage Measure 


CHICAGO.—Illinois dealers are 
aroused over a minimum wage bill 
being pushed in the Illinois legisla- 
ture. 

Known as house bill 908, the 
measure is described by the Chi- 
cago Automobile Trade Assn. and 
the Illinois Automotive Trade Assn. 
as “a bill to give the Illinois direc- 
tor of labor power to set wages of 
all employes in the state excepting 
agriculture and domestic.” 

CATA called attention to the fact | 
that “tremendous pressure is being | 
put on the representatives by all 
labor unions and the department of 
labor.” Dealers were urged to con- 
tact their representatives and ex- 
press their stand. CATA also told 
|its members “you can well afford 
to spend a day at Springfield,” (the 
state capital). 

In a more hopeful vein, dealers 
| were gratified that a compulsory 
Sunday closing bill was reported out 
of senate committee with the rec- 
ommendation that it pass. Two 
house bills were returned to sub- 
committees, one revoking licenses 
of automobile dealers to sell insur- 
ance, the other authorizing cities | 
and villages to license, tax and reg- | 
ister currency exchanges, used-car | 
lots, wreckers and dealers in motor | 
parts. 

The senate, by a 40 to 3 vote, | 
passed a bill reducing maximum | 
gross weight of trucks in Illinois | 
from 72,000 to 59,000 pounds, the} 
weight allowed until 1945. | 


‘are not prepared for the shock of 


'tel, Myrtle Beach, will be natives of 


| and radio to choose from, we antici- 


}our convention.” 


NADA Also Creates Public Relations Committee .. . 
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ton said. “It should not be con- 
| strued that this decision means an 
not be 
he 


WASHINGTON. — There will be 
no National Automobile Dealer 
Week this year, it was announced|event of this nature will 
at NADA headquarters here last|promoted in future years,” 
week by J. Eustice Wolfington, | added. 
chairman of the association group 
that usuaily promotes that event. and new-truck dealers received a 

Uncertainties in the production| vast amount of favorable publicity 
picture and unsettled world condi- lin 1949 and again in 1950 as a re- 
tions led to the decision, Wolfing-|sult of this nationwide observance, 





New Officers of Chicago Automobile Trade Assn.— 

These are the new officials of Chicago Automobile Trade Assn. (Left to right): Charles E. 
Stube (Packard), secretary; Robert J. O'Donnell (Hudson), vice-president; James F. Goodwin 
(Dodge-Plymouth), president; Jerry H. Sizek (Chrysier-Plymouth), treasurer 


U.S. Faces Greatest Danger, 
N.Y. Dealers Told 


sions taken at Teheran when he 
said that Russia could have taken 
anything in Asia she wanted at 
that time (1943), “forgetting that 
Russia was neutral at that time.” 
He added that earlier in 1943 at 
| Cairo the late President Roosevelt 


NEW YORK.—This country faces | 
the “most serious problem in its) 
history—the problem of not know- 
ing what to do,” George E. Sokol- 
sky, columnist, author and lecturer, | 
told members of the Automobile 
Merchants Assn. of New York at 


|its 43rd anniversary banquet here| had agreed the whole of Manchuria 
|last week. 


| was to be returned to China. 

More than 1,000 persons, includ- 
ing dealers, automotive equipment 
;}men and manufacturers’ officials, 
attended the banquet. 

Don Jennings, president of the 
| AMANY, reviewed its history, point- 
|ing out that in 1908, the year the 
association was founded, 64 manu- 
facturers entered the auto market 
jand that by 1909, a total of 215 
|producers were in the field, of 
|which only five remain. 

Jennings summed up by saying 
that “while our problems remain 
constant, the men who cope with 
them will change with the years. 
Our association belongs to the 
dealers of tomorrow and we place 
our future confidently in their 
hands.” 

Henny Youngman acted as mas- 
ter of ceremonies at a program of 
entertainment. 

The banquet was under the chair- 
manship of Ralph T. Horgan, 
Broadway Ave. Ford dealer. Mem- 
bers of the committee were: Arthur 
Acken, Edward Bates, 
Blasberg, George Charlton, Henry 


Severely criticizing “mistakes 
made at Teheran and Yalta” and 
“mistakes of the Administration 
and state department” in foreign 
policy since the end of World | 
War II, Sokolsky called for a re- 
turn to the Americanism of Jef- 
ferson, Madison and Franklin and 
the ending of government con- 
trols and “confusion in Wash- 
ington.” 

After spending $400 billion in the 
last war, Sokolsky said, we came 
out of it an isolated country. 

“We contributed $11 billion to 
Russia in wartime .. . now she has 
become our principal enemy,” the 

columnist declared 

“Our problem is essentially a 
military one. We are being pressed 
on two sides by one power which 
controls 800 million people, yet we 
face that enemy with uncertainty 
because we hate war. ... We can 
and do criticize government officials 
but we, the people of the country, 


our failure.” 
Sokolsky asserted that Secre- 





tary of State Acheson testified |[) Davis, Edward Hoban, D. J.| 
“quite untruthfully” about deci- | towland, Wallace E. 


William Marvin, E. F. Nolan, Rudie 
M. Rudack and Charles Schnur- 
macher. 


On the House . 


S.C. Dealers 
Set Parley for 
Sept. 30 - Oct. 2 


COLUMBIA, S. C.—AIl speakers | 
and entertainers for the annual | 
convention of the South Carolina 
Automobile Dealers Assn., set for 
Sept. 30-Oct. 2 at Ocean Forest ho- 


South Carolina. 

The list of speakers and talent is | 
being arranged by Ella W. Ford, | 
executive secretary. 


titles; thus Abe 


“This will be the first time in Se ; 
the history of any state associa-| Pe Sas aan 
ion,” aside . A. Coch aid, | { f 

tion,” President J. A. Cochran s ao didanion Sees 


“that such a program has been ar- 
ranged. With so many executives | 
and alltime greats of stage, screen 





it has lost 36 


Wemhoft of the potential 


pate an unprecidented program for | 


which they would have to absorb. 


He added that an equipment ex- | 
yy prey “What about Mr. Under 26?” 


hibit will be held at the | 


Part of Dealer’s Job 
“Selling highway safety is just as| 
much the dealer’s business as sell- 
ing and servicing automobiles,” a 
bulletin of the Minnesota Automo-| 


biles Dealers Assn. points out, | 


him a chance?” ... 
sign up 114 dealers in state. 





War Cancels 1951 Dealer Week 


and communities which carried out 
the national program were gener- 
ally very enthusiastic about the 
outcome.” 

The NADA spokesman said that 


“The records show that new-car|any local association desiring to go 


ahead with a dealer week program 
would be free to do so regardless 
of the national decision, and 
pointed out that the program ma- 
\terial circulated last year would 
give many suggestions for activi- 
ties which can be staged locally. 

NADA’s former dealer-customer 
relations committee will henceforth 
|be known as the NADA Public 
Relations committee, it was an- 
nounced at association headquar- 
ters here last week. 

The change was made, it was 
stated, “recognizing the need for 
more intensive public relations pro- 
grams for new-car and new-truck 
dealers.” 

The change was authorized by 
the NADA board of directors. J. 
Eustace Wolfington, who was chair- 
man of the former group, will head 
the new committee, with the fol- 
lowing personnel: 
| F. L. Hastings, Santa Monica, 
Calif.; Harry McArthur, Hatties- 
burg, Miss.; J. J. Verschoor, Mitch- 
ell, S. D.; Elias Strong (ATAM), 
Salt Lake City; Joseph E. O’Dan- 
iel, Evansville, Ind., and Floyd 
Randolph, Lincoln, Neb. 

A special subcommittee composed 
of Chairman Wolfington, O’Daniel, 





William | 


Verschoor and Randolph is sched- 
uled to meet in Chicago July 17-18 
to consider immediate programs 
and activities, it was said. 


Michigan Hikes 


| . 

Finance Fees 
LANSING. Michigan's auto 
|dealers may now receive higher 
|service fees from finance compan- 
lies. Gov. Williams last week signed 
an amendment to the Hittle act 
permitting the change. : 

The new law allows finance firms 
to pay a fee of 2 percent on new- 
ear financing and 3 percent on 
older-car financing. The previous 
fee was limited to $15 for one year’s 
financing and 3 percent on older- 
car financing. 

Pointing out that financing must 
be very profitable since finance 
firms are willing to pay to get the 
business, Williams suggested that 
the legislature make a study to see 
whether automobile finance inter- 
est rates should be reduced, 


Kansas Parley Set 
For Sept. 27-28 


TOPEKA, Kans.—The 1951 con- 
vention of the Kansas Motor Car 
Dealers Assn. will be held Sept. 
27-28 in the Town House, Kansas 
City, Kans., according to O. W. 
Davis, convention chairman. 

As a special entertainment fea- 





metropolitan area. . 


ture, Skip Winter, Lawrence, Kans., 


Hughes, | has arranged for a block of 300 
|Charles Kreisler, Leo L. Linehan,|tickets for the football game be- 


tween Kansas university and Iowa 


| State college. It will be played Sept. 


29 at Lawrence. 


An accolade to Detroit’s Studebaker dealers, who are meeting a 
problem with action. With the home factory far out of the Motor 
City’s area, thes 


e dealers are at a distinct disadvantage on local 
publicity. So they’re putting on a concerted drive 
to gain added support of the Detroit press... . 
All Chrysler vice-presidents are now using specific 


vanderZee is again employing the 


“vice-president of sales” monicker after using “vice- 
president” only recently... . 


Automobile Dealers Assn. is Con- 
of name to Automobile Assn. 
Orleans to encompass dealers in 
.. Kansas association reports 


members since Jan. 1 because 


they’ve gone out of business; now has 94 percent 


in state. ... Pennsylvania dealers 


are up in arms over proposed state merchantile tax of 5 to 10 mills, 


asks Bill Randolph, New Mexico 


association manager. “He needs a job, too, but no one is interested 
because he’s draft-bait. What of his morale? Is he going to fight for 
a way of life that denied him a job, or for an economy which gave 
Oklahoma association is putting on a drive to 


Pete Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. 


AUTOMOTIVE 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
. ™ the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
A governments applied to the building and maintenance of highways. § 4. The | 
t e elimination of governmental and bureaucratic controls over this industry. 
£ 15. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 


News more of the better things of life than anywhere else in the world. 





Capsule Comment 


Electronic robots with superhuman intellects will gradu- 
ally take over automatic control of more and more of 
America’s industrial processes, predict scientists at Ray- 
theon Mfg. Co. 


Funny, but that gets us to thinking again about how 
things are going in Washington. 


* + + 


The general public is under the impression that NPA has 
generously decided to permit auto makers to produce 
1,200,000 cars in the third-quarter of this year. 


It may have been generous, but insofar as materials 
are concerned, the third-quarter of 1951 will find auto 
makers literally in a canoe without a paddle. The steel, 
copper and aluminum to build those cars will have to be 
found outside the Controlled Materials Program. 

+ * * 


Price wars among department stores in certain sections of 


the country are said to have some of the government plan- | 


ners worried. They think their arguments for continued 
controls over production, wages and prices may 
weakened. 

Used-car prices have skidded progressively under 
Regulation W, causing a good many used-car dealers to 
close up shop. Are there any furrowed brows at the 
Federal Reserve Board? 


+ 7 * 


Spring layoffs, an almost unheard of phenomenon in the 
auto industry, have already hit thousands of workers at 
several plants. 

NPA says defense work should absorb “dislocated” 
workers later this year. However, auto makers wonder 
where such defense work will be, because they say there 
won’t be enough in the plants until April or May next 


year. 
* * * 


A 1951 automobile advertised in a Spokane (Wash.) | 


paper as “a steal at $2,675,” was reported stolen a half-hour 
after the paper hit the streets. 


Who said people don’t believe in advertising? 


The Philadelphia planning commission says the automo- 
bile age demands the establishment of shopping centers. 


Or vice versa: Shopping centers demand autos. 


Hunholz; Washington, William Ullman; Wilmington, H. L. Sholly. | 
| economy, it is necessary that we 


Fair and equitable contracts Letween manufacturers | 


be | 





Auto 
Forum 


Epitor’s Note: Following is one 
| of a series of articles written 
especially for Awutomotive News 
by managers of the various state 
auto dealers associations: 


By J. C. Darrell 

| Manager, Maryland Dealers Assn 

| N MY humble opinion, there are 
several things which dealers can 
'do to help themselves and which 
associations can 
do to help their 
members. Every 
businessman in 
this country is 
aware of the fact 
that since the ad- 
vent of the New 
Deal, the control 
of the government 
over our economy 
has increased. 
This trend is ap- 
parent not only at 
the national level, but also at the 
| state level. 





4. C. Darrell 


S.| Inasmuch as Congress and the 


| state legislatures have the power to 
enact restrictive legislation, it is up 
to automobile dealers—and busi- 
nessmen generally—to awaken to 
|the fact that the time is here for 
us to actively fight any legislation 
that would further restrict our 
| business. 

If we are going to live in a free 


become seriously interested in 
government, particularly from the 
standpoint of sending realistic, 
conservative men to our lawmak- 
| ing bodies. It seems to me that 





| because businessmen have had to | 


spend so much time and money in 
operating their businesses, that 
the importance of what is hap- 
pening to our country has been 
pushed into the background. 

| However, if dealers throughout 
ithe nation will honestly, sincerely 
and continually keep in touch with 
|their legislative representatives on 
| all matters of a nature abhorrent to 


‘our individual, competitive, tradi-| 


‘tional, American business system, 
'we will all be much better off. 
|Dealers can bring before service 
clubs, chamber of commerce and 
|other organizations, just what is 


happening to business, 
* * 


| * 


HE time has come for us to do 


jand complain. 
|can render a real service by keep- 


jing their members posted on the} 


|status of “socialistic” plans. Every 
dealer can look at his business and 
|quickly see what Regulation W, 
|OPS, the Wage & Hour Law, Fed- 
'eral Trade rules, and many other 
controls and regulations are doing 
to him. 

I don’t mean to say that, in time 
|of emergency, certain controls 
|/aren’t necessary to the national de- 


|fense. What I mean is that the 
whole trend towards’ socialism 
should be stopped and_ stopped 

| fast. 

One of the reasons for the regi- 

| mentation of business is that cer- 
tain businessmen are prone to 
solve problems by legislative 

| means. You hear time and time 
again the statement: “There 


ought to be a law.” I feel that 
most laws, which are designed to 
correct so-called business evils, 
are restrictive in nature and draw 
tighter the knot of control which 
may strangle our economy. Deal- 
ers and businessmen should at- 
tempt to work out their difficul- 
ties without resorting to laws. 
That is, if we are going to be a 
free people. 

Feb. 13, 1913, was a dark day for 
|this country. On that day the Sec- 
| retary of State proclaimed that the 
16th Amendment to the Constitu- 


| tion had been ratified. Some of you 
(Continued on Page 51, Col. 1) 
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June 4, 
Boy.” 

Politicians have found the auto- 
mobile an easy thing to handle as 
the serial number is easily identi- 
fied. It’s a big ticket item, selling 
from $1,500 to $2,500, and it makes 
a most convenient item to tax. 

A house doesn’t have a serial or 
motor number. Wash machines, 
ironers, ice boxes, etc., are small 
ticket items and are hard to con- 
trol. There are too many of them. 

If I’m right, then the answer is 
the convenience of laying it on the 
automobile owner is why he gets it 
in the neck. 

What I can’t figure out is why 
the owner stands still, why he likes 
it, why he’ll pay 6% cents a gallon 
tax on his gasoline and never com- 
plain about the tax and thinks it’s 
wonderful when there’s a gasoline 
price war on so that he can save 
three cents a gallon on the price of 
gasoline. 

The big question is: When will 
automobile owners realize what has 
|happened to them? HerMAN 
| Miter, President, Miller Motors, 








The Big Story 


Federal Price Chief Leon Henderson “requested” that the hikes in 
car prices announced in June by Chrysler, Plymouth, Dodge, DeSoto, 


Studebaker and Nash be rescinded. The government said that the 


alternative would be ceiling prices 


on all new cars. 


The U. S. War department recommended another 30 percent cur- 


tailment of auto production—bringing the total to 50 percent for the 
1942 model year. The measure would set a ceiling of 2,600,000 units. 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News. Detroit 26, Mich 





Inc. (DeSoto-Plymouth), Mankato, 


Referring to your editorial of ine. 
. No. 1 Whipping | 
a pps | And Con... 


* ” * 


I would like to answer the ques- 
tions you posed in your June 4 
editorial. Like most businessmen, 
we all tend to approve of regula- 
tions in businesses other than our 
own during a national emergency 
But to be specific on your ques- 
tions: 

Number 1, you wonder why auto- 
mobile prices were rolled back first 
My answer is that the rollbacks 
have to start somewhere as they 
obviously can’t be done simultane- 
ously throughout the nation. 

Number 2, you ask why the 
dealer hasn’t had his retail markup 
restored; I believe it will be when 
they get to it. 

Number 3 is your question con- 
cerning the cutback of automobile 
steel 35 percent and other indus- 
tries only 30 percent. The idea 
is to have steel to wage war. To cut 
us, the biggest users, means more 
tools for waging war to enable us 
to live. 

Question number 4 can be an- 
swered the same way: The country 


|}cannot afford to have automobile 


manufacturers competing against 
federal buying of armaments. That 
raises the taxes and deprives our 
armed forces of war materials. 


Regulation W, in question num- 
ber 5, is equally obvious; the less 
credit, the less inflation—everytime 
someone borrows for purchasing 
cars (or any other purchase) there 
is more money in circulation. 

What we dealers must remember 
is that war is being fought right 
now—a war to protect us and we 
must cooperate too—don’t just let 
Joe do it or it might be Uncle Joe 
—GRAFTON Fay, vice-president 
Hoover Motors, Inc. (Ford), Boston 
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ROCKET / 
HUOALT ! 
HUCKLT f 
HUUAET / 


—+ POWER SENSATION 
OF THE NATION 
FOR OVER TWO YEARS! 


af 





y 
so 
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—» ACCLAIMED BY MORE 
THAN 700,000 
OLDSMOBILE OWNERS! 





—» PROVED BY BILLIONS 
OF MILES OF 
OLDSMOBILE DRIVING! 





—> MOST TALKED ABOUT 
ENGINE IN 
MOTOR CARS TODAY! 








“Rocket” performance is proved performance . .. proved by the sales 


. . : . . . PRODUCT OF GENERAL MOTORS 
records set by this outstanding high-compression engine in the past 


thirty months! There are more—far more “ Rockets” on the road than any 
other high-compression engine! The “Rocket” sells people on Olds- 
mobile as no other mechanical feature has sold a car in years! And 
this is doubly true today! Major advancements have made the new 


“Rocket” Engine even more efficient—even more economical! That’s 





one of the big reasons the men who sell the great new Super “88” and 


“98” Oldsmobiles are convinced: It’s SMART to BE with OLDS! 
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Neuman Scholarships 


Buffalo DeSoto Dealer Creates Foundation 
For Six One-Year College Gifts 
BUFFALO.—Neuman Motors, Inc.; ships may be utilized any time 

1025 Hertel | within the next five years. 


(DeSoto - Plymouth), 
Ave., here has established the Neu-| If a scholarshi 

P is not used, 
man Motors Foundation to award! pecause of academic reasons, it 
will revert to the alternate who 


six one-year scholarships to col- 
leges in the Buffalo area. will enjoy the same privileges as 
the original winner. 


“This is in accord with a desire 
of Neuman Motors, Inc., to share “Tuition for each scholarship will 
|be placed in escrow until used; if 


the success and benefits that it 
has derived from the American |). tuition is increased. th 

e : , the Neu- 
way of doing business with you— man Motors Foundation will pay 
the people who have made it pos- (the increase at the time the stu- 
sible,” said the company in an- | gent matriculates.” 
| said. 


nouncing the program. 

Neuman Motors employed a full-| any adult ts eligi a 
page institutional newspaper ad to echolacdhip a ie ag joy 
acquaint Buffalonians with its new | nounced. Upon each visit to Neu- 
man Motors, the contestant may 


project—an outstanding example of 
fill out a coupon and deposit it in 


good public relations in the auto- 
mobile trade. the Neuman Foundation “wishing 


A full-page newspaper ad carried 
photos of the Neuman Motors plant 
and of three Buffalo colleges to 
which scholarships will be awarded. 
At the top, the ad read: “Good gov- | 
ernment is impossible unless the) 
rulers are educated. In a democ-)| 
racy, where every man has the 


company declared. 


every man be educated.” 
The Neuman management said it 
sincerely hoped that the awarding 


of scholarships may become an an- the auto retail field, Ernest L. 


nual practice of the Neuman Mo-| Alexander, 64, drew 75,000 to the 
tors Foundation. | opening of his new $350,000 plant 

The Neuman Motors Foundation | here on a 10-acre site. 
has elected to award these scholar-; Alexander, a former grocery chain 
ships on the basis of chance, it was|operator who has aroused consid- 
disclosed. The company said there| erable opposition among franchised 
was nothing to write—or do. dealers, plans an ambidextrous 

The rules are as follows: operation. 

At the end of the scholarship On the one hand he will be a | 
contest, representative citizens Of| franchised distributor for Kaiser- 
western New York will select the! Frazer (it is said that he wrote 
six scholarships—and alternates for! hig own selling agreement) in 
each scholarship. Winners may! pallas and 55 Texas counties. 
award these scholarships to whom- 
ever they wish, and the scholar-| 


Ohio Sales Sifted 
For ‘Gift? Deals | 





nonfranchised dealer bringing in all 
makes of new cars from wherever 
|he can pick them up with his own 
fleet of 25 transport trucks. 
Alexander has frankly adver- 
tised a policy of volume—“. . . to 






the company | 





sell automobiles, parts, accesso- 
ries, tires, repair and mainte- 
nance services, and also financing 
service for less money.” 


His showroom comprises 11,950 


COLUMBUS, O. — The state sales 
tax division has assigned seven 
examiners to the offices of the 
clerks of courts in the larger coun- 
ties of the state to check on casual 
sales of motor vehicles under the/square feet of the building’s 37,752 
state’s new sales tax law. The| square feet of floor space. The serv-| 
checkup will be extended to other| ice department contains 10,750 feet. 
counties later, In the body repair department there 

One of the purposes of the/are 8,439 feet of floor space. There 
checkup is to detect “gifts” of|are 4,620 square feet both for cus- 
autos, or sales at ridiculously low | tomer parking and driveways. 
prices. Sponsors of the casual sales| The entire outside area of the! 
act estimated that it would bring|10-acre tract is paved and in addi- 
in $27,000,000 in the next two years.|tion to the customer parking area, 
State treasury reports on income|space is provided for the outdoor 
from casual sales, May 21-June 2,| display of 1,000 new and used cars. 
showed $90,974 was collected. Alexander entered the automobile 

ee ie alg business 17 years ago after spend- 
Bamford Moves ing the most of his previous busi- 

Bamford Motors, Ltd., has moved |MeSs career in the chain grocery 
to a new location on Barton St. E.|business, having been one of the 
at Belview, Hamilton, Ont. pioneers in Texas of this type of 








+ 


Dealer Alexander's 10 Acres in Dallas— 


This is an aerial view of the 10-acre property of Alexander Motor Co. (Kaiser-Frazer), Dallas, formally opened last week. It shows the 
main building and showroom at the upper right. The shop bullding and other servicing facilities adjoin the main buliding in U-shape at 


its rear. Parking and used-car sales operations may be seen In the foreground, 


@volume operation. He established, — 


Ta, 





ager of Chrysler Corp. 





‘Rebel’ Alexander Opens 
opportunity to rule, it is vital that| $3 50, 000 B u i lding 


ton and Fort Worth. 


He has always applied the prin- 
ciple of volume sales and close 
per unit profit margins to the 
retailing of automobiles. He has 
buttressed the retail operation 
with wholesale parts sales and 
distribution, his tire business and 
a heavy emphasis on service sales. 


Alexander Motor Co. was opened | 
in Dallas in 1934 with the Dodge-| 


Plymouth franchise and later ac- 


|}quired the Chrysler MoPar parts 


distributorship. After achieving 


On the other hand he will be a/T@ King as one of the 10 largest 


automobile retailing concerns in the 
U. S., Alexander early this year sold 
the Dodge-Plymouth and the whole 
Chrysler parts operations but re- 
tained the distributorship of two 
makes of tires. 

The Alexander company boasts 
the largest automobile showroom in 
the world, the spacious, modernly 
equipped display building fronting 
300 feet on Commerce St. It has 10 
turntables on three floor levels. 





Chrysler Markup Order 


Still in OPS Mill 


WASHINGTON.—Up to press 
time Thursday, Chrysler dealers 
still had no official OPS go sign 
to add their markup to the price 
increase granted on Chrysler 
V-8 models, 

The order, it is learned, has 
been written by the legal de- 
partment, but was not on the 
schedule for printing up _ to 
Thursday due to some difficulty 
in interpreting it. 











|Chrysler Officials Honor Lamborn— 

Fred J. Lamborn (center), vice-president and general manager of Dodge, was honored with | 
a luncheon by his associates in observance of his 40th anniversary with the company. The | usec 
gold-plated desk set featuring miniatures of the first Dodge car he helped build in 1914| Military vehicles, 
and a 1951 Dodge Diplomat was made by fellow workers. Left to right are: L. J. Purdy, vice- 
president of Dodge trucks; E. C. Quinn, general sales manager of Dodge; L. L. Colbert, | 4 
president of Chrysler Corp. and Dodge: W. C. Newberg, vice-president and director of |with proving grounds in two cli- 
Dodge; Lamborn: |. T. O'Brien, assistant to the general manager in charge of subsidiary | mates. The original proving ground 
operations of the corporation; K. T. Keller, board chairman of Chrysler Corp.; A. VanderZee, 
well.” No purchase is required, the | vice-president of the corporation, and Herman L. Weckler, vice-president and general man- 


DALLAS.—One of the rebels in|and operated chains in both Hous- 


GM Buys Area 7 
In Arizona for 


Proving Ground 


PHOENIX, Ariz.—General Motors 
has extended its proving ground 
facilities by purchasing 2,280 acres 
|of desert land 34 miles southeast of 
Phoenix, Charles A. Chayne, engi- 
neering vice-president, announced 
last week. 

Chayne said the tract, located 
near Williams Field, will be known 
as the General Motors Arizona 
|proving ground, and will be used 
for hot weather testing of cars, 
trucks and buses. It also will be 
d for development testing of 
including tanks 





being built by GM. 
The purchase provides the firm 


| near Milford, Mich., was established 
in 1924. It now includes 2,300 acres, 
on which cars, trucks, buses and 
7 a —aamnaonet _______—.| military vehicles are tested. Thus, 
|GM now owns 4,580 acres for auto- 
| motive test use. 

Construction of roads, operations 
buildings and test facilities at the 
Arizona ground will begin as soon 
| as possible, Chayne said. 
| First road construction will in- 
|clude a five-mile circular banked 
| track and a level co. e of 
| § ¢ : approximately two miles. e area 
| oa aa: a Teeee een lis large enough for additional test 
will be in guidebooks July 1, | 24s whenever needed, according 
he added. |to Chayne. 

. 8 ; . ae. GM began testing its vehicles in 
cate that price in cuaie’ aide. | Arizona in 1937 when it established 
books, to be issued July 1, will |%,/aboratory at Phoenix, as a branch 
be down 7 to 10 percent. The |° its proving ground in Michigan. 


OPS spokesman said his agency —_-——_-- — 
would take no action on used- CATA Roster 
Totals 509 





| OPS ‘Making Progress’ 

On Used-Car Ceilings 
WASHINGTON.—An Office of 

| Price Stabilization spokesman 
said last week that OPS is 


“making progress” on a new set 
of used-car price ceilings. OPS 





car prices until after consulta- 
tion with the auto retail advisory 


committee. Such a meeting is 
fo to be held in about | cHICAGO—The Chicago Auto- 


mobile Trade Assn. last week an- 





| 
| 
| 


| 





|/nounced the addition of two more 


Canada’s Auto Workers —_| members, both new-car dealers, 


OTTAWA.—Canada’s auto indus- | ringing its membership total to a 
try had 33,880 employes on March | "eW high of 509. 
1, 1951, the government announced! The dealers are Century Motors 
last week. Their weekly pay aver-| (Buick), Chicago Heights, and East- 
aged $67.28, compared with $58.13|gate Motors (DeSoto-Plymouth), 
a year earlier. | Chicago. 











— Coming Events== 





: Dec. 7-8— Annual convention, Montana 
Dealer Conventions Automobile Dealers’ Assn., Placer hotel, 
Helena, Montana. 


June 28-July 1 — Michigan Automobile 
Dealers Assn., Machinac Island, Mich. 
July 8-10—Summer meeting of Automotive 
Trade Assn. Managers, Hotel Book 

Cadillac, Detroit. 
Sept. 13-16 — Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta. 
Sept. 16-18—28th Annual Convention, New 


York State Auto Dealers Assn., Saga- 
more hotel, Bolton Landing, Lake 
George, New York. 

Sept. 16-18—Annual convention of Ken- 
tucky Automobile Dealers Assn., Ken 
tucky Lake, Gilbertsville, Ky. 

Sept. 24-25— New Mexico Automobile 


Dealers Assn. annual convention, Murray 
hotel, Silver City, N. M 


Sept. 27-28—Convention of Kansas Motor 
Car Dealers Assn., Town House, Kansas 
City, Kans. 

Sept. 27-28—33rd Annual Convention, New 


Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 
Sept. 30-Oct. 1-2 — Automobile Dealers 


Assn. of Alabama, Inc., annual conven- 
tion, Buena Vista hotel, Biloxi, Miss. 
Sept. 30-Oct. 2— South Carolina Auto 
Dealers Assn. convention, Myrtle Beach 

(Ocean Forest hotel). 

Oct. 1-2—32nd annual convention, Minne- 
sota Automobile Dealers Assn., Radisson 
hotel, Minneapolis. 

Oct. 4-6 — Pennsylvania Automotive Assn. 
annual convention, William Penn hotel, 
Pittsburgh, 

Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Valley. 


Oct. 6-8—The South Dakota Automobile 
Dealers Assn. 195! annual convention, 
Mitchell, S. D, 

Oct. 14-16— Tennessee Automotive Assn. 
soeventies, Buena Vista hotel, Biloxi, 

iss. 


Oct. 21-23 — Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers 
Assn., General Oglethorpe hotel, Savan 
nah, Ga. 

Oct. 22-24— Automotive Trade Assn. of 
Virginia convention, John Marshall hotel, 
Richmond, Va, 

Oct. 29-30—Annual Convention, Ohio Au 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn., 
Shamrock hotel, Houston. 

Nov. 4-5—Texas Used Car Dealers 
1951 convention, Waco, Texas. 
Nov. 14-15—Anaual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 

Oklahoma City. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tam 

Dec. 6—Utah 


Assn. 


a, Fla, 
utomobile Dealers Assn. 


Sept. 
Sept. 


Sept. 
Sept. 24-26—National Truck Body 


Oct. 
Oct. 


Oct. 


Jan. 27-30, 1952—NADA convention, Wal 


dorf-Astoria hotel, New York City. 
* * * 


Aftermarket Shows 


Feb. 28-March 2, 1952—i952 Pacific Auto 


motive show, Pan Pacifis auditorium, 


Los Angeles. 
* * * 


General 


May 30-Sept. 9?— World Transportation 


Fair, Santa Anita Park, Arcadia, Cali: 


Aug. 21-24—5th Annual Session, Nationa 


Congress of Petroleum Retailers, Hote 
Sherman, Chicago. 

3-7—120th National Diamond Jub 
lee meeting, American Chemical So 
ciety, Hotel Staller, New York City. 
12— American Petroleum Institute 
(Lubrication committee business meet 
ing), The Traymore, Atlantic City, N. J. 
12-14 — National Petroleum Aissn., 
The Traymore, Atlantic City, N. J. 
Manu 
tacturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
New Jersey. 


Oct. 4—!2th Anniversary Dinner of Auto 


mobile Old Timers, Hotel Book-Cadil 


lac, Detroit, 


Oct. 8-12—39th National Safety Congress 


and Exposition of National Safety Coun 
cil, Stevens Hotel, Chicago. 


Oct. 24-31—Annual meeting, National Lu- 


bricating Grease Institute, Edgewater 


Beach hotel, Chicago. 


Nov. 5-8—Annual Meeting, American Pe 


troleum Institute, Chicago. 


Dec. 5-7—Annual convention, Motor and 
Equipment Wholesalers Assn., Stevens 
hotel, Chicago. 

* * * 
Engineering 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 


29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago, 

29-30—Society of Automotive Engi 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

3I-Nov. | — Society of Automotive 
Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago, 


Nov. 25-30—Annual meeting, The Amer- 


ican Society of Mechanical Engineers, 
Chalfonte-Haddon Halli, Atlantic City, 


N, J. 
Jan. 14-18, 1952—Annual meeting, Society 


of Automotive Engineers, Inc., hotel 


Book-Cadillac, Detroit. 
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. Government Voice Opposite Opinions... 


AUTOMOTIVE NEWS, JUNE 18. 








Debate Rages on Steel Supply 


WASHINGTON.—Statements by| 
Eugene Grace, chairman of Bethle- | 
hem Steel Co., in which he implied | 


that there is no shortage of steel, | 


were sharply challenged here last 
week by government officials. 

In a recent interview in the 
Baltimore Sun, Grace declared 
that the amount of steel being 
used for defense requirements is 
almost “insignificant” when com- 
pared with national production, 
and added that there was “enough 
steel being produced and in sight 
to take care of all defense needs 
and a substantial, prosperous ci- 
vilian economy.” 

The steel chief said he could not 
account for continued talk of a 
“shortage,” insisting that govern- 
ment statements to this effect gave 





| to have ample machine tools on 


jed out, vary according to types. 
Structural-steel shapes are among 
items in short supply. There also is 
a severe strain on plate-making ca- 
pacity, due in part to the need for 
| increased production of freight 
|ears and of Great Lakes ore boats, 


is the machine tool industry, The 
government hopes machine tool 
output can be increased 30 per- 
cent over the rate for the first 
quarter of this year. The aim is 


hand in the event the world sit- 
uation should necessitate a sud- 
den boost in the military pro- 


gram. increased steel 


jessary to create 


Similarly, steel is being allotted | capacity. 
at higher than base-period levels| The Agriculture 
to makers of bolts, nuts and bear-/asked farmers to boost crop pro- 
pa oN oe — ee ae . aoe | duction by 20 percent. Farmers who 
machines, to prevent any bottle-| : 3 : : 
necks attributable to shortages of have experience with grain rotting 


such items. 
Shortages in steel, Anshen point- | ance that there will be freight cars 


'to haul their products. The aim is! 
|to produce about 10,000 a month. 
In addition to these present needs 





Dealers Confer 


department has | 


| 1 
themselves needed to haul ore nec- | 


alongside the tracks, want assur-| ~ 


~ 
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At Detroit's Free School for Drivers— 
In conjunction with a three-day school sponsored by the Detroit Auto Dealers Assn. and the 


Traffic Safety Assn., a race between a ‘'good"’ and a ‘'bad"’ driver was conducted. On a 4.8- 


a false op bey _. on he With Packard | for steel, Anshen said, direct mili- | mile run through traffic, the “'bad" driver reached his destination only one minute and 55 
eo eee _ aoe i on |tary requirements are fast SOINZ | seconds before the law-abiding driver. Left to right are: Roger Rose, of Louis Rose Co. 
: & e plag y DETROIT. — Packard’s Dealer| up. Defense establishment require- | (DeSoto-Plymouth), the "bad" driver; Paul Graves, executive vice-president of DADA, and 


“over-capacity” in production. 
Taking issue with Grace’s state- 
ments, Melvin Anshen, assistant 
deputy director of the Defense Pro- gay Png Ry is exe 
duction Administration in charge of ct ed to address the ‘dealers. 
programming requirements, told an- = +6 
other Sun interviewer in Washing- 
ton that his agency had had to 
pare down by 40 percent the total | 
amount of steel asked by defense | 
and defense-related 


Advisory Conference is scheduled ments of steel for prime CONtTAC™ | Wayng Marzolf, of Walker Motors (Ford), the ‘good’ driver. The school course, conducted 


to hold its 17th regular session|tors is expected to reach 15 per-| 
cent of total output by this fall, in 


a to the 8 percent now being 
| used 


by Morris Kay, of Cappel, MacDonald Co., was completed by about 850 persons. About 50 
percent of the students hitchhiked to the school because of Detroit's public transportation 





| strike. 








industries for | 
the third quarter of this year. 

He said it was true that the de- 
fense establishment, which submits 
requirements of the prime contrac- | 
tors with whom it deals directly in | 
the purchase of tanks and other| 
weapons, had requested only 8 per-| 
cent of total steel output for the) 
quarter, but said this was a small | 
part of the steel going into the| 
defense effort. 

For instance, he said, it does | 
not include the steel going into 
such tank components as bear- | 
ings, nuts and bolts. Nor does it | 
include the steel for civilian-type | 
products, which the military serv- | 
ices are buying in increasing | 
quantities. These range from | 
garbage cans and refrigerators to | 
tractors and earth-moving ma- 
chinery. 
Also closely related to the defense 

effort, Anshen claimed, are a num- 
ber of so-called “defense-related” 
industries, without whose services 
the military could not function. In- 
cluded are the railroads, the petro- 
leum industry, the machine tools 
and agricultural machinery indus- 
tries, whose essential steel needs 
must be met. 

It was pointed out that the Pe- 
troleum Administration for De- 
fense, which processes claims on 
the steel supply made by companies 
which drill oil wells, refine the 
crude and pipe to consumers the 
finished products, had submitted 
third-quarter requirements totaling 
2,500,000 tons of steel, from which 
the DPA, after screening all proj- 
ects, had lopped off 1,000,000 tons 
as deferable. 

Many other claimant agencies 
sustained cuts in lesser or larger 
amounts. 

Among a few which were of- | 
fered all the steel they could use 








“We have found that the volume of business in our lubrication department is the key 
to the volume of business in every department in our service plant. With this in mind, 
we have developed our lubrication business to a point that is really paying off in 
our other departments. 


Increase Your 
Sales-Service Volume 
with 
Lincoln, SylEipineied 
LUBRICATING EQUIPMENT 
INSURES Dependable Performance 


ASSURES Fast, Easy Operation 
PROVIDES Trouble-Free Service 


“We hold our lubrication customers by giving them the best possible in lubrication 
service. Our lubrication men are trained to observe any worn or defective parts, 
or any condition which might cause a customer's car to give him trouble later at a 
less convenient time and place. The average customer appreciates our interest 
and has us remedy the condition ‘on the spot’. 


* 





~ 


“To give dependable service we must have dependable service equipment. That's 


Jewish Drive Cites Ford— 
why we have stuck to Lincoln lubrication equipment for 15 yeors."’ 


John Bugas, Ford vice-president, is shown 
(right) receiving an embossed citation from 


Mullen Chevrolet Company, Lo: Angeles, Calif. « r 


samuel C, Dretzin of Surrey Motor Co., BUILDS Customer Confidence 

honorary chairman of the Automotive divi- call 
sion of the United Jewish Appeal, at the GUARANTEED by Over 25 Years 

JJA annual dinner in New York. The award of Dependable Service 


was presented for aid in fighting prejudice 
and intolerance and for Ford's support of the 
UJA effort. More than $400,000 was raised by 
the New-Car Dealers division for the 195! 
campaign as part of the million-dollar goal 
of the auto industry's overal! drive in the 
metropolitan New York area. Story on page !2. 
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LINCOLN ENGINEERING COMPANY 
5709 Netural Bridge Ave., St. Levis 20, Missouri 
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Gasoline Taxes Cited 
As Small Expense 


By William Ullman 


Washington Correspondent 


N THE June issue of the official journal of the U.S. Bureau 


of Public Roads, these two 


points are set forth: 


1. Gasoline taxes constitute a very small part of the total 
cost of owning and operating an automobile. 


2. Revenues from gasoline? 
taxes are falling far short of 


needed highway construction 
and maintenance expenditures. 

In a notation accompanying an 
article titled “The Gasoline Tax in 
Relation to Automobile Operation 
and Highway Costs,” the authors, 
E. M. Cope and L, L. Liston, of the 
BPR research staff, point out: 

1. Unit costs of highway con- 
struction and maintenance have al- 
most doubled in the last 10 years, 
considerably exceeding the 77 per- 
cent increase in the basic cost of 
living. The price of gasoline, | ex- 





cluding tax, rose 62 ‘percent in in the 
same 10 years, but 
since the tax on 
gasoline rose less 
than 13 percent 
during this period 
the net effect felt 
by the motorist in 
his purchase of 
gasoline was an 
increase of only 
47 percent in the 
total of price plus 
tax. 

2. There has' 





William Ullman 
been | a ) substantial increase in reve- 


B.EGoodrich 





nue for highways over the 10-year, @ 
period, resulting from the tremen- | Ma 


dous growth in the number of motor 
vehicles. This has been nullified, 
however, by the increase in high-| 
|way costs and the contrastingly | 
| small one in tax rates. Current 
revenue will buy no more highway | 
work than did the 1940 revenue. 


the constantly multiplying number 
of vehicles continually intensifies 
our traffic problems. 

38. The public apparently does 
not have a clear picture of the 
| relation of taxes to the total cost 
| of owning and operating an auto- 
mobile. An analysis for a typical 
passenger car indicates that taxes 
represent only 11 percent of total 
ownership and operation costs— 
| less than any other major item 
of cost involved. Put in practical 
terms, of the 6.6 cents per mile 
it costs to own and operate an 
automobile, all taxes combined 
represent seven-tenths of a cent. 

4. The gasoline tax accounts for 
only 6% percent of the total cost 


| 0.4-cent per mile, and the tax rate 
|individual income now than it was 


‘in 1940. Each cent of the gasoline | 
tax rate costs the average motorist 





Yet the need is far greater, for) 


lof owning and operating a car, or! 


is actually lower in proportion to} 


VanConett Honored— 
E. E. VanConett (right), 





sion and publicity on the point ha 
centered around the cost of gaso 
|line, probably because this is an 
item with which the public come; 
|in daily contact. 
| Gasoline taxes have assumed 
disproportionate importance to th: 
public because considerable pub 
licity has been given to gasoline 
prices and taxes when matters per 
taining to them have been under 
study by state legislatures, and t« 
the allegation that “gasoline i 
cheap—only the tax is high.” 

The emphasis on gasoline taxes 
has tended to obscure the fact 
that many items of the cost of 
| operating a motor vehicle consid- 
erably exceed gasoline tax pay- 
| ments. It is not generally recog- 





Nash dealer in| nized that both gasoline prices 


Caro, Mich., receives a 10-Point Select Dealer | and gasoline tax rates have risen 
| award from H. G. Paxton, assistant Detroit | more slowly than general price 


| zone manager. 





levels. 
There is good reason to believ« 


a week-—just about 1 percent of/that the average motorist does not 
|the total ownership and operation| understand the true relationship 


cost. 


. 2 * 
Allegation Blasted 


this to say: 


between his vehicle ownership and 
| operation costs and the tax monies 
|}expended for the highways he uses 


FURTHER along, the authors have | It would probably come as a sur- 


| prise to him to learn that the total! 


It has never been possible to|amount he pays in highway-user 
measure the extent of the effect of | taxes, toward the construction and 


|operating costs on vehicle owner-|maintenance of the 


0.07- cent per mile, or about 13 cents | | ship and | use. Much of the discus-| which his automobile is operated 
- lis substantially exceeded by all of 





Jubeless Tires Seal Punctures 
and i" Against Blowouts 


TESTED AND 
PROVED BY 


HEN people talk of tire trouble, 

they usually mean tube trouble. 

In the B. F. Goodrich Tubeless Tire 

there és no inner tube to blow out or go 

flat! An air-retaining layer of special 
rubber is built into the tire! 

Because there’s no tube to let go 


with explosive release of air, all you 
get if a Tubeless Tire should fail, as a 


result of severe bruising, 


If you run over a nail, a layer of 
sealant rubber grips it before air can 
leak out. When nail is removed, seal- 
ant permanently repairs the tire. 


Three years’ use, the 


100,000 users, and now, tests by the 


American Automobile 


prove that the BFG Tubeless Tire pro- 
tects against blowouts and seals punc- 


tures too! 


Let your BFG salesman tell you the full 
story about the B. F. Goodrich franchise. 





CONVENTIONAL TIRE 


ACTUAL QUOTES from AAA Certificates of 
“The conventional tires with 
inner tubes, both new and used, all failed by 
blowout and collapsed instantly.” 


Performance: 
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EIGHT SAFE STOPPING MILES INSTEAD OF A BLOWOUT! These are actual sections from a 
Tubeless Tire and a conventional tire used in AAA blowout tests. Sidewalls were weakened by 
cuts to force failure. The official AAA tags show that the tire with tube (left) blew out instantly, 


travelling only 12 feet before the rim hit the road (note gaping hole torn in weakened area). 


BFG TUBELESS TIRE 


ro drop from 22 lbs. 
per sq. inch.” 





“FOR ALL THE TUBELESS TIRES TESTED an aver- 
age of 4 min., 4 sec. was required for pressure 


per sq. inch to 3 Ibs. 


Tag on the Tubeless Tire (right) shows it provided 43,370 feet—more than 8 miles—safe 
stopping distance after failure. Instead of a blowout, it developed a small break in the liner, 
causing only a slow leak. 





SEALS PUNCTURES, TOO! After testing Tubeless 
Tires for puncture-sealing ability by driving 
them over a spike board, AAA reports, 


. no loss of air pressure... .”’. 


roads over 


|the other major items of vehicle 
| Operation eost. 

Because of widely-quoted state- 
ments made in organized opposition 
‘to proposed increases in gasoline 
| taxes in several states, most auto- 
| mobile owners might be reluctant 
ito believe that each cent of the 
|gasoline tax accounts for only 1 
percent of total operating costs. 

The average motorist is also 
|probably not aware that highway 
improvements made possible by 
each additional cent of gasoline tax 
not only add to the safety and 
| convenience of motor-vehicle travel, 
but also reduce operating costs 
| through improved surfaces, grades 
and alinement, reduced mileage and 


lessened traffic congestion. 
x * * 


A Muddle 

LTHOUGH road-user tax rates 

have risen less than any other 
automotive operating cost during 
the past 10 years, the revenues from 
them have increased substantially as 
a result of the large increase in the 
number of vehicles. The increases 
in highway construction and main- 
tenance costs, however, have so re- 
duced the value of the highway 
|dollar that total revenue today will 
| provide only about the same num- 
ber of units of construction and 
| maintenance that were purchased 
|with 1940 revenues. 
| While this reduction in the pur- 
|chasing power of revenues is un- 
|doubtedly the most serious single 
problem now facing highway au- 
thorities, there are two others of 
jalmost equal importance — the 
|mounting volume of traffic for 
|which highway capacity must be 
provided, and the higher standards 
|to which today’s highways must be 
| constructed to allow safe travel for 
| present speeds and loads. If prices 
had remained at 1940 levels, current 
revenues would be adequate to 
maintain our then-existing system 
of roads and streets, and to improve 
and expand the system as needed 
for the greatly increased number 
of vehicles. 

But with present revenues able 
to purchase only the amount of 
| construction and maintenance 
| that was purchased with 1940 
revenues, highway authorities are 
finding it impossible to provide 
adequate highway capacity for a 
5l-percent greater number of ve- 
hicles and a 60-percent increase 
in traffic volume, 
In most states there are certain 
|}minimum amounts that must be 
spent for highway administration, 
equipment and maintenance. After 
these requirements have been met, 
any funds remaining are available 
|for construction, Small increments 
in tax allocations under these cir- 
|cumstances can amount to rela- 
tively large increases in funds 
javailable for construction. 

If the 19 states having gasoline 
tax rates of less than five cents per 
gallon were to increase their rates 
one cent, the state funds available 
for highway construction would be 
increased, on the average, by more 
than 40 percent. 

In over two-thirds of these states 
the construction funds would be in- 
creased an average of more than 
50 percent, Yet this increase would 
cost the motorist (at 15 miles per 
gallon), only 0.067 cent per mile, or 
about 13 cents a week. 
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Take off the blinders and take a good look at Kaiser+Frazer! 





Thousands of car buyers — six hundred thousand — have taken off 
their blinders. They have abandoned their practice of “habit buying” 
and switched to Kaiser-Frazer! 
Hundreds of hundreds of dealers have done the same thing. They’ve found 
the key to their prosperity in the seven points of Kaiser-Frazer’s Priceless 
Franchise. Here’s your chance to take off the blinders and take a good, long 
look at those seven points. The key to your future 
prosperity is right before your eyes! Think of it 
over 50,000 Henry J’s are already on U.S. highways! 


The seven points of the 
Kaiser+Frazer priceless franchise 


| A discount rate far more generous 
than the industry average! 


2 Complete protection against price 
and model changes! 


3 A price range that starts with the 
1951 Kaiser, hottest car on the road 
...and goes clear below the lowest 
price field with the sensational new 
Henry J, now more than ever...the 
car for today! 


4 Attractive retroactive discounts to 
fleet buyers, based on volume 
purchases. The only fleet plan of its 
kind in the industry. 


& = & 
Passenger cars and only passenger 
a ise [. raze l ll S | S cars to sell...no by-products or 
specialized vehicles! 


100% reimbursement for labor costs 


an 





on warranty work. Kaiser-Frazer 
values owner loyalty and good will 
—but doesn’t forget the dealer! 


~~ 


A cash bonus plan that’s tops 

in the industry! The bonus starts 
with the first car you sell... pyramids 
with volume...and becomes 
retroactive to the first car! 


th car! 








If you want to know more about the unusual new 
Kaiser-Frazer franchise, wire or call Walter 
deMartini, Vice President in Charge of Sales, 


Built to better the best on the road ! Kaiser-Frazer Sales Corp., Willow Run, Michigan, today! 


©1951 KAISER-FRAZER SALES CORPORATION, WILLOW RUN, MICHIGAN 
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Buick Service Heads Meet in San Francisco— | 

Two five-day sessions for Buick dealership service managers were conducted by R. G. Hay her satellites to obtain sorely-need- 
(standing, left) and Richard Volp (standing, right), of General Motors Institute. Shown in j}ed soft woods and coarse grains, 
one of the groups. Seated, left to right, are: C. W. Mills, Dunsmuir; Frank Lopez, Antioch; | Viscount Knollys, British materials 
expert, told the Detroit Economic | 


Eddie Walthard, Vallejo; Harry Park, 
Lodi; H. 


Petaluma; 
Grimes, Turlock; B. A. Ash, Redding; R. G. Ivie, Oakland; Earl V. Peter, San 


Noward Higby, Oakland; Chris Hanson, 


Francisco; V. W. Stockbarger, San Francisco; W. C. Bill Henry, Fresno; Jack H. Calvert, 
Reno, Nev.; Walter Robinson, Salinas; Walter Voisinet, Mountain View; A. F. Adams, Daly 


City, and Aaron M, Peterson, Arcata. 


Buffalo Car Buyers 


Face Sales Tax Dun 
NIAGARA FALLS, N, Y. — Pur- 
chasers of new and used cars who 
did not pay a sales tax at the time 
of the transaction will be receiving 
dunning letters soon from the sales 
tax division at city hall, Joseph A. 
McSweeny jr., deputy in charge, 
reported last week. Pointing out 
that a sales tax is due on auto 
sales, McSweeny said that if the 
seller fails to collect the levy, the 





purchaser is .notified by letter that 
he is liable for the tax which is 
levied whether the car is bought 


from a regular dealer or privately. | 


Niagara Falls residents buying 
cars out of the city are required to 
pay a, sales tax under the com- 
pensating use provisions of the law, 
he said. Transactions are traced 
through auto registrations filed 
with the state vehicle commis- 
sioner. Private transactions are 
checked at the county clerk’s 
office. 


Ga tT Rye) 





By Pete Wemhoff 


| Editor, Automotive News 


| DETROIT.—Britain must carry 
jon limited trade with Russia and 


Club last week. 

He sidestepped a question of why 
| Britain sold crude rubber to China 
Communists by emphasizing that 
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Briton Backs Red Trade 


Detroit Economic Club Told It Helps Get 
Sorely-Needed Materials 


drawn from this side of the Atlan- 
tic. In addition, Britain does not 
have the dollars to obtain them in 


'the U. S., he said. 


|tributing the world-scarce 


Knollys, who is a member of the 
International Materials Conference 
(U. S., France and Britain), report- 
ed that considerable progress is be- 
ing made in conserving and dis- 


such as sulphur, copper, lead, zinc, 


| tungsten, molybdenum, nickel, man- 


all such shipments to the Chinese | 


have now been halted. 


Because most of Britain’s for- 
mer sources for wood and grain 
are now behind the “Iron Cur- 
tain,” England is forced to trade 
limited quantities of goods (in- 
cluding some crude rubber) to 
Russia in order to meet strictly- 


rationed needs on _ the Isles, 
Knollys declared. 
He emphasized that shipping 


would be upset if these goods were 








Packards Packaged 


DETROIT.—New Packards pre- 
pared for delivery at the factory to 
buyers from all over the country 
are now being given the “Tiffany 
jewel treatment” which includes a 
“gift wrapping” of transparent 
plastic to preserve 
final delivery. The plastic wrap is 
of vinyl material and is so fash- 
ioned to enable complete covering 
of the car, enclosing even the tires 
down to the floor. 






items | 


luster before | 


| 
ganese, cobalt, pulp and paper, cot 
ton and wool. 


He said the International confer 
ence is concerned with: (1) Analyz 
ing supply and demand; (2) recom- 
|mending conservation of scarce 
|commodities and finding  substi- 
|tutes; (3) working out means ot! 
increasing production, and (4) dis- 
tributing the materials equitably 
among nations, 


Most progress, he revealed, has 
been made in conservation of ma- 
terials and finding substitutes. He 
cited the case of sulphur, 90 per- 
cent of which comes from the 
U. 8. A. 


Britain has already boosted the 
use of spent oxide, a by-product of 
coal gas manufacture, as a raw 
| material for sulphur and is now ex- 
tending the use of pyrites and an- 
hydrites as substitutes. 


While much remains to be done, 
Knollys declared the International 
conference “has stimulated ideas 
for additional production; it has 
made possible to exchange essential 
|information among all countries 
j}about the best method of conserv- 
ing scarce commodities; it has en- 
abled the free world to know what 
and where the problem is; and 
|above all, if it never does anything 
else, it has made possible for all of 
us to know each other’s needs, ca- 
|pacities and difficulties.” 


| 





Nash Forms Zones 
In Oklahoma City, 
‘Charlotte, N.C. 


DETROIT.—Nash last week cre- 
ated two new zones, one in Okla- 
homa City, the other in Charlotte, 


Be 0 a: 








'* 

J. A. Huff G. B. Stone 
|N. C. Nash now has 23 zone head- 
| quarters, 


| G. B. Stone heads the Oklahoma 
|City office and J. A. Huff is in 
|charge at Charlotte, according to 
H. C. Doss, sales vice-president. 
The Oklahoma City office will 
serve dealers in Oklahoma, the 
Texas Panhandle and northeastern 
New Mexico. The Charlotte zone 
will cover South Carolina, most of 
|North Carolina and parts of Ten- 
|messee, Virginia and Kentucky. 
| Stone, formerly assitant zone 
|manager at Kansas City, joined the 
company in 1945 as a comptroller 
there. Huff, who joined the firm 
jin 1946 as a district manager at 
| Atlanta, had been assistant man- 
ager of the Atlanta zone since 1948. 
J. L. Anderson, formerly car dis- 
tributor in the Dallas zone, was 
named assistant Oklahoma zone 
|manager. A. R. Seaburn, formerly 
| district manager in the Pittsburgh 
|zone, was appointed assistant zone 
manager in Charlotte. 





Japan | Resumes 
U.S. Car Output, 
|As Henry J Rolls 


| KAWASAKI CITY, Japan.—East 
| Japan Kaiser-Frazer, Ltd., last 
| week produced Japan’s first Ameri- 
can automobile since Pearl Harbor 
—a 1951 Henry J. 

| The car was completed by th¢ 
|K-F subsidiary of East Japan 
| Heavy Industries, Ltd., one of thre« 
;}autonomous manufacturing, finan- 
|eial and distribution groups formed 
| from the dismemberment of the 
|huge Mitsubishi industrial empire 
| Production is scheduled to be ex- 
panded from a starting rate of 50( 
units a year. 

The American cars are being 
| assembled from components shipped 
|from Willow Run to the plant here 
|The plant was tooled for Henry J 
| production by Japanese engineers 
headed by Yasuo Hori, plant man- 
ager. All were trained at Willow 
Run. 

The new plant is the fifth estab- 
lished by K-F outside the contin- 
ental U.S. during the past thre 
years and the second to start pro 
duction within three months. Othe: 
K-F foreign plants are at Haifa 
Toronto, Mexico City and Rotter 
dam. 
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Obituaries 


Dwight L. Moody 
SPRINGFIELD, Mass Dwight Lyman 
{oody 62, retired general manager of 
ndian Motocycle Co., died at his home in 
lampden June 9. He had joined the com- 
any in 1917, was vice-president for many 
ears and manager for five years M 
Moody handled procurement of material: 
wr Indian during World War I and was 
r several years treasurer of the Motor- 
‘le and Allied Trades Assn 

* * * 

Albert G. Rupp 
ROCKVILLE CENTRE, N. Y In the 
ito industr for 30 years and president 
f Rupp Oldsmobile, Albert G. Rupp died 
ine 11 Mr. Rupp was a director of the 
Brooklyn and Long Island Automobile 
ealers sn. in 1937 and had been active 
civic projects 

* * * 

John Schmueser 
HAMMOND, Ind John Schmueser,. 75, 
resident of John Schmueser & Sons 
Buick), of Hammond, died here June 11 

He was one of the oldest Buick dealers in 
the U.S entering the automobile trade 
originally as a Ford dealer in this city 

* * * 

John L. Matthews 

SHREVEPORT, La. ohn Lloyd Mat- | 
thews, former assistant southwestern re- | 
gional manager for Chevrolet, died here 
He resigned his factory position five years 
igo to take a Chevrolet dealership in 
Natchitoches, La 


* * 
Richard G. Shults 
JAMESTOWN, N. Y Richard G. Shults 

18, secretary-treasurer of Telschow-Shults 
Pontiac Co., died June 3 of a heart attack. 
He was a member of the Jamestown Auto- | 
mobile Assn. and county and state dealer 
associations. 


* 


* * * 


Chester H. Willey 
NORTH ADAMS, Mass Chester H 
Willey, 63, an auto dealer. died recently 
at his home in Charlemont Death was 


attributed to a heart ailment 
* * * 


James H. Stewart 
SPENCERPORT, N. Y.—-James H. Stew- 
art, 63, a former automobile dealer here, | 
died June 3. He had served as superin- | 
tendent of highways for a number of years. 
+ * * 


Larkin A. Powell 
LEXINGTON, Ky Larkin A. Powell, 76, 
automobile dealer here, died in a hospital | 


June 5 after a short illness 
* * 


* 
Richard J. Beach 

ZANESVILLE, O.—Richard J. Beach, a| 
partner in Swingle Motor Co. (Cadillac- | 
Pontiac-International), Zanesville, drowned 
after a small boat in which he and two 
friends were fishing capsized in nearby | 
Meigs creek. Mr. Beach's partners were 
Earl B. Swingle sr. and Earl B. Swingle jr. 
Mr. Beach joined the firm in 1920, four 
years after it was launched to sell Oakland 


cars. 
* * * 


J. Arch Butts sr. 

WICHITA. Kans.—One of Wichita's earli- 
est automobile dealers, J. Arch Butts sr., 
died June 10. at his home. He had been 

in failing health for several months. His | 
death ended 46 years of business and civic | 
activity. In 1907 he opened the first Buick 
outlet in Wichita. He remained active in 
the business until his death, operating 


‘Inland’ Governors 
Meet to Discuss 


Resource Program 


OMAHA,.—Midwestern governors | 
and industrial leaders are meeting | 
here to determine the _ inter-re-| 
gional value of food, power, irriga- 
tion, transportation and other 
related benefits of present and 
future resource programs, such as 
the St. Lawrence Seaway project, 
in the 15 states composing “Amer- 
ica’s Heartland.” 

Delegates here for the first Gov- 
ernors’ Conference of Inland Amer- 
ica June 17-18, instigated by Govs. 
Williams of Michigan and Peter- 
son of Nebraska, predicted that as 
a result of the open sessions and 
panel discussions the atmosphere 
would be cleared for a _ definite 
statement of policy on the many 
problems of mid-continent resource 
development and the need for in- 
terstate cooperation. 

Gov. Williams expressed the opin- 
ion that the conference would} 
result in a “broad evaluation and} 
inventory of natural resources in| 
relation to national security and| 
prosperity of the midwestern 
states involved.” 

Highlighting the conference. 
vhich has attracted nearly 1,000 
delegates from the 15 states, were 
liscussions by such government 
officials as Oscar L. Chapman, Sec- 
retary of the Interior; and Frank 
C. Pace jr., Secretary of the Army. 
Their topics encompassed hydro- | 
electric power and resource de- 
velopment in the light of the 
national emergency. 


Buford to Shelton 


W. D. Buford, Hudson dealer in| 
Cookeville, Tenn., has sold his fran- 
chise to Shelton Motor Co., 155 W. 
Broad St. Buford, with Gene Rodg- 
ers as his partner, now operates a 
used-car firm at 110 E. Broad St.! 


Butts Buick, Inc., with his son, John, and 
Butts Cadillac-Oldsmobile 

son, J. Arch jr 
* + : 

G. Frank Vaughan 

UNION, 8S. C.—G. Frank Vaughan, 62, 
head of Vaughan Motor Co. and identified 
with numerous other enterprises here, died 


| June 7 of injuries sustained in an automo- 


bile accident near Union on May 30 
‘ ‘ * 


Clayton C. Foster 
TULSA, Okla A weekend fishing trip 
ended in death for Clayton C. Foster, 38 
ervice manager for a Tulsa automobile 
dealer, when :¢ oil stove exploded in a 
lake cabin he was occupying 
* * * 
Harold E. Hedges 
SPRINGFIELD, Mass Harold Ernest 
Hedges, 54, local auto dealer, died at his 
home in Longmeadow June 9 In his early 
years, Mr. Hedges was the wholesale man- 
ager of the R. P. Tabor Co. (Reo) of 
Hartford and in 1925 became the manager 
of its Springfield branch In 1931 he pur- 
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‘= Chrysler Institute 


‘Graduates 38 


| DETROIT. Thirty - eight stu- 
dents of the Graduate school of the 
Chrysler Institute of Engineering 
|were awarded masters’ degrees in 
automotive engineering at the In- 
| stitute’s 18th annual Graduation 
4 Fass, |Exercises Thursday night at the 
| 


‘Chrysler C Engineeri i- 
| British Auto Men Visit Studebaker— eee 


torium. 

Officials of the Rootes Group of England spent a day at Studebaker which they included Malcolm W. Bingay, editorial 
jin their itinerary of studying American auto makers’ production planning, material controls | director of the Detroit Fre e Press 
| methods and purchasing procedures. Their host was R. A. Hutchinson, general manager of | delivered the commencement ad- 
| Studebaker's export division. Left to right are: H. S. Lewis, purchasing agent, Commercial, | dress on the subject, “Our Chang- 
Ltd.; H. Pryor, works manager, Humber, Ltd.; Hutchinson; A. Burgess, material manager, ling World.” 
Humber, Ltd.;: Studebaker's C. M. Schultheis, and William Knouff, technical representative, In addition, 27 students of the 
Rootes Group. : 

undergraduate school were awarded 
}chased the business, and in 1935, with|a member and former president of the certificates. 


| Walter Sattler, formed the Hedge attler | Springfield Automobile Dealers Assn. and ™ 
Co The concern became the dealer for|had been recently selected as one of nine AUTOMO ‘YE NEWS is ‘‘must’’ reading 


DeSoto and Plymouth cars, a _ business|dealers in the U.S. to form a DeSoto | every week for the men who make and sell 
which they have since conducted He was | dealer council the world’s cars and trucks 
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guiding principle of SLO Cea Vida bad! 


that serves the Automotive Industry every day 


i) ENGINEERING MAKES IT WORK 


Almost every American 


| 2 TaD 122 iL i 


ae 


i ont 
PRODUCTION 


Mi, PRODUCTION MAKES IT AVAILABLE 
benefits every day from the 185 products made by BORG - WARHER 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago, BORG & BECK 
BORG-WARNER INTERNATIONAL » BORG-WARNER SERVICE PARTS « CALUMET STEEL 

DETROIT GEAR « DETROIT VAPOR STOVE « FRANKLIN STEEL » INGERSOLL PRODUCTS 
INGERSOLL STEEL « LONG MANUFACTURING « LONG MANUFACTURING CO., LTD. « MARBON 
MARVEL-SCHEBLER PRODUCTS « MECHANICS UNIVERSAL JOINT e MORSE CHAIN 

MORSE CHAIN CO., LTD. ¢ NORGE « NORGE-HEAT « PESCO PRODUCTS * ROCKFORD CLUTCH 
SPRING DIVISION » WARNER AUTOMOTIVE PARTS « WARNER GEAR « WARNER GEAR CO., LTO, 
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Merchandising 


Memos to Dealers 





SAUL’S STUDEBAKER SALES 
/in Buffalo used one of the better 
devices we've seen in these days 
of trying to attract customers. 

He ran a series of three ads in 


the Buffalo Evening News in con-| 


nection with the firm’s 23rd birth- 
day. 

The first was in the form of a 
telegram to Joe Stalin, decorated 
with Stalin’s picture. 

“I know about your five-year 
plan,” said Saul, “and I want you 
to know about mine. One that 
gives instead of takes... If you 
cannot attend, read about it in 
Buffalo Evening News June 4.” 

The next ad was headed: “Saul’s 
5-Year Plan of Car Care,” and in- 
cluded a cartoon of a man in a car 
asking, 

“Where's Stalin? We want to 









ant 
’ wore 


It’s built to tame rough roads (new Orifiow 
shock absorbers!). I¢’s built to relax in (more 
room!). It’s built to see out of (digger glass 
area and chair-high seats!). \¢’s built for 

easy driving (vo shifting!) And it’s an eye- 


opener for high value and 


goom— 


By Bob Finlay 


show him a 5-year plan that really 
works...” 

The plan was this: With each 
new Studebaker sold, Saul’s gave 
60 lubrications, 60 oil changes, 60 
inspections, five radiator flushes 
and five tire rotations—over the 
five-year period. 





| 


Next ad noted that Stalin didn’t | B 


show, but a lot of nice people did, 
and repeated the five-year plan. 
| A. Metzler writes that the ads 
have been copywrited. 
+ * + 
Gimmicks 
PEAKING of gimmicks, Under- 
7 writers Supply Co. in Toledo re- 
ports an interesting one—an auto- 
mobile wallet for automotive 
papers. 
Dealers, according to R. 


cq ROOM—ARM ROOM” 
u 


| No other car 


DE SOTO DIVISION, CHRYSLER CORPORATION 


low upkeep! 


AUTOMOTIVE NEWS, JUNE 18, 1951_ 
this 


| Leister, the wallet in 
| manner: 


The car salesman makes a per- 


use 


sonal presentation of the wallet 2 | 


|week or 10 days after the new-car 
| purchaser has taken delivery. 

This, Leister says, builds good 
| will, and also gives the salesman 
| an opportunity to ask the cus- 
| tomer about possible new-car 
| prospects in the neighborhood. 


| Some _ dealers, 


|a special letter sent to service cus- 
| tomers, 

Anyone who has had to hunt 
lthrough a maze of papers for his 
|title or insurance policy is at- 


| tracted to the wallet. 
| * * * 


Closing 

OB THOMPSON, sales counselor 
from California, dropped into 
Detroit the other day to report that 
business is booming. 

He’s working in this area at the 
moment. Thompson got up a visual 
course with emphasis on closing 
after running a test on a thousand 
auto salesmen, 

Thompson says the test showed 
that 93 out of 100 salesmen are 
conversationalists rather than 
closers. 


S.| Might be a good idea to empha- 


NOT 





BUT 





according to} 
|Leister, also are using the wallet 
jas a “come-on” in connection with | 


CHAIR. HIGH SEATS 


OR ae wf 





ORIFLOW SHOCK ABSORBERS 








AUTO-LITE 


OTL 





Auto-Lite Enlists in Army— 

This float, graphically showing the wide adaptability of 24-volt electrical equipment used on 
| Armed Forces tactical vehicles, was a feature of the Armed Forces Day parade in Cleveland 
| Electric Auto-Lite, which developed this equipment in collaboration with the Ordnance depart- 
ment, entered this float to show how modern military vehicles can operate in severe Arctic or 
tropical weather and under water. The 24-volt feature meets a military requirement for power 
to operate radar, gun-firing mechanisms, radio and first aid personnel heating equipment. 





refreshers in your,Third and Vermont, says John Pub- 

|lic buys these old 1938 and 1939 cars 

and expects them to run another 

'Thev Do Di }one hundred thousand miles with- 
ey Vo Lite }out any needed repairs. 

LIM BARNARD, Los Angeles| Bob says it just isn’t in the 


Examiner auto editor, tells ne cards. Out on his lot now he has 


size closing 
dealership. 
* * * 


one: a big sign over a bunch of these 
Bob Ward, used-car dealer on| Cars which says “These Automo- 
pacmeepal aeons biles Are Sold with an Oklahoma 
Guarantee.” Asked what an “Ok- 

lahoma Guarantee” was, Bob 

said: “If you run it out on the 

| Street and it breaks in half, you 
| own both halves.” 
* * 


| Set to Serve 


“NEVER a Dull Moment at the 
Burson Motor Company,” is the 
heading of an advertisement by 
Burson Motor Co. (Ford), in Level- 
land, Tex. 
“Because: 
“We are always 


installing new 
and more modern equipment to 


THIS 2 ¢ enable us to do a better job when 
| your car comes to see us!” 
| * * 2 
Self-Service 


OOT-CARLIN (Nash), Buffalo, 
is operating what it calls a 
“Super Self-Service Auto-Mart” in 
a program to boost new-car busi- 
ness, 


“This is the newest, most excit- 
ing, radical change in automobile 
buying since the beginning of the 
industry,” said the firm in a large 
| newspaper ad promoting the idea. 

Root-Carlin explained its self- 
service plan this way: 


“1. You choose your new 1951 
Nash from our complete selection 
of colors, models and equipment 
—for immediate delivery, 

“2. You name your own trade-in 
|}allowance. (No reasonable offer 
| refused.) 

“3. Courteous, trained personnel 
provide you with information, 
demonstration and any other as- 
| Sistance you desire.” 





MORE POWERFUL 
HIGH COMPRESSION ENGINE 





‘Big Three Cited 


By Jewish Drive 


| NEW YORK.—John S. Bugas, 
| Ford industrial relations vice-presi- 
| dent, and sales officials of nine Big 
Three divisions received industry 
citations at a dinner here of the 
new-car dealers’ division of the 
United Jewish Appeal. Bugas was 
| presented with a special citation for 
| Ford’s aid on UJA campaigns. 

On hand to get their citations 
|Dersonally were J. A. O’Malley. 
Chrysler division: J. B. Wagstaff. 
DeSoto; E. C. Quinn, Dodge; Louis 
|W. Smead. Ford division, and Jo- 
sevh E. Bayne, Lincoln-Mercury 
Albert H. Belfie, Buick: W. E. Fish. 
Chevrolet; G. R. Jones, Oldsmobile. 
and L. W. Ward, Pontiac, sent rep- 
resentatives. 

The new-car dealer phase of the 
UJA was headed by James H. Nad- 
ler, Harold Perfit and Samuel C 
Dretzin, honorary chairman. 


Sutil Desk Peale 


OTTAWA. — The development of 
suburban areas in many regions 
across Canada is reportedly causing 
a major problem for bus transpor- 
tation companies since the latter 
|find it unprofitable to serve satis- 
|factorily such areas due to the 
small, scattered population and the 
number of cars operated by many 
of the residents. 


AMAZING NEW 





John O. Munn’s Dealers Tell Me and J. B 
Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 
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Auto-biography 
| Barrymore Writes Book 
In 1947 Olds 


HOLLYWOOD, Calif. 
with eating, banking, shopping, and 


Jutput Tops Shipments .. . 


Car Tire Stocks Rise 





Along 


. & 
9g 7 q r getting shoes. shined in automo- 
® J 0 Du ing Month biles, Lionel Barrymore has pion- 
eered a new use for the car—writ- 
NEW YORK. Manufacturers’ |inventories of truck and bus cas- ing a book. Oma ‘ 
. shipments of passenger-car casings ings totaled 791,736 units, up 5.76) is ra goog hile i907 
; , > i il, percent f the end of March! es, yas written in his 1s 
slumped 15.75 percent during April, percen rom the end o arc Oldemoblie parked in his garage, 


when 748,599 were in stock. 
Shipments of outomotive inner 


he says—a true autobiography. 


although production was down only 
| He said he sat alone in the front 


3.59 percent, the Rubber Manufac- 


turers Assn. reported last week. 
The RMA put April shipments 


tubes declined in April to 5,592,583, 
down 15.18 percent 
when 6,593,358 were shipped. April 


from March)! 





|seat of the car, and his secretary 
and Cameron Shipp, collaborator, 





|sat in the back. The secretary took 


asings at 4,872,841, ta 
, = "eomeaned “wn 5.788.585 in Tubb's Finishes Improvements— 


production of inner tubes was down |down their chatter about the Bar- 


. ; “ rece its. as| Completel deled is th | i ildi | : 
March. April production of pas- (4.50 percent to 5,565,700 units, as pletely remodeled is the sales and service building of Tubb Motors (Studebaker), rymores, excluding the cuss words 
a senger casings totaled 5,108,248, |compared with 5,827,593 during Sparta, Tenn. The walls of the offices and parts department are finished in native oak panel- }and other colorful phrases concern- 
d compared with 5,298,387 in March. | March. 5 ; : ing. The sides of the 55-foot-long sales room are similarly finished, with the end sections built/ing the Barrymore career, it was 
rt With production higher than Inventories of inner tubes climbed of Crab Orchard stone obtained from nearby Cumberland county. A used-car lot adjoins the | explained. 
in April to 4,656,998 | Why in a car, you say? 


1.36 percent 
units, as against 4,594,538 units at 
the end of March. 


shipments during April, inventories 
on Apr. 30, totaling 2,254,915, were 
9.73 percent higher than at the end 
of the previous month. 


building on the west. Customer parking is provided at the front and east side of the “Because its easier for me that 


er 
structure, | way,” Barrymore thundered. 


he Passenger tire inventories at the 
rs end of March totaled 2,055,015, the 
pr RMA said. 

1- The same kind of story held true 


for truck bus casings—production 


» up, shipments down and _ inven- 
tories up. 
: Shipments of truck and bus cas- 


ings in April, the RMA reported, 
dropped 4.66 percent to 1,383,779 
casings from 1,451,391 in the pre- 
vious month, while production 
climbed to 1,431,880 units from 
1,394,998 in March. 

As a result, at the end of April | 


. AMA Reelects | Etihlit Way -YOU’RE ON 











ie ° 

y President Mason, 

rs o 
All Other Chiefs THE ROAD TO BETTER 

W DETROIT. — George W. Mason, | 

oO president of Nash-Kelvinator, has | 

n been reelected president of the ! 

Automobile Man- : 
ufacturers Assn. | 
The election was | 
held June 7 as} 

», part of the AMA : s 

a annual meeting. | There's no need to be puzzled about the question of efficient 

n Other officers of | power braking for any commercial vehicle. Where the 

. the association, preference is for a hydraulic system, Hydrovac, with over 

likewise reelected, one . A ° 

. include: H. &. two and a half million installations, has proven itself the 

. Vance, Studebak- undisputed leader in its field. And for vehicles where air 

e er, and E. J. Bush, actuated brakes are the choice, the new Bendix Air-Pak 

PB G. W. Mason Diamond T, as air-hydraulic power braking unit is foremost in its field. 

7 vice - presidents; 

; H. H. Curtice, General Motors, sec- | Air-Pak, similar in design and principle to the Hydrovac, 
retary; Hugh J. Ferry, Packard, . ° . f 
treasurer; Alfred Reeves, advisory | changes air pressure into hydraulic pressure by means o 
vice-president, and William J, Cro- two direct connected pistons, thus combining all the well 
nin, managing director. proven advantages of hydraulic brake action with an air 

The following directors, whose brake system. 
terms of office expired, were re- 
semen to three-year terms: E. D. Products of twenty-five years of practical braking experi- 

F ransome, Mack; Ward Canaday, ence, these outstanding power braking systems offer 
Willys-Overland; Ferry; P. V. Moul- eas . : 

der, International Harvester, and faster, more positive and better controlled braking. And in 

Vance. both the vacuum and the air actuated units, brakes can be 

Curtice was elected to fill out applied instantly by foot power alone—a safety factor of 


tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 


systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 
REG. U.S. PAT. OFF. 


the unexpired term of former direc- 
tor M. E. Coyle, retired GM execu- 
tive. Alvan Macauley, former Pack- 
ard board chairman, was reelected 
an honorary director. 


Olds 88 Wins 


European Race 


LANSING.—An Oldsmobile Super 
88 convertible raced to victory in 
one of Europe’s toughest road tests, 
the Frencorchamps Grand Prix, 
held recently over the triangular 






air-hydraulic power 


' 
i 
; 


race course in southeastern Bel- brak 
: ee e unit 
gium, the division reported here 


last week. 

Jacques Van Wetter, a Brussels 
notary, covered 77.53 miles in the 
hour-long race, The race is set up 
over wooded and hilly country near 
Malmedy, Belgium, and the winner 
is the car that covers the most 
distance during an hour of travel. 

Hydrovac 
vacuum-hydraulic 


U. S. Rubber Factory 
power brake unit 


Honored for Safety 


PHILADELPHIA. National, 
State and city officials have hon- 
ored the L. H. Gilmer plant of 
United States Rubber Co. here in 
recognition of a _ perfect safety 
record during 1950. 

The plant, which has 719 fulltime 
employes, completed the year with- 
out a single lost-time accident. 

Awards were presented to the 
Plant by the National Safety Coun- | 
cil, the state of Pennsylvania, the | 
Philadelphia Safety Council and the 
chamber of commerce of Greater | 
Philadelphia. | 


Bendix 
Wak 
VT, 


PRODUCTS 
DIVISION 


BENDIX: -SOUTH BEND 


Export Seles: Bendix international Division, 72 Fifth 
Ave., New Yerk 11, N.Y. ¢ Cenadien Seles: Bendix- 
Eclipse of Canede, Lid., Windser, Onterie, Conede 
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Sparkman Asks 
Separate Agency 
For Small Plants 


WASHINGTON.—An amendment 
to the Defense Production Act call- 
ing for an independent executive 
agency to aid small business was 
introduced last week by Sen, John 
Sparkman, Alabama Democrat and | 
chairman of the Senate Small Busi- | 
ness committee. 

The proposed agency, to be known | 
as the Small Defense Plants Corp., | 
is modeled along the lines of the 
Smaller War Plants Corp. which 
Congress established in 1942 to} 
bring small producers into the war 
effort. 

“Existing small business offices 
and small business programs have 
not been effective in meeting the 
problems facing small business,” | 
said Sen. Sparkman. 

“Despite the presence of small 
business offices in every major 
agency of the federal government,” 
Sparkman added, “real assistance 
measures to the small producers 
have been few and far between.” 





AUTOMOTIVE NEWS is ‘‘must’’ reading 
every week for the men who make and sell 
the world’s cars and trucks 


AUTOMOTIVE NEWS, JUNE 18. 





(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 
Automotive News.) 


Gone day ... not too far distant 
VY, the American people will 
read with pride a story of miracu- 
lous significance, now being com- 
posed in about a half million shops, 
thousands of tool rooms and hun- 
dreds of laboratories throughout 
the U.S. 

It will reveal the secret of Ameri- 
can leadership among the nations of 
the world and confirm the position 


of the automobile industry in the 


vanguard of the production against | 


war and toward peace. 

The story cannot now be told 
in detail for reasons everyone 
knows, but the magnitude of the 
inevitable results can be imagined 
if we recount some events of the 
past. 

When we read of the percentages 
of material now allotted to the 
manufacturers of motor vehicles we 
get the impression that the big fel- 
lows are getting a lion’s share of 
the orders .. , but we are forgetting 
how dependent they are upon small- 
er manufacturers. During World 
War II, out of the 242,000 manufac- 
turers in the U. S., only 15 percent 
had prime contracts with the gov- 
ernment, while the other 85 percent 
were kept busy night and day pro- 
ducing the things the prime con- 
tractor had to procure outside of 
his own plants 

* 


Cooperative Job 
( NE automotive manufacturer, 
prior to the last war, employed 
12,000 outside sources of supply. 
That number was increased to 19,- 
000 during the war period. 
Complex mass-production jobs, 
either for civilian or military 
needs, cannot be accomplished 
single-handedly by one company, 





Brown Chevrolet, Seymour, Ind.— 


A week-long open house in its new two-story building was held by this dealership 


firm's old building was destroyed by fire Nov. 


The 
20, 1949. Since that time the firm has occupied 


temporary quarters. A used-car lot is on the side of the building. R. J. Brown is president 


no matter how large and well in- 
tegrated. They require the team- 
work of many large and small 
producers. The prime contractor’s 
job is to organize, plan and coor- 
dinate the efforts of many con- 
tributors and take the responsi- 
bility for the end product. 

Now, the prime contractors in 
the automotive industry, with bil- 
lions of dollars in defense orders on 
their books, are again spreading 
production work throughout the 
nation. One company, assigned to 
tool up a huge government plant to 
produce aircraft engines for B-36 





There IS something YOU can do 
ABOUT INFLATION! 


Your future... 
the future of 
your business, 
large or small, 
depends on how 
many people 


understand 
the story in 
this booklet! 


Businessmen recognize inflation as the nation’s greatest 
single threat. But most of us have felt ‘‘What can one 


man 
But there is a way 


even one business 


do to stop it?” 
if enough of us work at it. We can 


HOW STALIN 
WE WILL 


HOPES 


DESTROY 


m AMERICA 





help more people . 
vote and pay taxes . . 


. . the men and women who work and 
. to understand the nature of infla- 


tion, its causes and cures. Then we will have gone a long 
way toward eliminating this pending catastrophe. 





ONE TOOL YOU CAN USE: To help 
us give our own Bemis workers the 
inflation picture, we used the colorful, 
new 16-page booklet ‘‘How Stalin 
Hopes We Will Destroy America’”’ pro- 
duced by Pictorial Media, Inc. The 
more widely the booklet is used, the 
more good it will do. . . and it is avail- 
able for distribution to your workers, 
too. It follows the time-proven “‘comic 
book’”’ technique . . . dramatizes the 
dangers ...and shows how all our 
citizens can help halt inflation before 
it’s too late. 


TESTS SHOW IT HELPS WORKERS: 
To get an impartial judgment of the val- 
ue of ‘“‘How Stalin Hopes We Will De- 
stroy America,” it was tested in Bemis 
plants by the Psychological Corpo- 
ration under the direction of Dr. Henry 
C. Link, a foremost research authority. 


Dr. Link says ‘“Those workers exposed 
to the booklet were found to have a 
significantly higher appreciation of the 
recommended ways to stop inflation 
than did the workers who did not see 
the booklet. Details of this test are 
available upon request.’”? And Bemis 
factory workers make such statements 
as “‘Everything it says hit home, but 
you’d never figure it out for yourself 


Because we believe this message is grow- 
ing more urgent every day, Bemis is 
taking this means to commend to other 
businesses this weapon against inflation. 
It is the first of a series of such material 
that we expect to use. 


BEMIS BRO. BAG CO. 


St. Lovis 2, Missouri 





until you read it’”’... .“‘It’s told in an 
interesting way so anyone can under- 
stand. My daughter, age ten, under- 
stood all of it’’...“‘In picture form it 
impresses you more. Most people don’t 
read about it’’.. .“‘Had ideas that we 
wouldn’t think about otherwise while 
we are working away—good book, 
agree with it—I guess I won’t be the 
only one.”’ 


FOR EVERY BUSINESS, LARGE OR 
SMALL: In quantities, it costs 
only a few cents a copy— $10.00 
for 100 copies, down to 3 cents 
per copy in larger quantities. 
Single copy free. For full infor- 
mation, write PICTORIAL 
MEDIA, INC., Attention: Harry 
Childs, 205 E. 42nd ST., NEW 
YORK 17,N.Y. 


Superfortresses, has contracted with 
1,370 other firms to help with the 
job. The smaller manufacturers se- 
lect from a display of say 2,000 
parts those they feel qualified to 
make. Of the 2,000 about 1,800 will 
be produced under subcontracts. 

One automotive company recent- 
ly was given the job of preparing 
plant facilities in New Orleans for 
producing a 12-cylinder tank engin« 
There are more than 7,300 parts in 
this engine. The prime contractor 
will machine the major parts while 
all castings and forgings will b+ 
purchased from about 350 different 
companies, most of them in _ the 
south. More than 500 companies wil] 
be engaged in producing the 1,350 
machines, 4,800 fixtures, 8,500 tools 
and 7,500 precision gauges and 
other equipment needed in this one 
plant alone. 


* 4 
6,800 Supply Lines 
oR example, before the end of 
World War II one automotive 
producer was able to trace a net- 
work of 68,000 supply lines from its 
plants to those of other manufac- 
turers. In peacetime more than 50 
percent of the income received by 
automotive companies goes to out- 
side suppliers, most of which are 
small businesses. In 1942, 56 cents 
out of every dollar received for war 
orders went to subcontractors and 
vendors. A survey disclosed that 63 
percent of these companies were 
small businesses, employing less 
than 500 people, located in 1,375 
cities and 44 states. 

On one job, involving four dif- 
ferent types of cannon, following 
Pearl Harbor, the prime contrac- 
tor produced only 12 parts of the 
weapons, while the remaining 757 
parts (98.4 percent of the total) 
were manufactured by 137 differ- 
ent firms, located in 58 cities in 
10 states. 

The same technique was employed 
on contract after contract during 
World War II. In the production of 
an anti-aircraft gun, 93 out of 103 
parts were furnished by subcontrac- 
tors. Sixty percent of the 3,719 parts 
of a tank were furnished by sub- 
contractors and 98 percent of the 
5,112 parts of an aerial torpedo 


were subcontracted. 
* * * 


* * 


Ready Again 
gun cooperation between the na- 
tion’s large and small com- 
panies is the basic concept of mass 
production, developed and proved 
in peacetime, extended in wartime 
and now ready again for applica- 
tion to the nation’s current emer- 
gency needs. 

In the last war this time-tested 
teamwork enabled the automotive 
industry and its thousands of 
subcontractors to deliver nearly 
$30 billion worth of military 
equipment of all kinds; 100 per- 
cent of the armored cars, 92 per- 
cent of scout cars and carriers, 
57 percent of the tanks, 10 per- 
cent of the completed airplanes, 
87 percent of the aircraft bombs, 
85 percent of the army helmets, 
56 percent of the carbines and 47 
percent of the machine guns. 

And ... remember... in the last 
war the lads were just getting their 
hand in learning the “know 
how.” 

Imagine how red the faces of our 
alleged enemies , . . Stalin, V shin- 
sky, Molotov and Malik .. . can be- 
come when they realize that they 
are pitting their shenanigans 
against the micrometric brains. . 
spirit and determination and the 
cooperative efforts of the mos 
highly-skilled body of free men o 
the face of the earth. 


Hines to U. C. Manager 
Bill Hines, southern Californi: 
used-car salesman, has been name | 
used-car manager for Atwater an i 
Fish (DeSoto-Plymouth), Holl) - 
wood, Calif. 
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EXPENSIVE EQUIPMENT NOT NEEDED— 
to install riveted linings. 
OVERSIZE SHOE AND LINING SETS — for 


use when drums require oversize replacements. 


CUSTOMER SATISFACTION ASSURED— 
use of highest quality materials means long life. 


COMPETITIVELY PRICED —to allow an 
attractive profit. 


CONVENIENTLY STOCKED-—by your near- 
est Buick dealer. See him for any Buick parts 
—and for helpful, friendly technical advice or 






service. 


Better work with Buick parts 


SAVE TIME WITH KITS—like this 
Buick brake overhaul kit. 
All normally replaced parts 
complete in one package. 


ENGINEER APPROVED ACCESSORIES 





















EGhne KK 





FACTORY ENGINEERED PARTS 


\ 


See your Buick dealer 
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Auto Market Page... 


Upturn in St. 


,discussion and in about the follow- 
ing order of importance: 





By Sam X, Hurst 
Staff Correspondent 


There was a mild upturn in de-| 1. Relaxation of terms under 
mand for both new and used cars| Regulation W. 
in St. Louis in the first two weeks 2. Restoration of dealers’ full 
of June, but not in proportion to) profit margin that was taken 


experienced at this| away from them by OPS in the 
time of the year. | new-car price order. 

However, the improvement was | 3. The utter uselessness of used- 
jcar price ceilings and the proven 
|futility of attempting to enforce 
iceilings on used cars owned by 


that usually 


enough to dispel in part at least 
the gloom that was gathering 


about the retail automobile busi- 
ness * iow weeks ago. more than 30,000,000 individuals. 


Some popular models are still in| Vacation travel is contributing to 
short supply but, on the other hand, | 4 good volume of business in shops 
there are considerable stocks in | and parts stores. 
some lines available for immediate . 
delivery. Omaha 

Used-car movement has_ been A slight decline in both new-car 
good, but at reduced prices, Feeling | and new-truck sales took place in 
is expressed on every hand that a| Douglas county (Omaha) during 
relaxation of the terms of Regula-| May. New-car sales numbered 1,085 
tion W, at least insofar as used|in May, against 1,117 in April. 
cars are concerned, would brighten New-truck sales in May totaled 
up the overall picture considerably. | 261 units, compared with 300 in 

Wherever dealers get together,| April. 
these subjects always are under New-car sales by makes in May 


* € 


Pi eeeterreeetitisec itt tr) 
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Sa 
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epplliences 


route tist 


© Wee tenet Smee 


| pared with 1,244 for April. 





Louis 


were: Ford, 216; Plymouth, 194; 
| Chevrolet, 168; Buick, 98; Pontiac, | 
77; Mercury, 57; Oldsmobile, 42; | 
| Dodge, 39; Chrysler, 39; Cadillac, | 
29; Studebaker, 29; DeSoto, 25; | 
Hudson, 21; Packard, 16; Nash, 12; | 
Lincoln, 6; Kaiser, 4; Henry J, 2; 
Willys, 2; Crosley, 2; Jaguar, 1, Not All Play at Kern County (Calif.) Dealer Tourney— 

| and miscellaneous, 5. “ Among the principal speakers at the annual golf tournament and trade conference of the 
| New-truck sales were: Chevrolet, Kern County (Calif.) Automobile Dealers Assn. were Amos Crowl, president, and Jim 
| 183; Ford, 46; International, 32; Shelburne, executive secretary of the Northern California Auto Dealers Assn., and President 
| GMC, 22; Dodge, 14; Diamond T, 3; Spencer Honig of the southern group. Left to right Shelburne, Robert Kitchen, secretary of 
| White, 3; Studebaker, 2; Crosley, 2; Kern association; B. E. Kraschel, vice-president of Kern group; Honig; Gerald Harris; presi- 


|Mack, 1; Willys, 1; Divco, 1, and “ee : 

4 ’ , ’ ’ ’ , + ¥ £ i 
miscellaneous, 1.—(Arthur R, Ole- pasa 2 ae wr 7 _— vee oe cibsiatons 
son.) 

. * * 


ley, 1; DeSoto, 29; Dodge, 87; Ford,|in some measure to the greater 
° : i 291; Hudson, 15; Henry J, 16; Kai-| sales and merchandising effort put 

meee ingham, Ala. ham, | 8¢? 13; Lincoln, 5; Mercury, 79;| behind used-car sales by many 

in Gade te ‘ease coe uaa on | Nash, 27; Oldsmobile, 56; Packard,| dealers who had experienced a 

. level with the a month 1/12 Plymouth, 126; Pontiac, 67;| slowdown during April. Prices of 

showing a loss of only ioe unite. Studebaker, 24, and Willys, 11, |used cars were firm at about the 

The totals were 1,242 for May com-| Sales of used cars showed a| Same level of the previous month 

slight increase in May over April, |—(Stuart Riddle.) 

Sales by makes in May were: the average gain being around 10 le 

Anglia, 1; Buick, 77; Cadillac, 24; | Percent. Buffalo 

Chevrolet, 254; Chrysler, 27; Cros- However, this gain was attributed New-car registrations in Erie 

county (Buffalo) during April to- 


|taled 3,755, compared with 3,885 in 
|March and 3,270 in April, 1950, ac- 
cording to the Buffalo Automobile 
Dealers Assn. 


Registrations for the first four 
months of the year totaled 14,958 
new cars, compared with 12,971 in 
the corresponding period of 1950. 

Registrations for April by makes 
follow: Buick, 306; Cadillac, 61; 
Chevrolet, 803; Chrysler, 155; Cros- 
ley, 4; DeSoto, 63; Dodge, 280; Ford, 
704; Henry J, 23; Hudson, 69; Kai- 
ser, 55; Lincoln, 22; Mercury, 142; 
Nash, 81; Oldsmobile, 238; Packard, 
50; Plymouth, 346; Pontiac, 249; 
Studebaker, 91; Willys, 7, and mis- 
cellaneous, 6.—(George E. Toles.) 

* . - 


Canada 


New vehicle sales in Canada 
continued at a high level in April 
but recently-introduced credit reg- 
ulations have been largely respon- 
sible for a curtailment in the 
expansion of new-vehicles financing 
by sales finance and acceptance 
companies, the Canadian govern- 
ment announces. 

Sales of new motor vehicles in 
April totaled 46,169, compared 
with 37,084 in the same month 
last year, a gain of 24.5 percent. 
In the first four months of this 
year, such sales reached 172,412, 
compared with 129,406 for the 
same period a year ago. 

New-car sales in April increased 
to 34,927 units, compared with 
28,258 units last year, up 23.6 per- 
cent. In the four-month period, 
sales totaled 97,210 cars, compared 
with 72,462 last year. 

A total of 11,242 commercial 
vehicles were sold in April against 
8,826 in the same month last year, 
a gain of 27.4 percent. 

However, only a slight gain of 
7 percent in number and 3.9 per- 
cent in amount was registered for 
new vehicle sales financed in April, 
showing the effect of credit curbs 
on such business, 

For the first time in many 
months, the financing of new-car 
sales fell below the same month 
of the preceding years in April, 
being down 6.7 percent in number 
and 7.7 percent in amount. 

New commercial vehicle sales 
|financed, on the other hand, ad- 
vanced to 3,881 units for $6,445,296 
in April, compared with 3,192 units 
|for $4,857,568 last year, up 21.6 per- 
cent in number and 32.7 percent in 
amount. 

Financing of used vehicles ros 
|8.4 percent in number from 22,044 
to 23,894 in April of this year, but 
the amount dropped to $14,616,541 
|from $14,785,089 a year ago, down 
11.1 percent.—(M. L. Schwartz.) 


can you get so 
much dependable 


research and 
SELLING POWER, too? 


These research studies 
provide advertisers with current 
marketing information so vital to 
the better planning of advertising 
and the measurement of results. 


The only daily paper that adequately es 


covers Metropolitan Cleveland 
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Sunday Truckers Named 

WESTFIELD, Mass. — Six truck 
{drivers have been bailed for ap- 
pearance in district court here and 
|four others paid $10 fines at police 
|headquarters and continued on 
|their way following a crackdown 
|by state police of the Russell bar- 
racks on the Sunday blue law 
which restricts commercial trans- 
portation of all types between 8 a.m 
and 8 p.m. 
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FOB FACTORY 


Mechanized Marvel 
Offers Hope on Costs 


a of opportunities to cut production costs on 
runs through the use of latest machinery and methods 
are seen in Ford’s new automatic transmission plant at 
Cincinnati. The plant seems destined to become one of the 


showplaces of the industry.’ 


‘ just the right amount 
Production methods are the|>..aeq for the part. 


most modern available today, . 2 we 

and equipment in use includes lat- flag movement of the machine 
est and fastest methods of machin- carries the steel strip forward 
ing. to the dies and a series of opera- 


Modern air gauges make it pos- tions are performed. Each station 


-s Z 4 performs some work without cut- 
sible to hold tolerances that were ting the part from the strip. At the 


of steel 


not practical as recently as 10) gnaj operation, the part is cut 

years ago. Meanwhile, the produc-|from the strip and falls in one 

tion rate is undoubtedly the fastest|container. The steel scrap — what 

in the industry, particularly for|there is of it—is deposited in 

some machining and _ stamping| another container, 

operations. A few years ago each of these 
stamping operations would have 


The stamping method employed 
in making the blades for the tur- 
bine is an example, The latest 
progressive dies are employed 


been performed on individual ma- 
chines, and the presses would have 
been much slower. Moreover, the 
part would have to be removed by 


and the maximum production |}, rator. pil i ; 
rate of blades is 140 per minute— wd = ts = bese polllccund = 
bett tha tw blades er , 

ane ™ , es Per | Nash Dealer 30 Years, 


Honig Feted at Dinner 


Spencer T. Honig was tendered 
a testimonial dinner for selling 
Nash cars for 30 years in Keno- 
sha, Wis., Baltimore and Los 
Angeles. Nash Motors presented 
Honig with an electric clock 
trophy. 

Honig recalled how he sold his 
first Nash, a 1921 touring model, 
when his business occupied 3,000 
Square feet of space on Liberty 
Heights Ave. in Baltimore, and 


Progressive dies are not new. The 
basic advantage of feeding coil 
steel through a series of dies in- 
stead of performing stamping 
operations in a series of presses is 
not new. But, the Ford-Cincinnati 
operation, however, with the amaz- 
ing speed of production and the 
fact that each die in the setup is 
a working die, is new. 

In many progressive die setups, | 
non-working dies (for the purpose 
of locating the steel) are inserted 
in the series. In the Ford setup,! he employed four mechanics and 
however, steel strip is fed from a| two salesmen. He now employs 
coil through rolls that measure out| 93 people in Los Angeles alone, 








TREATS THE ENGINE— 
NOT THE OIL! 
Miracle Power doesn't change oil— 


sa SF 








| 
| 


Nash Honors Kocher— 


taken to the next press, picked up 
by the next operator, inserted in 
the press and 
peated over again. 

The important saving here is 
in materials handling; the faster 
action of the press is a secondary 
benefit. While the spectacular 
transfer machines are given the 
most publicity, progressive dies 
are undoubtedly one of the great- 
est savers of man-hours in the 
automobile industry today, 
Progressive dies are not used for 
stampings that are likely to change 
with a model. The initial tooling 
investment is too high. However, 





W. C. Kocher (center) has been honored by Nash for his 30 years as a Nash dealer in 
Berrysburg, Pa. E. M. Christie (right), Philadelphia zone manager, and L. M. Pursley, assis- 
tant zone manager, present Kocher with a clock trophy. 


the operation re-| 


where production runs are long, the | 


accuracy can be held and the big 


savings in floor space affected 
makes this one of the most attrac- 
tive areas in the industry for 


cutting production costs. 


Bolton Opens Lot 

| Walter Bolton, of Bolton Chevro- 
let, 2226 Canal St., New Orleans, 
|has opened a used-car lot at 2000 
|Canal St. 





17 
‘Price War Seen 
‘Threat to Small 


‘Business, Labor 


| NEW BRUNSWICK, N. J.—Bank- 
|ruptcy of many small merchants 
|}and widespread unemployment will 
lresult, if the price war now going 
j}on in New York continues and 
|spreads, it was asserted by Maj. 
|Benjamin H. Namm, chairman of 
|the board of directors of Namm’s 
|department store, Brooklyn. 

In an address at the third annual 
|business conference conducted by 
\the Sales Executives club of north- 
lern New Jersey and the Rutgers 
University School of Business Ad- 
|ministration, Namm declared that 
|if the price war continues to spread 
|to other cities, the entire price 
structure will be threatened. If it 
is extended to other industries, he 
said, the entire economy “will be 
}upset during this critical period of 
national emergency.” 

He suggested the following three 
methods for halting the price war: 
Qn Fo neo ? Refusal by newspapers, radio and 

135,000th Station Wagon |other media to accept underselling 

Given to Expedition claims of participating organiza- 

TOLEDO.—The 135,000th station | tions. 
wagon built by Willys-Overland| Refusal by manufacturers and 
since its postwar introduction of |Wholesalers to deal with such re- 
the allsteel-type station wagon, | tailers. 


may be destined to make history,| . Referring the whole price war to 
the company believes. | the Senate Small Business commit- 


The vehicle, a four-wheel drive,| Sion. the Federal Trade Commins 
four-cylinder model, has been pre-| ; 
sented by Raymond R. Rausch, | gy. 
executive assistant to the president, | Hill and Prosser Open 
to Yale university and Oberlin col-| Flint Packard Home 
lege, Oberlin, O., for use in a cli-| 4 three-day weekend open house 
matic research project in the wilds | featuring a premiere of the new 
of Mexico and New Mexico. |Packard Mayfair and convertible 
Willys-Overland first went into|models was held by Hill and 
full-scale station wagon production | Prosser, Flint, to connote the open- 
in 1946 with an all-steel body. This|ing of its new building at Fenton 
enabled the industry for the first} Rd. and Twelfth St. 
time to manufacture station wagons; Fred E. Hill has been a Packard 
on a mass essembly basis, the com-| dealer in the Michigan city for 13 


Willys Milestone 


pany contends. |years. His partner is David J. 
Prosser. A full page ad in the 

More than 100,000 persons read AUTO- mn Journal announced the open 
ouse. 


MOTIVE NEWS every week! 





“The water hose on my 
engine broke on the Mojave 


Desert. | drove five miles 
without water. Thanks to 
Miracle Power in my gas and 
oil, the engine was undam- 
aged bythe terrific heat which 
destroyed the motor oil.” 


Manufacturers of: 








—Name on request 


Sell Miracle Power—Ask your jobber salesman or write 


THE PARTS CORPORATION -+ 


Miracle Power Division 
TOLEDO 1, OHIO 


MUFFLERS @ PIPES © MIRACLE POWER ¢ dgf-123 
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WHATS THE 


ON THIS WOMANS MIND? 


Sic has a husband (with a ravenous appetite) and 


two children who take after their father. 


Before her sprawls a magnificent panorama of 
choice meats and shiny, fresh-caught fish. Behind 
her are baked goods, package foods, fruits and vege- 


tables, dairy products. 


In her pocketbook is a limited number of dollars 


to feed the family for the week. 
Her problem is basic: 


“Flow am I going to get the best possible meals 
with these dollars?” 


We don’t know the answer to that one, but there 


is a parallel basic problem of national advertisers — 


“W hat’s the best way to get our sales message into 


the minds of the most people — at the lowest cost?” 


And to that we do have an answer—a basic answer: 
Metro — Mighty METRO! Metro is packed with 
all the vitamins an advertiser needs — on a per dollar 


basis you can’t beat it! 


Individually edited by these leading Sunday Newspapers: 


CLEVELAND Plain Dealer 
DES MOINES Register 


ATLANTA Journal-Constitution 
BALTIMORE Sun 

BOSTON Globe and/or Herald 
BUFFALO Courier-Express 
CHICAGO Tribune 
CINCINNATI Enquirer 


INDIANAPOLIS Star 
LOS ANGELES Times 
MILWAUKEE Journal 


METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Sales Offices for Metro Magazines and Metro Comics...NEW YORK + CHICAGO 


DETROIT News and/or Free Press 





Examine the facts: 


VITAMIN A: 
CIRCULATION 


VITAMIN B: 
COVERAGE 


VITAMIN C: 
ON-THE-SPOT 
EDITING 


VITAMIN D: 
READERSHIP 
PER DOLLAR 


VITAMIN E: 


SELLING POWER 


MINNEAPOLIS Tribune 

NEW ORLEANS Times-Picayune & States 
NEW YORK News 

PHILADELPHIA Inquirer 

PITTSBURGH Press 

PROVIDENCE Journal 











Mighty METRO has the ccor/d’s largest magazine circulation: 


METRO .....4.+ +++ ++ + « Over 14,000,000 
THIS WEEK * 6 «© «© « « « Over 10,000,000 
AMERICAN WEEKLY . . . . . . . Over 9,800,000 
LIFE * «© » «© © © «© «© 6 ele UGC 6B SGGeee 
WOMAN’S HOME COMPANION - «+ « Over 4,000,000 
SATURDAY EVENING POST . . . . . Over 4,000,000 


(Circulation figures based on latest ABC reports) 


Metro has 50%-100°% coverage in each of its publishing cities 
(see list below) . . . and in 500 other cities of 10,000 or more! 


It’s the most intensive concentration of circulation in the prime 
markets that an advertiser can get from any medium! 


No matter what product you sell—food or furnishings, cos- 
metics or cigarettes, drugs or dog food—Metro reaches the 
most people in the areas where most of your goods can be sold! 


Of the national mass magazines, only Metro is edited on the 
spot! It’s an integral part of more than a score of the country’s 
Number One Sunday newspapers and is individually edited to 
provide the greatest local interest. Because there is so much of 
themselves and their neighbors in Metro, people read it from 
cover to cover! 


All available readership data show that advertisements in 
Mighty METRO can get, per dollar, up to three times higher 
readership than in other leading magazines! 


Of all the mass circulation magazines, only Metro contains 
pages of local retail advertising. Retailers, who must see im- 
mediate results from advertisements, know that Metro is a 
great selling force! 





ST. LOUIS Globe-Democruat 
and/or Post-Dispatch 
ST. PAUL Pioneer Press 
SEATTLE Times 
SPRINGFIELD Republican 
SYRACUSE Post-Standard 
WASHINGTON Star 


WW 
‘S 


* DETROIT + SAN FRANCISCO + LOS ANGELES | apvertis 
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~ Make METRO your 
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- Sunday BASIC BUY 


i +>»-FOR NO OTHER MAGAZINE CAN BRING YOUR 


ADVERTISING STORY TO SO MANY PEOPLE...AT SO LOW A COST! 
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Land and Sea 


Chrysler Dealers Hold 


Both Speed Marks 


DETROIT.—As a result of Lee| 
Wallard’s victory in the Indian- 
apolis 500-mile race, the world’s | 
competitive speed records on land | 
and water are now held by two 
Chrysler automobile dealers. 


a 
The winning car at Indianapolis | J” See eg 


is owned by Murrell Belanger, | 
Chrysler-Plymouth dealer in Crown | 
Point, Ind.; the fastest boat in the | 
world, Slo-Mo-Shun IV, is owned | ° 
by Stanley S. Sayres, who is in the} 
saine business in Seattle. 

On Memorial day, Wallard, driv- | 
ing the Belanger Special, powered | 
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Automotive 
Ramblings | 


| 
' 


by Jack Weed 


‘TPYRUCKERS, ESPECIALLY long-distance haulers and “in 
city” operators, are going to be happy buyers one oi 
these days when materials return to normal supply again 
|and defense commitments are out of the way. 

I drove a “medium heavy” a couple of weeks ago which 
‘carried a five-ton load and®- * 
'which handled as easily as a/|and with enough “gambling” money 








by a four-cylinder engine of Meyer- | 
Drake make, not only made the) 
fastest time ever recorded for 500} 
miles, but also set records for 50 
and 100 miles and everything else 
from 225 miles up. His average 
speed for the full 500 miles, 126.244 
miles per hour, was nearly five 
miles an hour faster than the 
previous record for 500 miles set} 
by Bill Holland in 1949. 

A car owned by George H, Leit- | 
enberger, Chrysler dealer in Johns- 
town, Pa., and driven by Andy| 
Linden, finished fourth in the 500- 
mile classic at an average speed of 
122.57 miles per hour. | 

Sayres dominated motorboat rac- 
ing in 1950, winning the Gold cup 
race on the Detroit river in July 
and returning less than two months 
later to defend the Harmsworth 
cup. In both events he set new 
speed records for the complete race 
and for single laps. 

To the speed titles held by Bel- 
anger and Sayres can be added the 
one-mile stock car speed trial 
championship of the National Assn. 
for Stock Car Auto Racing. This 
was won at Daytona Beach, Fla., 
in February by Tom McCahill, a 
writer for Mechanix Illustrated in 
a Chrysler New Yorker owned by 
W. Brewster Shaw jr., of San Juan 
Motor Co. (Chrysler), Daytona 
Beach. McCahill averaged 100.13 





miles per hour on two runs in 
opposite directions. 
More than 100,000 persons read AUTO- 


MOTIVE NEWS every week! 


THE (omplale REPLACEMENT LINE 


ArmorFlex 
FLOOR 


MAT 


Floor mats 


can be an essential 


Indianapolis Dealers Go to Bat— |passenger car. Any Novice | ro oe ee niet of states’ ap- 

ste : ; , : B ‘could drive the job. Double clutch- 
William R. Krafft (standing, left), president of Monarch Buick Co., Indianapolis, and | ing in this new job is a thing of the 

president of thet city's Junior Baseball, Inc., a league composed of 150 amateur baseball | past and that searching for the 

teams, is receiving a 195! Chevrolet from E. J. Voelker, president of Superior Chevrolet, Inc., | proper gear is done away with. 

of that city. Voelker, a director of the league, presented the Chevrolet to the league for | ‘ — . 4 

promotion purposes on behalf of the Indianapolis Chevrolet Dealers Assn. Seated in the car | I slipped this job into the high 


Ratoh Beard (trent \ ‘pt |range drive position and gave it the 
are, Ralph Beard (front) and Ralph O'Brien (rear), members of the league staff. ‘gun. The job started off without 


any jerks or other manifestations 
of low gear operation, which have 
always characterized my non-pro- 
fessional attempts at driving trucks. 





Australian Auto News 


Rotary Valve Engine Developed; Said to Deliver — ae 2 
Better than 32 Miles per Gallon JT standing start— 


and after but a 
few minutes out 
on a country 
road, when I 
happened to 
look down at 
the speedometer 
dial, I found 
that I was doing 
nearly 60 miles 
an hour. That 
in itself shows 
What 160 horses, hooked up to 
a two-range automatic transmis- 
sion, will do in a heavy-duty 


hall factory in England where it | 
a was tested. World War II inter-| 
7 aan a : ee : 0 rupted the experiments. | 
valve engine, which is claime 
to deliver better than 32 miles per) ,,. Although = Gute sneeenge va 
gallon of gasoline, has been devel-| tires exists in Australia, there is 
oped here by McLarea Rotary| 2° indication that the spare will 
Valve Engine Co. | be eliminated from new cars. 
As a 1,500 cubic centimeter en- Delivery delays range up to 12) 
gine, it gave 32 miles per gallon | ™onths for the most popular makes | 
on a 150-mile run at an average |°f tires. Especially scarce are cas-| 
speed of 52.5 miles per gallon, the |ings for light English cars, such | 
firm reports. Raised to 1,700 ec, | #8 Morris, Austin and Standard. 
the engine has been tested over | ‘ - ee 
170,000 miles, 73 Percent British 
From a standing start it climbed NEW-cAR registrations in Aus- 
a steep hill at 12 mph without | | tralia during March totaled 10,- 
showing any signs of engine over-/| 935 units, of which 73 percent were 
load, it is reported. British. 


Raa. | Austin took first place with 


By H. Bowden Fletcher 





Jack Weed 





other characteristics, too, but 
they'll have to wait until this job 
“hits the street.” 

Development and _ experimental 
engineers who have been nursing 
this job through its borning stages 
swear by all that is basic that this 
job will show not only a substan- 
tial fuel saving in actual operation 
but an ability that every “for-hire” 
trucker is looking for—the ability 
|to take hills at higher speeds and 
minimum lugging. 

So keep your fingers crossed until 
lone of the major truck companies 
is ready to tell “youse guys” it is 
|ready for you. 

+ 


Started in 1937 1,762, followed by Holden’s 1,592, 


Work on the engine was started| Morris with 1,436, Standard’s 
in 1937 when a Vauxhall 14-| 1101, and Ford Anglia with 1,070. 
horsepower motor was converted.| Of U.S. makes, Ford garnered 
In 1939, it was taken to the Vaux-| 217, Dodge 158, and Chevrolet 148. 
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| Blinks at Night 
[A YOUNG fellow just back from 


|headlight dimmer for which much 


device will automatically dim the 
lights on the car on which it is in- 
stalled at the approach of an on- 
coming vehicle, it is said. 

But if the other fellow doesn’t 
dim his lamps, this device will start 
to raise and lower the beam on the 
|equipped car until the other fellow 
has to dim, it is claimed, 

The patent holder claims that 
an additional feature has been 
added that will kill the other fel- 
low’s glare even if that car does 
not have any parts of the device 
on it. How it does that, the patent 
holder doesn’t know as yet. 

Introducing such a_ device 
American Automotivedom is quite a 
task—anything that might cause 


5 


truck. Of course there were some 


Europe brought with him a} 
German patent on an automatic! 


\is claimed. In its present stage the | 


to | 


| proval, it may have a hard time hit- 
| ting the market. 


* * * 


| Nationalization? 


| TESTING. One, two, three, four. 
| Testing. 

A number of manufacturers on 
| whom I have called during the past 
| few weeks are beginning to wonder, 
| seriously, if much of our industry 

problems are but the prelude to a 
political move toward nationalism 
|of industry. Some of the current 
| Washington moves could give 
| grounds for such thinking, at least. 


| 
| 


Cc . 
Cummins Plans 

B 7 

| ig Expansion 
COLUMBUS, Ind.—A major ex- 
pansion of engine production ca- 
| pacity, involving new facilities to 
|cost $6,000,000, is announced by 
| Irwin Miller, president of Cummins 
|Engine Co. Included in the plans 
jare a 20,000-square-foot building 
|and additions to the research lab- 
| oratory. 

| This third major expansion pro- 
| gram within the past nine months 
will increase production capacity 
| at Cummins at least 50 percent 
|Oover the 1950 record high level, 
| Miller said. 

In announcing this latest project. 
Miller said the current expansion 
| will be completed in two years and 
| will equal those made during the 
past five years. 


Peeler Buys Building 


Stanley Peeler Motors, West Palm 
Beach, Fla., has purchased from 
Garzo Motors a four-story building 
and two adjoining lots on Third St. 
|for an estimated $100,000. 





Advertisement 





Big Markets 
| on Farms for 


Higher-Priced Cars 


New evidence of rural prosperity is 
indicated in figures gathered re- 
cently by a nationally known re- 
search organization for a _ large 
jadvertising agency. They point to 
| the increasing rate of car-ownership 
|on the farm and the importance of 
|the rural market to the automotive 
industry. 


In the audience of one monthly 
magazine alone—America’s largest 
rural publication, Farm Journal 








part of your replacement business. mishaps like flashing on-coming | psi 

The Armor-Flex complete replace- cars sure has a long way to go to | 600,000 families bought new cars in 

ment line is your best bet for get approval from the various state|the postwar period 1947-49. Some 
highway commissioners. So even/5,000 Farm Journal families bought 


building this profitable volume. It's 
made of heavy gauge, long wear- 
ing rubber, bonded to thick felt. 
It's packaged in individual cartons 
for easier merchandising. And it's 
priced right for you 
customers. Better check 
Armor-Flex line soonl 


a, lage ed - something | Cadillacs. An equal number bought 
at mi e regarded as on | 7; : : ' 
Ie Suiasie dette o> Gina eea- | Lincolns and high-priced Chryslers. 
|ple, until it is taken up by some| This is not surprising, says Farm 
firm large enough, powerful enough | Journal. Because rural families buy 
a more cars than city families (an 
automobile is an essential item in a 
7 . farmer’s business) the readers of 
At Trailmobile Plant rural magazines can be expected to 
CINCINNATI. — Office managers | own a higher proportion of cars than 
of more than 30 Trailmobile fac-| those of urban magazines. 
tory branches from coast to coast] 
discussed uniform branch account-| Farm Journal proudly points out 
ing methods and credit and collec-|that among rural families, the best 
tion matters at their 1951 meeting | customers of the automotive indus 
ee of The Trailmo- |try, it is the largest selling national! 
€ , e. magazine of all—urban or rural 


| Paul W. Heasley, Trailmobile ; 
controller and assistant treasurer,| arm Journal also points out that 


was in charge of the three-day|its “Keep ’Em Rolling” features 
series of meetings. He was assisted|have been doing fine educationa! 
by J. A. Nickerson and John O.|work among these families, stimu- 
Ruehlmann, assistant controllers. }|jating business for dealers, and thus 
William A, Burns jr., sales vice-| directly benefiting the automotive 
president, and J. B. Wharton it. | industry as a whole 

treasurer of the company, also ad- | ee Fe , 

dressed the conference sessions. | 


and your 
into the 


Office Managers Meet 





oan 


MANUFACTURING CORP. (4 
CLEVELAND 12, OHIO Why 





a sss 


Issu 
obliga 
first | 
autho! 
law, T 
motor 
state | 

A V 
the r 
highw 

An | 
the le 
suance 
year fe 
but nec 
be out 

Pro 
autho 
000,00 
aid h 
from 

Cons 
velopec 
ance ¢ 
spent « 
strateg 
ways, 

One 
increas 
cent s 
and a1 
cense 
percen' 
will be 
the 195 

Seve: 
would 
varying 
$10,000, 
prover 

In N 
sals h 
which 
000 iss 
would 
with a 
Both 
monie: 
structi 
ject te 

A Pr 


Eng 
See 


Oct 


THE 
ber of 
being u 
quireme 
of Gene 
tories, 1 
leum co 

They 
temperé 
plug lo 
cooling, 

He e! 
creases 
ciency d 
ical fact 
mechani 
tors (m 

Discu: 
technolec 
more th 
hydroca 
two ma. 
ing engi 

1. Mal 
carbons 
structur 

2. Add 
agent, s 
gasoline 

Effect 
on an é 
“conside 
dom fr 
wheneve 
favorabl 
duced in 
told the 








sa 








AUTOMOTIVE NEWS, JUNE 18. 1951 _ ee Sf ar oe ae 


Engine at Work | 


Buick Animated Display 
Ready for Mich. Fair 
FLINT.—An animated engine ex- 
hibit will be displayed by Buick 
j}at the 1951 Michigan State fair, set 
for Aug. 31-Sept. 9, in Detroit. 


Pending in Six Others... 


Three States Okay 
Road Bond Issues | 





WASHINGTON. — Credit financ-|authorize the state Highways and és cae te eee Se | f 
ing of highways by bond issues has | Bridge authority to increase to $80,- re 
is obtained. It is a front cross- % 


been proposed in 11 states thus far| 000,000, instead of $40,000,000, its 


this year, approved in three states outstanding debt. |section of a Buick straight-eight 





- | valve-in-head engine, but is twice 


and proposals are pending in at ‘ aie . - : 
least Six states, according to a sur-|_.4 New Jersey bill append as ° the size of a normal engine. By 
vey by the National Highway Users | $250,000,000 bond issue for highway | Dealer Filer's Management Wins Plaque— | means of colors and lights, specta- 


Conference. |improvements was not favored by] Cari E. Filer, proprietor of Carl E. Filer Co. (second from right), receives a plaque from|tors can see how gasoline enters 

A $14,000,000 bond issue has |highway users in view of the large | Frank T. Corcoran, regional manager, at a dinner celebrating his 25th anniversary as a Stude-|the combustion chamber, how the 
been authorized by a New Hamp- diversions and was defeated. A/| baker dealer in Greenville, Pa. At the left are W. E. Pearson, district manager, and D. M.|top of the Buick piston forms a 
Vermont $5,000,000 bond issue was | Rowland, general sales manager of the dealership. Many of Greenville's leading citizens and | “fireball,” how the gas is ignited 


shire law to carry into effect a ne § 
businessmen attended. and how exhaust is discharged. 


15-year long-range highway plan | killed. 
for construction and betterment | - 
of state-aided highways, city 
streets and town roads. The bond 
issue is financed by an additional 
one-cent gasoline tax expiring 

July 1, 1966. 

Issuance of $66,700,000 in limited | 
obligation bonds for construction of 
first priority highway projects is| 
authorized by a new Washington | 
law, The bonds will be repaid from 
motor fuel taxes appropriated for 
state highway purposes. 

A West Virginia law authorizes | 
the reissuance of $10,000,000 in 
highway bonds. 

An Oregon proposal approved by 
the legislature authorizes the is- 
suance of $15,000,000 in bonds each 
year for state highways and bridges 
but not more than $40,000,000 shall | 
be outstanding at one time. 

Proposals in Alabama _ would 
authorize the issuance of $25,- 
000,000 in bonds to match federal- 
aid highway funds, to be repaid 
from gasoline tax proceeds. 

Considerable controversy has de- 
veloped in California on the issu- | 
ance of $1 billion in bonds to be 
spent over a period of 10 years for | 
strategic state highways and free- | 
ways, proposed in several bills. 

One such bill proposes a two-cent | 
increase in the use fuel tax, 3 per- | 
cent sales tax on all motor fuel | 
and an increase in the vehicle li- 
cense (excise) tax from 2 to 2% 
percent. If approved the proposal | 
will be submitted to referendum in | 
the 1952 general election. 

Several proposals in Delaware | 
would authorize bond issues in| 
varying amounts from $3,500,000 to | 
$10,000,000 to finance a highway im- | 
provement program. | 

In Maine two bond issue propo- 
sals have been introduced, one of | 
which would authorize a $27,000,- | 
000 issue and the other of which 
would authorize a $13,000,000 issue 


eee a | Seal of Approval? | 





Jason Sealtuft 


this famous 





monies for state highway con- 
struction and both would be sub- 
ject to referendum. 

A Pennsylvania measure would | 


Engine Changes 
Seen Reducing 
Octane Needs 


THE HAGUE, Holland.—A num- 
ber of mechanical factors are now 
being utilized to reduce octane re- 
quirements of engines, T. A. Boyd, 
of General Motors Research labora- 
tories, told the third World Petro- 
leum congress here June 6. 

They include mixture and coolant 
temperature, piston cooling, spark 
plug location and exhaust valve 
cooling, Boyd said. 

He emphasized that further in- 
creases in automotive engine effi- 
ciency depend on both fuel or chem- 
ical factors (chemical octanes) and 
mechanical or engine design fac- 
tors (mechanical octanes). | 

Discussing progress in petroleum | 
technology, he pointed out that| 
more than 30 years of research in| 
hydrocarbon fuels has resulted in| 
two major developments in reduc-| 
ing engine knock: | 

1. Making gasoline out of hydro-| 
carbons with favorable chemical | 
—a 

2. Adding a chemical antiknock | 
agent, such as tetraethyl lead, to| 
gasoline. 

Effect of fuel molecular structure | 
on an engine’s efficiency suggests 
“considerable improvement in free-| AS SG feito Oe es 
dom from knock can be made! mie A aaa : WUGa eee 
whenever hydrocarbons with more ss . 
favorable structures can be pro-| 
duced in a practical manner,” Boyd | 
told the congress. | 

XUI 






Look for the name on the back! 
Be sure you get JASON SEALTUFT, 
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For Drunk 





ighways & Safety... 





Drivers, 


Life Is Confusing 


By Tom Hewitt 
Staff Writer 

/ S THE cracker - barrel philoso- 
“4% pher of Fishtail, Mont., said 
when the city’s magistrate died: 
“There jest ain’t no Justice.” 

Example: If you are found guilty 
of driving under the influence of 
liquor in Council 
Bluffs, Ia., your 
fine can’t be less 
than $300 and it 
may be $1,000. But 


MATIONAL SAFETY 
COUNCIL'S 


Me al 
ibe 





A if you're lucky| 
enough to cover 

? the five miles 
AUTOMOTIVE ®%cross the Mis-| 
NEWS souri river into 


jonly parts. 


revealed by a National Safety 
Council survey covering 42 states 
and the District of Columbia. 

“If you believe all Americans are 
equal under the law, then don’t get 
snarled in the legal briar patch 
surrounding the drinking driver,” | 
said Ned H. Dearborn, NSC presi- | 
dent. 

Dearborn said the solution is the 
adoption of a uniform law which | 
gives equal protection to the inno-| 
cent and equal punishment to the) 
guilty. Such a law is embodied 
in the Uniform Vehicle Code. Some 


states have adopted the code injit is cheaper for a drunk driver 
entirety, while others have accepted | to endanger others on a highway 
That brings about the/than it is for a drunk hunter to 





For Students in St. Petersburg, Fla.— 


Waldron-Pontiac, Inc., has presented a driver-training car to the high school. Left to right 
are: C. Taylor Whittier, principal; G. W. Waldron, dealership president; Andrew J. Visnovsky, | 


instructor, and R. J. Waldron, assistant manager. 


Columbia specify no minimum, 
three states set it at $10, two at 
$25, one at $35, nine at $50 and 


mivisions for fines and jail 


datory for the first drunk-driving 
offense. 

Laws governing license susper- 
sion, one of the most effective pur - 
ishments for the drinking driver, 
|vary almost as much as do pro- 
terms, 
the survey reported. 

It’s no wonder, then, that a wag 
commented: “If you are caught 
driving an automobile while under 
the influence of liquor, your pun- 
ishment depends on the state you 
are in—not the state of inebriation, 
but the state of the Union.” 


NPA Road Ovdors 


-|Seen Delaying 





‘Construction 


NPA’s recent order requiring ap- 
proval for all highway construction 


| 


_|projects using more than 25 tons 


|of steel is reported to have caused 
| much confusion throughout the na- 
|tion and probably will delay scores 
of road jobs about to get under 


| roam about the woods with a rifle. 40 at the recommended $100. Two way, according to the National! 








Omaha before you | hodge-podge of state laws. 
are caught, your + * * 
minimum fine will be $10 and the 
maximum $50. 

These two places, five miles 
apart, are two extremes of state 
laws governing drunk drivers, as 


HE code 
mum of $1,000 for the first offense 


‘of driving after drinking. | the country, the survey 


AN OPEN-VISION PITTSBURGH 


Shows what you sell...and sells what you show! 


mers and influencing future purchases. 

The pulling power of an open-vision 
store front has been proved — with in- 
creased sales — by dealers all over the 
country who have modernized their 
showrooms with eye-catching, sales- 
winning Pittsburgh Glass and Pittco 
Store Front Metal. These dealers have 
also proved that modernization—inside 
and out—has been a sound investment 


@ An open-vision Pittsburgh Store 
Front turns your entire showroom into 
one big display that puts your automo- 
biles and accessories right out where 
the passer-by can see them. Such a dis- 
play stimulates the public’s desire for 
the products shown . . . brings the 
“looker” inside to make a_ purchase. 
Even after it is closed for the night, the 
establishment with an inviting open- 


vision front keeps on winning custo- — in the future of their businesses. 


LET: 









and Interiors 






| 
| 
| 
| 
| 
side elevation are of distortion-free Pittsburgh | 
| 
| 
| 
| 
| 





|The driver can get off with a fine 
recommends a mini-| of $10 to $100, but the hunter would 
mum fine of $100 and a maxi- be fined from $100 to $1,000. 

Fines vary greatly throughout 


But in Minnesota, for example, Eleven states and the District of one state makes going to jail man- 





Highway Users Conference, 

Until the directive was issued, 
contractors and highway depart- 
ments were permitted to buy need- 
ed steel wherever possible on the 
open market. Now, however, any 
project which requires more than 
25 tons of steel must have NPA 
|approval before construction is 
| “commenced.” 

Under a new definition “com- 
mence construction” is partially de- 
fined as “substantial site clearance 
. . . preliminary to the start of or 
incident to the work on a new. . 
project; or to incorporate intoa... 
project substantial quantities of 
materials which are to be an in- 
tegral and permanent part of such 

. . project.” 

Although the commissioner of 
public roads has been designated 
as the claimant for highways in 
the defense program, his role, at 
present, under the NPA directive 
is not defined, Furthermore, there 
is no division within NPA itself 
specifically qualified to evaluate the 
essentiality and requisites of par- 
ticular road projects. 

That is why NHUC, in a letter 
to Defense Mobilizer Charles E. 
Wilson, recommended “appointment 
of an experienced highway engi- 
neer in the Automotive division of 
NPA (now the Motor Vehicle divi- 
sion) to serve as adviser in highway 
matters and as a liaison with the 
U.S. commissioner of public roads.” 
The conference went to to say that 
“it is believed that this would help 
materially to facilitate detailed al- 
location of materials by the claim- 
ant (commissioner of public roads) 
to the states.” 

Until further developments, said 
NHUC, it seems reasonable to as- 
sume that BPR will be unable to 
concur in contract awards by the 
states for federal-aid projects in- 
|volving the use of mcre than the 
25-ton steel limit. 


4-Y ear Scholarship 
Given to Girl 
By Akron Assn. 


The Akron Automobile Dealers 
Assn. has presented a $1,600 four- 
vear scholarship to the University 
of Akron to Christine Cummins, 18, 
judged Summit county’s best high 
school driver. 

Miss Cummins won the award 
over 26 other “champion” drivers 
from high schools by her scores on 
a written test and by driving over 
the road and through an obstacle 


states are tougher. Iowa and New 
Jersey have minimum fines of 
$300 and $500, respectively. 


revealed. The Council also found that not 


STORE FRONT 


So use sparkling, modern Pittsburgh 
Products to give your showroom that 
up-to-the minute look that suggests to 
the public that yours is a progressive 
business ... a good place to trade. For 
examples of actual Pittsburgh installa- 
tions, and for descriptions of Pitts 
burgh modernization products, writ 
for our new booklet, “How To Give 
Your Store The Look That Sells.” It’s 
free. Just return the coupon below. 


course. 
E. John Lehman, executive secre- 
tary of the association, said the 


scholarship contest will become an 
annual event. 


EYE-APPEAL THAT MEANS BUY-APPEAL. This Pittsburgh Plate Glass Company : _ 

St F ts Richmond, Va., showroom is a striking example 2149-1 Grant Building. Pittsburgh 19, Pa. bie oa a and ne eanies: 
fh Pittsburgh i president an vice-president, re- 

ore ron S a . “s oe Products oon be used to ae Without obligation on my part, please send me a | spectively, of AADA, presided at 
place o usiness more attraction power. e rREE Copy of your booklet on modernization, “How awards banquet following the 

137-foot long front and the 36-foot return on the is Chek Vee Gian Gon kek Vink Gaile” ata Sahin sane tana 


$400 were presented to the second, 


1 
| 
| 
! 
| 
| an 
| 
| 
| 
| 
| 
| 


Polished Plate Glass. All sash and division bars Name a ciubunebes third and fourth place winners. 
b Pj b h are lustrous Pittco De Luxe Store Front Metal. And = * 
y itts urg the doors are clear, sturdy Herculite Tempered \ddress Pa. Turnpike Traveled 
Plate Glass, with Herculite Door Frame Assemblies. , 9f ois pote 
Architect: C. W. Huff, Jr., Richmond, Va. City State By 25 Million } ehic les 
P L J | Almost 2,500,000,000 miles were 
a EE ee ae RE Ee See SO ee See ae driven on the Pennsylvania turn- 
| pike by more than 25,000,000 ve- 
| hicles from Oct. 1, 1940 to Jan. 1, 
1951, reports Thomas J. Evans, 
PAINTS GLASS CHEMICALS - BRUSHES PLASTICS |chairman of the turnpike comm's- 
sion, 


G 


PITTSBURGH ae Oe a os ee 





During that period, Evans sad, 
|drivers of all types of vehicles paid 
| tolls amounting to $42,065,817. To al 
| revenue in 1950 alone was $9,022,298. 
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The Woodhead Company, one of twelve Ford Dealers 
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head: “Ford’s advertising plus LIFE’s ability to get to the 


tying in with a LIFE promotion, featured this effective dis- people resulted in a hard-to-beat combination. Sales and 


play in their showroom. Says Vice-president J. F. Wood- customer comment proved the point.” 


Why did a dozen Twin City Ford Dealers 






LIFE promotion was planned to last detail by LIFE Rep. and 
E. W. Boyer (middle), Pres. of Twin City Ford Dealers Assn. 


7 Vin | 
Ford Dealers learn buying power of LIFE’s audience in presen- 
tation given by LIFE Retail Representative, David McCollum. 











promote sales with LIFE? 


The Twin City Ford Dealers Association (Minneapolis —St. Paul) never 
had held a complete promotion with any magazine, but they did after 
learning these four LIFE facts: 
75% of all Americans who purchased new cars within a one-year 
period READ LIFE. 


70% of all Americans who have taken a trip exceeding 200 miles 
within a 3-month period READ LIFE. 


65% of all males who purchased automobile tires within a six- 
month period READ LIFE. 


60% of all Americans who purchased gasoline within a 7-day period 
READ LIFE. 
Dealers in the Association decided LIFE could help sell new cars . . . and 
also help keep their reputation and name up front. 
For ten days, twelve Ford Dealers held a complete, coordinated LIFE 
promotion in showrooms and service departments. 


Was it successful? Just read what the dealers said 
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“Advertised-in-LIFE” window banners and interior display cards were 
used at the H. J. Minar Co. by Manager W. Sinnot to carry promotion 
theme, “LIFE tells the FORD story.” 


Television tie-in with ten-day LIFE promotion was made by Announcer 
Bill Ingram on his nightly news show over the Twin City Station, KSTP- 
TV, an NBC affiliate, 





Twin City Ford Dealers stage 


| an 
au 


successful promotion ae 





On these pages are recorded in pictures and half the people in the Twin Cities area read LIFE. 
captions the results of the first magazine pro- There’s good reason why their success can be 
motion ever run by the Twin City Ford Dealers repeated in city after city: each issue of LIFE is a 
Association. read by 23,950,000 people—and this audience 
As you read them you see that the LIFE pro- grows in the course of 13 issues to include over 


motion far exceeded the Association’s fondest 
hopes for success. It proved to the twelve par- 
ticipating dealers that tying in with LIFE helps 


half the nation. 
Only LIFE’s graphic picture-and-word report- 
ing communicates ideas to so many people as 


sell new Fords—today . . . brings in prospects quickly. 


for tomorrow’s sales ... and boosts sales of parts > . ° . . . 
Knowing this, automotive manufacturers 1n- 


and services. a : ; a : 
: vest millions of dollars-for-selling in continuous 


There’s good reason for their success: Over advertising in LIFE. 





sid 
the 
car 


eR TESee bad ‘a 


J 





us ‘ Baty a> , 
At the Minar Company, Owner C. Minar and Manager H. Goebel study At Grand Ave. Motor Co., President George L. Buck says: ““We wanted ple 
LIFE material. Said Mr. Goebel: “LIFE gave us the opportunity to mer- to take advantage of the Ford national advertising in LIFE and have left ! sa 
chandise Ford’s national advertising. The reaction created through sales this window intact after the LIFE promotion because it created so much on 


and comments makes us look forward to another LIFE promotion.” public interest.” 





25) 
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| LIFE’s impact affects 
new car and service sales 
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At Bob Knowles Ford Company, Sales Manager Robert E. Egan says: 
“Our experience was very favorable. I feel it was a worthwhile promotion 
and should be repeated about once a year. It helped make people more 


conscious of Ford advertising.” 


At Dahlberg Brothers, Inc., Vice-president Ward F. Dahlberg says: 
“There was a great deal of interest on the part of customers who stopped in 
and saw the LIFE displays. These promotions will help future sales when 


automobile supply meets the demand.” 


vr 
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At Hayden Motor Sales, Inc., Manager H. V. Imholte says: “We believe 
that the success of our recent LIFE tie-in promotion can be best summar- 
ized by the comments we heard from so many of our customers: ‘We saw 


it in LIFE.’ ”’ 


At Wilson Motors, Inc., General Manager R. A. Andrews says: “Con- 
sidering the prospective customers our salesmen have filed cards on and 
the increased sales in our sales and service departments, LIFE promotions 


can really bring activity.” 





a 
At Hull-Dobbs, Inc., Manager F. H. Kearney says: “I was very much im- 
pressed with the amount of thought and work involved in a campaign of 
this type and so did other dealers I talked to. We are convinced a promo- 
tion of this kind does us a lot of good.”’ 


bith aati TE TN i it 

At Boyer-Gilfillan, E. W. Boyer says: “We consider our recently com- 

! pleted ten-day tie-in LIFE promotion one of our most successful activities 
and have received numerous comments and many favorable observations 





i on the program.” 
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Across the nation... only LIFE 


has this kind of local impact 





Player George Mikan scores for the Minneapolis 
Lakers, basketball team reported in LIFE. Mana- 
ger Max Winter says: “The LIFE story increased 
the following of all our games.” In LIFE’s audi- 
ence are $1,050,000 males. 


Governor Luther Youngdahl of Minnesota says: 
“‘We in Minnesota are pleased to have LIFE tell 
the story of the opportunities for rich living in our 
Twin Cities.” Over half of all people who live in 
owned homes read LIFE. 


N THE people living in the Twin Cities 
QO area LIFE has an impact more power- 
ful and personal than that of any other 
magazine. 

As the examples on this page show, it 
affects the way they think and act, buy and 
sell, live and enjoy life. 

Recognizing LIFE’s local impact, Ford 
Dealers tied in with LIFE for the first mag- 
azine promotion they'd ever staged—and 
with complete success. 

You can have the same success in your 
town... because wherever LIFE goes, in 
city after city, town after town—it has the 


same kind of impact. 





Banker Joseph Ringland, Pres. of Northwestern 
National Bank of Minneapolis: “LIFE’s accuracy 
and completeness make it a world affairs trade 
journal for most businesses.”” 70% of U.S. busi- 
ness owners and executives read LIFE. 





Career girls, above, from Michigan, Wisconsin, 
Idaho, New Jersey, entered Minneapolis school 
for airline hostesses after reading about school in 
LIFE. Over 13 million young adults aged 20 to 29 


are among LIFE readers. 


TWIN CITY FORD DEALERS 
WHO STAGED LIFE PROMOTION 


Boyer-Gilfillan Co. 
The Woodhead Co., Inc. 
H. J. Minar Co. 

The Minar Company 
Bob Knowles Ford Co. 
Hull-Dobbs, Inc. 
Hayden Motor Sales, Inc. 
Downtown Ford Co. 
Wilson Motors, Inc. 
Grand Avenue Motor Co. 
East Side Motor Sales, Inc. 
Dahlberg Bros., Inc. 





Retailer Glenn R. Grife, V.P. of 746 Red Owl 
Stores, pins corsage on MGM star Arlene Dahl, 
one of LIFE’s 31,550,000 feminine readers. Chain’s 
sales jumped 10% during promotion of LIFE-ad- 


vertised food products. 





9 Rockefeller Plaza, New York 20, N. Y. 


First in circulation 

First in readership 
First in advertising revenue 
First with new car buyers 
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On the Financial Front... . 





Auto Stock Analysis 
Shows Drop in Month 


By George Deery 
Associate Editor 


jt WAS a sad month for auto 
stocks in May. Listed stocks 
hared in the decline along with 
other groups, but some individual 
issues had a sharper relapse than 


comparative issues in other classi- 
fications. 
Crosley was the only issue 


among the car and truck makers 
to show improvement at the end 
of May over the closing price 
Apr. 30, according to Clarence A. 
Horn, vice-president of First of 
Michigan Corp., an investment 
firm. The stock was 3.6 percent 
higher. 

The sharpest loss was 14.9 per- 
cent for Hudson, followed by de- 


clines of 13.5 for Four-Wheel-Drive, | 


11.6 percent for Diamond T and 
11.1 for Chrysler. Kaiser-Frazer 
showed the next sharpest skid 
10 percent. 
* * * 

()THERS to give ground were 

Federal Truck, 9.1 percent: 
General Motors, 7.5 percent; Inter- 


national Harvester, 3.6; Mack, 6.9; | 


Nash-Kelvinator, 4.9; Packard, 9.3; 


Reo, 2.5. 

Studebaker, one of the most 
actively traded issues along with 
General _Motors, Chrysler, Pack- 


I-H Earnings Hit 
$34,717,000 for 
Six Months 


A sharp rise in both earnings and 
sales volume for the first six months 
of the fiscal year, through Apr. 30, 
has been reported by International 
Harvester. 


Net income was up to $34,717,000, | 


or $2.46 a share, from $23,403,000, 
or $1.61 a share, for the correspond- 
ing period a year ago. Sales of 
motor trucks, tractors and farm 


machinery increased from $438,731,- | 


000 to $611,304,000. 

The rise in taxes was more pro- 
nounced than that of either profit 
or sales, amounting to $53,350,000, 
or more than three times the $14,- 
000,000 a year earlier. 


John L. McCaffrey, president, told 


stockholders that the “change in 
top management (created by the 
resignation of Fowler McCormick 
as chairman) does not involve any 
other changes, either in the policies 
of the company or in its organiza- 
tion or personnel, except as changes 
may be required by future events 
and problems in the _ ordinary 
course of conducting our business.” 


Fares Well 


Auto-Lite Sales Up 100%; 
659% Profit Gain 

A 200 percent increase in provi- 
sion for taxes, a 100 percent boost 
in sales and a 65 percent better 
showing in net profit were reported 
by Electric Auto-Lite in a com- 
parative earnings statement for the 
first quarters of 1950 and 1951, 

Earnings for the first 
months of 1951 were $2,688,581, 
$1.80 per share, compared with $1,- 
629,446, or $1.09 per share, in the 
like period for 1950. Sales were 
$74,931,737 
817 

The provision for 
excess profits taxes 
$2,834,056 as compared with 
857 for 1950. On a per share 
tax provisions were equivalent 
$1.90 in 1951 and $.65 in 1950. 

In his statement to shareholders, 


federal and 
amounted to 
$974,- 


three | 
or | 


compared with $37,486,- | 


i 











| 


basis, | 
to 


Royce G. Martin, president and| 
board chairman, pointed out that] 
Sales in the first quarter of 1950) 
vere adversely affected by cus- 
tomer labor difficulties, while for 


he past 12 months all plants had 
1intained a high level of produc-| 


on, 
* * * 


Earnings 
Casco Products—Year to Feb. 28 
et profit, $478,232, or 93 cents a 
ommon share, compared with $51,- 
63, or 10 cents a share in previous | 
iscal year; net sales, $11,513,950, | 
Pp from $8,602,676 


ard and Kaiser-Frazer, was off 
4.8 percent; White, 2.5, and Wil- 
lys-Overland, 8.2. 


For the first time in several 
months, there was an issue that 
showed no change from its close 


a month earlier Diveo, which 
wound up the month with a price 
of $16 a share. 


Dealer’s Assets 


Sold for $850 


ELLENSBURG, Wash.—Physical 
assets of Phillips Pontiac Co. have 
been purchased by _ Butterfield 
Chevrolet Co. here for $850. 

The property was sold to satisfy 
tax liens. Ralph Phillips, general 
manager of the defunct organiza- 


tion, is being held on charges of 
| embezzlement and forgery at the 
: | county jail. 





LE 





Remember This 1898 Model?— 


Frank J. Ruppert of Ruppert Motors (Lincoln-Mercury), Pomona, Calif., 
54 antique cars which recently made a 185-mile excursion from Los Angeles to Riverside. He is 
shown with his foot on the running board of his 1898 DeDion Boulton runabout. Members of the 
Horseless Carriage club have asked the legislature to issue special license plates for cars over 
35 years of age. Californians are said to own nearly 2,000 ancient vintage cars. 


welcomes owners of 


Netherlands’ Vehicles |mercial vehicles at the end of 1950. 

|In addition, there were 3,502 three- 

ROTTERDAM.— The Netherlands | wheel vehicles, 3,798 trailers, 5,949 
had cars and 77,752 com-|buses and 100,094 motorcycles. 


147,526 


DeVilbiss Offers’ 


| Finishing Courses 


TOLEDO.—The school of spray 
painting operated by the DeVilbiss 
|Co., Toledo 1, is offering a schedule 
of classes in automotive refinishing 
and preventive maintenance of 
jear finishes on July 30, Sept. 10 
|and Oct. 29, the company has an- 
nounced, 
| Users of DeVilbiss equipment 
may make application now to en- 
roll spray operators, shop superin- 
|tendents and service managers for 
any of the scheduled one-week 
courses. Those attending school pay 
only for meals and lodging while 
at the school, the company said, 








Gas Appliance Standards 

NEW YORK. — Designers and 
builders of more than 25,000 differ- 
ent types of gas equipment for au- 


tomotive, metals, textile and other 
essential production, have an- 
nounced voluntary adoption of a 


code of ethics governing the per- 
| formance and safety of such equip- 


ment, it was announced here by 
the Gas Appliance Manufacturers 
Assn. 


Hydro-[ectric Window Lifts 


Are a Natural for the ‘Hard Top”’ 


The low, sleek and racy lines of the “Hard Top” are 
enhanced by the absence of window pillars. Owrers 
delight in lowering all windows to obtain as much of 


the convertible effect as 


Lectric window regulators belong on every 


Top.” 


With a touch of a finger the driver can instantly 


EXECUTIVE 
PLANTS: ° 


over the back of the seat. 
possible. That’s why Hydro- Harvester 
“Hard 


2550 GUARDIAN BUILDING, DETROIT, Ml 


TOLEDO ° 


OFFICES: 


DETROIT ° YPSILANTI ° 


raise or lower all windows without having to crawl 


The Hydro-Lectric system, developed by Detroit 
is recognized by automotive engineers as 
the trouble-free and always dependable system of 


automatic window operation. 


DETROIT HARVESTER COMPANY 


CHIGAN 


ZANESVILLE 





Convertible 
Tops 


Hydro-Lectric 
Systems 





Power Side Delivery Power Window Channels ond Automotive Power Contract 
Mowers Rokes Sweepers Regulator Assemblies Hardware Toke-Offs Production Parts 
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WORKING 


ENJOY IT! 


The Paul Whiteman 
TV Teen Club 
ON ABC-TV NETWORK 


Nancy Lewis 


presented by 
NASH-KELVINATOR 


Over+ne 
nation-wide 
ABC-TV 

NETWORK 


See your local paper 
for day, time and station 





Joon Bree 





Patsy Grady 





Chuck Bishop 
gS 





Joon Breen 











Andrea McLaughlin 


PAUL WHITEMAN | 


and the Sensation of Television -4 


CLUB 


Sylvia Sylvester 





Martha Rider 
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Paul Whiteman 


BP 


- another smash hit program for Nash—the freshest, brightest, gayest talent show RAG IE: x 
on the country’s TV screen—Paul Whiteman and his TV Teen Club! = : m7 


ad 


Here’s a success story that will warm the cockles of your heart—the story of _ 


“Pops” Whiteman and a band of hometown kids who threw a Saturday night party 
that grew and grew until today it has won a top TV popularity rating—seen by 
millions of families, attracting talent from everywhere, and helping many contest- 
ants on their way to recognition in the entertainment world. 
It’s a whole-hour show of fast, clean fun . . . brought to you, coast to coast, over 
ABC’s Network . . . proudly sponsored by both Nash and Kelvinator dealers . . THE AMBASSADOR - THE STATESMAN - THE RAMBLER 
dedicated to the welfare of America’s youth. Watch it on television —and again The World’s Most Modern Cars 


you'll see why Nash dealers are proud to be members of the Airflyte family! Nosh Motors, Division of Nash-Kelvinator Corp., Detroit 32, Mich. 
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signed into law a bill to require 
flashing red lights on school buses 
|when they stop, so traffic will halt 
|unti]l pupils have debarked. 
Vetoed by the governor, however, 
|was a bill which would have al- 
|lowed safety boys to assist pupils 
in crossing streets where school 
buses stop. He said objections were 
raised to the use of school children 
rather than school bus drivers who 
normally would direct traffic at bus 
stops. 





Pia be 
Australian Dealers at Olds Plant— 
H. F. Curtis (right), general sales manager for Preston Motors, and R. M. Jacka (left), 


assistant general manager, recently visited Oldsmobile, where they talked with G. R. Jones | 
(center), general sales manager. Preston Motors is the Oldsmobile dealership in Albury, New | Texas Solons Pass Bill 


South Wales, Australia. . a 
a elidiaeicapeeencercnrinnsan Regulating Small Loans 

The Texas legislature has passed 
land sent to Gov, Allan Shivers a 
bill regulating small loans. It sets 
up a certificate plan by which the 


+. . * 





Largest Rubber Plant slightly above their rated capacity 
R iby G Iri I of 90,000 long tons of rubber an- 
iva AND’ ania ric m nually. Rubber is made at Institute 
world’s — est f Pho aay ane coe in three production lines. The plant borrower must invest in the com- 

giant government-owned facility at | [2% been in standby condition since | pany to get his loan. 
Institute, W. Va.—has been com- aves The house reduced from 5 to 3.5 
percent the amount allowed for 


, W. S. Richardson, president | 
. ich - Rense Takes Renault addition to 10 


of B. F. Goodrich Chemical Co., service charges, in 
announces. Norman Rense, Orlando, Fla., has | percent interest. Under the bill, the 
Richardson said all production| received a Renault franchise. His| borrower makes equal monthly 


building is located at 249 Boone St.| payments on the loan and the in- 


lines at Institute are now operating 


1951 _ 


In the Hopper 


Gov. Warren of California has|vestment certificate. He gets 1.5 to|™Measure would place a 1 percent 


|3 percent interest on his savings 
and pays 10 percent on his loan. 
* * * 


Three Percent Sales Tax 


Passes Alabama House 
Alabama’s house has passed and 
sent to the senate an administra- 
tion bill to increase the state sales 
tax from 2 to 3 percent, to raise an 


additional $19,500,000 for education. | 


Prior to passage the message was 





Pennsylvania Gas Tax 
Faces 2-Year Extension 

The Pennsylvania house and 
senate have passed two bills ex- 
tending the five-cent-a-gallon 
tax on both stationary and mo- 
bile gas engines for another two 
years. 

A proposal for an individual 
% percent income tax is dead- 
locked in the senate, it was re- 
ported, after having been passed 
by the house. All of the mea- 
sures are part of the adminis- 
tration’s tax program. 























fibers of glass. 


® Has exceptional thermal-acoustical 
value. 


® Is made of soft, resilient superfine 
fibers of glass that won't mat down. 


© Fabricates easily with die, knife or 








OWENS-CORNING 


wie FTBERGLAS 


AEROCOR* 


Substitutions and manufacturing short-cuts are 
to be expected these days—and that may mean 
NOISE. But with AEROCOR insulation your 


models will roll with the rich feel of quiet 


scissors. 
tacked, taped, pasted or cemented. 


® Won't burn, 
swell, stretch, disintegrate or absorb 


odor. 


FIBERGLAS IS IN YOUR LIFE...FOR GOOD! 





and all-weather comfort . . . an inexpensive 
way to offset racket and arrive at a 
luxury result . . . OWENS-CORNING 
FIBERGLAS CORPORATION, 
516 New Center Building, Detroit 2. 
Phone Trinity 3-4400. 


*\erocor is the trade-mark of Owens-Corning Fiberglas 
Corporation for a variety of products made of or with 


AEROCOR Is Now Being Used By 
Most of the Leading Car Manufacturers Because It— 


May be wrapped, sewn, 


rot, corrode, shrink, 





amended to put the sales levy on 
|new cars at 1 percent instead of 
the 1% percent proposed in the 
original bill, The tax on new cars 
|now is % percent. The amended 


tax on used cars bought for resale. 
There now is no sales tax on used 
| cars. 

* * * 
Connecticut House Passes 


Motorist Responsibility Law 


A bill requiring Connecticut 

motorists involved in accidents to 

| give proof of financial responsi- 

| bility or have their licenses sus- 

pended, has met with almost 

unanimous approval in the Con- 
necticut house. 

Under the bill, the commission- 
er of motor vehicles could be 
authorized to set the amount of 
security a driver or car owner 
would have to put up following 
an accident, provided that the 
| motorist was not covered by 
liability insurance, The provisions 
of the bill would apply in acci- 
dents in which anyone is killed or 
injured or in which property 


damage was in excess of $100. 
* * * 





| County Officials to Collect 


|Auto Taxes in Wyoming 

| Two new Wyoming laws, empow- 
l'ering county treasurers to collect 
both sales and use taxes on all 
automobile purchases at the time 
of first registration, have gone into 
effect. 

The laws are said to “plug a mil- 
lion-dollar loophole” in the collec- 
tion of automotive taxes, Formerly, 
collection of sales taxes were made 
by automobile dealers, and the use 
tax by the board of equalization. 

+ * * 


Okla. Load Boost Vetoed 


As Governor Cites ‘Conflict’ 


Gov. Johnston Murray has ve- 
toed the bill increasing the truck- 
load limit as passed by the Okla- 
homa legislature. The bill would 
have increased the limit by 2,000 
|pounds, and along with it, he ve- 
toed SB 187 which in effect would 
have re-enacted the present truck- 
ing law. Murray declared that the 
two were in conflict. 

“It is quite evident the legisla- 
ture has presented me with an un- 
settled problem,” he said. “I cannot 
look at these bills and tell which 
one of them they clearly intended 
that they wanted. Both of them 
were passed the same day by a 
maiority of each house, and both 
of those bills were sponsored, in 
part, by the same authors.” 

- * o 
California Truck Law Sets 


Penalties on Overloading 


Mandatory penalties for over- 
|loading of trucks have been estab- 
‘lished in a California bill signed 
by Gov. Earl Warren. 

The measure provides for fines 
beginning at $10 for 1,000 to 1,500 
pounds of overload to more than 
'$1,000 for 12,501 pounds overload. 
‘Suspension of any part of the 
penalty is prohibited on second 
convictions. 


| 


* * s 
Buffalo Councilman Seeks 
Truck Weighing Stations 


Buffalo Councilman Joseph F. 
|Dudzick said he will introduce at 
the next council meeting calling for 
the city to set up weighing stations 
| for trucks. 

The state law sets a limit of 31 
jtons overall weight on trucks, and 
weight limitations should be en- 
forced in the city to prevent dam- 
jage to newly repaved and 


| resurfaced streets, Dudzick said. 
*x + * 


Conn. Solons Give Approval 


To Responsibility Law 


The Connecticut general assembly 
has completed action on a bill set- 
ting up a system of personal lia- 
bility and property damage insur- 
ance for motorists. The bill, which 
was approved by the senate in con- 
currence with the house, provides 
that any motorist who is in an 
accident in which damage is $100 
or more must show financial re- 
sponsibility or have his driver's 
license revoked. 

The measure stipulates that the 
motorist must have insurance of 
$20,000 on injuries to one occupant 
and an additional $20,000 on injuries 
to other occupants. Property dam- 
age insurance of $1,000 also must 
be shown by the driver before his 
license will be restored. There was 


no opposition to the bill in the 
(Continued on Page 38, Col. 1) 
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| Advertising Produces More Results 
in the Magazine | 
that Reaches the Most People 


and MORE SOUTHERN 





RURAL FAMILIES 


READ FARM & RANCH- 
SOUTHERN AGRICULTURIST 


ANY OTHER MAGAZINE 
oS 








THERE’S PROSPERITY ON WHEELS 
IN THE BOOMING SOUTH TODAY... 


The rural South and Southwest have taken to 
wheels like no other section of America. 
There are 1,800,000 more automotive units 
(automobiles, trucks and tractors) on South- 
ern and Southwestern farms and ranches 
than there were in 1940. Are you getting 
your share of this huge gasoline, oil, tire 
and parts market? You will...if the prod- 
ucts you sell are pre-sold for you in the 
pages of Farm & Ranch-Southern Agri- 
culturist! 











MMC 


Publishing Co. 

KOE Meese ems 
Nashville 10, Tenn. 
Telephone: 42-5511 











CIRCULATION GUARANTEE 
1,290,000 
Farm & Ranch-Southern Agriculturist 


e Not only reaches more rural readers in the South and South- 
west than any other magazine... 


e BUT it reaches the readers with the most dollars... 


e Because its circulation is keyed to Southern farm income... 
it goes where the dollars are. 


There is no safer rule...to get more sales, pick the 
magazine that has the largest circulation in your 
market. Write, wire or phone for the number of Farm 
& Ranch subscribers in any South or Southwestern 
county. Compare these figures with the second farm 
publication—and you'll be convinced! 


New York 17 Atlanta 3 Dallas 2 

122 E. 42nd St. 410 Forsyth tem via Ae) Young st 
: Lamar 8811 Picea ee 

Murray Hill 5-6815 


ele Uae ATT eco, 
Simpson-Reilly, Ltd. AT SCC) ae a 
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Sl i Cn, eT 703 Market St. 
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Takes Packard Deal in Providence— 

Shown in front of Downtown Packard's colonial-style showroom are, left to right: Ralph M. 
Kelly, Boston zone manager; Max Golden, owner of the new dealership, and W. J. Magarity, 
city manager. Behind the men is the portal of the showroom, known as the ''Patrician Room.’ 








family’s entrance into the auto 
business. 

Charles H. Scott has operated the 
firm since August, 1947, His father, 
the late Hazlett A. Scott, estab- 
lished his first garage in 1921 in 


Eldersville, Pa. 


Scott ‘Seen New Home 


On 30th Anniversary 

: Scott’s Service Co. (Chevrolet), 
| Burgettstown, Pa., has opened its 
remodeled dealership building on 
the 30th anniversary of the Scott 
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Dealer 


When Buick found the trans- 
continental trip of its “Old Vi- 
enna” needlepoint-trimmed car 
would hit Portland, Ore., near 
the time of the Rose Festival, 
the car’s schedule was shifted to 
permit a two-week display there. 
Braley & Graham, Buick dis- 
tributor for Oregon, arranged for 
the city’s largest department 
store to display the car on the 
first floor. 





Chevrolet Advertising Assn. 


Names Crooker President 
The Chevrolet Motor Car Dealers 


Advertising Assn., Long Beach, 
Calif., has elected Bob Crooker, 
Beach City (Calif.) Chevrolet 
dealer, as president. 

* + * 


Auglaize County (O.) Dealers: 


Name Collins President 


Tom Collins Wapakoneta, has | 
been elected president of the 
Auglaize County (O.) Automobile 


Dealers Assn. 
Other officers named were Elmer 


Doings 


| Katterhenrich, New Knoxville, vice- 
| president; Bernard Parker, St. 
Marys, treasurer, and John Wester- 
held, Minster, secretary. 
+ * * 


| Westfall Family Takes Over 


GMC’s Kansas City Store 


| GMC Truck and Coach division 
| has sold its retail store at Kansas 
| City to William C. and E, G. 
| Westfall. The new firm will be 
known as Westfall GMC Trucks, 
Ine., at 2534 McGee Trafficway. 
William Westfall is secretary 
| and general manager of the new 
| firm, while P. E. Westfall is 
president; E. G. Westfall, vice- 
president, and Jane Bryan, treas- 
urer and sales manager. 
* 








Commissioner Keith 


John Dudley Keith, auto dealer in| 
Maysville, Ky., has been appointed | 


a city commissioner. 
* * + 


Spence Motor Fire 
Damages estimated at $25,000 re- 





Ida., recently. Four new cars were 
lost in the blaze. The fire was 
blamed on a careless smoker in 
the hotel which occupies the second 
floor of the building. 

= > * 


Milner Marks First Year 


Milner Chevrolet Co., 429 E. South 
St., Jackson, Miss., has celebrated 
its first anniversary. R. E. Milner 
is the owner and general manager 
and W. H. Baker is assistant gen- 


eral manager. 
* 


Miles Takes Must Post 


Ferris Miles, Dodge - Plymouth 
dealer, Redwood City, Calif., has 
been elected national president of 
the Alumni Assn. of the Stanford 


Gradaute School of Business. 
* * * 


Aid Rochester (N. H.) Fair 

Auto dealers donated many of 
the prizes awarded at a three-day 
trade fair in Rochester, N, H. Con- 
tributing dealers were Beaupre Mo- 
;tor Sales, Hyder & Kalil, Rochester 
|Motor Sales and Farmer Motor 
Sales. Dealer Robert Beaupre was 


|} general chairman of athe fair. 
* * 


| 
| Jarrard Robbed 
Burglars have robbed Jarrard 


sulted from a fire at Spence Motor} Motor Co., 913 W. Garden St., Pen- 


Co. (DeSoto-Plymouth), Twin Falls, 


Because they’re the Customer’s Choice! 


Thousands of dealers from one end of the 


Jouard Tek 


AUTO SEAT COVERS 


as advertised in eve 


Post 
HOLIDAY 


NZ 


country to the other are selling Howard Zink 


Seat Covers and making a very good thing of it. 


For here’s the top seat cover line in America 


—tops in quality, tops in variety and above 


all tops in popularity. Consistent full-color 
advertising in the SATURDAY EVENING 
POST and HOLIDAY is making people ask 


for Howard Zink covers—not only ask for them 


but insist on them. Are you cashing in? 





sacola, Fla., of $566 in cash. Detec- 
tives said the intruders not only 
opened the building’s door with a 
key, but apparently had keys to a 
desk drawer and one of two metal 


cash boxes which were looted. 
* * - 


' ' 
Horse’ Power 
Pynn’s Wrecker Hauls 
Steed Out of Well 


A wrecker from Pynn’s Garage 
Ford dealership in Meredith, N. H., 
|was called to perform an unusual 
| job. 

| It was used to rescue an 1,100- 
|pound horse that had fallen into 
|an unused water well on a farm in 
Center Harbor. 

The task was all the more diffi- 
cult because Sherman Carter, who 
|manned the wrecker, had to chop 
|down some trees to reach the well 
out in a pasture. 

z * +. 


Barrett Named President 


Of Youngstown (O.) Deal 
Wayne H. Barrett has been named 
| president and general manager of 
|J. D. Roller Cadillac Co., Youngs- 
town, O. He succeeds J. D. Roller, 
who died March 24. 
| Barrett, who joined the firm in 
1948, has been vice-president. A 
| graduate of General Motors Insti- 
tute, he spent 4% years on Cadil- 
lac’s field staff. 


+ 
| Frisco cai Managers 


E lect Hohman President 


The Service Managers’ Assn. of 
San Francisco has elected Charles 
| Hohman, of Cecil Whitebone’s 
| Midtown Motors, as president, 

Frank Campbell, of Ansel J. 
Schloss, Inc., was named secretary. 
Members of the advisory committee 
are: A. R. Raggio, Van Etta Mo- 
tors; Ed Schmidt, J. L. Glikbarg 
Co., and V. G. Podesta, William L. 
Hughson Co., Jack Loomis, of Earle 
. ene Inc., is outgoing presi- 

ent, 








* * 


* 
| Hartmann’s 26th Nash Year 


William H. Hartmann, co-owner 
of Hartmann Auto Service, St 
Louis, has been presented with a 
jdesk clock as recognition of his 
company’s 26 years as a Nash 
dealership. The presentation was 
made by C. D. Keller, St. Louis 
zone manager. The firm is a four- 
|time winner of the Nash 10-Point 
|Select Dealer award. 

* * * 


| French Marks 37th Year 


As a Dodge Dealership 
J. E. French Co. (Dodge-Plym 
jouth), San Francisco, has _ cel 
brated its 37th year as a Dodg: 
| dealership and J. E. French’s 30th 
lyear as head of the firm. Frencl 
|was the first Dodge factory rep- 
| resentative on the Pacific Coast, 
and in 1920 he served as director o 
distribution at the Dodge factor} 
He is a past president of the San 
Francisco Motor Car Dealers Assn. 
His son, James E. French jr., is 
general manager. 
. 





* * 


| Hart Fullerton Hudson 

| Hart Fullerton Hudson, Sant 

Monica, Calif. has held a gran 

opening in its new location at 160! 
(Continued on Page 33, Col. 1) 
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Doings 


(Continued from Page 32) 


Santa Monica Blvd. Willard Scott, 


Hudson zone manager; Bernie | 
Dottle, general manager of the| 
dealership, and Tex Stephenson, | 


Hudson’s merchandising manager, | 
welcomed visitors, The feature dis- 
play was the new Hollywood hard- 
top convertible Hudson Hornet. 

2 * * 


P. W. Way Adds Lot 
P. W. Way Motor Co. (Pontiac- 
Cadillac), Michigan City, Ind., has 
opened a downtown used-car lot! 


| R. Mathews, secretary-treasurer of 
|Ruth & Mathews; Lincoln-Mercury 
| —Joseph Mauskapf, president of 
Clarendon Motors; Willys-Overland 
—George N. Mendelsohn, general 
manager of Long Island distribu- 
tors; Hudson — William Ratner, 
Flatbush-Hudson Sales & Service; 
| Kaiser-Frazer—Morris Robins, Park 
|Square Motors; Ford—Edmund J. 
Rotchford, president of David Con- 
don, Inc.; Pontiac—Harvey H. 
Schiff, president of Alpine Motors; 
| Nash—H. Silverman, DeSales Mo-| 
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and Theodore Kister purchased the 
stock formerly owned by R, W. 


| Jennings. 


* * * 


Walters Motor Moves 

Walters Motor Co. (Chrysler- 
Plymouth), Garden City, Kans., has 
moved into new quarters on Stev- 
ens Ave. Raymond Walters, owner, 
also announced purchase of a 
building formerly occupied by 
Smith Motor Co. Leo Smith, former 
owner, handled DeSoto and Plym- 
outh, Smith did not reveal his 
future plans. 

® + * 


Barrett Heads Nelson Sales 
Louis R. Barrett has been ap- 


| pointed sales manager for Nelson 


Breaking Ground for Bedell Deierdip— 


Sen. William S. Hults turned over the first spadeful of earth for Eugene J. Bedell (center), | the automobile business in 1939 


at 116 W. Eighth St. The showroom 
: : |tors; Dodge — Oscar Wagenseil, | 
<a oe a handles both new | president of Wagenseil Motor Car | 
sed ca 3 . ‘ |Co.; Packard—S. P. Weinstein, | president of Bedell Motor Sales, 320 Main St., Port Washington, N. Y., where the $80,000 Nash | as a salesman. Nelson has sales 
A | Packard Midwood Motors, and C.,| dealership is to be erected. Participating was Alphonso M. La Pera (right), police com- departments at two locations in 
Wright Promoted |Ray Palmer, executive vice-presi- | missioner of Port Washington. Scranton. - 
A. C. Robbins, of Greer-Robbins | dent of the Brooklyn & Long Island | — ce 
Co. (Chrysler-Plymouth), Beverly | Auto Dealers Assn. 'viek, vice-president; Glen Linkous, | Herndon, 3905 Florida Ave., Tampa, | Ballard’s 27th Nash Year 
Writht has henm seeeeiesed pong ry Deal |secretary-treasurer, and Harry L.| Fla. divin B. Madierd, president Of 
as been ointed as his is 1c. * * , 
Bluefield (W. Va.) Dealers Grissom and Bud Stowers, direc s Ballard Motor Co., Salt Lake City, 


. assistant. Wright has been with the nae . Y . 
dealership since 1928, Reelect Williams President ©": 4 &*s Casey Tractor Co. has celebrated his 27th anniversary 
An ownership reorganization at | as a Nash dealer. At a dinner, A. 


| Motors, Scranton, Pa. He entered 


i —_— | The Bluefield (W. Va.) Automo- . . : 

: King Promotes Two | bile “Dealers Assn. has reelected) Consul Shown in Tampa Casey Tractor & Equipment Co.|H. Clark, Nash’s Denver zone man- 
ae F . Andy Williams as president. The British-built Ford Consul is|/has been announced by James R. | ager, presented Ballard with a desk 
dward . King, Studebaker | Others elected were: Conrad Bre- now being displayed by Homer F. Phillips, president. Homer Groat’ clock. 





i 








dealer in Monrovia, Calif., has an-| _ Y atte ae ; aed oe 


nounced some changes in person- 
nel. The used-car manager now is 
Larry E. Grissom, and Esther 
Nicolay is the new office manager, 
replacing Wesley W. Finkle. 

* 


+ + 


Peverill, Dealer Since ’09, 


Plans to Drop Franchise 


Harry Peverill, a Hudson dealer in| 
Des Moines since 1909, said he plans 
to discontinue his franchise soon. 

Peverill said his firm, Hudson- 
Jones Auto Co., will continue tem- | 
porarily to sell new and used cars 
at its present location at 1408 Locust 
St. under a new firm name. He)! 
would not reveal his plans for the 
future. 


Lang Named Head 
Of Auto Drive for 
Brooklyn Fund 


Albert M. Lang, treasurer of Ran- 
dall-Cadillac-Oldsmobile, has ac- 
cepted the chairmanship of the 
Automotive division in Brooklyn’s 
campaign for the Greater New York 
fund. 

Leading Brooklyn auto dealers 
have enlisted in the division to 
help the fund reach its city-wide | 
goal of $9,000,000. The 423 services | 
aided by the fund include virtually | 
all agencies and hospitals in the 


city. 
Vice - chairman serving with} 
Lang are Studebaker dealers— | 


Bruce Dardick, vice-president of 
Flatbush Motors; used cars—Thom- 
as F. D’Emic, of Thomas D’Emic, 
Inc; Oldsmobile—David L. Gotlieb, 
Crystal Motors; Chevrolet—Law- | 
rence A, Hochschwender, secretary | 
of Flatbush Chevrolet Sales; sup- 
plies and parts — Joseph Jacoby, 
A. Jacoby & Sons; Buick—Eugene | 
L. Malice, president of Mid-County 
Buick; trucks and trailers—Henry | 
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Pedrick will get you off the hook! 


Block distortion will be with us 
always—due in large measure to 
higher compressions and higher 
operating temperatures. Whatever 
its causes, it can be licked—and 
completely—by installation of the 
proper Pedrick Engineered Sets, 
with the expert help you get from 
your Pedrick jobber. 

Pedrick Piston Rings are con- 


form an amazingly snug 





formable 


fit in distorted or worn cylinders. 
Power and lubrication are kept 
where they belong. Give blow-by 
the go-by—prevent needless oil 
waste, get new engine compres- 
sion—by installing the Pedrick 
Engineered Set specifically de- 
signed for the job, and guar- 
anteed to do it. 

Pedrick specialization in piston 


rings during the past 31 years has 


paid off in millions of satisfactory 
money- and worry-saving installa- 
tions. Have your Pedrick jobber 
specify and supply the correct 


Pedrick Engineered Set and be 


sure of a perfect, long-lasting job! 


* es ” 
WILKENING MANUFACTURING Co., 
Philadelphia 42, Pa 
Wilkening 
(Canada) Ltd., 


. In Canada: 
Manufacturing Co. 


Toronto. 











FOR 31 YEARS 


“HEAT-SHAPED”’ 


PISTON RINGS 


SUPPLIER OF PISTON RINGS 


LEADING VEHICLE AND ENGINE MANUFACTUR 
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Lawsuits Affecting Dealers .. . 


Court Decisions 


| who “wilfully” loses his job cannot 





By Leo T. Parker 


Attorney at Law under 


|receive compensation 
q | act. 

For example, in Ford Motor Co. 
v. Abercrombie, Ga. 62 S.E. (2d) 
209, the Supreme Court denied 
the unemployment compensation 
claims of employes of an auto- 
mobile asembly plant in Georgia, 


U an automobile driver injure 
through his own negligence cannot 
recover damages from any person, 
firm or company, However, this | 
legal rule is different if the testi- 
mony shows that a railway engi- 


the 
TNDER ordinary circumstances | State unemployment compensation 
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8 Out of 10 
Use Autos for 


Vacation Trips 


PHILADELPHIA. Automobiles 
‘are still far out in front as the 
| favorite mode of transportation for 
| vacationing families, according to 
|the second naticnwide vacation 
| travel survey issued here by Curtis 
|Publishing Co.'s research depart- 
ment. 





| 
| 








Film Characters— 







for one year on their travel habits 
A vacation trip was defined as 
pleasure journey of three or mor 
days’ duration away from home b 
iny member, or group of member: 
of the family. 

Of the total families, 54.2 percen 
took vacation trips during the yea 
for an average 
days. Projected on a national basi 
the results showed that nearly 22 
000,000 families took 35,000,000 trip 
Peak months were June throug 
September, accounting for 66 pe: 


Fe 4,000 families reporting month]: 


duration of 10.) 


neer who caused the injury was 
“wanton” negligent. 
For example, in Kniffen v. Her- | 


The survey showed that 81.9 per- | cent of the trips. 
;cent of all vacation trips taken by 


during the time the plant was 


closed for lack of parts due to "'Fisheye’’ Blisterbottom, the hateful villain, 


|} and Pat, the brave hero, compete for atten- 





a stoppage of work at the parts 
producing plant in Michigan. 


The higher court held that em- 


cules Company, 188 Pac. (2d) 980, | 
an automobile dealer sued _ to} 
ecover damages for injuries sus- | 

iained when ais automobile was |Ployes of aac were mem- 
struck by an engine operated on a | eatineal the UAW-CIO, and that in 

i rizing a strike in the Michi- 
7; : t ;gan plant, the union officers acted 

The testimony showed that at (4; the agents of all members and 

the time of the accident there |that the two plants were innepara- 

was a continuous line of traffic | bie and together constituted “one 
over the crossing with the ve- \factory or establishment” as con- 
hicles in close proximity to each templated by the provisions of the 

a aan ra ale ere | unemployment compensation law. 

automobile affic 

and approaching the crossing, but 
he did not stop his engine, This 
court said: 

“To constitute wantonness, 
acts complained of must show not | 
simply lack of due care, but that} 
the engineer must be deemed to 
have realized the imminence of | 
injury to others from his acts and 
to have refrained from taking 
steps to prevent the injury because | 
indifferent to whether it occurred | 
or not. ... The jury could conclude 
that the engineer while conscious | 
of such fact passed over it with | 
indifference to consequences.” 

Hence, a railway company may) 
be held liable in damages for in- 
juries to automobile drivers, re- 
gardless of the latter's negligence, 
if the testimony shows that the | 
engineer’s negligence was “wanton.” 

* * * 


| 
John O. Munn’'s Dealers Tell Me and J. B 
|Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
the | looking dealer can afford to miss! 


the 





and 


No Compensation 


oom higher courts consis- 
tently hold that an employe 


Arnold Newman Photo 


Retailers Plan os 
Petition for New | 


Fair Trade Law 


ROCKAWAY BEACH, Mo. — Dr. | 
John W. Dargavel, executive secre- | 
tary of the National Assn. of Retail | 
Druggists and chairman of the Bu-| 
reau of Education on Fair Trade, | 
last week announced plans for a | 
National Retailers’ Conference on | 
Fair Trade, representing 2,000,000 
storekeepers, aimed at seeking | 
congressional approval of new fair | 
trade legislation. 

“We are satisfied that the na- 
tion’s small business economy will | 
overwhelmingly support this move 
to halt the jungle competition un-| 
leashed by New York City’s giant 
department stores, which threatens 
efficient, small retailers with grad- 
ual but inevitable ruin,” Dr. Dar- 
gavel stated. 

Speaking at the annual conven- 
tion of the Missouri Pharmaceuti- | 
cal Assn., meeting here, he reported 
that the time and place of the 
conference will be announced at a 
later date. 

Price wars have been precipi- | 
tated by a U. S. Supreme Court 
decision handed down two weeks 
ago. The Court ruled at that time 
that the federal Miller-Tydings act 
did not legalize the non-signer 
clause in the 45 state fair trade 
laws in interstate commerce. 

A chaotic national distribution 
system for consumer goods was 
foreseen by Dr. Dargavel, if con- 
gress fails to enact effective fair 


trade legislation. Exploitation of 
famous-make brands as loss-lead- 
ers, he continued, goes “hand in 


hand with explo'tation of the pub- 
lic, which is put off its guard by 
the predatory price-cutters’ arti- | 
ficial bargain psychology, and is 
then sold long-profit items in add’- | 
tion to the loss-leaders.” 


Cibbes to Denny 


Lucius A. Denny, Columbia, S. 
C., has received the Packard 
franchise in that city and will 
operate under the name of Denny 
Motors, Inc., at 3816 Main St. 
Gibbes Machinery Co. held the 
franchise from March, 1911, until 
March, 1951. 





the Admirals 


salute 


| tion in a new full-color slide film, ‘'Pat, the| the sampled families were made in | 
Pixie Painter,’ just released by Rinshed-Mason | 2Utomobiles. Railroad coaches were | 


|Co., 5935 Milford, Detroit 10. Now being|a distant second with 13.6 percent 
| shown nationally to auto refinishers and serv-| followed by buses with 12.1 percent. 
| ice managers, the film explains the causes and 
j cures of many automotive refinishing prob- 


lems. 


some families used more than onc 
|method of transportation.) 

In a check of expenditures by 
| vacationing families, the survey re- 
vealed that 21.4 percent of touring 
families purchased tires for their 
trips, while the average amount 
spent for tires per buying family 
was $43.76. 

The vacation survey was based 
on data from a cross-section panel 


Honorary Degree to Breech 


BOWLING GREEN, O.- Ernest 
R. Breech, executive vice-president 
of Ford Motor Co., has received 
an honorary degree of doctor of 
business administration from Bowl- 
ing Green State university. 


(Totals exceed 100 percent because | 


Buffalo Dealer Shaves 
Accessory Prices 


BUFFALO.—The nation - wide 
price war spread to include the 
auto accessory trade here, when 
South Park Chevrolet, 1545 S. 
Park Ave., came out with spe- 
cial prices on tires, auto radios, 
seat covers, turn signals, wind- 


shield washers, mirrors, spot- 
lights and batteries. 
The dealership ran a news- 


paper ad headed with the cap- 
tion: “Price War Rages.” 





Someone once said of Hanson W. Baldwin, 


man 


“He knows more about what the General Staff is 


thinking than anyone on the Staff.” This was 


another way of putting what one of the editors of 


a rival newspaper wrote, that Baldwin is the best 


military analyst in the country. 


Graduate of Annapolis, ’24, member of The New 


the Generals 


York Times staff since 1929, Baldwin has been 


reporting and explaining military matters to Times 


readers since 1937. That year, sensing war, he 


spent four months in Europe learning all he could 
about the military establishments there. Definitely 
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Truckstell Bares 
Overdrive for 
Chevrolet Trucks 


CLEVELAND. An auxiliary 
overdrive transmission for Chev- 
rolet light trucks has been intro- 
duced by Truckstell Mfg. Co. The 
unit is designed to stretch service 
life and improve gas mileage, the 
firm reports. 

The overdrive, Truckstell 
gives the driver control for quick 


shifts in traffic and for speed on| 
hills. There is no free wheeling at | 
any time and exclusive “hill-hold- | 


| Overdrive for Chevrolet Light Trucks— 


er” eliminates the need to hold the 
vehicle with foot or hand brake, it 
is said. 

Shifting of the overdrive auxiliary 
transmission is manual, and the 
driver has a selection of six for- 
ward speeds. A control knob, lo- 
cated at the left of the steering 
wheel, is pulled out for overdrive, 
pushed in for conventional drive. 
The driver can shift at any speed 
by first depressing the clutch. 

In addition to a savings on en- 
gine wear, there is a definite sav- 
ings on gasoline consumption, 
Truckstell says. 

With overdrive, when a vehicle 


not a “desk” reporter, 


go, shivering through maneuvers in Alaska one week 
at 40 below, sweating through them the next week 


somewhere in the Tropics. 


In 1943, Baldwin’s reporting from our battle areas 
in the Pacific won him the much coveted Pulitzer 
Prize, highest honor in American journalism. He 


went from there to Europe, to be 


on D-Day. His stories from Korea were probably the 


first to explain the new Russian weapons used there. 


Outstanding, enterprising reporters and editors 
like Hanson Baldwin, pooling their talents each day, 


One of a series about the people who make The 


wr RS 


says, | 


Jaldwin is ever on the 








rey 


- | 


This unit, now being produced by Truckstell Mfg. Co., Cleveland, is installed in the driveline 


directly in back of the main transmission 


is driven at 60 miles per hour, the 
engine is running at 43 miles per 
hour, and uses no more gas and oil 
than normally used at 43 miles per 
hour with conventional drive, it is 
said 


Canardiere Bankrupt 
Canardiere Automobile Reg.'d, 
Quebec, Que., has made an assign- 
ment in bankruptcy, according to 
notice given in Ottawa. 


‘DuPont Reduces Prices 
‘Of Gas Antioxidants 

WILMINGTON, Del.—A price re- 
duction of its two principal gaso- 
line antioxidants has been an- 
nounced by the petroleum chemi- 
cals division of DuPont's organic 
chemicals department. 

The reductions amount to ap- 
proximately 5 and 6 percent for the 
two products, 


believe it and believe in it. 
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le Up 25 Percent Over 1950... 





WASHINGTON. —- The American 
| Trucking Assns. reported last week 
that intercity tonnage transported 
by motor carriers in the first quar- 
ter of 1951 climbed 25 percent above 


* ithe record first quarter of 1950 to 


}reach an alltime high. 

ATA said that reports from 
1,319 Class I intercity carriers 
showed that they transported 45,- 
868,372 tons of freight in the first 
quarter of 1951, as against 36,- 


800,461 in the same period last 
year. 
Truck tonnage increases were 


general throughout the nation, ATA 
said. They ranged from 20 percent 
in New England to 33 percent in 
the west coast region. 

Other increases reported were: 
Rocky Mountain, 28 percent; north- 
western, 26 percent; southwestern, 
22 percent; midwestern, 25 percent; 
central, 24 percent; middle Atlantic, 


help make The New York Times the interesting, 
authoritative, unusual newspaper it is. Readers look 
to it for the facts they need, rely on it, trust it, 


* Advertisers know that when readers get more 
out of a medium, they get more out of it, too. 
That’s why The New York Times has been New 
York’s advertising leader for 32 consecutive 
years. May we tell you more about The Times? 


New ork Cimes 





-. Intercity Truck Loads 
tag Al Alltime High 


24 percent, and southern, 25 per- 
cent. 

According to ATA, this marks the 
second consecutive year that all re- 
gions have shown first-quarter in- 
creases, although last year the 
range was much greater, with re- 
vised figures shownig the Rocky 
Mountain region with an increase 
of 5 percent and the southwestern 
area with a jump of 29 percent in 
the first quarter of 1950 above the 
'same period in 1949. 

Only one of 10 commodity 
groups—film and associated prod- 
ucts—showed a decline, dropping 
10 percent. The greatest upswing 
was 37 percent for heavy ma- 
chinery, Other increases were: 
general freight, 29 percent; house- 
hold goods, 35 percent; liquid 
petroleum, 20 percent; refriger- 
ated liquids, 5 percent; refrig- 
erated solids, 25 percent; agricul- 
tural products, 13 percent; motor 

| vehicles, 26 percent; building ma- 
| terials, 32 percent, and all other 
commodities, 14 percent. 
| Of the total tonnage transported 
| by the 1,319 for-hire carriers, 88 
| percent was moved by common car- 
|riers, and 12 percent by contract 
carriers. The common carriage fig- 
‘ure was 26 percent above the first 
quarter of 1950, and the figure for 
;contract carriers was a 14 percent 
| rise. 
| 


Three Zone Heads 
Named by Buick 
‘In the East 


FLINT.—Personnel changes af- 
fecting three Buick zone offices 
have been announced by Albert H. 





W. E. Young 
Belfie, general sales manager. 

Norman D. Kelley, zone manager 
in Washington, was transferred to 
Boston as zone 
manager. He suc- 
ceeds Charles R. 
Boggess, who has 
lresigned to _ be- 
come a Buick 
dealer. 

Weldon E. 
Young, zone man- 
ager at Buffalo, 
moves to Wash- 
ington to succeed 
Kelley. G. R. Dur- 
ham, _ assistant 
zone manager at Buffalo, moves up 
to zone manager to succeed Young. 

James G. Miller, a district man- 
ager in the New York zone, goes 
to Buffalo as assistant zone man- 
ager. 


N. D. Kelley 





G,. R. Durham 


Confusing 


Nash Rambler Awarded 


To Hudson Family 

SAN FRANCISCO.—A family by 
the name of Hudson won the “Win 
a Nash Rambler” television con- 
ltest here, sponsored by the San 
Francisco Bay area Nash dealers 

The 1951 Rambler convertible was 
presented to the winners by Wally 
Parks, San Francisco zone man- 
ager, 


Hancock County (O.) Dealers 


Name Kahlo President 

Karl Kahlo, of Findlay Truck and 
Farm Equipment Co., has been 
elected president of the Hancock 
|County (O.) Auto Dealers Assn. 

Others named to office were Har- 
|\old Corbin, Corbin Chevrolet Co., 
vice-president, and John H. Har- 
irington, H. J. Harrington Chevro- 
|let Co., secretary-treasurer 
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R. S. Bright, general manager of| new 


the Chrysler New Orleans tank 
engine plant, has announced the 
appointment of James W. Calvert, 
of Bauerlein, Inc., New Orleans, as 
director of public information for | 
the plant. Calvert also will | 


tinue his affiliation with Bauerlein. 
* *. aa 


King Heads Pontiac Zone 


In Los Angeles Area 


Pontiac Sales Manager L. W.| 
Ward has named Thomas L. King 
assistant Los Angeles zone manager 
for the division’s 92 dealers in that 
area. 

King has been in sales, adminis- 
tration and accounting work for 
nearly 20 years and has worked 
for Pontiac as a district manager, 
parts and accessories merchandis- 
ing manager and business manage- 
ment manager in the Washington 
and Charlotte (N. C.) zones. 

*” * * 


Eight Auto Men Make 


Airline’s 100,000-Mile Club 
Eight representatives of the 


Auto Personnel 
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members of United Air 
Lines’ 100,000-Mile club. They are: 
Walter J. Cooper, Ford; John M. 
Gray, Merritt D. Hill, L, B. Legler 
and Frederick E. Sutton, Dear- 
born Motors Corp. 

Also, A. H, Langridge, DeSoto; 
James M. Roche, Cadillac; and 
Howard A, Wagle, GMC Truck & 


| Coach, United’s honorary club for 
| passengers gives recognition to 


travelers who have flown that 
distance on commercial airlines. 
Formed in 1939, the club now 
boasts 13,000 members. 

-. * om 


Pointer Named President 


Of Motor Freight Assn. 


William Pointer of Collinsville | 


'Transfer Co., Collinsville, Ill, has| 


been elected president of Central | 
Motor Freight Assn. at its annual | 
meeting in Chicago. 

The first vice presidency went to| 
Harvey Worrell of the Hunter Cart- | 
age Co., Streator, Ill. Reelected | 
were Chester G. Moore, Chicago, 
chairman; Walter Mullady, Decatur 
Cartage Co., Chicago, second vice- 


| man Motor Delivery, Chicago, sec- 


retary, and C, John Viking, Weber | 


Cartage Line, Waukegan, IIl., treas- 
urer. 
+ + * 


| Standards Society Cites 


Packard’s Vincent 


Col. J. G. Vincent, Packard engi- 
neering consultant, was awarded a 
certificate for his outstanding serv- 
ice in standardi- 
zation at the 
president’s annu- 
al luncheon of the 
American Stand- 
ards Assn, Thom- 
as D. Jolly, presi- 
dent of ASA, 
presented the 
award during 


New York. 

Vincent, a mem- 
ber ASA’s board 
of directors, received the certificate 
in appreciation of his contributions 
to standardization, not only in his 
own company and industry, but 
particularly in development of 
American standards. 


* * * 


Medic Joins Buick 
Dr. Thomas Earl Lewis has been 





J. G. Vincent 


automotive industry have become | president; Barney Cushman, Cush-' appointed an assistant plant phy- 


LOOK for this 
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Everybody Wins Dealer Long's Contest Award— 


Convinced that all his employes, including mechanics and clerks, shared in the success of a 


| service and sales campaign, Al Long, Detroit Ford dealer, was host to the entire staff on a 
| weekend trip to Niagara Falls. Unmarried workers brought their friends. Long even footed the 


| bill for baby sitters while the parents were away. 


|- — — 


lsician at Buick. Lewis completed 
|a fellowship in industrial medicine 
|}under the General Motors Indus- 
trial Medical Training program, 
during which he attended the Uni- 
versity of Michigan school of pub- 
lic health and spent four months 


at Chevrolet and four months at) 


Buick. 


WANTED 

in 48 States 

and the District 
of Columbia 





Widespread reports are that a 
sinister character called Fisheye 
Blisterbottom, alias Mister Blis- 
ter, alias Rusty O’Rinkle, has 
been causing no end of trouble 
in refinishing shops everywhere. 
Apparently, his only purpose in 


life is to lead car painters 
astray by telling them they can 
cut corners and get by. 





Now, at last ... Fisheye has 
been exposed for what he is, a 
wretched cad; exposed by a new 
defender of the refinishing pro- 
fession, Pat, a genuine, imported 
Irish Pixie and the hero of a 
new full color slide film, “Pat 
the Pixie Painter,” produced by 
the Rinshed-Mason Company. 
Don’t fail to see this film! Ask 
your R-M Jobber! 


Good refinishing men have gone 
to join their ancestors while try- 


ing to match car colors... like 
Mexicali Rose. Don’t let this 
happen to you! Get to know Pat! 
He knows the answers to almost 
all refinishing problems ... such 
as how to avoid blushing, how to 
avoid sagging, how to avoid 
Fisheye! Tell your R-M Jobber 
you want to see Pat’s new film! 
It’s fun! 


“Pat the Pixie Painter” and Fisheye Blisterbottom are copyrighted by the Rinshed-Mason Company, 5935 Milford Ave., Detroit 10, Mich., and 1244 N. Lemon St., Anaheim, Calif. 


| Johns-Manville Ups Kroll 
To Director of Traffic 

Appointment of Arthur J. Kroll 
as director of traffic for Johns- 
Manville Corp, has been announced 
by Kenneth W. Huffine, production 
vice-president. 

Huffine also announced appoint- 
|ment of Joseph J. Scully as assis- 
tant director of traffic. Kroll, who 
has been traffic manager of the 
Manville (N. J.) plant since 1943, 
joined Johns-Manville in 1923 as a 
traffic clerk. Scully joined the firm 
in 1916 in the general traffic de- 
partment. In 1944 he was named 
assistant to the traffic manager. 

* * * 


Hufstader, Bugas Named 


To Head Foundation Drive 
William F. Hufstader, distribu- 

|tion vice-president of General Mo- 

tors, was named last week to suc- 





J. S. Bugas 


W. F. Hufstader 
ceed John 8S, Coleman as president 


of the Detroit United Foundation 
for its third drive this fall. John 8S. 
| Bugas, personnel vice-president of 
Ford, was named to direct the 
torch drive. 

Walter C. Laidlaw, United Foun- 
|dation general manager, reported 
jto the board of directors that the 
fund has reserves of $164,910 to 
|begin the drive. No announcement 
|has been made of the 1951 cam- 
| Paign goal, 

* * 


Goodrich Names Spaulding 


Successor to Carpenter 

G. Allen Spaulding, with B. F. 
Goodrich since 1940, has been made 
production superintendent of the 
company’s Miami, Okla. tire plant, 
it is announced by J. E, Gulick, 
general manager of tire manufac- 
turing. Spaulding succeeeds Wil- 
liam L. Carpenter, recently named 
plant manager of the company’s 


tire plant in Oaks, Pa. 
* + ” 


Universal C.1.T. Names 


2 District, 3 Branch Heads 


Universal C.I.T. Credit Corp. has 
|appointed two district managers 
and three branch managers. 

The new district heads and their 
|offices are: Roy W. Butler, San- 
|dusky, O., and Clarence E. Merz, 
| Warsaw, Wis. 

Appointed to head branches were: 
|Robert Beaudoin, Providence; Ed- 
win C. Walton jr., Columbus, Ga., 
jand Bert C. Gordon, Fall River, 
| Mass. 


* * * 


Diachuk Joins Gumout 
Gumout division of Pennsylvania 
Refining Co., Cleveland, has an- 
nounced the appointment of Rich- 
ard Diachuk as a field service rep- 
resentative. 
x * + 


Boutelle Appointed Head 


Of New York L-M Sales 


Appointment of Richard S 
Boutelle as manager of the New 
York sales district of Lincoln- 
Mercury has been announced by 
Joseph G. Lewis, the division’s 
eastern regional manager. 

Boutelle was previously man- 

(Continued on Page 37, Col, 1) 
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(Continued from Page 36) 


ager of the Chester (Pa.) Lin- {of parts and accessories for the 


coln-Mercury district. He is suc- | division. 
ceeded there by William B. Grete, | The 160,000 square foot parts 
who has been acting manager of | depot, located at 5800 Grant Ave., 
the New York district since Janu- {jn Cuyahoga Heights, will be in 
ary. operation in July. It will supply 375 
|Ford dealers in Ohio, Indiana and 
sections of Pennsylvania. 
Fifer, who joined Ford in 1928, 
. : has been on the parts and acces- 
W. F. Perkins, general manager | : ain ; 
of the Metal Products division of | Mich. staff at Highland Park, 
Koppers Co., Inc., has announced | 7 a ae 
the promotion of two officials in| . 
the division. Borden Names Two 
Nicholas Kay, who has been man-| The appointment of Herbert H. 
ager of the piston ring plant at | Clarke jr. and Charles W. Nieder- 
Baltimore, was named assistant |@Uer as vice-presidents of the Bor- 
manager of the division's produc-|den Co.’s Chemical division is 
tion department, Thurman F. Nay- | announced by William F. Leicester, 
lor has been appointed manager of | division president. 
the division’s contracting depart- | * * ¢ 
ment. 


* x * 
Koppers Names Kay, Naylor 
In Metal Products Division 


Fisher Names Hayes 


Appointment of James J. Hayes 
as director of Fisher Body produc- 
tion specifications and purchase re- 
lease section was announced by W. 


* * * 
Fitzgerald Heads Auto Sales 
For Industrial Tape Corp. 


duction control. He succeeds the 
late Richard W. Heinlen. hg 


+ € * 


White Appoints Strauss 


Export Service Manager 
Joseph C. Strauss has_ been 
[named export service manager of 
|White Motor Co., announces T. T. 
Harrow, director of export. 


Charles H. Miller formerly held SQ 
|the post along with his duties as ‘ 
|export manager of coach sales, —, 
which position now will take his | ea eee INO 
|full time. Strauss, who has been | —\Vy=- 

Se 


| field service engineer for the past | 
|three years, has been with White | 
'for 13 years. | 


» + * 


Thermoid Promotes Ward 

Laurence C. Ward jr., comptrol- | 
ler of Thermoid Co., Trenton, N. J., 
for the past three years, has been 

v ap Le eae . “IT hate to think what we're 
elected special sales vice president, | paying for all those gadgets.” 





moe riatenn 


according to Fred Schluter, presi- | 
dent. 


Ward joined Thermoid in} 
1948. 


announced the 

;engineers, including H. J. Urbach 
° ° to executive engineer for the com- 

Timken Roller Bearing pany. 

Promotes 4 Engineers |. Others named were R, A. Schimpf 
A. L. Bergstrom, vice-president|to chief works engineer, C. M. 


* - * 


promotion of four} 
| tion 
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neer and L, A. Holder to chief 
mechanical engineer, 
* aa * 

K-F Rep at Wright Field 

Appointment of L. Keith Covelle 
as Kaiser-Frazer aircraft represen- 
tative at Wright Field has been 
announced by John Hallett, K-F 
general manager. Covelle was New 
York sales manager for Dayton 
Rubber before joining K-F. 


Honorary Doctorate 


Conferred on Wallace 

David A. Wallace, president of 
Chrysler division, has received the 
honorary degree of doctor of engi- 
neering from 
Michigan College 


of Mining and 
Technology, 
Houghton, Mich. 
Wallace also 
made the com- 


mencement ad- 
dress to the class 
of 1951, 

The _— presenta- 
address was 
made by Endicott 
R. Lovell, presi- D. A. Wallace 
dent of the board of control of the 





|college, and president of Calumet 


Industrial Tape Corp., a subsidi- 
ary of Johnson & Johnson at New 
Brunswick, N. J., has announced 
the appointments 
of George A. Fitz- 
gerald as sales| 
manager of auto- | 
motive products, 
and John L. Cal- 
lahan as mer- 
chandizing direc- 
tor. 

Fitzgerald has 
been with Indus- 
trial Tape since 
1938, most recent- 

G. A. Fitzgerald ly as division 
manager in Los Angeles, Calla- 
han formerly was sales manager of 
the Flako Products Corp., and 
served in sales, merchandising, and 
advertising capacities with Young 

|  & Rubicam, Best Foods, Inc., But- | 
terick Co., and Armstrong Cork Co. 
° Bs * 


A. Zielke, general director of pro- | of Timken Roller Bearing Co., has|Maratta to chief consulting engi-| and Hecla Consolidated Copper Co. 





Westinghouse Ups Palmer 
S. C. Palmer, formerly assistant 


manager of the transportation 
sales department, Westinghouse 
Electric Corp., has been named 


manager of the department. He 
succeeds J. A. Schoch, who has 
been appointed consulting engineer 
for the company’s Transportation 
and Generator division. 

” . * 


Walch Promoted by FWD 


} Charles J. Glocke, director of 
Four Wheel Drive Auto Co. service 
division, Clintonville, Wis., has an- 
nounced the appointment of Bruce 
V. Walch as manager of the field 
service department of the com- 
pany. Walch was formerly manager 
of the FWD parts sales depart- 
ment. 

* * * 


Ford Names Fifer to Head 


New Cleveland Parts Depot 


Appointment of Dennis M., Fifer | 
as manager of Ford’s new Cleve- | 





' one or “47 Challly Chocks 


|} land parts depot has been an- NM 
nounced by Earl G. Ward, manager * Es 
i fs An important reason for freedom from bubbles in finished safety 
i glass is the application of an even temperature and pressure when 
eas Dealer . » hy the glass-and-plastic sandwich is laminated. 
Rj mr That’s why our Quality Control No. 106 (see instrument panel 


Pe Oe Oy : 
“ane at left, above) calls for a careful check of the exact time-length, 


temperature range and pressure employed in the autoclave. That’s 
where we apply an evenly distributed hydraulic pressure to the 
sheets that form the finished sandwich, later to become L:O-F 
Safety Plate Glass. 

This careful safeguarding of conditions in the autoclave is only 
one of 142 Quality Checks and Controls. Each of them is equally 


Os rreninel 
| important to you and your car owner customers because they assure: 
bg 72 “e \ 1. Better heat stability 


2. Better light stability 
3. Better strength for safety 
4. Better adhesion, glass to plastic 
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AND HOAG, INC. 
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That’s why L:O-F Safety Plate Glass is the best vou can get 
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In the Hopper 


(Continued from Page 30) 


38 
senate. The house approved the bill 
earlier. It now goes to the governor 


for signature. 
> * 


Oklahoma City Denied 


New Tax Sources 


Gov. Murray has vetoed a bill 
which would have permitted Ok- 
lahoma City to levy new local 
non-property taxes, such as a 
local income tax, if approved by 
the voters in a referendum, 

Under the vetoed bill, the city 
would have been prohibited from 
levying admission taxes, sales 
taxes, or inheritance and estate 
taxes. Income and _ occupation 
taxes would have been limited to 
1 percent. 

* * + 


Wis. Bill Against Truckers 


Stymied by Opposition 
Opposition in the Wisconsin as- 
sembly may kill or greatly modify 
one of the key bills in the admin- 
istration’s highway conservation 
program that breezed through the 





Where smooth power transmission counts most, auto- 
motive manufacturers use Long clutches as original equipment. 


Since 1921, Long has given capable engineering 
and manufacturing attention to a wide range of clutch 
requirements, both civilian and military. We have produced 
millions of clutch units to equip passenger vehicles, trucks, 


buses and tractors. 


LONG MANUFACTURING DIVISION 
Borg-Warner Corporation 
DETROIT 12, MICH. and WINDSOR, ONT. 





state senate without’ difficulty 
some weeks ago under the auspices 
of a highway investigating interim 
committee. 

Bottled up in the lower house is 
the bill that proposes to revoke the 
operating permits of truckers who 
have more than five convictions in 
any one year for violation of the 
state’s highway weight laws. 


$45 Maximum Vehicle Tax 


Approved by Mass. Senate 
Initial approval has been given 
by the Massachusetts senate to a 
bill to peg the motor vehicle tax 
at $45. An amendment will be 
offered to lower the 


it is understood. Leaders of both 
parties supported the bill, which 
was rejected by the house. 

* * * 


Slower Turnpike Sought 

Speed on the Pennsylvania Turn- 
pike for passenger cars would be 
reduced from 70 to 50 miles per 
hour under provisions of a measure 


cbulthor 
Yotbltie te 


ceiling to $49, | 


introduced in the 


Pennsylvania | 
legislature. | 


# 


Mass. Highway Bill 


The Massachusetts house has 
passed a bill that eliminates the 10 
mile limitation on state nty dur| 
construction in any one county dur- 
ing a single yar. 


* 


Pennsylvania Governor Signs | 


Bill for Turnpike Hookup 


Gov. John S. Fine has signe 
into law a measure approved by 
both branches of the Pennsyl- 
vania legislature authorizing the 
extension of the Pennsylvania 
Turnpike to hook up with the 
New Jersey Turnpike. 

* oa * 


N. H. Truckers Oppose 


State Jurisdiction Bill 

A bill to place New Hampshire 
intrastate truckers under state pub- 
lic service commission regulation 
was strongly opposed by A. J. 
Staby, secretary of the New Hamp- 
shire Truck Owners Assn., at a 
hearing conducted by the judiciary 
committee of the New Hampshire 
house. 

Assailing the 
Staby asserted 


bill as needless, 


it appeared to be 
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‘Purolator Products Acquires New Plant— 


This 40,000-square-foot building in Ringtown, Pa., 
fall. .Purolator's headquarters will remain at Rahway, N. J. An increase in orders made the 


firm decide to expand its production by taking over the plant, officials said. 


regulation for regulation’s sake. 

He said the trucking industry is 

striving to serve the public inter- 

est and that passage of such a 

measure would impede rather than 

help that purpose. 
* 


* * 


Connecticut Wage Bill 
A bill setting the legal minimum 
wage at 75 cents an hour has met 
with unanimous approval in the 
Connecticut house. 
* * 


Sunday Truck Ban 


Trucks with a gross weight of 
15.000 pounds or more would be 





PS 





prohibited from operating on Penn- 
sylvania highways Sundays be- 
under pro- 


tween 8 a.m. and 8 p.m. 
visions of a measure 
Pennsylvania house, 

* x * 


Tex. Bill Would Put Unions 


Under State Antitrust Law 


A bill putting labor unions 
under Texas’ antitrust laws has 
been passed by the Texas legisla- 
ture and sent to Gov. Shivers, 

The bill, if signed by the gov- 
ernor, would permit a court to 
fix up to $1,500 a day against any 
person or group who conspired to 
violate the Texas “right-to-work 
law,” which forbids closed shop 
contracts. The measure provides 


before the 


civil penalties only, instead of 
criminal penalties proposed in 
the measure’s original draft. 


* * * 
Fla. Signaling Bill 
A bill to require Florida mot-r- 
ists to signal by blinking their 
lights before passing other cars at 
night has passed the legislature 
and been sent to Gov. Warren. 


Conn. Measure Would Ban 


‘Circus Signs’ on Gas Pumps 


The Connecticut house has adopt- 
ed a bill, aimed at curtailing gaso- 
line price wars, by prohibiting the 
so-called “circus signs” used by 
some gasoline retailers to advertise 
low prices. The bill has _ been 
adopted by the senate. 

The bill amends a statute requir- 
ing that signs indicating the prices 
of gasoline and the amount of fed- 
eral and state taxes be placed on 
all gasoline pumps. The new meas- 
ure prohibits the use of signs 
larger than 126 square inches and 
requires that the signs be displayed 
only on gascline panes. 


Phila. Sen es Pie Take 


A bill to exempt nonresidents 
working in Philadelphia from pay- 
ment of the city’s 1', percent wage 
tax has been killed in the Pennsyl- 
vania house. If the bill had been 
enacted, it would have deprived 
Philadelphia of $11,000,000 annually 
in revenue derived from nonresi- 
dents. 


* * * 


Texas Designates Counties 

Gov, Allan Shivers has signed 
into Texas law a bill to give county 
commissioners authority to regu- 
late traffic on county roads on th: 


same basis that the state highway 
commission now regulates state 


roads. 
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is expected to be in operation early this 





ts. 


W) 
som 
flati 
aun 
busil 

Th 
it gi 
‘om! 
igail 
tiona 
Time 
tions 


It 
ploy 
ploy 
“cor 
pers 
coll: 
dia, 
New 
We 
beer 
fact 
acro 


To 
book 
omm 
Bemi 
test i 
Corp, 
rectic 
tiona 
searc 

The 
reade 
chang 

Dr. 
posed 
have 
ciatio 
stop i 
did ni 

Th 
aske 
tisin, 
fecti 
moti 
vidu: 

Fee 
“Ame 
to re 
Gardr 
the k 
and p 
create 
Bemis 
tribut 


Whai 


“Ex 
more 
radio” 
“educs 
broad 
to Jac 
of the 
presse 
meetir 
Counc 

Kn 
becau 
Varie 
catior 
ing e 
with 
comn 

Amo 
speake 
Lawler 
Browd 
Pontia 


use of 
clared, 


| violenc 


story. 
minds 
The 
‘hat te 
about 
vivals 


W oc 
Thri 


“Th 
comp: 
in eal 
dollar 
appro 
Lasse 
liam 
Busin 
the d 
selling 
both : 

The 
expen 
wheth 
questi 
ting fi 
urges 
advert 
ous le 
levels 











tai 





By George Deery 
Associate Editor 


With an ad headed “There Is| 
something You Can Do About In- | 
flation,” Bemis Bros. Bag Co. is| 


aunching a campaign unique in| 


business and industrial circles. 
The ad, the first of a series aimed 


it giving employers a new employes | 


‘communications tool in the fight 
igainst inflation and attendant na- 


tional dangers, is appearing in 
Time and some 40 trade publica- 
tions. 


It recommends that other em- 
ployers distribute to their em- 
ployes a 16-page anti-inflation 
“comic book” on which the Bemis 
personnel and ad departments 
collaborated with Pictorial Me- 
dia, 205 E. 42nd St., New York 17, 
New York. “How Stalin Hopes 
We Will Destroy America” has 
been distributed to Bemis’ 10,000 
factory and office employes 
across the country. 

To determine the value 
book in workers’ hands before rec- 
ommending it to other employers, 
Bemis arranged for an impartial 
test in its factories by Psychological 
Corp, of New York, under the di- 
rection of Dr. Henry C, Link, na- 
tionally known psychological re- 
searcher. 

The tests dealt with 
readership, comprehension 
change of attitude. 

Dr. Link reported “workers ex- 
posed to the book were found to 
have a significantly higher appre- 
ciation of recommended ways to 
stop inflation than did workers who 
did not see it.” 

The project began when Bemis 
asked its agency, Gardner Adver- 
tising Co., to recommend an ef- 
fective use of advertising in pro- 
moting a “Freedom of the Indi- 
vidual” program. 

Feeling that much of the so-called 
“American way” advertising failed 
to reach the desired audience, 
yardner suggested comic books as 
the best communication medium, 
and proposed that Bemis locate or 
create such books, test them with 
Bemis employes and encourage dis- 
tribution by other employers. 

* + * 


What's Wrong with TV 

“Excessive commercialism is 
more acute in television than in 
radio” and the answer may well be 
“educational telecasting stations to 
broaden the base of TV,” according 
to Jack Gould, radio and TV editor 
of the New York Times. Gould ex- 
pressed those views at a luncheon- 
meeting of the Detroit Television 
Council recently. 

Known as a “fighting critic” 
because of his recent citation by 
Variety, the show business publi- 
cation, Gould told auto advertis- 
ing executives what was wrong 
with some approaches to their 
commercial entertainment. 

Among ad executives at the 
speaker’s table were Norman F. 
Lawler, Nash-Kelvinator; George R. 


interest, 
and 


Browder, Hudson; B. B. Kimball, 
Pontiac, and William G, Power, 
Chevrolet. 


“TV's worst black eye is excessive 
use of crime shows,” Gould de- 
clared. “The accent is on physical 


| violence and mayhem, rather than 





story. The effect on children’s 
minds is terrible.” 
The New Yorker believed, too, 


‘hat television producers are just 
about running out of dramatic re- 
vivals and soon must develop a 





Wooing of Trade Urged 
Through Chean Money 


“The best way to protect a 
company against a sharp decline 
in earnings may be to risk cheap 
dollars today to buy customer 
approval,” according to J. K. 
Lasser, tax consultant, and Wil- 
liam J. Casey, in a study for 
Business Reports. They point to 
the danger of cutting ad and 
selling effort in a recession when 
both are most needed. 

The report recalls that no ad 
expenditures related to selling, 
whether current or future, were 
questioned during the war. Set- 
ting forth numerous examples, it 
urges the careful study of each 
advertiser’s tax position on vari- 
ous levels of return for various 
levels of increased advertising. 








Affecting Factories and Dealers... . 
Auto Advertising 


of the | 


| 
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| source of new and acceptable plays. | 


Although the broadcasting in- 
dustry opposes the introduction 
of educational telecasting sta- 
tions, Gould feels that it is vital 
to do something to serve people 
with “minority” tastes. Federal 
regulation of time allotments 
would be a poor substitute for 
separate telecasting facilities de- 
voted to educational subjects, he 
said. 


The television medium as 





| 
| 
| 
| 


Detroit TV Group Hears N. Y. Times’ Gould— 


council president and executive vice-president of D. P. Brother & Co. ad agency; Jack | Points More Effective. 
we | Gould, radio and television editor of the New York Times, and William G. Power, Chevrolet 





- 


Left to right at the recent meeting of the Detroit Television Council are Clarance Hatch ir., 


39 


|nationally-known authorities speak 
jat the annual spring meeting of 
ithe Michigan council of the Amer- 
oe Assn. of Advertising Agencies 
in Detroit. 

Dr. Ernest Dichter, who heads 
his own psychological research or- 
ganization, spoke on “Case Histor- 
ies in the Study of Motivation.” 
The topic of Walter K. Nield, vice- 
president and art director of Young 


& Rubicam, was “Art Directing 
Grows Up.” John Caples, vice- 
president of Batten, Barton, Dur- 


|Stine & Osborn, gave the audience 
|information on “Making the Selling 


+ + * 


know it today is threatened by the | advertising manager. Gould strongly advocated the introduction of educational telecasting | Na dto Ad B -_ 
( me o 0 ure 


new idea of “boxoffice TV,” or pro- 
grams shown across the country in 
|movie theaters. “If this does not 
;seem convincing,” he stated, “then 
|imagine what 
|‘South Pacific’ were telecast in 
full-color exclusively to movie the- 
aters as a boxoffice attraction.” 


. * * 
Popular with Dealers 
Auto dealers are outclassing 
other groups of businesses in 


sponsoring World Broadcasting 
System's “Freedom Is Our Busi- 





CARS 


stations to bring about a ‘compatible balance between commercialism and culture." 


would happen if 


| 
| 


Marketing Data 
for Advertisers 


The Plain Dealer’s Mar- 
ket Survey Department can 


assist you in checking your 


merchandising coverage 
with current market data 


for Cleveland, Write for 


information. 
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ness,” a transcribed library pro- 
gram featuring Robert Montgom- 
ery, WBS states. A breakdown 
shows that 14.5 percent of the 
buyers of the program are auto 
dealers, compared with 12 per- 
cent for appliance dealers in sec- 
ond place. 

The basic theme is man’s strug- 
gle for freedom throughout the 
world through the ages. It is de- 
signed as a_ 15-minute, three- 
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| times-weekly program, however 
| due to its flexibility, can be aired 

as a half-hour once weekly show. 

In addition to Montgomery, the 
| program features music by David 
| Rose’s orchestra, according to 
| John Sinn, president of WBS. 


* * * | 





| Michigan Group Meets 
| Several hundred members of the 
profession last week heard three} 


\A 


WILL SELL... 


Thomas J, Cochrane, advertis- 
ing director of the New York 
News, has been appointed chair- 

| man, and John W. Moffett, 
| advertising director of the Min- 
neapolis Star and Tribune, vice- 
chairman of the plans committee 
of the Bureau of Advertising, 
American Newspaper Publishers 
Assn., Irwin Maier, publisher of 
the Milwaukee Journal and chair- 
| man of the bureau board, has 
announced, 





where cars have sold 


..and just look at this record! In 1950, 79,953 new 
passenger cars were sold in Cuyahoga County (Greater 
Cleveland). This represents a 32.27 per cent 
increase over the 1949 total of 60,438. 


Cars will sell where cars have sold. The Plain Dealer has 
produced automotive buyers in the area of its 
concentrated coverage for 50 years. That is why Cleveland and 
Northern Ohio have been among the foremost areas 

in the country in new car sales. And the P. D. has been 
among the leading papers in the country in 
automotive lineage all these years. 


To support your dealers in this important market, 
automotive manufacturers need the Cleveland Plain Dealer. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 









XU! 


Ratan Da 


an 


se ee a TT 


IESE ON ta rg tT 





40 AUTOMOTIVE NEWS, JUNE 18. 


Business Census Reports 1948 Totals .. . 


Backshop Gross $1 Billion 


WASHINGTON.—More than one|614 establishments employed no;ploying three workers. Their 
and a half billion dollars was the|workers. The report states that the| receipts for the year were listed at 
reported total receipts for 95,544 | total income for these businesses | $157,194,000, Thus, the average 
automobile repair shops and ga-|was $254,917,000, At this rate, the! owner of this type received $25,260 



































































































































































































rages in the U. S. during 1948, ac-| average operator working ra in| during the year. Cost of employes DE 
cording to the 1948 census of | his own shop made about $5, - lis $6,945, leaving him $18,315 for nd 
business, just released by the Bu-| For those shops possessing one! pig efforts. tract 
Yensus of the U. S.\e » > s s i a . wi 
reau of the Census of ; he employe, the report shows 20,874 in| Shops employing four or five em- vith 
Department of Commerce. |operation, with total receipts Of | 5.05 totaled 5,542, and their take de! 
That data includes the “num- | $239,654,000. The average one-em- | was set at $197,015 000. A total of spreé 
ber of establishments, receipts, |ploye operator, then, received $11,- : é iomed of s out 
, | : 2,413 shops employed six or seven artic 
payroll, personnel for personal, | 480. Deducting the cost of the aver-|\orkers. and received $123,009,000. irtic 
business and repair service estab- jage employe ($2,315), his receipts) 1 iisnments em ploying up- Dealer Boyd Celebrates 30th Year in Calif.— elias 
lishments by kind of business, wa 90,168. “a . ; ward of six or ‘peven employes are| Host to a group of "old-time" associates and friends at a dinner party in celebration of —— 
classified for size based on num- | Shops employing two employes, | ‘ . i : | his 30th anniversary as a dealer, Warren Boyd (center), owner of a Buick dealership in Oak- — 
ves.” i th bureau showed numbered | not so numerous, the business | : y ae ' ‘ y 
ber of employes,” the report said. | the , s rel . f ted G H. Ruhe (left), West Coast \ ; 
i f th t tive| 11,386, and receipts totaled $207,- | census shows, with 1,122 employing | land, Calif., is being felicitated by George H. Ruhe (left), West Coast regional manage one 
Paid employes of the au > ive aan dae , ' : leight or nine, 1,716 employing 10 end Arthur J. Kemp, San Francisco zone manager. rs 
shops and garages totaled 153,576,| 207,000. As an average then, such | 9 kers.'599 sh io 7 Se ee ie I _ hihi sie e 
with a payroll of $355,368,000, the} shops took in $18,295 each and |to 1 bet ers, 7 shops using 0 to} part 
report showed. This shows an av-| deducting the cost of two em- |49 employes, 47 using 50 to 99)| number of automotive repair shops|}ship. Individual proprietorships grea 
erage yearly income of about $2,315} ployes, ($4,630) the operator re- workers, and only eight employing | and garages owned by private in-|total 74,266, partnerships 16,530, ture 
per worker, ceived $13,665, |over 100 workers. dividuals, partnerships, corpora-|corporations 4,679 and other forms proc 
But the report discloses that 45,-| The report shows 6,223 shops em-| In addition, the report shows the!tions, and other forms of owner-|of ownership 69. it o 
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So} 34) 22) ~—90}_~——s21S} _—1303)_~—47|_—412|_—*1 762) 642) 81) 1504) 340) 504) 307) 722 3; 2} 2} 7}_—105} ~—99}_—- 60] —_—230 26 2) 5683 Gel 
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7) ee) 79| 999} 22} _—:1232|_— 439] 47|_—1098] 208] 319), St}; =~} S38] S|} St} Sf} St} 89} 9), 188] 7 1) 38/2 son - 
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Vermont ‘SI 24 19, +67 110 220 164 5 3% 205 80 12 321 73 84 570 34 21 55 ! 2 6 16 44 16 30 16 ! ‘1182 the 
a as 7 6 13] —24 50 216 6] — 35} 57} 3] 4} 283) 104) S90}, 4 10 17 ee ¥ 8 7 37 52 25 67 19 | 1154 B-36 
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To Date 7 | 673! 6671115799! 158! 1768! 1148! 27820! 375! 92722! 109! 26753, 29814! «141! 3192 639' 1024! 103 15401’ 3178! 6049! 597! 328130)'So To Date counc 
eS. aera ae Seg See ee eee ee eet eee eee ae ae a study 
The following advertised-delivered prices | ——@!at $185 on other models.) indust 
are based on factory retail prices at the | * e PLYMOUTH—Concord — 2-dr. sed., $1 phage 
factories, for new cars with four tires | 534.35; bus. cpe. $1,409.32: Suburbar the s 
sig tas By the Oe af | urrent Prices on New Automobiles [isso 58st camme”—| whieh 
Stabilization, The prices Include federal | {-dr. sed., $1,594.04: cl. cpe.. $1,560.69 f 
excise taxes and factory handling charges, Cranbrook. 4-dr. sed. $1 673.27; “el, epe — 
and dealer delivery and handling charges. | $2,708.25; conv., $2,816.38; 8-pass., $3,- | $1,520.70; bus, cpe., $1,439.33. Custom De- | Traveler, $2,366.14. (Hydra-Matie optional | $1,646.67: conv.. $2,036.11: Belvedere. $1. 000 w 
They do NOT include transportation | 129.70; lim., $3,259.35. New Yorker—4-dr. |luxe 8—4-dr. sed., $1,664.12; 2-dr, sed., | at $158.61 on all models.) | 937.75. eee > ei operat 
charges, state or local sales taxes or |sed., $3,099.52; cl. cpe., $3,072.28; New- | $1,614.81; cl. cpe., $1,620.47; conv., $1,983; LINCOLN—4-dr. sed., $2,619; cl, cpe., PONTIAC—Chieftain 6—4-dr. sed $1.- ti « 
optional equipment. port, $3,484.12; conv., $3,592.24; Town &| stat .wag., $2,146.08, (Fordomatie optional | $2,571; Lido, $2,770. Cosmopolitan—4-dr. | 774.39; 2-dr, sed. and sed. cpe., $1,722.11 ime ! 
BUICK — Special Standard 4-dr. sed,, | Country wag., $3,693.03. Imperial—4-dr. | at $168.20 on all models.) sed., $3,300.50; cl. cpe., $3,246; Capri,|bus. cpe., $1,596: stat was.’ $2 ony +. The 
$1,972.91; 2-dr. sed., $1,918.60; cl, ecpe., | Sed., $3,374.49; cl. ecpe., $3,363.04; conv., FORD OF BRITAIN—-4-dr. sed. (Pre- | $3,473; conv., $4,028. (Hydra-Matic op- | Chieftain 6 Deluxe—4-dr. sed. $1,871.78 pany 
$1,885.81; bus. cpe., $1,831.50. Special De- | $4,041.78; Newport, $3,711.68. Crown Im-| fect), $1,022; 2-dr. sed. (Anglia), $1,004. | tional at $174.25 on all models.) |2-dr, sed. and sed. cpe., $1,819.51; conv.. t t 
luxe—4-dr. sed., $2,015.96; 2-dr. sed., $1,- | Perial—S-pass., $6,048.39; lim., $6,156.16, | (Delivered in New York.) MERCURY—4-dr. sed., $2,069; cl. cpe., | $2,161.91; stat. wag, $2.384.70: Catalina. = 
962.65; Riviera, $2,053.88: conv., §$2,-| (Fluld-Matie optional at $120.90 on Wind- FRAZER—4-dr. sed., $2,329; Vagabond, | $2,015; Monterey, $2,188; conv., $2,460; | $2,036.85 (super deluxe, $2,096.32). Chief. and a 
366.49. Super—4-dr. sed., $2,175.61: sed. | S0r, standard on all other series but Crown | $2,379. Manhattan conv., $3,055; Vir- | stat. wag., $2,612. (Mere-O-Matie optional | tain 8—4-dr. sed.. $1,844.12: 2-dr. sed. and v site. ' 
epe., $2,075.17; 4-dr. Riviera, $2,250.42: | Imperial. Fluid-Torque standard on Crown | ginian, $3,055. (Hydra-Matic standard on | at $168.50 on all models.) |sed. cpe.. $1,792.84: bus epe ‘$1 666.7: l . 
Riviera cpe., $2,175.59; conv., $2,520.99; | Imperial, optional at $152.60 on all other| Manhattan, optional at $158.61 on other NASH—Rambler Super Suburban, $1,-| stat. wag., $2.37: , Chieftain 8 Deluxe plans 
stat. wag., $2,898.17. Roadmaster—4-dr, | models but Windsor and Windsor Deluxe.) | models. ) 763.80. Rambler Custem—conv., $1,870.90: | 4-dr, sed.. $1,941.51; 2-dr. sed. and sed $250, 0( 
Riviera, $2,814.27; Riviera cpe., $2,906.50;| OROSLEY—bus. cpe., $915.50; stat. wag.. HENRY J—t—2-dr. sed _$1 321.56. De- | stat. wag., $1,870 90. Statesman Deluxe epe., $1,890.23; conv., $2,231.64: stat. wag of the 
conv., $3,036.65; stat. wag.. | $972.50; Hotshot, $924. Super—2-dr. sed., | xe 6—2-dr. sed... $1,455.07 __ | bus. cpe., $1.739.50, Statesman Super $2,454.43; Catalina, $2,107.58 (super de 
(Dynafiow standard on Roadma: $1,003; stat. wag., $1,046; conv., $1,005.50: | HILLMAN MINX 4-dr sed., $1,597 4-dr. sed., $1,847.10; 2-dr, sed., $1,821.40; | luxe, $2,167.04). Streamliner 6 sed, cpe 
tional at $169.20 on Special and Super.) Super Sports--$999. | cony., $1,849. (Delivered in New York.) el. cpe $1,844 Statesman Custom-—4-dr. | $1,700.58 (deluxe, $1,797.97). Streamliner % 
CADILLAC—62—4-dr. sed., $3,293.83; cl.| DesoTO—Del 4-dr. sed.. $2,042.07: |. HUDSON — Pacemaker Custom — 4-dr. | sed., $2,010.10; 2-dr. sed., $1,984.40; cl. |—sed. cpe., $1,771.31 (del., $1,868.70 
epe., $3,207.81; Coupe De Ville, $3,590.76: |.) . aa oe. $2,042.07; | sed., $2,127.94; 2-dr, sed., $2,084.80; bus. | cpe., $2,007. Ambassador Super—4-dr. sed., | (Hydra-Matic optional at $158.50 on ¢ 
: 2 7 | : cl, cpe., $2,030.77; Carry-All, $2,251.40; |, 947.15: c “pe $2 127.9 . 9. > ese, of 9: — ™ Ss 9205.0 na 
conv., $3,724.91. 60 Special—4-dr._ sed., 8-pass $2,747.36 Custom oe ae cpe., $1, 47.15; cl, epe., $2,127.94; conv., 2-dr. sed., $2,174.3 ); cl, ecpe., $2,-| models.) St 
$3 871.06 75 7-pass., $4,860.70; lim., $5,- $2,234.19: Bs a $2,215 87: aaactennan, ese. aes c areata, sed., D0. 9 Ambassador « ustom : ‘-dr. sed., STUDEBAKER—Champion Custom—4-dr 
054.11 (Hydra-Matic standard on 62 and $2,532.34: conv $2,624.89: 8-pass | $2,276 -30; dr, sed., $2,221.5: ; cl. epe., | $2 ; 2-dr. sed., $2,337.30; cl cpe., $2,-|sed., $1,602.02; 2-dr. sed.. $1,569.40: cl 
60 Special, optional at $174.25 on 75.) Gah 4h> Gubniehar $3,263 94: Lie . ino | $2,270.30; conv., $2,808.10. Commodore 6 | 358.90. (Hydra-Matic optional at $158.50|cpe., $1,596.38: bus. cpe., $1,499. Cham 
CHEVROLET — Styleline Special 4-dr. | $2,790.84. (Tip-To Shift ree waé., | Custom—4-dr. sed., $2,463.23; cl. cpe., $2,- | on Statesman and Ambassador. ) |pion Deluxe—4-dr. sed., $1,681.64; 2-dr CHI] 
sed., $1,474.61; 2-dr, sed,, $1,425.42; cl. |S 00-S8. (lp Toe Smive standard on Cus- | 438,32; conv., $2,992.27. Hornet 6 and| OLDSMOBILE—88—4-dr, sed., $2.011.89; | sed, $1,649.02: cl. cpe.. $1,676: bus. cpe chang 
cpe., $1,430.55; bus. cpe., $1,349.55. Style. | ‘OM: OPtiona * $120.90 on Deluxe. Commodore 8 Custom 4-dr. sed.. $2,-|2-dr. sed., $1,952.43. Super 88 Deluxe— | $1,578.65. Champion Regal —4-dr._ sed f 
line’ Deluxe —4-dr. sed. $1,555.61; 2-dr DODGE—Wayfarer—2-dr. sed., $1,786.32; | 551.52; cl. epe., $2,526.62; conv., $3,080.55, | 4-dr. sed., $2,172.88; 2-dr. sed., $2,114.42; | §1'762.80: 2-dr. sed., $1,730.44: cl. epe or-yo 
sed., $1,507.41; cl. cpe., $1,523.81: Bel-Air, | DUS. cpe., $1,656.64; Sportabout, $1,776.36. | (Drivemaster optional at $98.67 on Pace-|cl. cpe., $2,071.36; Holiday, $2,389.20; $1,757.41: bus " epe "$1,660.06: conv $2 where 
$1,772.93; conv., $1,881.59; stat. wag., $2,. | Meadowbrook—4-dr. sed., $1,898.76. Coro-| maker and Commodores. Super-Matic op-|conv., $2,497.86. 98—4-dr. Holiday del., | 976.41 Commander Regal—4-dr. sed. $1. enoug: 
028.65. Fleetline Special—4-dr. sed., $1,- | met-—4-dr. sed., $1,979.76; cl. cpe., $1,-| tional at $158.30 on Pacemaker, Super and | $2,438.40; Holiday, $2,428.14 (del., $2,-|972 92: 2-ar. sed $1,840.55; cl. cpe.. $1. k 
474.61: 2-dr. sed., $1,425.42. Fleetline De- | 965.50; conv., $2,370.69; Sierra, $2,549.66; | Commodores. (Hydra-Matie optional at | 693.65); conv. del., $2,825.23 (Hydra- | 267.52. Commander State - 4-dr. sed book | 
luxe—4-dr. sed., $1,555.61; 2-dr. sed., $1,- | 8-Pass., $2,684.02; Diplomat, $2,282.98. | $158.30 on Commodores, Super and Hornet.) | Matie optional at $158.50 on all models.) $1,975.90; 2-dr. sed.. $1,943.29: cl. cpe ment 
507.41. (Powerglide optional at $158.50 on | (Gyro-Matle optional at $94.60 on all mod-| KAISER—Special—4-dr. sed., $2,150.47;| PACKARD—200 — 4-dr. sed., $2,399.34; | $1.970.25: conv., $2,289.52. State Land “Lal 
Deluxe models. ) els but Sportabout. ) 2-dr, sed., $2,099.12; cl. cpe., $2,078.57; | 2-dr. sed., $2,348.01; bus. cpe., $2,235.81. | Cruiser—4-dr. sed., $2,111.51. (Automatic with 1 
CHRYSLER—Windsor—4-dr. sed., §$2,- FORD—Deluxe 6—4-dr. sed $1,493.13; | bus. cpe., $1,934.81; 2-dr. Traveler. $2,- | 200 Deluxe—4-dr. sed., $2,543.05; 2-dr. | optional at $201.25 on all models.) 
192.63; cl. cpe., $2,172.23; Town & Country | 2-dr, sed., $1,444.68; bus. cpe., $1,350.87. | 201.82; 4-dr. Traveler, $2,253.18 Kaiser | sed., $2,491.72 250——Mayfair, $3,144.16;| WILLYS-OVERLAND—4 — Jeepster, $1 13 dra 
wag., $2,807.67; 8-pass., $2,929.50. Wind- | Custom Deluxe 6-—4-dr. sed., $1,582.40; | Deluxe—4-dr, sed., $2,263.45; 2-dr. sed., | conv., $3,298.15. 300—4-dr. sed., $2,949.08. | 490.38; stat wag., $1,707.32 (four-wheel years 
sor Deluxe——4-dr, sed., $2,392.84; cl. cpe., | 2-dr. sed., $1,533.64; stat. wag., $2,066.02. | $2,212.10; cl. cpe., $2,232.64; bus. cpe., | Patrician 400—4-dr, sed., $3,563.55. (Ultra- | drive, $2,121.44). 6—Jeepster, $1,597.89 ilatic 
$2,371.06; Traveler, $2,628.99; Newport, | Deluxe 8—4-dr. sed., $1,569.18; 2-dr. sed., | $2,099.12; 2-dr. Traveler, $2,314.80; 4-dr. | Matie standard on Patrician 400, optional | stat. wag., $1,788.38. P 
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\uto Makers Spread Orders . . . 


Defense Effort Spurs 
Dispersal of Output 


DETROIT.—In the present “guns/| product goes to the prime contrac- | 


ind butter” economy, prime con- 
tractors in the automobile industry, 
vith billions of dollars in defense 
rders on their books, again are 
spreading production work through- 
out the nation, according to an 
irticle appearing in the current} 
issue of Automobile Facts, pub- 
lished by the Automobile Manufac- | 
turers Assn, 

Thus the auto industry, already 
one of the world’s largest custom- 
ers in the form of specialized 
parts and tools, becomes an even 
greater buyer of small manufac- 
turer services to coordinate the 
production of military machines, 
it is pointed out. 
“Under normal peacetime condi- | 
tions,” states the article, “more 
than half of every dollar the auto-| 
mobile industry receives from sales | 
goes out to thousands of other busi- | 
nesses throughout the land for the | 
purchase of materials, parts and} 
manufacturing equipment.” 

Of the 242,000 manufacturers in 
the U. S. during World War II, it | 
is pointed out, only 15 percent had 
prime contracts with the govern- 
ment. The remaining 85 percent 
contributed in the capacity of sub- 
contractors. 

Generally speaking, it is asserted, 
military equipment is more complex 
and difficult to mass produce than | 
civilian products, and for that rea- 
son the proportion of purchased 
parts going into tanks, artillery and 
military planes is even higher than} 
that in the regular line of automo- | 

| 


tive products. 

The article cites an example of 
a company assigned to tool up 
a government plant and produce 
the aircraft engines that power 
B-36 Superfortresses, Purchasing 
agents have already contracted 
1,370 other firms to help with the 
job, and said that 70 percent of 
them could classified as small 
businesses. 
It is explained that vendors seek- 
ing work send representatives di-| 
rectly to the prime contractor’s 
plant, and after looking over dis- | 
plays of parts, select those which} 
they feel qualified to produce. 


| 
| 


“Final responsibility for the end |, 


Auto Plant Rumor) 
Rife in Dallas 


DALLAS. — Land transfers here 
have aroused widespread specula- 
tion that two large automobile 
firms and a tire company are 
scheduled to erect plants in Dallas 
in the near future. 

One transfer was in the Garland | 
area, where 133 acres was sold by 
the Morton Zach estate to a Gal-| 
veston bank for $151,000. This in- 
dustrial tract has been reported | 
scheduled either for a tire plant or 
an automobile plant. 

In nearby Carrollton the city 
council has started an engineering 
study for the benefit of interested 
industries. A 600-acre site in the 
area reportedly is slated to become 
the site of an automobile plant 
which will be first geared for de- 
fense production with 6,000 to 10,-| 
000 workers and later to assembly 
operations with a 5,500-man peace- | 
time staff, | 

| 
| 





The unidentified automobile com- 
pany is said to have asked Carroll- 
ton to build a 16-inch water main 
and an 18-inch sewer main to the 
site. The council is now making} 
plans for a bond election to vote| 
$250,000 to $300,000 for extensions 
of the water and sewer lines. 


The Good Earth 


Story of Farm Machines 


Told in New Book 


CHICAGO. How machinery 
changed farming from a produce-| 
for-yourself operation to the point | 
where each farmer now grows| 
enough for 15 persons is told in a| 
book published by the Farm-Equip- | 
ment Institute. 

“Land of Plenty” is 


illustrated | 


with 163 historical photographs and | 
13 drawings, It took more than two 
years of research, writing and com- 
pilation to produce the book, FEI 
reports. 


tor, however,” the article points out. 
“It is that company’s task to organ- 
ize, plan and coordinate the efforts 
of many contributors. Such a re- 
sponsibility requires extensive facil- 
ities, along with great resources of 


‘trained manpower, technical know- 


how and experience.” 


In selecting subcontractors, the 





Two Body Styles— 


Hess and Eisenhardt Mfg. Co., Rossmoyne, | 


O., announces production of the regular-sized 
S & S Kensington Ambulance and the S & S 
Kensington Ambulance with a 
special, oversized body. The former model 
combines style and economy, the company 
said, and the other emphasizes interior roomi- 


Professional 


| ness. 


| 


| 


article states that automotive com-| 


|panies look for engineering staffs 
j}and management personnel 
‘able for the job as well as mate-| 
| rial and supplies. Parts singled out | 


suit- 


first for subcontractors are the spe- 
cialized parts such as _ electrical 
equipment, instruments, plastic 
parts and rubber products. 


There are also those component | 


parts that the prime contractor can 
make, but due to costs involved, 
may be made more economically by 
an 








All Cars Built Since °25 


Violate St. Louis Law 

ST. LOUIS.—No automobile 
built since 1925 is in compliance 
with the city’s traffic code, 
claims Mayor Darst. 

He said the present code re- 
quires, among other things, that 
all cars be equipped with head- 
lights that have a hinged glass 
door so reflectors can be easily 
cleaned. A new code of only 80 
sections is replacing the out- 
dated code of 2,241 sections, the 
mayor said, 
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Reg. W Forces 
Buyers to Wait 
To Gather M oney 


MILLVALE, Pa.—Buyers of used 


to three-month period before pur- 
chasing, reports H. R. Pfeiffer, 
manager of Used Car-Feteria here. 
The firm is operated by a Ford 
dealership. 

The Regulation 
new cars and 
els, Pfeiffer said, because payments 
are too high. He said buyers 
late-model cars should be 
at least 18 months to pay. 

He also said that to buy a new 
;}car a person must have a weekly 
|income of more than $100—unless 
| he has some savings. 

To illustrate how people are be- 
ing forced to adjust to Regulation 
|W, Pfeiffer said many decide on 
the type of car they want and then 
save the cash until they can buy it. 
Others, however, simply buy a less- 


stifles sales of 


expensive ($250-$350) auto, 
| added. 
More than 100,000 persons read AUTO- 


outside source, the article states. | a ——— | MOTIVE NEWS every week! 





...in DEFENSE 






and PEACE-TIME 


Mite 









FOR MILITARY AND CIVILIAN USE: 


Wheels, brakes, hubs and drums for cars, 
trucks, tractors ... and cargo trailers, 
troop carriers, gun carriages, tanks, etc. 
Electric brakes, brake power equipment, 
power chambers . . . and valves for all 
types of military and civilian vehicles. 
Shells and shell casings, rockets, and air- 
craft engine parts, etc. 





New 


= 


omen 
Oe Ts ae 






cars are being forced by Regulation | 
|W to accumulate cash over a one-| 


1949 and 1950 mod- | 


of | 
allowed | 


he | 


Kelsey-Hayes 
Detroit, Mich., McGraw Plant 


Kelsey-Hayes 
Windsor, Ont., Canada Plant 





Kelsey-Hayes 
Detroit Mich., Military Plant 


41 


FLASH-A-CALL 
Service Control 


offers you 


UCP AA Uitte etl 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or you owe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for x 
this purpose alone, having zg at” 
the highest known standar’ 


of quality, in two he tal Se « 






packages, for the la 
dealer or smaller serv 
department. Our progra, 
meets and goes beyond th. 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 


SERVICE CONTROL SYSTEM 
536 South Clark Street 


res CHICAGO 5, ILLINOIS 





* Kelsey-Hayes 
“-*" Los Angeles, Cal. Plant 
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Kelsey-Hayes 


Kelsey-Hayes 
McKeesport, Penna. Plant 


KELSEY-HAYES WHEEL COMPANY 
MILITARY AVE., 





Kelsey-Hayes 
Jackson, Mich. Plant 


DETROIT 32, 










Davenport, lowa Plant 





MICHIGAN 
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WASHINGTON. The contro- 
versial question of sharing state 
highway user tax receipts between 
the state, counties and cities was 
considered in virtually all legisla- 
tures meeting this year, the Na- 
tional Highway Users Conference 
reports. 

As a result, substantial amounts 
of increased highway user taxes 
ie several states will go to local 
bus£™mment units, said NHUC. 
lishnveeds of the one-cent increase 
clasie New Hampshire motor fuel 

< are dedicated to a 15-year pro- 
,ram of local road improvement. 
Part of the North Dakota one-cent 
gasoline tax increase will be used 
for improvement of secondary 
roads under state highway commis- 
sion jurisdiction. A similar increase 
in Wyoming will be used 75 percent 
for county farm-to-market roads 
and 25 percent for city and town 
streets. 

In Georgia, counties will be given 
almost $10,000,000 annually, com- 
pared with about $4,800,000 now, 
contingent on gasoline tax collec- 
tions. 

In addition to requiring the 
state highway commission to as- 
sume responsibility for construc- 
tion and maintenance of munici- 
pal streets forming part of the 
state highway system, a new 
North Carolina law _ allocates 
% cent of the state gasoline tax 
to municipalities for other streets. 


Local roads in Kansas, Nevada 


and Oklahoma will continue to re- 
ceive revenue from temporary gaso- 


Fay, Hasemeyer, 
Lambrix Move 
Up at Auto-Lite 


TOLEDO.—Promotion of two of- 
ficers at Electric Auto-Lite Co. and 
the election of a new vice-presi- 
dent are announced by Royce G. 
Martin, president and board chair- 
man. 

Byron A. Fay, a director and 
manufacturing vice-president, was 





Byron A. Fay H, E. Hasemeyer 


elected board vice-chairman. In this 
post, he joins D. H. Kelly, also a 
director, board vice-chairman and 
vice-president. 

H. E. Hasemeyer, vice-president, 
has been named executive vice- 
president. 

Joseph H. Lambrix, who has been 
in charge of purchases, has been 
named purchasing 
vice-president. 

Both Kelly and 


panies since 1919. 
Fay since 1920. 
Hasemeyer has 
been with Auto- 
Lite 36 years and 





J. H. Lambrix 


Fay are veteran 
officers of the 
company. Kelly 
has been’ with 
Auto - Lite and 
predecessor com- | 


has been a vice-president in the| 


production division. 


Lambrix joined the company in| 


1923. He has been in charge of pur- 
chases since 1948. 


Texas Auto Charters 


Two Texas auto dealerships have | 


been incorporated and another has 
changed its charter. 

Murray Jones Co., Alvin, was 
chartered with $1,000 capital stock 


by Murray R. Jones, Eunice Jones | 
and Carlyle W. Urban. Slaton Auto| 


Exchange, Slaton, was incorporat- 
ed by H. G. Stokes, E. R. Childress 
and William Sledge with $2,500 cap- 
ital stock. Willis-O’Donohue Motor 
Co., El Paso, was authorized to in- 
crease its capital stock to $106,000. 


John O. Munn's Dealers Tell Me and J. B 
Van Tassel’s column are regular AUTO 
MOTIVE NEWS columns which no forward 
looking dealer can afford to miss! 


More Local Road Funds 


Most Legislatures Consider Sharing Use Taxes 
With Counties, Cities, NHUC Reports 


/Increasing the 
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line taxes, which were extended 
for another two-year period. 

The Minnesota legislature has 
proposed a constitutional amend- 
ment which, if approved by the 
people, will reallocate vehicle regis- 
tration fees. All such proceeds now 


go to the state trunk highway fund, Cts agli amen - ini - 
os Cte ame 


but the amendment would give 25 
Weeks’ Building in Sweet Home, Ore.— 


percent to counties and 10 percent 
to cities and villages for road and F . 
This new building of Weeks Chevrolet Co., Sweet Home, Ore., 


street purposes. 

In New Mexico, municipalities 
will receive.50 percent instead of 
40 percent of the driver-license 
fee proceeds, 

Highway user tax increases being 
considered in Illinois and Michigan ; > rhe nave 
would provide additional benefits Thieves Plague Deale _ 
for political subdivisions. However, In Tonawanda, N. Y ° 
opposition and amendments may| TONAWANDA, N. Y.—A rash of 
change either picture drastically. lautomobile firm burglaries broke 

In Texas, strong support is being out here coral lic 
given efforts to raise additional se according to police. 
revenue for rural road purposes. | Manarina Motors, 112 Delaware 
gasoline tax from St.; Snider’s Used Car Market, 2 
four cents to five cents is one pro-|Delaware St.; Wold Motors Corp., 
posal offered. 81 Young St., and Twin-City Auto 





has been opened by two 
brothers, Roy and Dale Weeks, who have had a combined total of 40 years’ experience with 


Roy Weeks, the older brother, has been in the auto business 25 years, and Dale 
Both were formerly with Scott-Christman Motor Co., 


Chevrolet 
Weeks has had 
Lebanon, Ore 


15 years’ experience 


Parts, 488 Yonge St., all in Tona- 
wanda, were burglarized, with 
about $150. taken, In North Tona- 
wanda, burglars attempted to 


Used Car Market, 236 Sweeney St. 
Thieves took $50 from a cash reg- 
ister when they failed to open the 
safe. An attempt to break into the 
McLean Chevrolet Corp. build‘ng, 
27 Main St., was futile. 








break into a safe in the Twin City | 


Stop the Words! 


‘Captive Audience’ Radio 


Held Unconstitutional 

WASHINGTON. — Silence is st'll 
golden, the District of Columbia 
court of appeals ruled here in de- 
ciding that commercial radio broad- 
casts aboard buses and streetcars 
are an unconstitutional invasion >of 
privacy. 

The court held that the Capital 
Transit Co. deprived its passengers 
of “liberty without due process of 
law” when it forced them, as a 
“captive audience,” to listen to com- 
mercial broadcasts on its buses and 


streetcars. 

The decision noted that “we are 
not compelled to decide whether 
occasional broadcasts of music 


alone would infringe constitutional 
rights.” It is believed, however 
that there would be no profit mo- 
tive in music broadcasts, if com- 
mercials were restricted. 

Although the decision affected 
only the situation in Washington, 
it is thought that it will have far- 
reaching impact. Similar transpor- 
tation broadcasts are operated in 
many cities, including Pittsburgh, 
Cincinnati, St. Louis, Kansas City 
and Tacoma, Wash. 





AGA 2. 
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Auto News from Britain 
Taxes Raise Purchase Prices Two-Thirds 
Over Market; Gas Hike Feared 











ia 
le. LONDON.—(UTPS)—The current the industry believes, if and when 
ie British budget has killed hopes of the chance arises to obtain a new 
rs | either cheaper or more cars, in, car. In the industry’s opinion, even 
if |that purchase taxes have been a 100 percent tax would not keep 
boosted from one-third to two- the buyers off. 
al thirds of the normal cost of the An increase in petrol tax, bring- 
s car. It is expected that the addi- ing petrol costs to approximately 
, tional tax will bring in some 12 three shillings, six pence per gallon 
> : million pounds sterling this year, js a more serious matter. It is 
n- Dealer Henderson Opens in Somerset, Pa.— and 17 million pounds next year. 
d A day-long celebration marked the opening of Henderson Auto Sales (DeSoto-Plymouth) by In making this added charge to C - - ‘ 
Carl E. Henderson in Somerset, Pa., recently. The firm has installed the latest type equipment Car prices, the Chancellor made ‘anada Eyes Car Buying 
e for service werk. the point that it did not mean any| Djrect from Makers 
er danger to industry. In effect, that a ‘ Makers 
ic ; sans ths he ¢ industry cs OTTAWA.— Canada may establish 
ffic ' oe ee means that the auto industry can 
? Toll Fees Read pews —. - aaa — les and concentrate on export markets and 4 central agency to purchase direct 
r s i Betton dels tae ba nt home defense. from manufacturers all the cars| 
0- 7 ° e Delaware state yay aepart- ctive er i i¢- and similar equi , ede , 
n- For Del. Bridge |ment estimated in a prospectus for _,The prospective buyer in Brit- = ee 
ithe sale of the $3,900,000 extra ain may or may not find a new government departments. 
2d WILMINGTON, Del.—-Toll rates| bridge bonds authorized by the 1951 C®™ If he does, it will cost him Such a proposal is being consid- 
o on the new Delaware river bridge,| Delaware legislature. two-thirds over the market price ered by the Public Accounts com- 
= linking Delaware and New Jersey, in taxes, and it may prevent him mittee of Parliament, which will re- 
r- are expected to be 75 cents for pas- GC F Coll P from buying. port to the house about June 30. 
i senger cars and 50 cents per axle| vets Fenn College Fost Trade attitude is that the tax|One committee member said the 
h for trucks. Ernest S. Dowd, president of will not prevent buying. Those who government would gain substantial 
ty During 1952, to be the first full} Dowd-Feder, Inc., Cleveland, has|want cars need them for business. economies if the proposal is 
: year of operation of the bridge, a|been named to Fenn College Corp.|They will pay the price willingly, adopted. 
- , . ple Wi dil 
a i a ae Hs 2 »* ig PS 
—s: Sf a z =", ‘ : _ ii 
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No.. But ité another 
STAR Income producer 
Tor OHIO Farmere / 


Did you think it was the moon? It's very much down to earth—the way 
it means business for Ohio farmers. 

It's an egg... many times enlarged. Eggs are an important source of 
income for Ohio farmers ($98,192,000 in 1949)—eggs are just ove reason for 
big farm profits. 

Ohio is in the top dozen states for lots of crops: corn, winter wheat, hay, 
soybeans, clover, hogs, chickens and dairy products—and more. This bigger 
variety of income sources is what makes Ohio stronger, steadier the year round 
—better for you! Ohio farmers are heavy buyers of trucks, tractors, garden trac- 
tors, autos, gas and oil, fertilizer, feed, and dairy, poultry and barn equipment. 

More than this, Ohio farmers enjoy a steadiness through the years that’s 
just as important. An abundance of big, nearby markets is one reason for it. 
This top farm market is an easy, sure one to reach. For Ohio farm families are 
steady in another way—in their reading of THE OHIO FARMER—which twice 
a month reaches 2 out of 3 of all Ohio farm families. 

Two other top third states offering the same fine opportunity for farm 
sales are Michigan and Pennsylvania, served by MICHIGAN FARMER and 
PENNSYLVANIA FARMER. For the full story, write T1013, Rockwell Avenue, 
Cleveland 14, Ohio. 





fe i 


The Ouso UL 


Cleveland 






MICHIGAN FARMER, East Lansing 
PENNSYLVANIA FARMER, Harrisburg 









|races, Wells said 
' 


5 
vw 


thought that it will hit every user 
of every type of vehicle, and will 
undoubtedly boost the _ inflation 
spiral 
Such an increase will hit trans- 
port undertakings seriously. Glas- 
gow paid 155,000 pounds extra 
when the nine pence tax went on, 
and will pay about 78,000 pounds 
under the 4% pence tax imposed 
on this budget. Inevitably the tax 
must be passed on to the public 
and high fares appear unavoid- 
| able. 
| Prominent Glasgow road _ con- 
|tractors have indicated that there 
is no question that the burden must 
| be passed on, and high road trans- 
portation charges are likely. 2 . 
| Taxi fares, private motoring ai! 
| private transportation by firms op- 
}erating their own vehicles will all 
|}cost more—adding inevitably to 
higher costs of all commodities. 
* 


British Exports 
'Spurt Upward 
After Decline 


LONDON. British vehicle ex- 
}ports in April showed a remark- 
able recovery after the decline in 
|shipments during the two previous 
;/months, reported the Society of 
|Motor Manufacturers and Traders. 
| The totals showed 34,000 cars (6,- 

500 more than last March) worth 
| 10.4 million pounds, and 13,000 com- 
}mercial vehicles (3,000 more than 
last March) valued at 6.4 million 
pounds were consigned to overseas 
customers during the month. 

For both cars and commercial 
vehicles, the SMMT said, the vol- 
ume exported was the highest since 
January of this year; the value 
figures, however, made the April 
commercial vehicle shipment at 6.4 
million pounds an alltime record, 
while the 10.4 million pounds for 
cars has not been equalled since 
October of 1950. 

Outstanding among the larger 
April shipments to particular 
markets were the numbers sent to 
Canada (4,835), the U.S.A, (2,625), 
the Union of South Africa (2,333), 
and Sweden (3,004). Compared with 
the levels last March, the increase 
amounted to more than 1,700 units 
for Canada, nearly 500 for the 
U.S.A., just over 1,000 for the Union 
of South Africa and 750 for Sweden. 





. 
Turner to Direct 
Ethyl Research 

NEW YORK.—B. Bynum Turner 
has been elected a _ vice-president 
and will direct a new department 
to unify all of 
Ethyl Corp.’s ac- 
tivities in re- 
search, engineer- 
ing, product de- 
velopment and 
new construction, 
Edward L. Shea, 
president, an- 
nounced last 
week. 

Turner, who has 
been general man- 
ager of Ethyl’s 
manufacturing department, will be 
succeeded by Clinton W. Bond. Roy 
N. Clothier has been named to suc- 
ceed Bond as plant manager at 
Baton Rouge, La. 

Shea said Turner would continue 
to supervise Ethyl’s $100,000,000 ex- 
pansion program at Baton Rouge 
and Houston. Wallace F,. Armstrong 
has been appointed plant manager 
of the plants being constructed in 
Houston, Shea added. 





B. B. Turner 


Sportsmanship 
Crosley Driver Wins 
Austin Cup 


BRIDGEHAMPTON, L. I.--The 
Austin sportsmanship award for 
the sports-car road race held 


here has been presented to Steven 
Lansing, New York. 

Lansing, driving a Crosley, re- 
ceived the foot-high silver cup for 
his “consistent courage, courtesy 
and skill throughout the race 
against cars up to five times as 
powerful.” 

The trophy was presented by 
John Wells, sales manager of Aus- 
tin Motor Co. (England). 

The award was offered because 
“sportsmanship is the outstanding 
feature” of the Bridgehampton 
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Used-Car Auction Prices 


Market Trend 


The used-car world just about stood still last week. What little mov- 
ing it did was in the wrong direction—the overall average price slipped 
$1 to $928—but that was hardly cause for complaint. 

Among the model years, the changes were minor. The price of ’51s 
dropped $1, while 49s were off $2, ’47s, $4 and ’50s, $7. The price of 
46s stayed even with the previous week and '46s gained $8, the only 
postwars to show a profit. 

The prewars went their divergent ways with '42s losing $6, while 
"41s picked up $3. The overall average of $928 was $1 below the preced- 
ing week and $1 over the level prevailing in May. 

The volume of wholesale offerings rose during the week, while the 
’ centage of units sold improved fractionally over the preceding 

.iod. There were 1,363 units sold out of 1,941 offerings at 12 represen- 

itive auctions last week for a mark of slightly more than 70 percent. 

In the previous week at the same auction, 1,284 units, or just under 
70 percent, of the 1,843 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


N. PLAINFIELD, N. J. 





LINCOLN 19 
$620. 


sedan, $1,200. ‘46 sedan, 






(Lebanon Auto Auction, Sale every Wed- | MERCURY—'50 station wagon, $1,700. '49 | 
nesday. Prices are for sale of June 6.) dan, $1,300, $1,240, $1,150 

(Market stronger on sharp cars, Sold |NASH—'50 Statesman sedan, $1,210. ‘49 
114 units out of 147 offerings.) (600) sedan, $910, ‘48 Ambassador se- 
BUICK—’51 RM sedan, $2,725*; Super se-| dan, $775. ‘47 (600) sedan, $655, '46 
dan, $2,600*; Special sedan, $2,225, '50| (600) sedan. $625, ; 

Super conv., $1,985*; Riviera coupe, | OLDSMOBILE 50 (98) conv » $2,190°; 
$1,900; Special sedan, $1,600*, $1,540%, | sedan, $1,950*; (88) sedan, $1,760*, $1,- 
$1,510, '49 RM sedan, $1,375*, $1,360°*. | 720". 49 (98) convy., $1,470*; (S8) sedan, 
'48 RM sedan, $1,110*. '47 RM _ sedan, | $1,350*; (76) sedan, $1,310*, $1,260. "47 | 
$920; Super sedan, $840. ‘41 Special dt saan —— $870"; (76) sedan, 

an $830*, $S00*. 
ewer | PACKARD—'49 sedan, $1,020. 


CADILLAC—'50 (61) sedan, $3,150*. ‘49 
(62) sedan, $2,375*, 
(62) conv., $2,180*; 
'47 (62) sedan, $1,295*. ‘41 


$530, $480*, $450. 


PLYMOUTH 
sedan, $1,400, 


‘51 Suburban, $1,925 

.385, $1,375. '49 SD se- 
dan, $1,265, $1,225, $1,185. °48 SD club 
coupe, $895. ‘40 sedan, $205 

PONTIAC—’'50 conv., $1,760*. ‘46 SL (8) 


$2,350*, $2,335*. 48 | 
(61) sedan, $1,850". | 
| 
i 
| 
| 






(62) sedan, 






CHEVROLET —'51 SL cee sedan. $635 

925*. ’50 Bel-Air, $1,820°, $1,810°, $1,- | ony pEBAKER—'50 Cham sede 

, 2 - A - f ‘CB: S ampion sedan, §$1,- 
725; FL Special 2-dr., $1,270. '49 SL 230*, '48 Commander conv., $845, '47 | 


Deluxe conv., $1,360, $1,330; sedan, 2 at 
$1,230, 3 at $1,200, $1,180, $1,160, $1,- 
140, $1,125; FL Special 4-dr., $1,145, 
$1,125, 2 at $1,100, $1,060, $1,040, $980; 
2-dr., $950, $900, | 
CHRYSLER—’50 Windsor conv., $1,870*. | 
'49 Windsor sedan, $1,510*, $1,450*; NY 
sedan, $1,360*. '47 NY sedan, $750*. | 
DeSOTO—'49 Deluxe sedan, $1,410 "47 | 
Custom conv., $850*. | 
DODGE—’'51 Coronet sedan, 


Champion sedan, $875*. 
WILLYS—'50 station wagon, 
Jeepster, $850. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, 
Friday. Prices are for sale of June 1.) 

(Sold 118 units out of 217 offerings.) 
$2,000*. °50 | BUICK—’50 RM 4-dr., $1,575; Special 4- 

Wayfarer 2-dr., $1,310, '49 Coronet se-| 4F., $1,350. '49 Super 4-dr., $1,225 

dan, 2 at $1,350, $1,280, $1,210. '48 De- |\ CADILLAC—'50 (62) 4-dr., $3,418*, ‘47 

luxe sedan, $885, '46 Deluxe sedan, $700. (62) conv., $1,300. °46 (62) 4-dr., 
FORD—'51 conv., $2,185*. '50 conv., $1,-| $1,220*. 


500, '49 Deluxe (6) sedan, $910. 47 SD | CHEVROLET—'51 SL Deluxe 2-dr., $1,750. 
(6), $510; 1-ton panel, $550. '46 SD (8) | 50 SL Deluxe 4-dr., $1,310; Bel-Air, | 
sedan, $695, $620. | $1,700", $1,575; conv., $1,300, $1,430; 


KAISER—'49 Traveler, $865; 4-dr., $800.! 2-dr., $1,275; FL Deluxe 2-dr., $1,335. '49 


FOR BIGGER PROFITS 








"50 SD 


$1,200*, °49 


Sale every | 


1951 











| FL Deluxe 4-dr., 2 at $1,125; 2-dr., $1,- 
100; SL Deluxe club coupe, $1,130, $1,- e 
025, $1,100; 4-dr., $1,110, $1,025. '48 FM A d C P 
| seas? ge: St ae, Sysan 18 BD verage Used-Car Prices 
DeSOTO—'46 Custom 2-dr., $750 . . 
DODGE—'50 Meadowbrook 4-dr., $1,360, (Compiled by Automotive News) } 
$1,400; Wayfarer 2-dr $1,000. "49 %- 2 
tick. 0 a ae 
FORD—’'51 Custom (8) 2-dr $1,630. "50 i 
Custom (8) conv., $1,465; 2-dr., $1,160. 1951. $1,914 $1,934 $2,054 
‘49 \%-ton pickup, $700; Custom (8) 2- . 
dr., $910, $1,120; club coupe, $1,000, $1,- 1950 1,417 1,434 1,524 
125; conv., $1,025 '48 Deluxe business 1949 1,174 1,169 1,224 
coupe, $625. '47 Deluxe 2-dr., $690, $705, x * 
$710; SD (8) conv., $865. '46 SD (8) 1948 895 893 937 
2-dr., $750; conv., $650 1947 737 740 758 
HUDSON 48 Super (6) 2-dr $815 2425p . on 
LINCOLN 49 Cosmopolitan club coupe, aa - a nod 
$1,260 2 34: 32 317 
MERCURY 50 4-dr $1,500 48 club 9 28 ° 
coupe, $885. '46 4-dr., $650 1941 284 264 278 
NASH--'51 Rambler Custom cony $1,250. | Overall 
50 Custom Ambassador 2-dr., $1.300*; | Average $ 928 $ 927 $ 968 
Super 4-dr $1,100; Statesman of . 7 
phe sail — (The above figures are averages of used-car auction prices, all 
| OLDSMOBILE—'50 (85) 4-dr $1,500, . : wi 
$1,700*, '49 (88) 2-dr., $1,275. '48 (98) makes and models, carried regularly in Automotive News.) 


conv., $1,150* 


PLYMOUTH—-'51 Cambridge 4 


$1,565. '50 SD 4-dr., $1,300; 
| $1,330; Deluxe Suburban, $1 

‘49 SD 4-dr., $1,125. 

$840; 4-dr., $900 


PONTIAC 
$2,100, '48 SL (8) 
STU DEBAKER—-’51 
700, 
WILLYS.-'51 
station wagon, 
$525 47 station 


4-dr., $1 
Champion 


station 
$1,050, 


wagon, 


‘51 Chieftain (8) 4-dr 





-dr., $1,600, 


club coupe, 
$1,330 


,450, 


48 SD club coupe, 
'39 Deluxe coupe, $140 
$2,025, 


,005 
2-dr., 


‘47 Champion 2-dr., $760. 


$1,300 


$1,100. '48 
wagon, $625 


ALBANY, N. Y. 


(Tim 
Sale every 
| June 4.) 
| (Market 
selling. 


Anspach's 


Monday. Prices are 


rallied 


Dealers Auto 


after first 
Prices hovered around 
week’s uplift on sharp pieces, Many deal- 


$1,- 


Jeep, 


Auction, 
for sale of 


hour 
previous 








Custom (7-pass.) 4-dr., $610 430%; conv., $1,370; SL Special 4-dr 
DODGE—’51 Meadowbrook 4-dr., $1,960. $1,165; FL Special 2-dr.. 2 at $1,170 
'49 Coronet club coupe, $1,425*; Way- $1,150, 2 at $1,155. '49 SL Deluxe 2-dr 
farer 2-dr $1,210. °46 Custom 2-dr., $1,015, $1,025. ‘48 FL 4-dr., $835. ‘4: 
$700 SM 2-dr., $600, $640. 
FORD—'51 Custom (8) 4-dr., $1,935*; De- | CHRYSLER—'49 Windsor 2-dr., $1,155 
luxe (6) 2-dr., $1,600. '50 Deluxe (8) | DODGE—’'47 Custom 2-dr., $645. 
business coupe, $1,140; 4-dr., $1,270; | FORD—'50 Deluxe (8) 2-dr., $1,180. ‘49 
"50 Custom (8) 4-dr., $1,310, $1,230; (6) Custom (8) 4-dr., $950, $980. ‘47 Deluxe 
%-ton pickup, $840; Custom (6) 2-dr., (8S) 2-dr., $750 
$1,210. '49 Custom (8) 4-dr., $880; club) MERCURY—'51 4-dr., $2,185*. ‘49 4-dr 
coupe, $1,020; Custom (6) 4-dr., $890; $1,150". 
2-dr., $920. "48 SD (8) 2-dr., $690, $750; | NASH—'50 (600) 4-dr., $1,180*, 
4-dr., $640; SD (6) 4-dr., $590; (6) %4- | PACKARD—'42 business coupe, $165. 
ton pickup, $620. ‘47 station wagon, | PLYMOUTH—'50 (taxi), $1,075. ‘49 SID 
$540. '46 SD (8) club coupe, $680; 2-dr., 4-dr., $1,065, $985; business coupe, $790 
$635. "48 4-dr., $760. '47 conv., $755; Deluxe 
HUDSON—'49 Super (6) 4-dr., $1,110. 2-dr., $675, $605, $725. 
KAISER—’'51 4-dr., $1,650". PONTIAC—'49 2-dr., $1,190*, ‘48 sedanet 
| MERCURY—’51 Monterey, $2,350*. ‘50 4- $950*. '46 business coupe, $445 





ers fearful controls and cutbacks may dr., $1,550; club coupe, $1,455. '49 4-dr., 
| not affect, or even hold, present levels. $1,025*, $885*. ‘46 club coupe, $710. Ak I . , 
| Sold 113 units out of 126 offerings.) OLDSMOBILE—’51 (88) 4-dr., $2,265*. "49 OAKLAND, CALIF. 
| BUICK—’50 Special 2-dr., $1,360; 4-dr.,| (76) conv., $1,440*%; (98) conv., $1,650*. (A. L. Pollock Auto Dealers Wholesale 
| $1,275; Super Riviera coupe, $1,875*. °49 ’47 (66) sedanet, $830*. °46 (66) 2-dr., | Auction, Sale every Wednesday, Prices are 
Super 4-dr., $1,270*%; RM 4-dr., $1,320*; | 760. '41 (76) 4-dr., $400. "40 (90) 4-dr., | for sale of May 30.) 
conv., $1,530*. "48 RM 4-dr., $900, 949;| $185 (Prices steady with level of preceding 
Special 2-dr., $890; Super conv., $1,200. | PACKARD—’'48 Deluxe (120) 4-dr., $960*.| two weeks.) 
'47 Super, $940. '46 Super 4-dr., $700. | PLYMOUTH—’51 Cranbrook conv., $2,125. | BUICK 50 Special sedanet 2-dr., $1,660* 
CADILLAC-—'49 (61) 4-dr., $2,225*. '48| ‘50 Deluxe 4-dr., $1,235. '49 SD club 1,460; Super 4-dr., $1,835. 49 RM 4-dr 
(62) 4-dr., $1,850*; club coupe, $1,875°. | coupe, $1,185; 4-dr., $1,260, $1,180. °48 $1,305, $1,495". ‘41 conv., $205; 2-dr 
| CHEVROLET—’51 SL Deluxe 4-dr., $1,. | SD 4-dr., $750; Deluxe 4-dr., $760. °47 $465. 
| S70*. '50 FL Deluxe 4-dr., $1,330, $1,320; | SD 4-dr., $785. | CADILLAC—'50 (60) Special 4-dr., $3,830° 
| SL Deluxe Bel-Air, $1,600, $1,750*, $1,- | PONTIAC—'50 (8) club coupe, $1,725*. '49 ‘49 (60) Special 4-dr., 25*, $2,445 
| 575*; club coupe, $1,330, $1,690; conv.,| SL (8) 4-dr., $1,290. "48 SL (8) 2-dr., ‘48 (60) Special 4-dr., 
$1,550, $1,490; 4-dr., $1,260, $1,630*,| $1,190. '42 Torpedo (8) 4-dr., $200. '39 CHEVROLET ‘51 4%4-ton pickup, $1,405 
$1,400, $1,400*; 2-dr., $1,420; SL Special | (8) 4-dr., $100. 50 SL Deluxe, $1,365, $1,415, $1,555* 
4-dr, (taxi), $1,050. '49 SL Deluxe conv., | STUDEBAKER—'51 Land Cruiser 4-dr., %-ton pickup, $1,100. '49 %-ton pickup 
$1,310: station wagon, $1,240; 4-dr., $2,100*. "49 %-ton pickup, $590, ‘47 $890; SL Deluxe 4-dr., $1,200; 2-dr., 
$1,130; 2-dr., $1,250, $1,170; FL Deluxe| Champion 4-dr., $690. $1,250. '47 SM 4-dr., $780. '46 FM club 
i-dr., $1,165, $1,180. "48 FM conv., $930; | WILLYS--'48 Jeepster, $735. coupe, $745; FL aerosedan, $870. ‘41 


i-dr., $850, $835; SM 2-dr., $820; 4-dr., | 
$850. '47 SM club coupe, $850. ‘46 FL! iV , J 
4-dr., $720; FM 2-dr., $675; SM 2-dr., DANV ILLE, VA. 
| $670. °41 MD 2-dr., $240, '40 %-ton (Danville Auto Auction, Sale every Wed- 
| panel, $150, |nesday. Prices are for sale of June 6.) 
| CHRYSLER—'50 NY 4-dr., $1,690 (Prices firm. Dealers’ inventories not 
| DeSOTO—'51 Custom conv., $2,400*. '46, overstocked, Sold 40 units out of 63 
offerings.) 
BUICK—'48 RM conv., $1,210. ‘47 RM 


AYRE Baas U i fe 





ano 


{ 


MOTOR CLEANING 
CHASSIS CLEANING 
CLEANING FOR PAINT 


Profit is where you find it...even on the wash 
rack. An amazing free book shows you how to 
make money selling a complete motor and 
chassis cleaning operation with every wash job. 
This profit story applies to every car dealer, 
service station and reconditioning shop. It has 
been proved in practice with the Clayton-Ker- 
rick Steam Cleaner producing direct profits of 
$7.25 for every hour of operation. Send for 
your free copy of this profit plan today. 


CLAYTON MANUFACTURING CO. 
BOX 550, EL MONTE, CALIF. 


Without obligation on our part, mail us a copy of your book 
on WASH-RACK PROFITS. 


NAME 
FIRM—— ieioaiete > a 
DGG crete 
CITY- 


STATE 


‘a 






THIS FREE BOOK 


shows you how to apply the wash- 
rack profit plan to your business. 


A PLAN To 
LINK WASH-RACK 


OPERATION 
with PROFITS 


SS SS SS SE SS SS EE SS ES SS SS SS SN EE SES SD GEE SEND SERED GEES GUESS Gm ame anew eum meme aol 


conv., $810. 
CADILLAC—'41 (62) 4-dr., $600. 
CHEVROLET —’51 Bel-Air, $1,920; 
pickup, $1,265. ‘50 FL Deluxe 
$1,380, $1,440; SL Deluxe club coupe, 
$1,300; 4-dr., $1,360, $1,400. ‘49 FL De- 
luxe 2-dr., $1,110; 4-dr., $1,090. 
aerosedan, $955. ‘47 FL aerosedan, $745 
SM 2-dr., $700. "46 FM club coupe, $76! 
2-dr., $690, $680; FL aerosedan, 
"40 SD club coupe, $255. 
DODGE—'51 Coronet 4-dr., $1,870. 
FORD—'51 (8) %-ton pickup, 


1% -ton 





Deluxe (8) 2-dr., $1,290. ‘48 Deluxe (8) 
club coupe, $950. ‘47 SD (8) Custom 
2-dr., $795. '46 Deluxe (8) 2-dr., $580, 


$650, '41 Deluxe (8) club coupe, $160. 
| °39 Deluxe (8) 2-dr., $205. 
$115. 
MERCURY 
NASH—'50 
PLYMOUTH 
Deluxe 2-dr., $845. 


PONTIAC—'46 (6) 


"51 club coupe, $1,890. 
Statesman 4-dr., $1,140 

"50 Deluxe 4-dr., $1,340. '48 
*39 2-dr., $85. 


4-dr., $625. °'39 (6) | 
4-dr., $215. 
STUDEBAKER ‘51 Champion =  4-dr., 
$1,870. 
WILLYS—'48 %-ton pickup, $360. 
MANHEIM, PA. 
(Manheim Auto Sales & Auction, Inc. | 
Sale every Friday. Prices are for sale of 
June 1.) 


(Market steady. Sold 68 units out of 


145 units.) 


BUICK ‘51 RM Riviera coupe, $2,530*; 
RM 4-dr., 2,410*. ‘49 Super sedanet, 
$1,460, $1,435; Special sedanet, $1,305. 
"48 Super conv., $1,060. '46 conv., $875. 

| CADILLAC—'50 (60) Special 4-dr., $3,- 

| 550°; (61) 4-dr., $2,600 

CHEVROLET—'51 FL Deluxe 2-dr., $1,- 

| 850*. "50 SL Deluxe conv., $1,630*; club 
coupe, $1,545*, $1,525*; 2-dr., $1,460; 


| FL Deluxe 2-dr., $1,445. '49 SL 2-dr., 
| $1,090. '47 FL aerosedan, $890 
CHRYSLER—'48 Windsor club coupe, 
$1,090; Town & Country conv., $825 
| CROSLEY—'48 station wagon, $230 
| DeSOTO—'51 Deluxe 4-dr., $1,875. '50 Cus- 


tom 4-dr., $1,680. °49 conv., $1,445; Car- 
ryall, $1,370 

DODGE—'51 Coronet 4-dr., $2,080. '48 town 
sedan, $1,160. '47 conv., $1,075; Custom 
2-dr., $845. 

FORD—’'51 Custom (8) 4-dr., $1,840; De- 
luxe (6) 2-dr., $1,640, ‘50 Crestliner, 
$1,490; Custom (8) 2-dr., $1,370, °49 
conv., $1,220; Custom (6) club coupe, 


| $990. °46 2-dr., $715 

| HUDSON—’'50 (6) 4-dr., $1,210 

MERCURY—’51 2-dr., $2,010. '50 
$1.570. '49 conv., $1,105 


4-dr., 


conv., $1,140. 
PLYMOUTH—'51 
brook club coupe, 
$1,490. °49 SD 4-dr., 
dr., $890 | 
PONTIAC—'49 (6) 4-dr., $1,330. ‘48 (8) 
2-dr., $1,200; 4-dr., $1,145. | 
STUDEBAKER—'51 (8) 2-dr., $1,910. '50 


Suburban, $1,850; Cran- 
$1,705; Concord 2-dr., 
$1,210, "48 SD 4- 





Champion 2-dr., $1,060. '49 Champion | 
4-dr., $990. 
WILLYS—'50 (6) Jeepster, $990. 


MINNEAPOLIS 





Prices are for sale of June 8.) 

(Sold 87 units out of 115 offerings.) 
$1,940. '49 RM 
‘41 Super 4-dr., 


| 
| 
(Lapiner Auction Co, Sale every Friday. | 


BUICK—'51 Special 2-dr., 
4-dr., $1,265°, $1,200°. 
$250. 

CADILLAC—’'49 (62) 4-dr., $2,325°. 


CHEVROLET—'50 SL Deluxe 4-dr., §$1,- 


2-dr., | 
"48 FL 
$830. | 


$1,270. '50 


'35 (8) 4-dr., | 


(od). | 


NASH—’'50 Ambassador 2-dr., $1,225; (600) | 
2-dr., $1,210; Rambler conv., $1,270. '49 
(600) 4-dr., $925 

OLDSMOBILE—'48 (98) 2-dr., $1,135 

PACKARD—'50 Super 4-dr., $1,450 "48 


i-dr., $225. '40 %-ton pickup, $295. 
CHRYSLER —'50 Royal 4-dr., $1,610, $1.- 
| 605. "47 T. & C. conv., $980. 


DeSOTO—-'51 Deluxe 4-dr., $1,685. '50 Cus- 








tom 4-dr., $1,685*, 4-dr., $1,655*, $1,- 

670*, $1,605*; Sportsman, $1,910*. ‘47 
| 2-dr., $740. '37 4-dr., $110. 
DODGE—’'50 Coronet 4-dr., $1,615. ‘47 


(Continued on Page 45, Col. 1) 
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DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 
FREE SAMPLE yeautifal fall sing 
compare! 
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Used-Car Auction Prices 





(Continued from Page 44) 


$765; 


4-dr., 
%-ton pickup, $510, $415. 


$925". °46 


%-ton pickup, $1,170; Custom 
$1,220. '49 Custom (8) 2-dr., 
$985; conv., $1,350; Custom (6) 2-dr., 
$1,045; Deluxe (8) 4-dr., $980. '48 (8) 
2-dr., $730. °42 (6) club coupe, $265; 
business coupe, $255. °40 (8) %-ton 
pickup, $210; (8) 2-dr., $120. 

FRAZER—'47 4-dr., $715, $495, $480. 


business coupe, 





FORD—'50 
(6) 2-dr., 


MERCURY—’51 4-dr., $2,360*. '50 club | 
coupe, $1,705. | 
NASH—’50 Statesman 2-dr., $1,310°%. °47 
(600) 4-dr., $545. '46 (600) 4-dr., $405. 


OLDSMOBILE—’51 (88) 2-dr., $2,700*. '50 
(88) 4-dr., $1,775*. '41 club coupe, $145. | 
'37 2-dr., $200. | 


PACKARD—’48 club coupe, $900; station 
wagon, $1,030. | 
PLYMOUTH—’'51 Concord 2-dr., $1,550; 
Cambridge 4-dr., $1.715, $1.685. °'50 De- 


luxe club coupe, $1,360, $1,205; SD 4-dr., 


$2,100. °50 Chieftain (8) sedan, $1,525. 
'49 Chieftain (8) sedan, $1,155, $1,195. 
"48 (8) sedan, $910*, $935, $995*. 46 
(8) sedan, $815. 

STUDEBAKER—’'51 Champion sedan, $1,- 
750*. '50 Champion sedan, $1,030, $1,- 
190*, $1,215*. '49 Champion sedan, $965. 
%-ton pickup, $705, '47 Champion sedan, 
$750. 

WILLYS—'51 Jeep, $1,275. '49 station wag- 
on, $805*. ‘48 station wagon, $685°; 
Jeepster, $685*. 

MISCELLANEOUS— %-ton pickup, $820. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction, Sale every 
Wednesday. Prices are for sale of June 6.) 
(Market much stronger, buying brisk. 
Sold 136 units out of 168 offerings.) 
BUICK—’'50 Super sedanet, $1,470*, ‘49 
RM conv., $1,300*; Super 4-dr., $1,400°, 
$1,310*. '48 RM conv., $980*; 2-dr., $1,- 


1,415. 
PONTIAC—'51 (8) Catalina, $2,650*%, '50| 140%, $805*. '46 Super 4-dr., $700, $705. 
SL (6) 2-dr., $1,645, $1,650; Chieftain | CADILLAC—’'46 (62) 4-dr., $1,070. 
(8) 2-dr.. $1.705*. '49 Chieftain (8) 2- | CHEVROLET—’51 FL Deluxe 2-dr., $1,- 
dr., $1,370. '42 (6) 4-dr., $305; (8) 4-dr.,| 800%; FL Special 4-dr., $1,555, $1,510, 
$195. "41 (6) 2-dr., $200. $1,520. '50 FL Deluxe 2-dr., $1,205. '49 
STUDEBAKER—’50 Commander 2-dr.. $1,- SL Deluxe 4-dr., $1,060; 2-dr., $995, 


375. °49 Champion 4-dr., $980. '41 Cham- 
pion 4-dr., $200. 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 
day. Prices are for sale of June 6.) 


$1,025; conv., $1,140; %-ton pickup, $835. 
’48 FM 4-dr., $755. °47 FM 2-dr., $700. 


CHRYSLER—’51 Windsor 4-dr., $2,125. '48 


NY 4-dr., $890. '47 Windsor 2-dr., $715, 
$825. 
DeSOTO—'49 station wagon, $1,325. 


DODGE—’48 Deluxe 2-dr., $785. 


$1,150; Deluxe (8) 4-dr., $1,110°%, $1,080. 


‘49 Custom (8) 2-dr., $990, $1,015*, °48 
2-dr., $690. 

FRAZER—’47 4-dr., $445°. 

HUDSON—’49 Super (6) 4-dr., $900. ‘48 
Commodore (8) 4-dr., $875*. '46 4-dr., 
$400. 

KAISER—’51 4-dr., $1,440*, $1,390, $1,- 
605*. '48 4-dr., $695, $445, $565. °47 4- 
dr., $475, 


LINCOLN—’49 Cosmopolitan 4-dr., $1,310*. 

MERCURY—’50 2-dr., $1,570. 

NASH—’50 Ambassador 4-dr., $1,235. ‘49 
(600) 4-dr., $895. '46 (600) 4-dr., $505*. 

OLDSMOBILE—’50 (88) 4-dr., $1,750*. °49 


(88) conv., $1,100". °'48 (98) 4-dr., 
$1,000*. 
PLYMOUTH—’'51 Cranbrook 2-dr., $1,590, 
$1,540. '50 SD 4-dr., $1,270. ‘49 SD 4- 
| dr., 2 at $1,050. "48 SD 2-dr., $740; 4-dr., 
$905. 


PONTIAC—'49 (8) 2-dr., $1,275*, $1,205*. 
’48 (6) 2-dr., $920*. ‘47 4-dr., $725. '46 
(6) 2-dr., $675. 41 (6) 4-dr., $240. 

STUDEBAKER—’50 Champion RD 2-dr., 
$1,250; conv., $1,120*%; Deluxe 4-dr., 
$1,180*; Commander 2-dr., $1,355*. '48 
Commander 4-dr., $805*. 


WILLYS—'49 Jeepster, $700*. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Thursday, Prices are for sale of June 7.) 

(Market is brisk, Sold 72 units out of 
106 offerings.) 


BUICK—’51 RM 4-dr., $2,600*. '49 Super 
sedanet, $1,400, $1,480. '48 RM sedanet, 
$930. '47 Super 4-dr., $1,055. ‘42 Super 


2-dr., $325. '41 Special sedanet, $285. '40 
Super 4-dr., $95. 
CADILLAC—’42 (61) 4-dr., $390*. 
| CHEVROLET—’50 FL Deluxe 2-dr., $1,365; 
SL Special 4-dr,, $1,290, $1,250, "49 FL 
Deluxe 4-dr., $1,155, $1,150; SL Deluxe 
4-dr., $1,180, $1,105; 2-dr., $1,100, $1,095. 
$725; %-ton panel, | 
%-ton pickup, $580. '46 SM/| 








(Market very good, Sold 70 units out | FORD—'51 Custom (8) 2-dr., $1,910; Vic- 

of 103 offerings.) teria 2-dr., $2,055*; Deluxe (8) 2-dr., 48 sedan delivery, 
BUICK—'50 Suver 4-dr., $1.760. 49 RM| $1,525. '50 Custom (8) 2-dr., $1,245,| $520. '47 

conv., $1,525*: Super 2-dr.. $1,270. '47/| - er = 


Super conv., $950: 4-dr.. $800. 
CADILLAC—’48 (62) 4-dr., $¥,815*. 
CHEVROLET—’50 FL Special 4-dr.. $1.115: 

SL Deluxe club coupe, $1,200: 2-dr., 

$1.400*. $1.360*, $1.200. °49 conv. $1,- 

225: FL Deluxe 2-dr., $1.115; FI. Spe- 

cial 2-dr., $980. °48 4-dr., $800. °47 conv.. 

$825; club coupe, $725. °46 4-dr., %660. 

$625. °42 4-dr., $390. °40 4-dr.. $287. 

$255. 
CHRYSLER—’50 4-dr.. $1.600. °49 4-dr.. | 
$1.335, $1.330. °47 club coupe, $725. 
°46 club | 


DeSOTO—'48 4-dr.. $1.15. 
DODGE—’'49 4-dr.. $1.240, $1,155. 
coune. $700. $640, $605. 
FORD—’51 Custom (8) 4-dr., $1.810. '50 | 
Custom (8) conv.. $1,370: club coupe, | 
$1,300; 2-dr.. $1.290: Deluxe (6) 2-dr.. 
$1,140. °49 2-dr.. $1.010. $970. $960. | 
$940. °48 4-dr.. $870. °47 Sportsman. 
$635: 4-dr.. $710, $700. S650, $540. 
KATSER—’48 4-dr.. 2 at 660. 
LINCOLN—’'49 4-dr.. $1,200. 





"50 4-dr., | 


MERCURY—’51 coupe, $2,005. 
$1.380. 
NASH—’48 (600) 4-dr.. 8675. 

OLDSMOBILE—’50 (98) 4-dr.. £1,600. 


$1.550. '49 4-dr., $1,410; conv., $1,525. | 
'47 4-dr. $825 


PLYMOUTH—'4& 4-dr.. S860. °46 club/| 
coune. $600. '41 4-dr.. $155. | 
PONTTAC—’5O (8) conv. $1.770: Catalina. | 
$2.025*: (6) 2-dr., $1.460. '47 2-dr., | 
$770. S70 | 
STUDEBAKER—’'50 Commander 4-dr. §$1,- 
2an: Champion 2-dr.. $1,110: 4-dr.. 
$1,065. 
DENVER 
(Denver Auto Auction. Ine Sale everv 


Tuesday at Littleton, Colo. Prices are for) 
sale of June 5.) 

(Prices steady and demand verv rood. 
Sold 219 units out of 295 offerings.) 


BUICK—’51 Snecial sedan. $2,965. &2.200°. 
"AO Super sedan, $1,530*. $1.655* $1.- 
&70*, $1.900*: Snecial sedan, $1 275. 
$1,295. $1.320*°. "49 RM sedan _ $1,270*. 
$1.300*. $1.310%, $1,315*. $1.350* $1.- 
280*, $1,155*%, $1.165*, $1.200* $1,22h* | 
£1.260* °48 Super sedan, $835, $875. 
$950. $1.055. °47 Special sedan, $705. 
$200. $810. $915. 

CADILLAC—'51 Coupe DeVille. 
‘50 (60) Special sedan, $3,870*: 
dan, $3,440%; (61) sedan. $2,915*. 
(61) sedan, $2,045. $2,100*, °48 
conv.. $2,195*. 

CHEVROLET—’'51 Bel-Air, $1,925, $2.135*; 
SL Deluxe sedan, $1.695. $1.700, $1.860*; 
SL Special sedan. $1,530; %-ton pickup 
$1,345; %-ton pickup. $1,235. $1,295, 
$1,300. '50 SL Deluxe sedan, $1,300. $1.- 
490*. $1,500*. '49 SL Deluxe sedan. $950. 
$1.025, $1,050, $1,155. $1.160, $1,170, | 
$1.245; %-ton pickup, $850. '48 FL aero- 
sedan, $740. $865, $900. $905, $925, $975, 
S980. '47 FM sedan, $810. $815. $835. 
$875, $895. "46 FM sedan, $635, $770. '42 
sedan. $405 

CHRYSLER—’51 NY sedan, $2,890*, $3.- | 
130*. $3,320*; Windsor Newport. $2.540*. 
‘50 Imperial sedan, $2,000*: Windsor se- | 





$4.100°. | 
(62) se- | 

"49 | 
(62) | 


dan, $1,480°. $1,645*, $1.675*, $1,780°. | 
‘49 NY sedan, $1,315*. $1,400*, $1,460°. | 
‘47 Windsor sedan, $870. | 
DeSOTO—'51 Custom sedan, $2,160. °49/| 
Custom sedan, $1,240°. | 
DODGE—’50 Coronet sedan, $1,450°, . $1,- 
460*: Wayfarer sedan. $1,205. '49 Mea- | 
dowbrook sedan, $1,110*. $1,125*, $1,- | 
150*; %-ton pickup, $800, $900. '48 se- | 
dan, $855, $875, $925. | 
FORD—’51 Victoria, $2.130*; Custom (8) | 
sedan, $1,750*, $1.830*, $1,855*: Deluxe | 


(6) sedan, $1,510*; %-ton pickuv, $1.- | 
500. '50 Custom (8) sedan, $1,195*, °49 | 
Custom (8) sedan, $975, $980*, $985. 
$1,005*, $1,050*%, $1.065*; Deluxe (8) 
sedan, $790. $825. $920. $935. $940, $945. 
"48 (8) sedan, $680. $760, $940. '47 (8) 
sedan, $510, $560. $575. $580. $595. '46 
(8) sedan, $520, $525, $575, $700, $720. 
‘42 ¥%-ton pickup, $300. 

HUDSON—’49 Commodore (6) sedan 
'48 Commodore (8) sedan, $825. 

KAISER—’51 Henry J sedan, $890. 

LINCOLN—'49 sedan, $1,200*. '46 
$585. 

MERCURY—'51 sedan, 
$2,125". $2,140°, $2.145°, $§2,175*. $2.- 
215*. '50 sedan, $1,250, $1,425*, $1,550. 
'49 sedan, $1,000, $1,050, $1,100, $1,170, 
$1,175 $1,180. 


$985 


sedan, 


$1,975*, $2,090°*, 


NASH—’50 Ambassador sedan $1,425*. '46 
Ambassador sedan, $475*. 
OLDSMOBILE—’51 (98) sedan, $2,200*, | 
$2,475*, $2,595*, $2,655*, $1,660*. ’'50 
(76) Holiday, $1,575*. °49 (98) sedan, | 
$1,265*, $1.295*, $1,300°, $1,325°, $1,-| 
350°. '48 (78) sedan, $805*. '47 (98) se- | 
dan, $720*. | 
PACKARD—'49 sedan, $1,205*. °48 station 
wagon, $1.025*, '47 sedan, $650. 
PLYMOUTH—’50 Suburban, $1,600. ‘49 /| 
Suburban, $1,210; SD sedan, $1,045. '48/| 


sedan, $650. '47 sedan, $775. '46 sedan, | 
$555, $650, $710, $730. 

PONTIAC—’51 SL (8) Deluxe sedan, §$2,- 
175*, $2,200*, $2,210; (8) station wagon, 








e may want this... 





4-dr., 
4-dr., $380. '39 2-dr., 


$975, $760; 2-dr. 
$175. 


$750. 


FORD—’51 Custom (8) 4-dr., $1,755*. '50 
Crestliner, $1,560; Custom (8) 4-dr., 
$1,260, $1,250. '49 Custom (8) conv., 


$1,370; 2-dr., $1,050, $1,020; Custom (6) 
club coupe, $1,000; (8) %-ton pickup, 
$800. '47 SD (8) conv., $805; 4-dr., $750. 
FRAZER—’47 4-dr., $500. 
HUDSON—’46 Super (8) 4-dr., $455. 
MERCURY—’'49 club coupe, $1,220. 


NASH—'49 Ambassador 4-dr., $1,000", 
$950°; (600) 4-dr., $1,025. "46 (600) 
4-dr., $625. 

OLDSMOBILE—’49 (98) 4-dr., $1,295*; 
(88) sedan coupe, $1,375*, ‘48 (98) 


conv., $1,100*. '42 (78) 2-dr., $170°. 


PLYMOUTH—'51 Concord 2-dr., $1,625. 
‘49 SD 4-dr., $1,250, $1,240, $1,180. '48 
Deluxe 2-dr., $700. '39 4-dr., $200. 

PONTIAC—'49 Streamliner (8) 2-dr., $1,- 
260; (6) 2-dr., $1,225. ‘41 (8) station 
wagon, $310. 

STUDEBAKER—'50 Champion 2-dr., §$1,- 


180*, $1,150*, '48 Champion 2-dr., $770*. 
‘47 Champion 4-dr., $700. ‘40 Com- 
mander 4-dr., $150 


AMARILLO, TEX. 


(Amarillo Auto Auction. Sale every Fri- 
day, Prices are for sale of June 8.) 

(Buying heavier and prices firm. Sold 
222 units out of 275 offerings.) 


BUICK—’51 Super conv., $2,485*; Special 
4-dr., $1,925. "50 RM 4-dr., $1,650*, $1,- 
330, $1,355, $1,565°; 2-dr., $1,350, $1,- 
420; Riviera coupe, $1,905* ‘49 Super 
2-dr., $1,200; RM 4-dr., $1,245. 

CADILLAC—'50 (62) 4-dr., $3,350°. ‘46 
(62) 4-dr., $1,265*; (60) Special 4-dr., 
$1,130. 

CHEVROLET—'51 FL Deluxe 2-dr., $1,- 
595; %-ton pickup, $1,245, $1,220, 2 at 
$1,210. '50 FL Deluxe 2-dr., $1,130, 
$1,140, $1,155, $1,220; 4-dr., $1,145. '46 
SM 4-dr., $550; FM club coupe, $625; 


2-dr., $710. °42 FL aerosedan, $340, °41 





41 sp | 





She may want this... 


4-dr., $195, $340; 2-dr., $255, $280, $350, 
$385. '40 4-dr., $275. 

CHRYSLER—’'51 Windsor club coupe, §2,- 
290, $2,295. °'49 Windsor club coupe, 
$1,335; Highlander 4-dr,, $1,360. ‘47 
Windsor club coupe, $775, °46 Windsor 
4-dr., $835°. 

DeSOTO—'51 Custom 4-dr., $2,295*, ’50 
Custom 4-dr., $1,500, $1,670*; club coupe, 
$1,555. "49 Custom 4-dr., $1,175. 

DODGE—'50 Custom 4-dr., $1,350, $1,560*. 
"49 Deluxe 4-dr., $995. '47 %-ton pickup, 


$560. '46 power wagon, $555. 
FORD—’'51 Victoria, $2,095*, $2,100*, §2,- 

110*; Custom (8) club coupe, $1,780; 

2-dr., $1,730; 4-dr.. $1,575, $1,735; (8) 


%-ton pickup, $1,315, $1,230. '50 Custom 
(8) 4-dr., $1,260, $1,275, $1,340; 2-dr., 
$1,260, $1,275, $1,340. °49 Custom (8) 
2-dr., $860, $930. 
FRAZER—'47 Manhattan 4-dr., $500. 
LINCOLN—'49 Cosmopolitan sedan, $1,255. 
MERCURY—’51 2-dr., $2,010, $2,175*, $2,- 
230°; club coupe, $2,065, $2,000; 4-dr., 


$2,010. '50 4-dr., $1,305; $1,320, $1,340, 
$1,355. '49 4-dr., $1,015, $1,130, $1,145. 
NASH—’'50 Statesman 2-dr., $1,150 


OLDSMOBILE—’51 (88) 4-dr., $2,550*. "50 
(88) sedanet, $1,550; club coupe, $1,475, 
$1,550, 2 at $1,575*. °49 (98) conv., 
$1,550°; 4-dr., $1,230. °'48 (98) 4-dr., 
$1,025*; 2-dr., $940. 

PACKARD—'49 4-dr., $1,100. 

PLYMOUTH —'51 Cranbrook 4-dr., $1,800; 
conv., $1,875; Cambridge 4-dr.. $1,630. 
‘50 SD 4-dr., $1,225. '49 SD 4-dr., $1,000. 

PONTIAC—'51 Chieftain (8) 4-dr., $1,995; 


2-dr., $2,005. ‘50 Chieftain (8) 4-dr., 
$1,287.50, °49 Chieftain (8) 4-dr., $1,100, 
$1,145, $1,225°, $1,250°; 2-dr., $1,075, 


$1,110. 

STUDEBAKER—'51 Champion 2-dr., §$1,- 
450; Commander 2-dr., $1,720. '50 Land 
Cruiser 4-dr., $1,085; Champion 4-dr., 
$1,156; Commander 4-dr.. $1,200. 

WILLYS—'49 Jeepster, $706; Jeep, $610. 





But Both will want the Glove-Snug Fit 


of Automobile Seat Covers of LUMITE 
woven SARAN fabric 


Fitted for a king: that’s how frim 


*Registered Trade-mark 





floor! .. 








fabric’s big story: 


mable 


late freely . 


seat covers! 


seat covers of Lumite fabric look—on 
the day they're bought and after years 
of use!—because Lumite fabric won’t 
sag, wrinkle or stretch when properly 
installed. And that’s only part of Lumite 


Lumite fabric is smartly styled, pat- 
terned-right in popular colors. It’s 
amazingly tougher, scuff-resistant . . . 
can’t rot or mildew . 
. unaffected by ordinary 
stains. Wonderfully comfortable . . . 
the weave “‘breathes’’, lets air circu- 
never sticky in hot 
weather, never clammy in cold. 


. non-inflam- 


Tell aut of the Lumite fabric story and 
watch it sell to ALL! . 
fabric’s got everything everybody wants in 


.. because: Lumite 


AND BOTH WILL SEE THIS NEXT BIG ADVERTISEMENT 


timed for your big summer-vacation selling season, in the Saturday Evening 
Post (June 16th) and Holiday (July, back cover). It’s part of Lumite fabric’s 
biggest campaign in seat cover history! Put it to work on your own selling 
. drop a post card, for7 FREE sales aids, to: 


7 FREE FABRIC SALES AIDS, LUMITE DIVISION, CHICOPEE MANUFACTURING CORP. OF GEORGIA 


40 WORTH STREET, NEW YORK 13, NEW YORK 
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Price-Rise Pressure Up 


More Auto Makers Join in Criticism 
Of ‘Inadequate’ Ceilings 


(Continued from Page 1) 


for approval to institute the pay 
boost on the basis of similar-type 
absorption. 

Packard, which does not effect 
the annual wage raise _ until 
August, was the only maker to 
mention prices in its announce- 
ment of plans for an application 
to the WSB asking UAW-CIO 
contract approval. Ford and 
Chrysler merely said they would 
submit applications, omitting 
price reference. 

Earlier, however, both Chrysler 
and Ford had expressed comments 
that OPS-established prices were 
too low. Especial criticism eman- 
ated from Ford, whose Officials 
itemized the details of the com- 
pany’s cost-price-profit squeeze. 

* . * 

os first went on record 

in the Ford-Chrysler camp at 
the WSB hearing on the question 
of the “annual improvement” raise, 
which strives to gear higher em- 
ploye standards of living to techno- 
logical advances. Representatives 
of Ford and Packard complained 
bitterly at the hearing of under- 
pricing. 

GM officials told the session that 
the corporation would absorb the 
“improvement” raise and not use it 
as a basis for price increase appeal. 
A representative of an unidentified 
independent maker said it would 
stand pat on prices if competitive 
Big Three makes were to receive 
an increase. 

Compounding the cost-profit- 
price pinch was the three-cent 
hike in worker cost-of-living 
bonuses which all auto makers 
granted as of June 1. The four- 
cent “improvement” raise is added 
to base wage scales, distinguished 
from the fluctuating cost-of-liv- 
ing bonuses. 

Prenkers, pressing hard in Con- 
gress for a restoration of their full 
new-car discounts, hoped last week 
for favorable OPS action in the 
forthcoming regulation covering 
truck retail prices and parts sales 
by iobbers. 

This regulation must be released 
eee aerating eeaneananns 


NPA Names Three 
To Staff Posts 


WASHINGTON. — Staff anpoint- 
ments announced by NPA last 
week included George W. Auxier 
to fill the newly-established post 3f 
executive secretarv of the produc- 
tion agency, and Dr. Paul M. Zeis. 
Akron, as director of the industrial 
economics division in the policy 
coordination bureau. 

Joseph W. Mullally, Scarborough, 
N. Y., was also named as deputy 
director of the agency’s copper 
division. He is on leave from Ana- 
conda Wire and Cable Co. 

Auxier has been in government 
service several years. Dr. Zeis has 
had long service with the Depart- 
ment of Commerce. 


Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. 





Exe . *, 


|by July 2, when Ceiling Price Regu- 
| lations 22 and 30 are effective. 
|These ukases apply to manufac- 


| 


jturers and affect commercial ve- 


|hicles, automotive parts, tires and | 


general machinery, 
* * + 


XPECTATIONS are that, if OPS 


gives truck dealers and parts 
jobbers their full markups on man- 
ufacturers’ price rise, new-car deal- 
ers will benefit by a corrective 
move before long. Reinstatement 
of the discount piece refused new- 
car dealers last March would seem 
to be deferred, however, should 
OPS act to strike at discounts of 
truck and parts resellers in the 
same way. 

The method used by the agency 
in March was to deny new-car 
dealers any markup whatsoever on 
the 3% percent price increase given 
manufacturers, Retail prices were 
allowed to go up only by the exact 
amounts of the rises in wholesale 
prices from the factories, 

Coincident with statements to 

Senate and House committees on 
the discount “grab,” NADA offici- 
als proposed an amendment to 
the Defense Production Act guar- 
anteeing all retailers the markups 
they enjoyed just before the 
Korean war outbreak. 

If such an amendment were writ- 
ten into the new controls measure, 
of course, discounts of new-car 
dealers would automatically be re- 
stored to the period suggested by 
the amendment — May 24-June 24, 
1950. 

* * + 

EALERS were 

preparations last week to com- 
ply with CPR 34, requiring a list 
of retail ceiling service prices to 
be posted prominently in the back- 
shop. The deadline for hanging of 
the posters and for submission of 
duplicate data to OPS district 
offices was June 15. 

NADA emphasized that CPR 34 
obligated dealers to send two lists 
to the OPS district headquarters— 
one of retail service ceilings and 
the other of wholesale service ceil- 
ings. No poster of wholesale prices 
is required, however. 

A Washington report last week 
that OPS was permitting auto 
companies “to write their own 
ceiling prices on recent new 
models” was minimized, mean- 
while. The report cited the Chrys- 
ler V-8 price rises and determina- 
tions of new ceilings on certain 
equipment items as evidence of 
the claim that the factories were 
writing their own price tickets. 

Makers explained that, aside from 
the “new-model” price hikes for 
Chrysler, OPS had merely been 
approving prices on routine 
changes in the equipment lineups 
for respective models. Ford and 
Packard were assigned prices on 
new hardtop models in accord with 
prices on their remaining offerings, 
it was said. 

“OPS is following its tough policy 
to the letter,” one official said, “and 
the line as being held on oil filters 
just as much as on the vast major- 
ity of 1951 models.” 





N. J. Chrysler Dealers View Display— 


Chrysler dealers from New Jersey view Chrysler's “engineering achievement exhibit’ at the 


AUTOMOTIVE NEWS, JUNE 18. 1951 








Oldsmobile Dealers eet | 


| 
| 
| 
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Jones Chats with Okla. Dealers— 


G. R. Jones (right), Oldsmobile general sales manager, is shown with Oklahoma dealers 
prior to a sales conference at Oklahoma City. Among those present were H. F. Coffeen 
(left), Coffeen Oldsmobile, Oklahoma City; Charles T. Smith, Smith-Newman Motor Co., 
Norman, Okla.; R. L. Ledterman, Greenlease-Ledterman, Tulsa, and W. L. McCulloh, Smith- 
McCulloh Motor Co., Ardmore, Okla. 








Southwest Dealers Convene— 

Dealers from the Southwest confer with Oldsmobile officials at a sales conference in 
Oklahoma City. In the photo are John W. Porter (left), zone manager in Oklahoma City; 
Roy Williams, Clovis, N. M.; Otto Jones, Littlefield, Tex.; O. C. Farnsworth, regional man- 


also hurrying | 





Chrysler building in New York city. Over 75 moving models at the exhibit depict engineering 
advances. Left to right are: Frank Wylie, of Chrysler Corp.; Edward S$. Wilkins, West Col- 
lingswood; Orie Pollock, Blackwood; Charles Yerkes, Pemberton; Lawrence Elliott, Woodbury; 
James Davis, Moorestown; Walter Reid, Philadelphia district manager; John Benevento, 
Oaklyn; Frank Wilkins, West Collingswood; James Becker, Mount Holly, and Elmer B. 
Anderson, Burlington. 


ager for the Southwest, and J. C. Christopher, 


Amarillo, Tex. 


Ford Presents Argument 


On Prices to Congress 


(Continued from Page 2) 


for a straitjacket approach which 
would not only raise Ford’s ceil- 
ings, which may be justified, but 
at the same time would jettison 
effective price control.” 


Ford vigorously objected to the) 


“dangerous tendency to control 
prices by controlling profits.” The 


suggested amendment on profits | 


would bar OPS from using any 


profits yardstick, such as the Eric} 
Johnston 85 percent standard, in| 


determining ceilings. 

“We believe that profit control is 
a function of Congress exercised 
through its power to tax,” Ford 
stated. 


e.& * 


N EFFECT, Ford recommended | 


establishment by legislation of 


Metals for Rails 
Seen Short for 
6 to 9 Months 


WASHINGTON. — A _ continued 
shortage of steel and aluminum for 
the construction of locomotives, 


tanks and freight cars, with a pos- | 


sible easing of the aluminum situa- 
tion within the “next six to nine 
months,” was the prediction of NPA 
officials at a meeting with the ad- 
visory committee for the railroad 
industry here last week. 

NPA explained that although 
steel plate fabrication is 225,000 
tons above last year’s production, 
the supply is still short because of 
increased needs of the defense pro- 
gram. Officials said structural steel 
also is short. They warned that steel 
tubing might likewise become 
scarce. 

Various methods of conservation 


and salvage were discussed. NPA | 


asked the railroad industry to re- 


cover as much dormant scrap metal | 


as possible. 


Buick Warehouse Burns 


CLEVELAND.—Fire destroyed a 
Buick parts warehouse here last 
week. Total damage is estimated at 
$250,000, including $200,000 in inven- 
tory and $50,000 to the one-story 
building. Fifty-one employes es- 
caped injury. H. J. Lamusja, ware- 
house manager, said the unit is one 
of the largest in the Buick division, 
servicing sales zones in Cleveland, 
Buffalo and Pittsburgh. 


an escalator pricing plan, providing 
for quarterly reviews of pricing lev- 
els in line with cost changes. The 
industry’s five-year contracts with 
the UAW require quarterly read- 
justments of employe cost-of-living 
bonuses. 

Ford pointed out that labor costs 
have climbed 15 percent and mate- 
rials expenses 12 percent since the 
Korean war began a year ago. 
Ford’s car prices have gone up only 
by the 3% percent allowed by the 
OPS in March, it was stated. 

Despite its criticism of federal 

price policies, Ford advocated ex- 
tension of the Defense Production 
Act. The company said it recog- 
nized the needs which brought 
about the controls legislation and 
was in support of the govern- 
ment’s defense economy goals. 

Following up the WSB action on 
“annual improvement” pay boosts, 
UAW President Walter P. Reuther 
wired every union local to insist 
that its company expedite clear- 
ance of the four-cent-an-hour raise 
with the WSB. 


* * * 


RR®UTHER ordered locals to pre- 
pare for strike action should 
;any company balk at effectuating 
the raise. He applauded the WSB 
requirement that any application 
| for clearance of an individual firm’s 
raise must promise absorption of 
the addition to labor costs. 





on the wage action in a press con- 
ference at the union’s lush new of- 
fice building, overlooking the De- 
troit River on east-side Detroit land 


estate. 


The new headquarters struc- 
ture, modern-looking inside and 
out, cost the union $1,250,000 or 
“$1 a member.” Approximately 
$180,000 of the sum was realized 
| through sale of the UAW’s old 
office building to General Motors. 
The auto union paid $50,000 for 
the old structure nine years ago 
—a deal which put it right across 
Milwaukee Ave. from the huge 
GM Building in midtown Detroit. 


All UAW international operations 





will be housed at Solidarity House | 
but the West Side region and Ford | 


| department, which will remain near 
the sprawling Rouge plant in Dear- 
born on the other side of town. 


The UAW chief briefed reporters | 








that once comprised the Edsel Ford | 





Merger of | DPA 


With NPA Up 


For Decision 


WASHINGTON.—A final decision 
on whether to merge the Defense 
Production Administration with th: 


| National Production Authority, its 


subsidiary, was pending as AvTo- 
MOTIVE News went to press Thurs 
day, according to Charles E. Wil- 
son, head of the Office of Defense 
Mobilization. 

The difficulty has been to decide 


|which of the two agencies would 


emerge as chief production unit. 


Secretary of Commerce Sawyer 
has NPA under his department and 
feels that DPA should be made : 
part of it. 

Other cabinet officials, including 
the Secretary of Interior and the 
Secretary of Agriculture, are against 
having their defense units put un- 
der control of another government 
department. 

They feel the independence of 
NPA should be preserved and the 
authority removed from Sawyer 
and placed under DPA. 


x * * 


Red Tape on 3 Metals 


Cut for Small Users 


WASHINGTON.—In Direction I 
to CMP Regulation 1, the NPA last 
week gave to manufacturers whose 
operations fall under the Controlled 
Materials Plan, but who use only 
small quantities of steel, copper 
and aluminum in their production, 
a simpler method of obtaining 
needed supplies of the three basic 
metals without application to the 
government. 

Direction 1 states that a producer 
of a Class B product, which is not 


|marked by an asterisk in the Official 


CMP Class B Product List, need 


j/not apply to NPA for controlled 


material if his quarterly require- 
ments for its manufacture, and the 
manufacture of all other items in 
the same product class, do not 
exceed the following amounts of 


|any of these materials: 


Carbon steel (including wrought 
iron), five tons; alloy steel (except 
stainless steel), % ton; stainless 
steel, none; copper and copper-base 
alloy brass mill products, copper 
wire mill products, copper and 
copper-base alloy foundry products 
and powder, 500 pounds; aluminum, 
500 pounds. 

Instead, a producer is authorized 
by the direction to use the allot- 
ment symbol SU (small user) on 
delivery orders for controlled ma- 
terial within the limits set. The 
quantity of B products which he 
can turn out with the materia] so 
obtained, plus that in his inventory, 
will constitute his authorized pro- 
duction schedule. 





St. Augustine Dealers 


Elect Lagrew President 


ST. AUGUSTINE, Fla. — E. D. 
Lagrew, of San Marco Motors, has 
been elected president of the St. 


Augustine Automobile Dealers 
Assn. 
Matt Howell, whose dealership 


bears his name, was chosen sec- 
retary-treasurer, 








|Ilinois Queen— 


Doris Harvey, chosen Miss Illinois for 195 
and a finalist for the 1952 Miss Americ 
crown, has been presented with a Nas 
Rambler convertible by Illinois Nash dealer 
Walter A. Stutzel, president of Nash Illino 
Co., Rockford, makes the presentation. 
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Despite FRB Denial. . . 





18-Month Car Terms Expected 


(Continued from Page 1) 

r, International Furniture Co., Chi- 
eago, and Harry I. Stern, Stern & 
So., Philadelphia, were elected vice- 
presidents. Syd J. Hughes, Indus- 
rial Bank of Commerce, was elect- 
d treasurer, and James B. Mc- 
Mahon jr., Koller & Smith Co., New 
York, was elected assistant treas- 
urer, 


2 * * 
oo said that the Senate 
Banking committee and the 


House Banking and Currency com- 
mittee, which will 
changes in the extension of the De- 
fense Production Act, have been 
given accurate data by credit 
groups on what credit restrictions 
have done. 


recommend | 


has been proved fallacious. He fur- 
ther argued that the regulation is 
endangering the government sav-| 
ings bond program. Retail stores | 
are reporting substantial increases | 
in cash purchases with correspond- 
ing decreases in installment sales | 


| without too much change in total 


sales, he said, It becomes evident, 
he said, that the cash is coming | 
from redeemed bonds and savings | 
accounts. 

Myers charged it has also been 
demonstrated that low income 
families are compelled to accept 
the deprivations of consumer 
goods while high income groups 
continue on a spending spree. 


In a speech at Ogden, Utah, at a) 


| meeting of the Utah Bankers Assn., 


He added that the contention that | | proposals to widen the credit con- 


Regulation W can control inflation | trol powers of the Federal Reserve 


Quantity 
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GREY IRON GASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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Th WHELAND COMPANY 
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Made of luxurious automotive 
fabrics filled with soft flaked 
sponge rubber. Adjustable to 
your individual contour for 


complete relaxation. 
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| Board were opposed by Roy L. Rei- 
erson, vice-president of the Bankers 
| Trust Co. of New York. He warned 
| against “embarking upon new ad- 
| ventures in the field of credit con- 


| trol at this me.” 
* a 


'‘Truman Takes to Air, 


‘Stumping for DPA 
| WASHINGTON. — Deeply con- 
cerned over Congress’ lack of en- 
|thusiasm for extension of controls, 
| President Truman went on the air 
| last week in an appeal to the people 
|for aid in his campaign for con- 
| tinuance and strengthening of the 
| Defense Production act. 

The DPA, heart of the controls, 
| expires June 30. Leaders of both 
parties on Capitol Hill have indi- 
cated the legislation will win at 
| least a temporary extension, 

But there is considerable doubt 
that the Administration will get a 
stronger law for two more years, 
as requested by the President. 

The President is aware that there 
is considerable sentiment in Con- 
gress to relax controls. 

It exists strongly not only among 
the members of House and Senate 
committees who heard the _ wit- 
nesses against present controls, but 
it runs rather widely through the 
Democratic sector. That is what 
worries the President. 

” * * 


Canadian Dealers 
Hope for Relief | 
On Credit Curbs 


OTTAWA.—Rumors are circulat- 
jing here that Canada’s tight credit 
restrictions on new-car purchases 
|may be eased, as a result of com- 
| plaints by top executives of the 
Canadian auto industry, dealers | 
and labor. 
They charge that the credit curbs | 
—50 percent down and 12 months| 
to pay—are dislocating the whole) 
| industry, and that widespread hard- | 
|ships may result for thousands of | 
|Canadians through unemployment 
and the failure of many dealers. 
Unofficial figures have been offered 
ito show that new-car sales were 
off as much as 50 percent in some 
areas of Canada during May. No 
official figures have been released 
as yet. 
| Dealers hold that boosting the| 
sales tax from 8 percent to 10 per-| 
cent, and the hike in excise tax) 
from 15 percent to 25 percent, did 
not cause as much difficulty as the | 
credit restrictions. 
Some new-car buyers, who had 
placed an early order and cannot 
meet credit requirements now, are 
being sold serviceable used cars, 
| Canadian dealers say. 


|Canada Officials, UAW 


ITo Review Credit Curbs | 

OTTAWA.—A meeting between | 
government officials and a regional | 
director of the UAW-CIO, to dis- | 
cuss effects of credit curbs and new 
taxes, will be held here soon, it has 
been learned. 

Holding of a meeting was re-| 
quested by George Burt, the UAW | 
official. Paul Martin, minister of 
national health and welfare, then 
invited Burt to come here for a) 
parley. 





| 








Defense 


(Continued from Page 2) 


|in Chicago to assemble the engines. 


Among the contracts awarded re- 
cently by the Cleveland Ordnance 
district was one to Firestone Tire 
& Rubber Co., Akron, for 1,922 rifles 
at a cost of $1,000,000, 

In Washington, the Defense 
Production Administration an- 
nounced that new or expanded 
defense facilities costing an esti- 
mated $207,110,690 will be allowed 
accelerated depreciation under 
certificates of necessity granted 
during the week ended June 8 | 
Included among the companies 


|certified during the period were} 


And Lo, There Was Hope 


FRENCH LICK, Ind.—After tracing the development of Stude- 
baker’s new V-8 engine, three company engineers told the SAE 
convention in a paper given here last week: 

“Now when all these things and many others like unto them had 
been accomplished, there was constructed an engine. And in this 


engine the pistons did go up and down and did develop pressures 
which were both mean and effective. And in this engine the crank- 
shaft did go round and round and from it came forth both power and 
torque. And in due time there were other engines like unto this in 
every particular, and these engines were installed in vehicles which 
did move forward and backward exactly as had been planned from 
the beginning. And in the performance of these vehicles the owners 
thereof did find pleasure and satisfaction—we hope.” 


Chrysler Opens 
Defense Forums 


For Small Firms 


DETROIT.—Operators of small 
businesses interested in doing de- 
fense work will have an opportu- 
nity to discuss their possibilities 
with the top purchasing men of 
Chrysler Corp.’s defense projects 
through a series of procurement 
clinics being held in various sec- 
tions of the country. 

The procurement clinics are being 
sponsored by the armed services 
and civilian agencies as a means of 
bringing together defense contrac- 
tors and potential suppliers. 

The Chrysler men are taking part 
in the clinics with small business 
operators to tell them of the mate- 
rials and parts needs of Chrysler’s 
defense projects and to advise them 
on how to go about participating 
in its defense work. 

One of these clinics will be held 
in the Municipal auditorium at At- 
lanta, June 18-21, under the spon- 
sorship of the Birmingham Ord- 
nance district. The Chrysler men 
will participate in this clinic to en- 
list suppliers for Chrysler’s tank 
engine project in New Orleans. 

A completed Continental V-12 
tank engine of the type Chrysler 
will build in New Orleans will be 
shown, together with a display of 





about 100 parts that will be pur- 
chased for the assignment. 


The engine contains about 7,300 
parts, and Chrysler will employ the 
services of approximately 1,000 com- 
panies of all sizes to supply the 
tank engine project. 


A week later this group will move 
on to Fort Worth, Tex., for a pro- 
curement clinic sponsored by the 
armed services at the Will Rogers 
memorial colosseum. 


At the same time, another group 
of Chrysler purchasing men will be 
attending a similar clinic sponsored 
by the Minneapolis chamber of com- 
merce at the Hotel Radisson in 
Minneapolis. 





U. S. Rubber Occupies 
New Detroit Office 


DETROIT.—U, S. Rubber has 
opened an office in the New Cen- 
ter building here to house automo- 
tive sales personnel who handle 
original equipment sales of rubber 
products to the auto industry. 

The groups moving to the new 
location are the engineered rubber 
products division headed by Frank 
Urban and a group from the foot- 
wear and general products division 
headed by F. A. Sawyer. 


John O. Munn’s Dealers Tell Me and J. B. 
Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 





EVERY MOTORIST WANTS 
THE STYLE AND COMFORT 


ae 


Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 


LIST PRICES 
2-piece set $6.50 


THESE FEATURES 
MEAN BIG SALES! 


e Open-window ventilation 
when it rains or snows 


© Safety from exhaust fumes 

© Less fogging of glass 

@ Shade from the sun 

e More comfort the year ‘round 
© Added beauty for the car 


@ Quick, easy installation. indi- 
vidual designing for each make 





po 
Perfect comfort while riding whether 


itwo automotive firms. Chrysler | 
|Corp. was granted permission for} 
|75 percent of the $1,450 it applied | 
|for to “test military truck engines.” | 

Packard was granted approval for | 


75 percent of the amount it is | AUTO VENTSHADE co. 


| gible for—$15,244,800—for “turbojet | 
| engines.” The company applied for BOX 1402 + ATLANTA 1, GEORGIA 


certification on an amount of 
$15,315,493. 


4-piece set $12.50 and model assures accurate fit 


© Made to meet exacting stand- 
ards of car manufacturers. 
Won't rust or rattle 


the trip is long or short. 
Ideal for napping, as it supports the 


neck and keeps the head from rolling. 





JORTON SPECIALTIES CO., NORWALK, OHIO. 
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Power Denied in Five... 
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Local Tax Authority — 
Extended in 7 States 


By Bethune Jones 
Staff Correspondent 


EW, broadened or extended local 

non-property taxing authority 
has been granted to political sub- 
divisions this year by the legisla- 
tures of at least seven states— 
Maryland, New Mexico, New York, 
Oklahoma, Tennessee, West Vir- 
ginia and Washington. 

Similar bills were killed in the 
legislatures of Indiana, Maine, 
New Jersey and Wisconsin, and 
are still pending in California, 
Tilinois, Missouri, Ohio and Penn- 


sylvania. 
Current-year enactments of this 
type, however, have been less 


sweeping than those of other recent 
years, with state lawmakers show- 
ing no widespread inclination to go 
along with such measures as Penn- 
sylvania’s 1947 law permitting local 
governments to tax virtually any- 
thing not taxed by the state. 


EANWHILE, measures propos- 

ing new, increased or extended 
sharing by localities in the receipts 
of state-collected taxes were given 
legislative approval this year in at 
least 12 states—Georgia, Kansas, 
Michigan, Minnesota, New Hamp- 
shire, New Mexico, Nevada, North 
Carolina, North Dakota, Oklahoma, 
Oregon and Wyoming. Such bills 
were killed in Delaware, Idaho, 
Montana and Tennessee, and are 
still pending in Illinois, Ohio and 
Wisconsin. 

Bills broadening local borrowing 
power were enacted in eight states 
—Idaho, New York, Maine, Oregon, 
Tennessee, Utah, West Virginia and 
Wisconsin. 

Local real property taxing pow- 
ers were broadened in Maine and 
Oregon, with such a _ proposal 
pending in Mlinois. 

Maryland’s legislature extended 
the authority of Baltimore to im- 
pose special local taxes on buses, 
utilities, tobacco products, alcoholic 
beverages, pinball and similar ma- 
chines. 

Another bill enacted in Maryland 
similarly extended the local non- 


REGISTRATIONS 
PROVE “BIG 4” 
ARE SELLING LIKE 
NEVER BEFORE! | 


| acted a bill giving municipalities a 


Advertisement 





property taxing powers of Balti- 


more county. This measure, how- 
ever, specifically exempts wines and 
beer from taxation. The city bill 
contained no such exemption. 

* * * 

BILL enacted in New Mexico 
f allows municipalities to levy 
a tax of one cent per pack on 
cigarets. Under the measure, reve-| 
nue collected from the tax must 
be spent on recreational facilities | 
for juveniles, 

New York city was empowered 
by the state legislature to increase 
its locally-imposed sales tax from 
2 to 3 percent, but an alternative 
proposal for a 1 percent payroll 
tax payable entirely by employers 
was rejected. 

Also enacted was a bill making 
permanent New York city’s au- 
thority to levy a 5 percent tax 
on hotel and lodging house ac- 
commodations that rent for more 





than $2 a day. 

Approved by the Oklahoma legis- 
lature was a bill permitting Okla- 
homa City to levy certain taxes 
with approval of the voters. Under 
the measure, the city could be pro- 
hibited from levying admission 
taxes, ad valorem taxes, sales taxes 
or inheritance and estate taxes. 
Income and occupation taxes would 
be limited to 1 percent levies. 

Tennessee's legislature enacted a 
bill authorizing cities and counties 
to levy a 10 percent tax on beer 
sold at retail. 

* * + 

Bn AcE=> in West Virginia was 

a bill giving to all cities the 
rights previously held by cities 
operating under charters with the 
home rule amendment. The taxing 
powers involved include a _ city 
license for auto operators, levies 
against amusements, capitation and 
dog taxes, and special charges for 
such municipal services as fire and 
police protection and garbage col- 
lection. 

Washington's legislature enacted 
a real estate transactions tax of 
1 percent, to be paid by the seller 
and levied at the county level, to 


‘S BIG4 


“CARS IN EVERY 
PRICE CLASS” 


DEALERSHIPS STILL | 
OPEN FOR MEN 
OF ACTION IN: 


ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO 


WRITE, WIRE OR PHONE TODAY 


S. H. ARNOLT, INC. 


DISTRIBUTOR 


415 EAST ERIE ST. ¢ CHICAGO 11, ILL 


Trucks on Farms Double in 10 Years 


Nearly one-third of the nation’s 8 
million trucks are now located on 
farms. There has been a tremen- 
dous growth in the number of 
farm-owned trucks in the last 10 
years. In 1940, trucks on farms 
numbered a little over a million 
and in 1945 a million and a half. 
Today there are over 2% million. 


Increased truck ownership, ac- 
cording to Farm Journal, the 
nation’s largest rural magazine, is 
evidence of the increased mechan- 
ization which has enabled the 
farmer to produce more and earn 
more. A raajor portion of a farm- 
er’s considerable capital invest- 
ment is in mechanized equipment. 
Farm Journal points to the general 
high level of rural prosperity as 
evidence of the fact that mechani- 
zation has paid off. 


Recognizing the importance to 
farmers of greater mechanization 
and the importance of automotive 
customers to the dealers, Farm | 
Journal has been carrying on a} 
vigorous promotional campaign | 
under the title of “Keep 'Em Roll- 
ing.” Since Farm Journal reaches 
the largest truck ownership of any 
national magazine, truck mainten- 
ance has played a prominent part 
in the magazine’s “Keep 'Em 
Rolling” feature articles. 

A good market for sales, a won- 
derful market for service—that’s 
how Farm Journal characterizes 
the rural truck market, points out 
that it will pay truck dealers to tie 
in with “Keep ’'Em Rolling.” The 
next feature appears in the July 
issue of Farm Journal, in readers’ 
hands June 18. 
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Vincel Brothers’ 


| and Charles E. Vincel Pontiac Co. From left to 


sales manager; Madonna Scully, bookkeeper; 


= ora 
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ery 


U.C. Outlet— 
John W. Vincel Used Car Co., St. Louis, has been set up by the Vincel brothers to handle | | tion was reported improved by 24 
all the trade-ins from the two new-car dealerships—Fred F. Vincel Motor Co. (Oldsmobile) | percent of the companies, the sam: 


right: Paul Ball, president; Norman W. Carson, 
Mary Noel Benson, clerk; Paul Williams, Carl 


Turnbough, Anthony A. Wittmann and Dudley F. Law, Salesmen. 





raise $11,000,000 for common school 
support. 

Georgia counties, as the result 
of new legislation, will receive 
almost $10,000,000 annually for 
road purposes from the state, 
compared with about $4,800,000 
heretofore, contingent on gasoline 
tax collections. 

A bill enacted in Kansas pegged 
the state gasoline tax rate at five 
cents a gallon for two more years. 
The measure is designed to raise 
$5,000,000 a year to be used by 
counties and cities for highway 
improvement. 

Local roads in Oklahoma and 
Nevada also will continue to re- 
ceive revenue from temporary gaso- 
line taxes, which were extended for 
another two-year period. 

+ * * 

NV ICHIGAN counties and cities 

will receive additional aid for 
streets and highways as a result 
of the legislature’s action in en- 
acting higher truck license fees 
and overriding Gov. Williams’ veto 
of a 1%-cent increase in the state 
gasoline tax rate. The additional 
$30,000,000 or more in revenue will 
be distributed 44 percent to the 
state, 37 percent to the counties 
and 19 percent to municipalities. 

The Minnesota legislature ap- 
proved a constitutional amend- 
ment which, if ratified by the 
electorate, will reallocate motor 
vehicle registration fees to give 
25 percent to counties, 10 percent 
to cities, and the remainder to 
the state trunk highway fund. 
All such proceeds now go to the 
state. 

Yield of a one-cent increase in 
the New Hampshire motor fuel tax 
is dedicated to a 15-year program 
of local road improvement. 

A new law enacted in New 
Mexico gives municipalities 50 per- 
cent instead of 40 percent of the) 
proceeds from driver license fees. 


North Carolina’s legislature en-| 


slice of the state highway fund. 


~ 


| ,mournixe to approximately 
$4,500,000 a year, the new North 
Carolina aid to municipalities will 
represent the yield from % cent of 
the state gasoline tax. Municipali- 
ties will be authorized to use the 
money for building and maintain- 
ing streets. Their shares will be 
based on population and _ street 
mileage. 

The measure finally enacted in 
North Carolina was an alternative 
to a proposal which would have 
made the state highway commission 
responsible for city street work and 
increased highway revenue for that 
purpose by raising the state gaso- 
line tax rate % cent per gallon and 
boosting the price of automobile 
registration plates by $5. 

North Dakota cities and vil- 
lages for the first time in history 
received direct financial aid from 
the state when the legislature en- 
acted a one-cent cigaret tax in- 
crease, effective July 1. 

Receipts from the North Dakota 
cigaret tax boost, raising the rate | 
from five to six cents per pack, 
will be divided among municipali- 
ties on a per capita basis. Previous 
aid to municipalities in North Da- 
kota has been indirect, such as to 
schools, fire departments, authori- 
zation of extra tax levies and simi- 
lar measures. 

Another source of aid to North 
Dakota local governments will come 
from a one-cent gasoline tax in- 
crease, with part of its proceeds to 
be used for improvement of second- 
ary roads under state highway com- 
mission jurisdiction. North Dakota 
cities also will get some financial 


help from a new law which re- 
pealed an initiated statute outlaw- 
ing parking meters in the state. 


* * * 

A BILL enacted in Oregon gives 

cities 5 percent of the net an- 
nual revenues from the state’s liq- 
uor monopoly. Under the present 
rate of liquor sales, the new law 
will give the cities about $400,000 
a@ year, with the apportionment 
based on population. 

Wyoming’s legislature enacted a 
bill imposing a new two-cent state- 
wide cigaret tax, the net receipts 
of which will be distributed to 
cities, towns and counties. The new 
state tax replaces cigaret taxes 
which had been imposed locally by 
a number of Wyoming municipali- 
ties. 

Also benefiting Wyoming local 
governments will be a new one- 
cent state gasoline tax increase, 
the receipts from which will be 
used 75 percent for county farm- 
to-market roads and 25 percent 
for city and town streets. 

An enabling act approved by the 
Idaho legislature effectuated a state 
constitutional amendment ratified 
last November to permit municipal- 
ities to issue revenue bonds for wa- 
ter systems, sewage systems, water 
treatment plants or disposal plants, 
and off-street parking facilities. 

New York’s legislature gave final 
approval to a proposed state consti- 
tutional amendment for a $500,000,- 
000 subway bond issue outside the 
debt limit and increasing debt-in- 
curring powers for schools and 
other construction by $85,000,000. 
* * + 
Anes legislature approved for 
submission to the electorate a 
constitutional amendment increas- 
ing municipal debt limits from 5 to 
7% percent of local property valua- 
tion. 
A bill enacted in Oregon will per- 


mit cities to issue bonds for civil 


defense. The statutory limitation on 
bonds for Oregon cities is 5 percent 


|of assessed valuation. 


Tennessee has a new law au- 
thorizing counties to issue bonds 
by a majority vote of the quarter- 
ly county clerk, instead of a three- 
fourths majority vote as formerly 
required. 

A new Utah act raises school dis- 
trict bond ceilings to 4 percent of 
fair value. Heretofore, the districts 
have used assessed value, which is 
40 percent of cash value. 

West Virginia’s legislature enact- 
ed enabling legislation to effectuate 
a school bond amendment adopted 
at the 1950 general election. Under 
the new legislation, a school board, 
with approval of 60 percent of the 
voters, could issue bonds for school 


*|more definitely than 
|months that among the companies 





\Lower Output, 
‘Fewer Orders in 


New England 


| BOSTON.—A May survey cor- 
|ducted by the New England Pu:r- 
'chasing Agents Assn, revealed la+t 


| week a continuation of the trend 


|toward lower production and fewrr 
|new orders that was first noted in 
| March. 


| 


| The figures for May showed even 


in previous 


|reporting, the peak of increases in 
|production and new orders was 
| passed back in February. Produ: - 


as in April by 50 percent and lower r 
for 26 percent. 

Improvement in new orders was 
noted by only 18 percent of the 
reporting firms. It holds at the 
previous month’s level for 47 per- 
cent and is lower for the remaining 


35 percent. 
The score in April was: 
Production: better, 30 percent; 


unchanged, 48 percent, and lower, 
22 percent. 

New orders: better, 26 percent; 
same, 40 percent and lower 34 per- 
cent. 

The number of firms reporting 
higher prices continues to decrease. 

Productive and finished inventor- 
ies are being held pretty well in 
line with production and new 
orders, although the May figures 
seem to show that inventories have 
not quite gone down as fast as 
production and new orders. 

Employment continues to show a 
decrease as would be expected 
from the production figures. There 
appears to be a continuing ten- 
dency to hold the forward buying 
time to as short a term as possible. 


Beard and Stone Opens 
DALLAS.—Opening of Beard & 
Stone Electric Co.’s $500,000 plant 
at 3909 Live Oak here was attended 
by leaders of the automotive parts 
and equipment industry. 


DEALERS! 
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construction and finance them with; __ 


excess levies good for the life of the | 
bonds. Heretofore an excess a7 | 
could be approved for not more} 


than three years. 


* * * 


MPLEMENTING a state consti- | 

tutional amendment approved by | 
voters in April, the Wisconsin leg- | 
islature enacted a bill extending the | 
debt limitation for cities authorized | 
to issue bonds for school purposes | 
from 5 to 8 percent of assessed | 
valuation. 

Oregon’s legislature approved tor| 
submission to voters at the 1952) 
general election a proposed consti- 
tutional amendment to give cities 
and school districts relief from tax- 
ing limitations. 

Under present Oregon law, taxes 
cannot be increased more than 6 
percent per year without a vote of 
the people. This forces many cities 
and school districts to hold special 
elections every year to raise enough 
money for their budgets. 





y NAME PLATES 
Ne PRECISION CAST . . . 


ELIMINATING ALL DIE COSTS 
Quontities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
opproval. Heavily plated, 
Write for details. 


DRE FCISION Castine £8 


29th & McKean St 
Phila. 45, Pa., Dept. # 
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Autoline Brake Sleeves 
CHICAGO.—Autoline Supply Co., 
340 W, 31st St., Chicago 8, stocks a 
complete line of reconditioned 
master and wheel brake cylinders, 
which have been fitted with pre- 
cision-made, cold drawn steel 
sleeves, it has announced. The 
steel-sleeved cylinders are designed 
to give longer, better service than 
the original cast iron cylinders, the 
company said. 
7 . * 
Canada Tire Prices Up 
OTTAWA.—Wholesale prices of 
automobile tires advanced 10 per- 
cent between March and April this 
year, Canadian government reports. 
* * + 


Jaguar Changing Plants 

COVENTRY, England. — Jaguar 
Cars, Ltd., has started moving to 
its new million square foot plant 
on the outskirts of Coventry. The 
change to new quarters will be 
completed by late fall, the firm 
reports. Although more than 10,000 
tons of machinery and stock must 
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#2 $TOP 
vibration 
noise 


WITCOTE Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust . . . lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers, 


NS 







GET IT FROM YOUR JOBBER company, en 


ASK FOR IT BY NAME- GENUINE 


|be moved, Jaguar does not antici- 
pate any interruption in normal 
production since the change is 
being made in gradual stages. 

* + oa 


$7 Million for Upkeep 

MONTREAL.—The Canadian 
house of commons brought out re- 
cently that maintenance of the 
Alaskan Highway costs over $7,- 
000,000 a year. The area includes 
1,221 miles from Dawson Creek, 
B. C., to the Alaskan border, 


® * * 


For Joyce-Cridland Exports 
CHICAGO. — Export activities of 
Joyce-Cridland Co., Dayton, O., will 
be handled by Borg-Warner Inter- 
national Corp., it has been an- 
jnounced. Items for export will in- 
clude a complete line of lifting 

equipment. 
= 


Westinghouse Jet Plant 


COLUMBUS, O. — A half - mile 
long manufacturing plant, to be 
used for production of jet engine 
components, will be built here by 
Westinghouse Electric, J, H. Ash- 
baugh, vice-president, has an- 
nounced, 

Purchase of a 350-acre site on 
Route 40, three-quarters of a mile 
west of the city line, has been com- 
pleted. Construction will start im- 
mediately. The building will have 
| 1,900,000 square feet of floor space. 


* * * 


New Mexico Tax Report 


ALBUQUERQUE, N. M.— State 
|sales tax reports for 1950 show that 
|27.2 percent ($184,000,000) of the 
|money spent in New Mexico went 
for autos and upkeep, while food, 
‘clothing and housing took only 26.6 
| percent ($180,000,000) of the total. 

} ® * * 
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| 
| Skilsaw Buys Loud Stock 

CHICAGO.—Skilsaw, Inc., manu- 
|facturer of portable power tools, 


|has purchased the controlling = 
o 


‘terest in Loud-Wendel, Inc., 

|Middleport, N. Y., Bolton Sullivan, 
'president of Skilsaw, has an- 
/nounced. Skilsaw acquired the 


| stock interest of Glen F. Loud, one 
lof the founders of the Middleport 
n said. 

~ + 


Kaiser Steel Expands 
FONTANA, Calif. — The eighth 
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PRODUCT OF WITCO CHEMICAL CO., CHICAGO 





A Beacon of Hospitality 


Just as the friendly beam of the 
lighthouse welcomes the trav- 
eller, so does the cordial hospi- 
tality of The Fort Shelby make 
itself known to every guest. Con- 
veniently located, the hotel offers 
rest and comfort in its 900 rooms 
with bath. In addition, the rooms 
have chairside radio, servidor 
and circulating ice water. There 
are two fine restaurants, famous 
for good food, and an attrac- 
tive cocktail lounge. 

Garage and Parking Facilities... 
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open hearth furnace of Kaiser Steel 
Corp. here has been opened, in- 
creasing capacity of the plant by 
180,000 tons of ingots overy year. 
Total annual capacity now is 1,380,- 


000 tons. 


* * * 


Wichita Traffic Total 

WICHITA. —A traffic count by 
the Kansas highway department 
discloses that 50,000 vehicles travel 
highways and roads leading to 
Wichita each day, the largest count 
in the state. The report further 
stated that 9,450,127 miles was 
traveled daily over the entire state 
and that these motorists spent dur- 
|ing 1950 for maintenance and oper- 
j}ation of their cars the amount of 
$599,430,000, 


* * 


| Technical Bibliography 
WASHINGTON. — Accomplish- 

ments in the research fields of poly- 

|mer science and engineering are re- 


* 


| may, 1951, issue of the Bibliography 

|\of Technical Reports, released by 

the U. S. Department of Commerce. 
* * + 


$278 Million for Roads 
HARTFORD, Conn.—Connecticut 


cording to State Highway Commis- 
Hill. 


* * 


isioner G. Albert 


* 

Too Young to Smoke? 
PORTLAND, Ore. — When Dr. 
|Harold E. Davis took his newly- 
purchased 1909 Maxwell out for a 
|trial spin he ended up in a heap 
|of trouble. A policeman, noticing 
|the car was belching much smoke, 
worked through the exhaust fumes 
to find no license plates on the 
car and no operator’s license on 
the good doctor. He was cited on 
both counts. 

Just for the record, Dr. Davis 
also drives a late-model Oldsmobile 
—with license plates. 





viewed in a feature article in the} 


needs $278,000,000 for reconstruction | 
of parts of its highway system, ac-| 


Compressed Air-Power Brake 





Similar to Hydrovac— 
In the Air-Pak the design and working principles of the Hydrovac are adapted to com- 
pressed air-power instead of vacuum. 
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HAND CONTROL VALVE TO TRANER 
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Installation of Air-Pak Unit— 


This diagram shows how Bendix's new air-brake system is hooked up on a tractor. 


Air-Pak Power Brake 
Announced by Bendix 


SOUTH BEND.—The Bendix Air- 
Pak, a power braking unit similar 
in operation to the Hydrovac, is 


line pressure to apply the vehicle 
brakes. 








Hydraulic input into the Air-Pak 


closed eliminates a joint between 
the cylinder and the end cover 
where leakage might occur. An “OQ” 
|ring seal prevents the entrance of 
dust, dirt and water into the atmos- 
pheric end of the shell. 

The Air-Pak is built in three 
models. They are for use with 
master cylinders of the following 
sizes: the 2.5 cubic inch brake sys- 
tem using the 12-inch by 17/16- 
inch master cylinder, and the 3.5 
cubic inch system using the 1% by 
22-inch master cylinder, 

Maximum interchangeability of 

parts between the various models 

simplifies servicing. 

Installation is comparatively sim- 
ple. The Air-Pak has only four 
connections: a hydraulic connection 
|.0 the vehicle master cylinder, one 
to the line leading to the brakes, 
adn a connection to an air supply 
and to the exhaust. 


Five-State Ring 
Michigan Police Hold Two 


For Auto Theft 


ANN ARBOR, Mich.—A garage 
owner and a mechanic are being 
held by authorities here, after ad- 
mitting participation in a five-state 
auto theft ring. Martin R. Evans 
and Charles F. Hodge told police 
how they operated a “double 
switch” auto theft scheme. 


According to State Police Detec- 
tive Joseph Liebheer, the men 
would buy a late-model wrecked 
car, steal one like it, transfer the 
wrecked car’s engine block to the 
stolen one and resell it. The rest of 
the wrecked car was then either 
cut up or burned. 

At least four other men are being 
sought in Missouri, Maryland, 
Arkansas and Indiana, the detective 
reported. 

Liebheer said that a tremendous 
job of checking auto titles and rec- 
ords remained, but authorities in 
several states were assisting him. 
Information is being turned over to 
federal authorities. 





announced by Bendix Products. 
The new power brake unit is 
intended for use with an air sup- 
ply, whereas the Hydrovac re- 
quires a source of vacuum. 

In combining an air cylinder, a 
hydraulic cylinder and a control 
valve into one compact unit, Bendix 
said its engineers developed an air- 
brake system which gives advan- 
tages of both an air-operated power 
unit and of hydraulic brake actua- 
tion. 


is from the vehicle master cylinder 
and any change in _ pressure, 
brought about by movement of the 
brake pedal, operates the Air-Pak 
control valve. Hydraulic output 
from the hydraulic cylinder in the 
Air-Pak connects into the hydraulic 
lines which lead to the vehicle 
brake cylinders. 

The air cylinder is of steel with 
one end closed, eliminating an end 
cover. The steel slave cylinder re- 
duces the likelihood of high pres- 









Atomic Patent OK’d 

WASHINGTON. — Description of 
17 patents and one application for 
patents owned by the U. S. govern- 
ment and held by the Atomic 
Energy Commission have been 
transmitted to the U. S. Patent 
Office for registry and listing in 
the official register of patents. The 
commission will grant non-exclu- 
sive, royalty-free licenses on the 
listed patents, as part of its pro- 


sure hydraulic leakage, says the 


This new system differs from the 
usual air-brake system, which uses 
air pressure to operate a mechani- 
cal brake linkage to actuate the 
brakes. Compressed air is used only 
up to the power-piston in the Air- 
Pak, From then on the braking 
force is transmitted to the wheel 
cylinders through an inelastic col- 
umn of hydraulic fluid. 

Using Hydrovac principles, in- 
side the Air-Pak, the air-cylinder 
piston is directly connected to 
the hydraulic piston through a 


firm. 

Incorporation of the residual 
line pressure check valve in the 
Air-Pak unit, and the use of a 
valve return spring with mini- 
mum loads causes the unit to go 
into operation with the lowest 
possible effort upon the brake 
pedal, it is said. 

The double poppet construction 
used in the control valve incorpo- 
rates a flexible member between 

| the two poppets. This, Bendix re- 
|ports, insures against air leakage 


gram to make non-secret tech- 
nological information available for 
use by industry. A total of 258 com- 
mission-held patents and patent ap- 
plications has now been released 
for licensing. 


Locomotives Scrapped 
CLEVELAND.—Thirteen railroad 
locomotives of American Steel and 
Wire Co. will provide a 2,000-ton 
contribution to the U. S. Steel Co. 
program of rounding up urgently 
needed scrap, it has been an- 





push rod. In this manner, air 
pressure against the piston is di- | 
rectly converted into hydraulic 





There comes a time in every man’s life 
when he would like to run a successful 
business of his own. 

Here is your heaven-sent opportunity! 
Under a new dealer plan... Renault has 
made it possible for you to become an 
Authorized Renault dealer with a very lim- 
ited amount of capital ... with no strings 
attached. 

Perhaps today you are running a small 
garage .. . service station ... or machine 
shop and are looking for greater oppor- 
tunity ... Perhaps you have a son, whom 
you would like to set up in a business of his 
own. The profit possibilities are unlimited— 


in all positions (including the lap 
position) of the valve. 
' Pressure of the air cylinder being 


nounced by W. F. Munford, vice- 
president of the steel and wire 
company. 







How would you like to be a 


RENAULT dealer? 


and run a business of your own 


because Renault supplies everything you 
need ... including genuine spare parts and 
an easily understood manual for factory 
service. 

Don’t delay—wire, write or telephone to- 
day for the exclusive Renault franchise plan 
--. your guide to financial independence. 


RENAULT 


RENAULT SELLING BRANCH INC., 270 PARK AVE. NEW YORK 17, N.Y. 
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50 
New-Car Stocks 
In Postwar 
(Estimated by Automotive News) 

Cars Cars in Dealers” 

io Transit Total 
Period Field to Potential 
Ending Stockst Dealers Inventory 
dum, 1, '60.. 261,754 188,500 440,254 
Feb. 1, '60.. 313,491 192,000 605,491 
Mar. 1, °60.. 312,457 159,500 471,967 
Apr. 1, °50.. 276,136 158,000 434,136 
May 1, ’60.. 196,738 152,000 348,738 
June 1, '60.. 247,680 160,200 407,880 
duly 1, °50.. 311,084 167,500 ‘73s 
Aug. 1, °60.. 268,037 161,300 430,237 
bopt. 1, 60... 239,042 160,400 400,042 
Oct, 1, °60.. 208,367 157,800 366,167 
Nov, 1, °60.. 330,571 168,500 489,071 
Dee. 1, '560.. 296,621 128,300 423,821 
dan. 1, ’°61.. 306,888 900 404,788 
Feb. 1, ’°51.. 291,042 127,000 418,042 
Mar. 1, °51.. 303,874 136,000 439,874 
Apr. 1, °51.. 406,541 138,500 545,041 
May 1, ’°51.. 369,101 113,000 *482,101 
June 1, °61.. 360,241 93,000 453,241 


tField stocks include cars actually at 
dealerships, those warehoused by dealers 
and factories and demonstrators. 

*Revised. 


Florida Checks 
123,936 Units, 
Flunks 45,112 


TALLAHASSEw, 4 1a.—According 
to official tigures trom the Florida 
highway patrol, 123,936 vehicles 
were cnecked during the annual 
voluntary safety inspection during 
May. 

“A total of 99,373 cars and 24,663 
trucks passed through the inspec- 
tion stations between May 1 and 
June 1,” it was stated. 

Inspectors approved 78,824 ve- 
hicles and recommended repairs 
for 45,112, the report said. 

A total of 6,849 cars and 3,787 
trucks had deiective s.op ugnis- 
the most common defect—it was 
pointed out. Bad foot brakes were 
found in 2,064 cars and 746 trucks. 
Defective emergency brakes were 
spotted on 4,698 cars and 1,494 
trucks, 

“A total of 280 arrests were made 
by the highway patrol during the 
inspection period,” the report said, 
“219 of them for driving without an 
operator’s license.” 


Area Chiefs Named 


In New Mexico 


ALBUQUERQUE, N. M. — The 
New Mexico Automobile Dealers 
Assn. has appointed new area 
chairmen, according to President 
R. Dean Wait. 

The chairmen and their cities 
are: 

Wade Miles, Santa Fe; Franklin 
Jones, Albuquerque; Clyde Guy, 
Artesia; Stanley McDonald, Ros- 
well; Nick Cimino, Raton; T, M. 
Cherry, Clovis; Gordon Lucus, Fort 
Sumner; R. A. Tearman, Las 
Cruces; Walt Langendorf, Silver 
City; W. L. Young, Santa Rosa; 
H. W. Dikeman, Roy; A. A. Powell, 
Lordsburg; C. W. Jobe, Hobbs; 
Marvin H. Roberts, Carrizozo, 

Travis Brem, Deming; Howard 
Woods, Gallup; Charles Guillon, 
Tularosa; Grover W. Dickinson, 
Tucumcari; Clyde V. Hunter, Es- 
panola; Pres Northcutt, Portales; 
Perry Smoak, Famington; E. Lee 
Orbison, Las Vegas; Cecil Wilson, 
Truth or Consequences; Earl T. 
Scott, Magdalena; John M. Harper, 
Taos; T. A. Griffin, Mountainair; 
C. R. Kiser, Clayton, and Earl Cald- 
well, Belen. 





Ford Shifts Send 
Connors to N. Y. 


NEW YORK.— Appointment of 
John F. Connors jr. as manager of 
the New York sales district of Ford 
division was an- 
nounced last 
week. by C. J. 


Seyffer, north- 
eastern regional 
sales manager. 


Conners succeeds 
Nelson Bowe in 
the New York 
post. 

Seyffer also an- 
nounced that 
Robert F. Leon- 
ard, former man- 
ager of the Buffalo sales district, 
will take over Conner’s post as dis- 
trict manager in Somerville, Mass. 
Raymond M. Murphy, formerly as- 
sistant district manager at Buffalo, 





J. F. Connors jr. 


becomes district sales manager 
there, it was announced, 
Connors joined Ford in 1928, 


Leonard in 1915 and Murphy in 
1982. 
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Dealer Average Put at 10.2... 


Slight Dip Recorded 


tion in the domestic market. 

New-car production in U. S. 
plants this month is not expected 
to exceed 472,000. Export ship- 
ments, which totaled 27,721 units 
in April, will probably take a 
substantial slice out of the June 
volume. 

Thus, although they expect that 





than they did in May. 
In fact, some dealers forecast 





cars by the middle of August. The 
survey didn’t show much optimism 
about manufacturers finding enough 
materials in the third-quarter of 
this year to build the 1,200,000 cars 
provided for in NPA’s recent pro- 
duction order. 
* o * 

[pRALans handling so-called low- 

er-priced makes said they had 
stopped giving excessive tradein 


allowances and are shooting for full 


profit on all new-car sales. 

They said they weren't taking any 
more tradeing on which they 
couldn’t make a slight profit, or at 
least break even. 

Dealers in higher-priced lines 
said they were still offering some 
attractive tradein allowances. 

They said that as deals tightened 
down the price ladder, more pros- 
pects were coming their way. 

* * * 


ing volume of “play” 





Nash Hails Baugh Motor— 


this month, and to a greater degree | 


| 


. 


In New-Car Stocks 


(Continued from Page 1) 


than 700,000 new cars for distribu-| car lots. But Regulation W was de- 
| scribed as still being an almost in- 


surmountable sales obstacle, 
cially on 1950 models. 

For other used-car models, 
dealers said business was right in 
between its best and worst post- 


espe- 


| war level. 


that there will be a shortage of new | 


| 
A= dealers reported an increas- | 


on used-| °°". 
@ district manager. 





In Detroit, dealers noted the ar- 


Regulation W will continue to stifle |Tival of a group of visitors who 
sales, most dealers anticipate that | hadn’t been around for a long time 
new-car stocks will shrink again | 


-“out-of-town buyers.” 

However, most of these buyers 
were reported seeking only new 
cars. 





Ballard Marks 27th Year— 
M. A. Ballard (left), president of Ballard 
trophy on his anniversary from A. H. Clark (right), Denver zone manager, and R. D. Blizzard, | 
|party shall have the use of said 
«automobile every other weekend.” 


In recognition of his 27 years as a Nash dealer in Logan, Utah, W. P. Baugh (second from 
left) has received a clock. Left to right are: G. P. Baugh, accountant; A. H. Clark, Denver | June 4-15, urged businessmen to 
zone manager; D. C. Baugh, assistant manager of the dealership; Graver Haslam, secretary appeal to their congressmen at once 
and treasurer; Baugh, and R. D. Blizzard, Denver district manager. 


U.S. Vows Trailer Help; 
TTMA Parley July 13-14 


WASHINGTON. Truck-trailer 


| way 
|turers are to receive governmental 
assistance in securing needed pro- 


transportation, and manufac- | 


| production is to be programmed to | 
|meet the growing demands of high- | 


duction materials, E. J. Lucas, chief | 


of the truck-trailer branch of NPA’s 


|Motor Vehicle division, told mem-| 


|bers of the New England Motor 


cently. 

“We, the truck-trailer branch, 
have collected very complete in- 
formation from our trailer manu- 
facturing companies and are pre- 
pared to make the most equitable 
distribution possible of whatever 
materials are made available to 
our industry under the Controlled 
Materials Plan,” Lucas said. 

“In the meantime, we are making 

every effort to give spot assistance 
on severe hardship cases so that 





production will not be too seriously 
interrupted during the transition 
period,” he added. 

Lucas pointed out the current 
problems of the industry are acute 
shortages of certain types of car- 
bon and alloy steel, particularly 
those needed for axle construction, 
and the difficulty of material pro- 
curement in the face of an ever- 
growing percentage of defense or- 
ders in the mills. 

In addition, he stated that “these 
problems threaten to become much 


|Carriers Conference in Boston re-| 





more acute during the inevitable 
confusion of the change over from 
a single-band priority system to the 
more scientific CMP.” 
Meanwhile, the Truck-Trailer 
Manufacturers Assn. will conduct 
a five-phased general membership 


meeting July 13-14 in Chicago, it | 


has been announced by John B. 

Hulse, managing director, 

Hulse said that the key speakers 
will discuss and report on govern- 
ment controls, military require- 
ments, highway policy, the econom- 


ics of highway transportation, and | 


the viewpoint of the operators of 
trailers. 

NPA’s E. J. Lucas will present an 
up-to-the-minute picture of CMP, 
Hulse announced. Other speakers 
include Brig. Gen. David J. Craw- 
ford, commanding officer of the 
Detroit Tank Arsenal; Harold F. 
Hammond, director of the commu- 
nication and transportation depart- 
ment of the U. S. Chamber of Com- 
merce; Barney Cushman, president 
Cushman Motor Express, Chicago, 
and I. E. Solberg, chairman, North 
Dakota State conference of the Na- 
tional Highway Users Conference. 

According to the report of the 
Bureau of Census, Department of 
Commerce, factory shipments of 
truck trailers during February 
slipped 8 percent, and the value of 
the shipments 10 percent, as com- 
pared with the January figures. 


Veteran Nash Dealers Honored 


| 





32 Years for Argys Brothers— 


Dick and Gus Argys, owners of Argys Nash So., Salida, Colo., have been honored on the 


32nd anniversary of their dealership. They received a clock trophy. Left to right are: Dar 


| Haslam, district manager; G. E, Fogg, assistant Denver zone manager; Dick Argys, Gus Argys 


sand Dick Hume, parts manager. 


Motor Co., Salt Lake City, receives a clock 


2 





WASHINGTON. — NADA _ mem- 
bers, speaking before local business 
clubs throughout the country, have 
warned that, if certain amendments 
to the Defense Production act are 


adopted, the free enterprise system | 


of business will be endangered. 


All delivered similar speeches, 

| sent them by Charles C. Freed, 

chairman of NADA’s public af- 
fairs committee. 


The speeches, delivered between 


|to protect “our interests and our 
| way of life.” 

| The prepared addresses pointed 
}out that the Defense Prcduction 
act, passed soon after the Korean 
war began, established NPA and 
|OPS and led to control of credit by 
the Federal Reserve Board. Amend- 
ments to the act, some of which are 
termed harmful by NADA, are now 
being considered by Congress, 

Revisions of the act, the speeches 
said, could pave the way for rapid 
socialization of American industry. 

“When a “situation exists 
wherein the government can tell 
you what materials you can have 
to manufacture your products, 
what wages you can pay, what 
hours you can work your em- 
ployes, what prices you can 
charge, and what you can do with 
the products you sell . .. you 
have, we believe, the earmarks of 
| socialization,” businessmen 
| throughout the country were told. 
| The speeches pointed out that 
one amendment would permit the 
|government to take immediate 
| possession of real property needed 
for national defense upon the filing 
lof a petition in any court, without 
|further hearings and without any 
|showing of a refusal to sell by the 
owner. 

Another would permit the gov- 
ernment to set up plants to manu- 
facture defense products, so the 
government would no longer have 
to depend on free enterprise for its 
materials, it was pointed out. 

“The Administration is also re- 
questing unlimited authority to 
lend money by the removal of limi- 
tations of the present law under 
which the Treasury is authorized to 
lend to various agencies engaged 








‘Free Enterprise in Danger’ 
NADA Members Urge Local Clubs to Fight 


Certain Changes in Defense Act 


° 


e e 
Split Personality 
Judge Divides Up Car 
In Divorce 

BARTOW, Fla.—Solomon had his 
knotty problems, but he never was 
called on to divide a family auto- 
mobile, as Circuit Judge Don Reg- 


|ister had to do in a separate main- 
| tenance decree filed here. 


The wife, who brought the suit, 
|was granted sole custody of the 
child of the couple, but as to the 
automobile—on which the husband 
is still making payments—Judge 
Register ruled that it “shall be used 
by defendant to go to and from 
work and for other necessities, on 
every weekday except two, and on 
said two other days, said automo- 
|bile shall be used by plaintiff or 
said child.” 

Further, the decree ordered, “each 








lin defense activities up to a total 
| of $600,000,000,” the speeches said. 

| Another proposal would insti- 
tute federal licensing regulations 
as an aid to enforcing price ceil- 
ings, 

The speeches told how dealers 
recently asked Congress to protect 
the free enterprise system by not 
granting such broad powers to the 
executive branch of the govern- 
ment. NADA also asked Congress 
to pass a modified Defense Produc- 
tion act which would run for only 
One year and which could be 
terminated by a majority vote in 
either the House or Senate at any 
time. 

“While we (dealers) question the 
advisability of consumer credit 
controls at all,” the speeches said, 
“we certainly see no reason to give 
unlimited authority to any govern- 
ment agency, or to the FRB, to 
regulate conditions of sale. 


| “It has been pointed out to 
| Congress that Regulation W, 
Amendment 1, fails to take into 
full consideration that the auto- 
mobile is an essential commodity ; 
that it is discriminatory and that 
| it creates a class buying public. 

“Regulation W fails to take into 
consideration the different price 
|ranges of the various commodities 
which are controlled by the strin- 
gent curbs.” 

The speakers declared that the 
present administration of price 
;}controls leads to disruption of 
jestablished business policies. 


[Nash Stock Car 
Wins S. D. Race 


SIOUX FALLS, S. D.— Herchel 
Buchanan, driving a Nash Ambas- 
sador, established a new Interna- 
tional Motors Contest Assn. 90- 
minute marathon stock car record 
here, recently covering 158 laps on 
the half-mile track. 

The previous IMCA record of 14! 
laps was established in May by Bo» 
Tucker, of Springfield, Mo., who 
was runner-up to Buchanan on hi 
record run. The Shreveport (La. 
stock car ace started the race in 
sixth position, 
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(Continued from Page 4) 


perhaps have never read the 16th 
Amendment, so here it is: “Con- 
gress shall have the power to lay 





and collect taxes on incomes, from | 
whatever source derived, without | 
apportionment among the several | 
states, and without regard to any | 


ness. I also believe that state- 
ments given to the press should 
be truthful, but should be of a 
nature to help the sale of auto- 
mobiles at a profit. Associations 
would do well to sound a warn- 
ing to all dealers to use discre- 


census or enumeration.” 
* * x 


= broad powers given Congress 
by this amendment make it pos- 
sible for that body to tax business 
out of existence. Income taxes have 
been increased to such an extent 
that much business incentive has 
been lost, This is again contrary to 
a system in which individual initia- 
tive, ability and work is supposed 
to be the way to success. Also, the 
powers granted to Congress by the 
i6th Amendment clearly point to 
the necessity for businessmen to 
continually be on guard, to be sure 
that these powers are not further 


tion in statements which may be 
harmful. 


The Automobile Trade Assn, of 
Maryland is not the largest in the 
country. But it is an old associa- 
tion, having been established in 
1910. Like other dealer trade groups, 
we strive to help our members. Our 
board is composed of capable, sound 


}and successful dealers. They feel, 


as do I, that dealers and all other 
businessmen should take a real part 
in government, and to put a stop as 
soon as possible to all schemes to 
take the direction of our businesses 
away from us and place it in the 
hands of others, particularly ap- 


| pointed agencies. 
Your future depends on what you 


abused. 
One prominent Maryland busi- 








nessman lays most of our trou- 
bles to the destructive principles 
of the 16th Amendment. It is a 
sad commentary on our way of 
life when a tax law causes peo- 
ple to relax their efforts to in- 
crease business, to spend money 
unnecessarily and to feel that 
there is no point in attempting to 


operate their businesses at a profit | 


because the government will take 
most of it. 


We all know taxes are necessary, | 


but they should be realistic and not 
destructive. It has been said that 
“the power to tax is the power to 
destroy.” How true! 

Recently, with the return to a 
more competitive market, there 
have been many articles in the 
press, which, in my opinion, have 
been detrimental to the retail auto- 
mobile industry. A short time ago a 
New York paper, with a national 
circulation, printed an article on 


the retail automobile business. Sev- | 
eral dealers were quoted concerning | 
the situation as it affected them. A | 
local Baltimore paper last week ran | 


an article in a similar vein. 
+ * x 
7 ME, these articles advised the 
public that a buyers market ex- 


isted, and were an invitation to 


“chiseling.” Some dealers teld about | 
large inventories, lack of custom- | 


ers, shrinkage of back orders, etc. 

I strongly feel that dealers 
should be extremely careful in 
giving out information for publi- 
cation which will hurt our busi- 





World Congress 
On Metals set 
For Detroit 


CLEVELAND.—World metal re- 
sources will be discussed by scien- 


tists and engineers from five con- | 


tinents Oct. 12-19 in Detroit at the 


World Metallurgical Congress, first | 


international conclave of its kind. 
More than 500 persons from up- 
wards of 20 countries will exchange 
ideas with thousands of American 
metallurgists, according to Walter 
E. Jominy, staff engineer of Chrys- | 
ler Corp. and president of the 
American Society for Metals. ASM 
is sponsoring the meeting concur- 
rently with the 33rd annual Na- 
tional Metal Congress and Expo- | 
sition. | 
In announcing the World Metal- | 
lurgical Congress, Jominy pointed | 


§ out that support of the Economic | 


Cooperation Administration had 
been extended. It will be the largest | 
technical assistance program yet 
undertaken by the ECA, he said. 

The foreign visitors are to arrive 
about Sept. 15, They will spend| 
approximately five weeks in the}! 
U.S. During the first four, they) 
will be devided into eight groups} 
participating in a series of study 
tours to industrial, government and 
educational institutions to observe 
scientific, industrial and education- 
al advances that have taken place 
in this country during the past few 
years. Some 150 plants in 13 states 
and 57 cities are to be visited. 

Dr. Zay Jeffries, retired vice- 
president of General Electric Co., 
has been appointed director general 
of the congress. 





do to restore and promote the his- 
toric American system of honest 
individual competitive business 








broadcasters 
recently explained the large num- 
ber of automobiles in this coun- 


Bulgarian radio 


try. “The U. 8S. worker is so 
exploited and tired,’ the propa- 
gandists said, “that he must be 
driven to work.” 


John O. Munn’s Dealers Tell Me and J, B. 
Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 








looking dealer can afford to miss! 





Texan’s Fireside Chat 


WASHINGTON.—Congressmen reportedly were jolted the other 
day by a voice on the radio that sounded like President Truman’s 
delivering a scathing indictment of Regulation W. 

But it wasn’t Truman, It was Jap Lucas, a Texas hardware dealer 
and a member of his state’s legislature for 10 years, whose voice re- 
sembles that of the President. 

Lucas had bought time on a Washington radio station to deliver 
a “fireside chat” to Congress, after Congress had declined to allow 
him to present his views on credit controls in person. 

Lucas had a tape recording made of his “chat,” and asked mem- 
bers of Congress by letter, telegram and newspaper ads to listen in. 

In the broadcast, Lucas said that credit curbs impose no hardship 
at all on millionaires but put quite a burden on poor people and mer- 
chants like himself. 





Opens Membership Drive 


more than 40 “curbstone” operators 
have entered the field in the past 
year, and that the association, in 
seeking to realize higher standards, 
will be able to eliminate that type 
of operation, 

He added that more than 20 per- 
cent of the organization’s members 
are new-car dealers, Appointed to 


Cleveland Used-Car Assn. 


CLEVELAND.—A drive to bring 
all Cleveland used-car operators 
into the Used Car Dealers’ Assn. 
has been started, according to 
President Max Friedman. 

Hoping to double the present 
membership of 100, Friedman said 
the campaign would close July 1. 


He said the association is striving 
to strengthen state requirements 
for used-car dealers. Present regis- 


a committee to act as liason be- 
tween new and used-car dealers are 
Ralph Bass, Bass Chevrolet; Milton 


tration fee is $2,000, 
The president pointed out that 


Anderson, Anderson Chevrolet, and 
Jack Haber, used-car dealer. 





MARTIN-SENOUR UNDERCOATS 


prevent finish coats from 


sinking in 


Important feature!...but only one of many you 


can count on with Martin-Senour Undercoats. Good 


filling qualities, greater flexibility, tougher and more 


durable .. . plus: 


Perfect adhesion—to bare metal or old finish. 


Quick drying—jobs ready for sanding in shorter 
time. 


Kasy sanding—perfect feather edging. 


Three types—All shop-proved for best results, all easier to use . . . 


P-S-G Cotes—lacquer base to prime and seal over old lacquer 
and enamel finishes and provide proper ground coat for 


lacquer or enamel. 


Lacquer Primer-Surfacers—combination primer-surfacer for use 


over either clean bare metal or old paint surfaces. 
6252—light gray 
6255—dark gray 
6256—red oxide 


Synthol Primers—to prime over sheet steel or any previously 
painted surface. For fleet work and quality used-car 


refinishing. 
8093— white 
8094— gray 


8095—dark red 


Your N.A.P.A, Jobber has them now! 


MARTIN-SENOUR 


2520 South Quarry Street, Chicago 8, Illinois 


Jactoty 7 npaging. .. 18 the only positive control from Factory to Finisher 






METALPREP 


banishes auto paint enemies 
with 1 operation. 


Assures a good job every time 











¢ Removes grease and rust ¢ Destroys rusting 


agents * Etches the metal ¢ Neutralizes hand- 





marks ¢ Prevents rust action under paint ° 






Non-toxic. Will not burn 


¢ Creates a firm and last- 







ing bond for paint finishes 


Available through your 
N.A.P.A. Jobber 
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Stretching 


aluminum curtail the amount of 
metal available for civilian use, 


manufacturers can produce more | 


parts from a given amount of 
metal by following recognized con- 
servation practices, according to 
The Aluminum Assn. 

Plants fabricating parts from 
sheet and bar stock, for example, 
may have scrap losses of from 20 
to 40 percent. In extreme cases, 
losses may reach 60 percent. A lit- 
tle study usually will show how 
much losses can be reduced, the 
association declared. 

First, the idea of conservation 
must be instilled into the minds 
of both designers and production 
workers. Design engineers must 
be urged to scrutinize all de- 
signs with an eye toward using 
less metal to do the job, The 
answering of such questions as 
“Would thinner sections, properly 
reinforced, be just as satisfac- 
tory?” may save metal and result 





Canadian Urges 
Road Building 


OTTAWA. — Roads should _ be 
given top priority in all public 
works projects and there should 
be no curtailment of road building 
in the foreseeable future, C. W. 
Gilchrist, managing director of the 
Good Roads Assn. has told the 
Ottawa Rotary club. 

“If war should come to Canada, 
good roads might mean the differ- 
ence between victory and defeat,” 
he pointed out. “They cannot be 
knocked out as easily as railways. 
They could sustain a severe bomb- 
ing raid and yet be usable for the 
movement of troops, the evacuation 
of civilians and of the sick and 
wounded. Roads may become our 
very lifeline. 

“Roads have marked the progress 
of civilization, and the invention of 
the automobile has altered the en- 
tire economy of nations and revo- 
lutionized man’s way of life.” 








Advertisement 


“How to Head 
Off Breakdowns 
in July” 


Farm Journal’s “Keep ’Em 
Rolling” features have not only 
proved to be very popular 
among readers, but also won 
the enthusiastic support of the 
automotive and farm imple- 
ment industries. 


Clayte Armitage, Detroit man- 
ager of Farm 
Journal, offers 
a good explan- 
ation of this 
popularity. 
“Keep ’Em 
Rolling,’” says 
Armitage, “‘is 
good business 
for agriculture, 
and good busi- 
ness for the 
men who sell 
and service the cars, trucks and 
tractors that keep agriculture 
prosperous. It brings the farm 
dealer and his good local cus- 
tomers together at the right 
time. 

“When the July Farm Journal 
reaches our readers on June 18, 
they'll pay special attention to 
the ‘Keep ’Em Rolling’ feature 
—‘How to head off breakdowns 
in July.’ Filled with field-tested 
ideas for practical summer 
maintenance work, the article 
also stresses the importance of 
checking complicated jobs with 
qualified service shops early in 
the season.” 


Because there are so many 
eye-catching hints in this one 
compact round-up, reprints 
have been prepared for jobbers 
and dealers to use to line up 
added parts orders. The Dealer 
Service Department, Farm 
Journal, Philadelphia 5, Pa., 
sends them out the day requests 
are received. 








Association Points Out Ways to Conserve 
Supply as Demand Skyrockets 


NEW YORK.—As demands for | 
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Aluminum 





in a final design superior to the 
original because of its lighter 
| weight. 

Another question to be considered 
|is whether an alloy of higher 
strength may be used, so that the 


from thinner sections. Care needs 
to be exercised in this considera- 
tion, however, because some of the 
high strength alloys are in such 
demand for defense use that they 
are virtually unavailable for civil- 
ian manufacture. Nevertheless, 





there are many instances where 
substitutions of this nature will 
enable more parts to be produced 
per pound of metal, the TAA said. 


Even with parts already in pro- 


duction, lighter gauge sheet of a| 


higher strength alloy may some- 
times be substituted directly with- 
out change in parts stamped or 
drawn from aluminum sheet. The 
use of thinner sections in cast parts 
already in production is more dif- 
ficult. 

In the factory, the first thing 
again is to make all workers con- 
servation conscious, by pointing 
out that work schedules depend 
on available materials and on 
how efficiently they are used, and 
that available materials can be 
stretched over longer production 
runs by eliminating such prac- 
tices as continuing to operate a 
faulty machine, using dull tools, 
working with improper setups, 
faulty workmanship and handling 
the product carelessly. 

The same general considerations | 
apply to foundries, said the asso- 
ciation, Here, care in processing 
and handling molten metal will re- 
duce scrap losses and at the same 
time result in better products. 
Keeping the metal free from con- 
taminating substances will result 
in a higher proportion of sound 
castings and therefore less scrap 
to be remelted and reprocessed. 


In plants manufacturing prod- 
ucts from sheet and bar stock, 
careful examination of all shear- 
ings, skeletons, offal blanks, trim- 
mings and bar ends, may show how 
these and other forms of scrap can 
be utilized more efficiently in the 
production of smaller parts. Some- 
times minor design changes or mi- 
nor changes in the layout will per- 
mit a given sheet to be used more 
effectively. 

Shifting the layout so as to pro- 
duce scrap pieces of larger size may 
permit such pieces to be used more 
efficiently. In some cases, simply 
changing the position of locating 
pins will permit odd pieces to be 
used that formerly were scrapped. 
Slugs or blanks of uniform size 
from press operations very often 
may be magazine-fed in the press 
production of smaller parts, 


After doing everything possible 
to reduce scrap and rejects, the 
next step is to see what can be 
done to repair the remaining re- 
jects so as to meet specifica- 
tions. In other cases a moderate 
amount of machining may do the 
job. Occasionally welding may be 
resorted to, especially with cast- 
ings. 

After adopting practices that will 
make the most efficient use of 
available aluminum supplies, there 
remains the proper handling and 
disposition of scrap. Careful sal- 
vage of aluminum scrap will pay 
handsome dividends even in normal 
times when metal supplies are plen- 
tiful. It is doubly essential now that 
every possible ounce of scrap be 
conserved. 

There are three simple, but es- 
sential, rules that must be carefully 
observed if the full value of alumi- 
num scrap is to be realized, the as- 
sociation points out as follows: 

1. Keep it fully segregated by al- 
loy and type of scrap. 

2. Keep it as clean as possible. 

3. Keep it free of foreign mate- 
rial. 





Parking Coins Add Up 

SPRINGFIELD, Mass. — City 
parking meters had $9,883.59 pushed 
into them during May. Since the 
meters went into operation 6% 
months ago, they’ve brought in 
$61,771.66, City Collector James J. 
Murphy said. 





AUTOMOTIVE NEWS is ‘‘must’’ reading 
every week for the men who make and seil 
the world’s cars and trucks. 


same strength may be obtained | 





| 


Traveling Postofice— 


It carries the same post office facilities as a 
| sorting facilities. Powered by a 10-horsepower 
| cooling system. The vehicle provides flexibility 





e 
nays 


me 
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Cab of 'Mailmobile'— 


Large windows allow good visibility to the | 
driver of the mobile postoffice. At the lower 
left is the vehicle's protection against fire— 
@ 20-pound Kidde dry chemical fire extin- 
guisher. 


iNPA Announces 


Rubber Advisors 


WASHINGTON.—NPA last week 
announced the membership list of 
its rubber industry advisory com- 
mittee. 

Members are: F. D, Hendrickson, 
American Hard Rubber; James A. 


Walsh, Armstrong Rubber; R. E. 
Drake, Avon Sole; Charles H. 
Baker, Charles H. Baker, Inc.; 


John M. Bierer, Boston Woven 
Hose & Rubber; Furber Marshall, 
Carlisle Corp.; A. L, Freedlander, 
Dayton Rubber; O. G, Vinnedge, 
Dryden Rubber; E. B. Germain, 
Dunlop Tire & Rubber; Harvey S. 
Firestone, jr., Firestone Tire & 
Rubber; Charles C. Gates jr., Gates 
Rubber; W. F. O’Neil, General Tire 
& Rubber; John L. Collyer, B. F. 
Goodrich; P. W. Litchfield, Good- 
year Tire & Rubber. 

Thomas Robbins jr., Hewitt-Rob- 
ins; W. Q. Heinze, International 
Latex; R. G. Landers, Landers 
Corp., A. A, Garthwaite, Lee Tire 
& Rubber; Harry McCreary, Mc- 
Creary Tire & Rubber; H, E. 
Smith, Raybestos- Manhattan; F. 
Thatcher Lane, Seamless Rubber; 
J. P. Seiberling, Seiberling Rubber; 
Everett Morss, Simples Wire & 
Cable; H. E. Humphreys, United 
States Rubber; Jean H. Nesbitt, 
U. S. Rubber Reclaiming; W. D. 
Voit, W. J. Voit Rubber; Donald F. 
Pratt, Durkee-Atwood Co. 


Carrying the Mail Through 









Operating in northwestern Kansas, this unit was adapted from a White 40-passenger bus. 


railroad mail car. The lower photo shows mail- 
motor, the vehicle has a complete heating and 
in mail deliveries. 


me! US 


‘| 


NPA Announces 
Committee for 


Engine Rebuilders 


WASHINGTON.—A list of mem- 
bers composing the advisory coun- 
cil for the automotive Engine and 
engine parts rebuilders industry 
has been announced by NPA, as 
follows: 

Norman A. White, president, 
Automotive Service Industries, 
Minneapolis; William Haacke, pres- 
ident, H and H Machine and Motor 
Parts Co., St. Louis; W. M. Hud- 
gins, president, Koochook Co., Inc., 
St. Louis; C. E. Monteith, president, 
Monteith Brothers, Inc., 
Ind.; H. C. Miller, general manager, 
Noble Motor Rebuilders, Inc., 
Eaton, Md. 

Others listed were Charles Dun- 
more, vice-president, Rebuilders, 
Inc., Garland, Tex.; Ira Saks, vice- 
president, Replacement Unit Co., 
Cleveland; H. B. Truslow, president, 
Richmond Auto Parts Co., Ince., 
Richmond, Va.; L. W. Smith, presi- 
dent, Standard Automobile Necessi- | 
ties, Inc., Lodi, N. J. 

Harry B. Smith, Unit Parts Co.,| 
Oklahoma City; George W. Mar-| 
quardt, president, Van Berger and 
Greener, Inc., Chicago, and A. J. 
Woodruff, president, John Wilmer 
Co., Inc., Atlanta. 


Montreal Lifts | 
Cartage Rates | 


Elkhart, | 


Reynolds to Head 
1952 Southwest 


Automotive Show 


DALLAS. — John Reynolds, of 
Straus-Frank Co., Houston, has 
been elected president of the 1952 
Southwest Automotive show, to be 
held March 20-23 in the Sam Hous- 
ton coliseum, Houston. 

John Patrick, Montjoy Parts Co, 
of Houston, was elected first vice- 
president; John McKinney, Van 
Norman Co., Houston, second vic»- 
president, and A. L. Barnett, Storm- 
Volcan, Inc., Dallas, treasurer. 

Appointed to the show committve 
were: J. A. Young, Bear Mfg. Co., 
chairman; W. P. Best, Sunnen 
Products Co.; J. H. Bigras, Fleet 
Service Co.; X. Carson, Fram Cor).; 
Joseph F. Meyer III, Joseph F. 
Meyer Co., and E. J. Neumeyer, 
Neumeyer Motor Parts, all of Hous- 
ton. 

Show Manager D. A. Johnson said 
the coliseum will accommodate 
more than 600 booths. The only 
exhibits which will be approved will 
be of those manufacturers who dis- 
tribute through wholesalers, John- 
son added. 


Chicago Thief 
Finds New Way 
Of ‘Selling’ Cars 


CHICAGO.—With the arrest ot 
Anthony Gravagno, an ex-convict, 
the police department here reported 
it had uncovered the most “brazen 
and ingenious technique of selling” 
automobiles yet revealed in this 
city. 

Here is the system used by Gra- 









| vagno: 


First he lined up a buyer for a 
;certain make and model of car. 
|Next, after tracing ownership 
[through the license number, he 
wrote the secretary of state’s office 
to the effect that he, using the 
|name of the rightful owner but a 
different address, had lost his cer- 
tificate of title and needed a new 
one. Then he stole the car in ques- 
tion and sold it, certificate of title 
and all, to his prospect. 

A postman finally became sus- 
|picious when one of the addresses 
failed to contain the rightful own- 
er’s name on the mailbox. That re- 
|ported was Gravagno’s downfall 
and police eventually caught up 
with the ex-convict. 


Cowell Heads Asteciation 


MONTREAL.—W. S. Cowell, gen- 
eral sales manager of Atlas As- 
bestos Co., has been elected presi- 
dent of the Canadian Automotive 
Wholesalers’ and Manufacturers’ 
Assn, Cowell is also chairman of 
the Montreal chapter of the Society 
of Automotive Engineers. 








WESTERN NEW YORK 


Because WESTERN N. Y. 
iS SOLD ON THE 
COURIER-EXPRESS 





MONTREAL.—Increases from 8} 
to 12 percent have been granted for | 
all cartage rates in Greater Mon- 
treal, according to the provincial 
transportation board. 

The increases were requested by 
the Automotive Transportation | 
Assn. of Quebec. The board stated 
that in its opinion, the increases 
were “reasonable and just in view 
of the increased costs of labor and 
materials.” 








Louisville Garageman 


Fights Wrecker Law 

LOUISVILLE.—Following the 
arrest of three garagemen for 
violating a city ordinance by re- 
sponding to police radio calls, an 
auto wrecker operator here has 
asked circuit court to void that 
ordinance, 

The law prohibits wrecking 
truck operators from listening 
to the calls and then rushing to 
the scene of an accident, The 
suit, filed by Ben Falenden, op- 
erator of Phoenix Garage, 
charges that the law restrains 
lawful trade, 





ONE REASOWN*is that it’s a well bal- 
anced ee making it an equal 
favorite with both men and women. 


THE PROOF is found in the fact 
that the largest newspaper circulation 
in the state, outside of New York City, 
is the Sunday Courier-Express*. . . 
Leading merchants selling men, as 
well as those catering to women, find 
the morning Courier-Express the 
most economical and productive way 
to reach those families with the most 
money to spend. 


*290,348 ABC Audit, 9/30/50 


COLOR for Greater Selling Power. 
Full color (two, thre@%or four) 
available weekdays... black plus 


one color, Sundays. 


BUFFALO 
COURIER-EX 


Western New York's C 
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REPRESENTATIVE 
OSBORN, SCOTA 
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Trading Improvement Also Reported . . . 


New-Car Sales Picking Up 


(Continued from Page 1) 


ing at current levels, and volume is 
picking up considerably after sev- 
eral months of sluggishness. 

Cleveland reported 1,726 new- 
car sales in the week ended June 
8, the best weekly total in over 
three months, The figure was not 
quite up to the comparable 1950 
week, but was 25 percent better 
than the same week in 1949. 

May new-car sales in Cleveland 
totaled 5,678 units, against 6,832 in 
the same month last year and 5,977 
in April of this year. 

St. Louis dealers noted a slight 
upturn in demand for both new and 
used cars in the first half of this 
month. They stressed, however, 
that the improvement was not as 
great as that usually experienced 
at this time of the year. 

a > * 

KLAHOMA CITY merchants 
said business has been “off 
slightly.” Immediate delivery is 
available in virtually all lines, with 
only a slight delay involved on cer- 
tain models or colors. Tradein al- 
lowances are low, most dealers 
claimed, while new-car stocks are 

also being kept low. 

New-car sales in Pittsburgh 
during the week ended June 2 
“were the lowest in four weeks,” 
the University of Pittsburgh re- 
ported. It should be noted that 
Memorial Day occurred during 
that week, and was probably 
chiefly responsible for the de- 
pressed total. 


New York City dealers admitted | 


that “sales have picked up slightly, 


but there has been no sensational | 
improvement.” Immediate delivery | 


is available in all but one make. 
The Akron Automobile Dealers 





Economy Tests 
Planned for °51 


Maniacs’ Parley 


DETROIT. — F. W. Thompson, 
president of Auto Maniacs of 
America, revealed last week that 
plans for an economy run, patterned 
after the Wood River (Ill.) Shell 
Oil Co. test, are being worked out 
for this year’s convention of the 
organization. 

Such a national contest may be 
promoted as an annual event for 
future conventions. 

In announcing the third annual 
parley of the Maniacs for Sept. 15, 
1951, at the Barlum hotel, Detroit, 
Thompson said that a record num- 
ber of catalog collectors, car re- 
storers and builders, mechanics and 
inventors and “just guys with a car 
and brains” are expected to con- 
vene for the organization’s “mile- 
stone event.” 

AMOA is now developing an ex- 
tensive program for contests with 
standard family cars, it was re- 
vealed, without top speed racing. 

“It is expected,” Thompson said, 
“that the completed program of 
family car events will be a major 
activity in many localities in the 
U.S., where there are _ sufficient 
members to hold such contests suc- 
cessfully.” 

Founder of the Maniacs, Harold 
L. Mayer, Stockbridge, Mich., an- 
nounced last week that the club 
now has more than 1,400 members 
in all states, and that the organiza- 
tion is able to provide many books, 
folders and engineering and tech- 
nical papers to members. 


Month’s Steel Output 
Reaches Alltime High 


NEW YORK. — Steel produc- 
tion in May was a record 9,094,- 
000 net tons, exceeding the pre- 
vious high of March by 23,000 
tons, the American Iron and 
Steel Institute reported last 
week, The increase over the re- 
vised figure for April was 253,479 
tons. 

The output of ingots and steel 
for castings in the first five 
months of 1951 was also higher 
than ever before at 43,614,444 
tons, an increase of nearly 4.6 
million tons or about 12 percent 
over the similar 1950 period, it 
was said. Steelmaking furnaces 
were operated at an average of 
102.7 percent in May, compared 
with 108.1 percent in April and 
101.4 percent in May, 1950. 

———_ LL 





| Assn. listed 371 new cars sold in the 
week ended June 2, against 401 in| 
the previous week and 451 in the}! 
same week of 1950. 
* * * 


SED-CAR sales have been boom- 

ing in the city, however. The 
May total of 3,139 used-car trans- | 
actions represented a ten-year high, 
and topped April (1951) volume by | 
12 percent. 

New-car sales in Akron during} 
May totaled 1,498 units, against | 
1,583 in April of this year. Dealers | 
blamed strict credit controls for 
the decline. 

May new-car sales in other 
areas were generally stronger 
than in April of this year, but 
somewhat under the totals 
achieved in May, 1950, when new- 
car sales hit 488,363 units. 

Both April and May have been | 
the “tough nuts” for dealers to| 
crack in new-car sales throughout 
the postwar period, The record 
sales figures for both months were | 
set in 1941 and they have resisted | 
all sales efforts since that time. 


April of this year. New-car sales | 
during that month amounted to) 
467,313 units, short of the '41 record 
|of 488,460, and also short of the| 
| April (1950) total of 471,215 new-car 
registrations. 

April of this year also saw the | 
end of a string of 10 straight | 
“alltime record” new-car sales 
months, Since June, 1950, new-car 
sales in each month had reached 
an alltime high for that particu- 
lar month, until April, 1951. 

The failure of new-car sales in 
|April of this year to top the total | 
|for the same month of last year 
also stopped another string which | 
| began more than two years ago in| 
January, 1949. | 

Since that time and up until April, 
new-car sales in each succeeding 
| month had always beaten the totals 





will be the case when June is 
ended. 

The total for the first four 
months of this year was 1,883,475, 
against 1,757,652 in the first four 
months of 1950—an advantage of 
125,823 units for the current year. 

Almost all of this year’s margin 
is attributable to the Chrysler’s 
Corp.’s four passenger car divi- 
sions. Of the 21 American-made 
automobiles appearing on regis- 
tration tables, only eight were 
ahead of last year’s figures at the 
end of April. 

Four of them were Chrysler Corp. 
divisions, which were hampered by 
a 100-day strike in the early part 
of 1950, while the others were Cad- 
illac, Packard, Kaiser and Willys. 


their 1950 figures at the end of the 
first third of the year and the pros- 
pects for improvement of their posi- 
tions were anything but bright. 


General Tire 


AKRON.—General Tire & Rub- 


ber, in conjunction with Canada’s | 
Polymer Corp., last week disclosed | 
[the secret of its widely publicized 


synthetic rubber development of- 
fered to the U. S. government 
through Reconstruction Finance 
Corp. last year. 

This process was developed en- 
tirely in General’s Akron research 
laboratories with General funds 
and did not utilize any of the 
$50,000,000 that RFC has spent on 
synthetic rubber research, W. 
O’Neil, General president, said. 

Acceptance by the RFC of the 
General Tire proposal has not been 
forthcoming after many months of 
delay O'Neil said, “and this despite 
the company’s willingness to guar- 
antee performance and despite the 

promise that the process had of sav- 


| 
| 
| 
| 
| 
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| Dealer McCullagh Presents 350 Watches— 


| Don McCullagh (left), Detroit Chevrolet dealer, has presented a Bulova watch to the out- 
All other makers were trailing) standing patrol boy or girl from each of the city's 350 parochial and public schools, Gov. 


Williams of Michigan congratulates one of the winners. The awards were made at a Detroit 


Tiger baseball game. McCullagh received a scroll from Detroit's common council, com- 


| mending him for his action 


Lashes RFC, 


1m “nood2o" ‘worked again m Dares New Rubber Process 


velopment program to prove the 
adaptability of this process to 
current plant facilities. The prod- 
uct is now being offered in 


‘Polysar Krynol.’” 


| licized in recent months while the 
| RFC, the government’s agency re- 


thetic-rubber program, was strug- 
gling to open more plants to allevi- 
ate the critical rubber shortage, 
was offered “on a reasonable basis” 
in late 1950 to RFC as a proven 
means of increasing production 
without increasing the demand for 
vital raw materials such as buta- 
diene and styrene, and without 
necessitating the building of new 
plants, O’Neil said. 

General Tire, O’Neil went on, had 





| for the same month in the preced- | ing america's taxpayers millions of | its process perfected on a commer- 


ing year. 
* * + 
EW-CAR sales for the first four 
months of this year were still 
ahead of the comparable 1950 pe-| 
riod, but it appears unlikely that | 


Aveo Sells Holdings 


In ACF-Brill Motors 

NEW YORK. — Its holdings in 
ACF-Brill Motors have been dis-| 
posed of by Avco Corp. to a group} 
headed by Charles Allen jr. and| 
Allen & Co., an investment banking | 
firm, it was announced last week. | 
ACF-Brill makes buses and trolley | 
coaches in Philadelphia and bus, | 
marine and industrial engines in | 
its Hall-Scot division in Berkeley, | 
Calif. Charles W. Perelle will con- 
tinue as president and operating | 








head. | 

He said “ACF-Brill intends to| 
strengthen and augment its posi-| 
tion in the bus and trolley coach 
manufacturing industries” and has 
a backlog of $17,000,000 in military | 
and commercial vehicles. 


Irwin Takes Defense Post 
WASHINGTON. — David D. Ir-| 





win, one-time vice-president of | 
Pure Oi] Co., Chicago, has been | 
appointed an assistant in the) 


office of Defense Mobilizer Charles | 
Wilson “to handle problems of | 
metals and materials” in the de- | 
fense program, it has been | 


announced. 





lt a . 
i ies. 


| Luck Was Riding, Too— 


During a stock auto race at Hale's Corners, 


Waukesha, Wis. (left), rolls over after smackin 





dollars, as well as conserve vital 
and critical synthetic rubber mate- 
rials.’ The process was described 
by O’Neil last week at the annual 
meeting of the Canadian Institute 
of Chemistry in Kitchener, Ont. 

Key to the new process is the 
utilization of extremely tough 
synthetic rubbers in conjunction 
with petroleum oils that cost less 
than two cents per pound. Tire 
tread rubbers based on two-thirds, 
or less, tough synthetic rubber 
and one-third, or more, petroleum 
oil have been used successfully, 
it was claimed. 

“The whole story of what our 
process means can be summed up 
quickly,” O’Neil explained. “One 
compound, based on the General 


|Tire process, as compared with 
standard synthetic rubber . .. gives 
32 percent more tires these 


tires wear 18 percent longer .. . 
and are produced at a 31 percent 
lower rubber cost. Although this 
achievement is tremendous, we al- 
ready have proven evidence that we 
can do much better in the future.” 

“It had been General’s intention 
to develop the process in the 
normal private enterprise man- 
ner, making arrangements for 
private manufacture in the U.S.,” 
O’Neil said. “But its efforts to 
purchase a_ long-idled govern- 
ment-owned plant were blocked 
..+ and arrangements were made 
with Canada’s Polymer Corp. to 


| join with General Tire in a de- 


Wis., a racer driven by Bob Nohlity of 
g into a vehicle manned by Edward Anderson 


cial basis last year and it could 
have been put into almost immedi- 
ate operation and, by now, the 
American taxpayer would have 
saved millions. Repeatedly O'Neil 
publicly guaranteed the General 
claims with all the assets of the 
company, it was pointed out. 


CATA Members 
Praised for Work 
On ‘Bad’ Bills 


CHICAGO.—Praise for its mem- 
bers in working with state legisla- 
tors to head off “bad” bills in both 
the house and senate has been ex- 
pressed by the Chicago Automobile 
Trade Assn. in a bulletin. 

A series of postponement on 
various bills “is an indication of 
the growing interest CATA mem- 
bers are taking, and their activity 
in contacting their senators and 
representatives,” the bulletin stated. 

“However, the most crucial weeks 
of the 1951 session are approaching. 
Keep up your letters, wires and 
phone calls,” CATA adds. 


Insurance Rates 


Rise 23% in Mich. 


LANSING.—A 23 percent jump 
in the rate cost for bodily injury 
and property damage insurance on 
autos was put into effect in Michi- 
gan June 11 by companies affliated 
with the National Bureau of 
Casualty Underwriters. 

According to W. O. Hildebrand, 
secretary of the Michigan Assn. of 
Insurance Agents, it is expected 
that independent insurance firms 
not associated with the national 


. | bureau will follow in the rate rise. 


Insurance rates for property dam- 
age on commercial vehicles were 
raised 6 percent, but no increase 
was marked up on bodily injury 
rates for commercial] vehicles, 
Increased accident frequency, 
higher claim costs, general infla- 
tion, and modern design of auto- 
mobiles were given as some of the 
reasons for increased rates, Hilde- 
brand said that “fancy grille work, 
curved windshields and other fea- 


of Milwaukee. Neither driver was hurt. The crash came in the first lap of the feature race.|/tures of modern cars are attractive, 


| —(Acme photo). 


but they are also very expensive.” 


sponsible for the American syn-| 


Canada under the trade name of | 


The new development, widely pub- | 








Sawyer Gets Authority 


On Highwey Plans 


WASHINGTON. — The NPA 
last week delegated to Secretary 
of Commerce Sawyer the au- 
thority to act on applications 
for the construction of Bureau 
of Public Roads programs for 
highway construction and main- 
tenance of all rural and urban 
highways, streets, highway equip- 
ment repair shops, bridges, tun- 
nels, toll road _ facilities, air 
navigation facilities, civil air- 
ports and shipyards, 


Pa. Haulers Meet 
Friday in Capital 


HARRISBURG, Pa. — (UTPS) — 
Today’s technical research as ap- 
plied to tomorrow’s truck opera- 
tion will be the theme of the Penn- 
sylvania Motor Truck Assn.’s 18th 
annual meeting in Harrisburg, 
June 23-23, Edward Gogolin, PMTA 
vice-president and general man- 
ager, announced last week. 


J. E. Geniesse, director of the 
application research division of At- 
lantic Refining, will discuss propane 
gas as a motor truck fuel; C. E. 
Roberts, eastern representative of 
Boeing Airplane, will cover the tur- 
bine engine in relation to truck 
operation, and R. B. Mounsey, of 
Dow Chemical’s magnesium depart- 
ment of technical service and de- 
velopment, will outline uses of 
magnesium as a lightweight metal 
for trucks. 


Automotive Books 


That Should Be in Every 
Dealer's Library 

These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the ‘chips are down’ and 
real competition arrives. 
TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, date 
Vanderbilt Cup, Tevtosenetie, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large Pa album .. . $5.00 
JOHN O. MUNN'S "A Guide to Automobile 
Selling." Handy-size clothbound book for 
salesmen—64 pages. $3.50, postpaid. 
KNUDSEN, A BIOGRAPHY. By Norman Beas- 
ley. 397 pages, a clothbound. $3.75 postpaid. 
AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub- 
ject a foundamental automotive mechanics. 
Cloth binding. $4.50 postpaid. 
DEALER BUSINESS COUNSEL. Financial and 
operating facts for the guidance of automo: 
bile dealers. By J. B. Van Tassel, Dealer Busi- 
ness Consultant. $2.00 postpaid. 
FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound, $3.00 
FLOYD CLYMER'S MOTOR SCRAPBOOKS 
Order Edition No. |, 2, 3 or 4 in peper cover, 
$1.50 each. Deluxe clothbound, 50. Scrap- 
book No. 5 in paper cover, $2.00 each or 
deluxe clothbound, $3.00 each. Steam-car edi- 
tion, $2.00 or clothbound, $3.00, postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpaid. 
1950 INDIANAPOLIS RACE YEARBOOK. Arti. 
cles by famous race authorities with technical 
data feature stories, driver histories, cartoons, 
newsy comments, highlights. Price—$1.80 post- 

id or $3 ‘or Deluxe Edition Fabrikoid 

nd with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3 
FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi- 
tion, $2.50 each. Paperbound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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But More Shutdowns Seen... 


Output Firm at 144,728 in Week 


(Continued from Page 1) 


through most of the last week and 


troubled DeSoto, U. S. vehicle pro- | 


duction this month should comprise 


472,000 cars and 131,000 trucks for | 


a total of 603,000 units. Shutdowns 

at other plants would, of course, 

cut that projection proportionately. 
* * * 

N ANY event, this year’s June 

volume is certain to be a 
ery from the 717,343 cars and 134,- 
885 trucks that were produced in 
June, 1950, for a total of 852,228 
vehicles, But it may not look too 
bad when the totals for July roll in. 

Starting July 1, the Controlled 

Materials Program will get under- 
way, and the amount of mate- 

rials auto makers may use will be 
sharply curtailed by NPA’s re- 
cently announced cutback edict. 

NPA'’s order, titled M-68, has been 
designed to hold car production 37 
percent below the volume obtained 
in the third-quarter of 1950, when 
U. S. plants rolled out about 
1,892,000. 

NPA estimates that car produc- 
tion in July, August and September 
this year will level off to about 
1,200,000. It should be realized, how- 


ever, that NPA hasn’t made any) 
guarantee that 1,200,000 will be 
built. 


* * 


* 
HATEVER materials auto mak- 
ers are able to procure after 


July 1 they will have to scramble | 


for outside of CMP, which guaran- 
tees supplies to so-called “essential” 
users only. 

Auto makers could build more, or 
a great deal less, than 1,200,000 cars 
in the next three months. The feel- 
ing prevails in the industry that 
materials for just about 


far | 


ries on C 
60-day stocks normally. Drives to} 


1,200,000 | 


| will be available in the third-quar- 
fourth quarter 


ter, but that the 
may be a different story. 

CMP is expected to be operat- 
ing full-tilt sometime in October, 
but not until then. The fourth- 
quarter of this year, it is feared, 
may well be the tightest period 
of all insofar as steel supplies are 
concerned in the current emer- 
gency. 

At last count, it is reported, steel 
mills were down to 21-day invento- 
scrap, as compared with 


increase the flow of iron and scrap 
to mills apparently haven’t been too 


successful to date. 


* * * 


| 
Sb get hke the fact car production | 


will be cut sharply by it, most 


auto makers feel that NPA’s M-68 
order gives them about all the lee- 
way in which to operate that they | 


might have hoped for. 

Depending on the degree in 
which materials are obtainable, 
auto makers might well produce 
more than 1,200,000 cars in the 
next three months. 

The order does not say to auto 


makers that they can make 1,200,- 
000 
period. 
they can order enough materials to 
build 1,200,000, based on the a 
of material that went into a car in 
January, 1950. 


no more during the 
it tells them that 


cars and 
Instead, 


For example, suppose Nash used 


one ton of steel on the average for 
each car it built in January last 
| year, Nash’s material quota for the 
third-quarter of this year is 39,600 
cars. 


* x + 


SS then, Nash would 


4 be permitted to put 39,600 tons 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U, S. PRODUCTION ONLY) 





Week Week Jan, | Jan, I 
Ended Same Ended June, to to 
June 16, Week, June 9, 1951, June 17, June 16, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 30,889 37,882 31,053 68,368 299,422 641,139 
Chrysler 4,609 4,991 4,514 10,057 42,616 85,034 
DeSoto 3,312 3,733 3,266 7,203 31,692 58,083 
Dodge 7,440 10,422 7,667 16,830 84,278 164,808 
Plymouth 15,528 18,736 15,606 34,278 140,836 333,214 
FORD 25,075 35,435 24,798 53,743 738,618 628,431 
Ford 19,190 27,423 18,910 41,970 568,537 487,821 
Lincoln 596 489 595 1,191 16,170 14,250 
Mercury 5,289 7,523 5,293 10,582 153,911 126,360 
GENERAL MOTORS... 47,146 = 71,067». 47,014 = 102,574 1,357,445 1,183,817 
Buick 8,414 12,217 8,386 18,332 246,208 212,956 
Cadillac 2,050 2,798 2,048 4,508 41,341 51,788 
Chevrolet 23,498 36990 23,362 50,714 680,481 587,794 
Oldsmobile 5,980 8,678 6,073 13,0382 179,207 150,014 
Pontiac 7,204 10,384 7,145 15,988 210,208 181,265 
KAISER-FRAZER 724 4,008 688 1,779 36,710 65,832 
Frazer 13 9,955 
Kaiser 724 3,995 688 1,779 26,755 65,832 
CROSLEY 50 155 49 99 2,873 3,188 
HUDSON 260 3,901 260 67,243 72,397 
NASH 3,704 4,358 3,701 8,092 98,623 84,203 
PACKARD 1,659 1,031 1,633 3,599 31,941 43,606 
STUDEBAKER 3,015 6,592 4,005 7,020 136,080 117,949 
WILLYS-OVERLAND?* 468 994 216 684 14,186 16,135 
Total Cars, U. S. 112,990 165,423 113,157 246,218 2,783,141 2,856,697 
¥includes station wagons and Jeepsters. *Revised. — Terr gee 7 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 











Week Week Jan. | dan. 1 
Ended Same Ended June, to to 
dune 16, Week, June 9, 1951, dune 17, June 16, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 9,668 11,247 9,483 20,919 226,236 228,549 | 
CROSLEY 1¢ 12 8 18 173 367 | 
DIAMOND T 145 131 141 286 2,596 4,090 
DIVCO 100 34 100 220 1,844 2,2 
DODGE 3,890 3,626 3,888 8,585 27,1382 79,407 | 
FEDERAL 64 59 55 130 818 1,040 
FORD 7,471 7,575 7,314 16,235 168,939 167,242 
GMC 2,309 2,094 2,215 5,106 51,419 63,718 
INTERNATIONAL 3,141 2,889 3,099 6,741 54,561 $1,312 | 
MACK 351 115 351 775 5,008 8,119 
REO 283 127 281 621 1,647 7,567 
STUDEBAKER 860 1,108 1,031 2,107 24,692 21,787 | 
WHITE 400 295 388 852 5,993 8,432 
WILLYS-OVERLAND 2,688 996 897 3,585 17,566 40,708 | 
MISCELLANEOUS 358 161 358 784 4,603 7,139 | 
Total Trucks, U, S. 31,738 30,469 29,609 66,964 593,227 721,690 
Total Cars, Trucks, 
U. 8S. 144,728 195,892 142,766 313,182 3,376,368 3,578,387 
Total Cars, Trucks, 
Canada 9,667 8,991 9,712 21,267 169,300 226,855 
Grand Total 
Cars and Trucks, 
U. S. and Canada 154,395 204,883 152,478 334,449 3,545,668 3,805,242 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


mount | 


2,213 | WANTED—Combination 


of steel into car production during 


the next three months. But suppose | 


that 90 percent of Nash’s January 
(1950) output was devoted to its 
heavier models. 

In that event, Nash might elect 
to concentrate on the production of 
Ramblers in the future and there- 
fore build quite a few more than 
39,600 cars in the next three months. 

Of course, a savings in steel 
doesn’t always mean a correspond- 
ing savings in copper and alumi- 
num. Nash would probably run 
into a lot of trouble because, al- 
though all auto makers will be 


*Average 





Auto Stocks 


June June 1951 

13 1 High Low 
Chrysler 69 69% 82% 68%) 
Crosley 2% 3% 5% 2% 
GM 48% 48% 54 54 
Hudson 15 154% 20% £15 
K-F 5% 53% 8% 5% 
Nash 18% 19 22% 17% 
Packard 4% 4% 6% 4% 
Stude. 27% §=—%8% «=6—85% 8 80—287% 
Willys 9% 9% 12 9 

*22.27 *22.68 


for nine stocks 





released from the previous mate- 
rial 
them, their suppliers will not, 


limitations imposed upon 


Most auto makers anticipate a 


difficult time in getting enough 


|components parts made primarily o: 


copper and aluminum. 

* * * 
A substitution of material 
£% that auto makers adopted prio; 
to June 1 must be continued. This 
requirement of M-68 threw cold wa 
ter on the hopes of some makers 
for improving their aluminum sup 
plies. 

A section of M-68 that may be 
subject to dispute by car makers is 
one which requires them to produce 
military units within the limits of 
their metal quotas. 

In general, the auto industry) 
doesn't feel that NPA’s percentags 
quotas froze individual companies 
in any precise competitive position 
But it is agreed that the order is a 
fair one and one of the simplest t« 
understand ever to emanate from 
Washington. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed ‘Box No. ...... 


. in care of Automotive News, Detroit 26, Mich.'’ add One Dol- 


TORO ME mC ei eee tte oie et) ee 
received. Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED = 


SALES MANAGER, who knows automotive 
service equipment market, wanted by 
internationally known firm recognized as 
leader in field. Man we seek is between 
35 and 45 years of age, with a proved 
record of accomplishment as a _ sales 
manager in the field of engine testing 
and diagnosis; must have established 
contacts with car manufacturers, field 
organizations, dealers, fleets. He must 
be a sound, hard-hitting salesman with 
executive ability. For the man that can 
produce with a product approved by the 
major car factories, here is an excellent 
opportunity, financial and _ otherwise. 
Send complete personal and business his- 
tory with recent photo. All replies held 
in strictest confidence. Address Box 5167, 
c/o Automotive News, Detroit 26. 





AGGRESSIVE SERVICE MANAGER can 
name his own future, Good salary plus 
bonus—with largest, modern shop metro- 
politan Columbus, in business twenty- 
three years, handling popular line new 
cars. Must have organizational and su- 
pervisional ability. Send photograph with 
experience details, 
pected and your availability for inter- 
view. Replies confidential. Box 5147, c/o 
Automotive News, Detroit 26. 








SERVICE MANAGER. Real opportunity 
for experienced Chevrolet service manager 
in Inter-mountain wests, largest new car 
dealer, now doing $20,000 labor. Excel- 
lent salary and working conditions. Must 
have real managerial ability and be able 
to operate efficient service department. 
Ideal low *‘on and living conditions, All 
replies hela .onfidential—give full partic- 
ulars in first letter. Write P. O 
2453, Salt Lake City, Utah. 











SERVICE MANAGER. Must be experienced | 

in complete operation of service and body | 
One of the largest midwest | 
earn | 


departments. 
metropolitan Buick dealers, Can 
$8,000 plus per year. Give age, experi- 
ence, present employment, references. 
Confidential. Box 5145, c/o Automotive 
News, Detroit 26. 








WANTED—MAN between thirty and forty 
for used car manager. Must be sober, 
energetic, have knowledge of mechanical 
condition of cars, able to make apprais- 
als and take complete charge of large 
used car lot. Will start man meeting 
above requirements at $150 per week. 
Southern Motors, 301 E. Broughton St., 
Savannah, Ga, 


salesman by well established Dodge- 
Plymouth dealer in Los Angeles. Splendid 
opportunity for right man, Give complete 
qualifications. Box 5143, c/o Automotive 
News, Detroit 26 


ERVICE M: 
35 to 45 years cid 
istration background, qualified to direct 
shop personnel, Dealer has a Ford fran- 
chise located in midwestern city, Main- 
tains large parts inventory with capable 
parts manager Compensation and se- 
curity comparable to ability. Box 
c/o Automotive News, Detroit 26. 





8 





WANTED—Service manager capable of 
taking charge of service department, | 
Chrysler product, Ideal midwest city, 
13,000 population. Box 5144, c/o Auto- | 


motive News, Detroit 26. 





AUTOMOTIVE NEWS 
WANT ADS 
reach an estimated 100,000 
readers weekly! 









ARTS MANAGER 


stating earnings ex- | 


GE 


Box | —— om ‘ 
|GENERAL MANAGER or sales manager. | 


SERVICE MANAGER, capable of complete 
operation of 





fleet and truck | 


NAGER wanted, experienced, | 
Good business admin- | 


5166, | 


handling Studebaker; 


equipped 


help 


POSITICN WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


ac- 
Chrysler Cor- 


Am 
with a 


qualified to 


cept this position 
poration dealership, 
ferred, as have a_ thorough 
knowledge of Dodge truck parts; 
acquainted with the specs on 


up-to-date 


Dodge 


trucks and like the truck parts phase of | 


a parts operation. Have a thorough work- 
ing Knowledge of managing and operat- 
ing a parts department and fully under- 
stand factory relations. With ten 
secutive years of this type of work, can 
qualify for any position in a parts de- 
partment, Can furnish dealer ‘and fac- 
tory) references if necessary. West coast 
location desirable. 
Automotive News, Detroit 26. 


SALES-GENERAL MANAGER. Hull-Dobbs | 


experience. Trained by GM and Chrysler 
on Chevrolet, Plymouth, Dodge and 
Buick. Last four years in sales or gen- 
eral management volume dealerships, Use 
modern compensation plans, get produc- 
tion from inexperienced salesmen. Capa- 


ble, mature, energetic, no habits, good 
health, Like salary and percentage. Can 
invest. Box 5156, c/o Automotive News, | 


Detroit 26. 


| BUSINESS MANAGER-ACCOUNTANT with 


aggressive, soundly, capitalized new car 
dealership—150-800 units preferably lo- 
cated Nassau county or New York city. 
Top experience all phases automobile ac- 
counting systems. Can assume full charge 
of operations at intervals when necessary. 
May consider limited investment if desir- 
able to both. Minimum salary $6,500 plus. 


Box 5168, c/o Automotive News, De-| 
troit 26. 
NERAL MANAGER position desired | 





with GM, Ford, L-M dealer 
on net percentage basis somewhere in 
south. Former 100 unit Chrysler dealer 
fully experienced all phases now engaged 
in profitable used car operation, Young, 
married, non-drinker, Church, bank, 
finance company references. Trial period 
agreeable. Box 5172, c/o Automotive 
News, Detroit 26. 





Experienced sales manager, for former 
400 car Buick dealer in metropolitan 
area, desires to locate in N.Y.C., Bronx, 
Westchester or Long Island. Familiar 
with all phases of operation, Age 26, 
married, draft exempt. Box 5169, c/o 
Automotive News, Detroit 26. 


dept. Volume 


thorough- 
Would 


large service 
minded, married, middle aged, 
ly experienced, Chrysler products. 
like to locate south or southwest. 
be permanent, Box 5170, c/o Automotive 


News, Detroit 26. 


BUSINESS OPPORTUNITIES 


DEALER OPPORTUNITY. One half inter- 


est available in Studebaker agency locat- 


ed in beautiful high income suburb of 
New York city. Modern building and 
equipment. Present owners enjoy excel- 
lent reputation. Prospective purchaser 
must be thoroughly competent and finan- 
cially able to handle this outstanding 
opportunity For further’ information, 
write Box 5181, c/o Automotive News, 


Detroit 26. 
DEALERSHIP AVAILABLE 





COMPLETE new garage, now handling 
Oldsmobile-GMC, in agricultural and 
ranching mid-western county seat town, 


best construction, estab- 
years, new facilities 


Building of very 
lished in town 18 


completed last year. Big Three dealership 
available in town with 
desired 
tions. 

replies confidential. 


these facilities if 
and can meet factory qualifica- 
Details available on request, all 
Box 5174, c/o Auto- 


motive News, Detroit 26. 


| DEALERSHIP AVAILABLE in south cen- 
tral 


Minnesota in 
established 


wealthy farming area, 
for 33 years. now 
new 50'x126' ga- 
downtown location on main 
good lease, unusually 
service and parts departments 
with large used car lot, some exceptional 
Gross 
son for selling, poor health. Box 5179, c/o 
Automotive News, Detroit 26. 


Business 


rage. Good 
highways, 










Dodge-Plymouth pre- | 


am well | 


con- | 


| DEALERSHIP, 


Answer Box 5171, c/o} 


250 units up | 


Must | 


| WANTED. G.M. 


| 200 car 


well | 


1950 business $250,000. Rea- | 





MICH. 





DEALERSHIP A VAILABLE 








DEALERSHIP, now handling Lincoln-Mer 
cury, in thriving midwestern town of 15 
000, trade area of 50,000. Well estab 
lished business with top-flight organiza 
tion. Parts and service volume exceeds 
$8,000 monthly, Net profit this year run 
ning $2,500 per month. Modern equipment 


and inventory at book value. Will sell 
building or lease. All inquiries handled 
confidentially. Address Box 5178, c/o 


Automotive News, Detroit 26. 
DEALERSHIP, now handling Ford, north 
Central Washington state. Long estab 
lished, Small town. Good trade area 
Cattle and orchard country. Excellent 
hunting, fishing, Good deal—no pressure 
1950 net—-$18,000. 60 car franchise. $30 
000 handles everything; building, prop 
erty, equipment, inventories, etc. Box 
5176, c/o Automotive News, Detroit 26 
GM car 
and sugar town of 
and still growing 
Doing excel 





now 
southwest La. oil 
approximately 26,000 
Well equipped and stocked, 
lent business, Priced right for party who 
can qualify, Reason for selling, other 
interests. Box 5177, c/o Automotive News 
Detroit 26. 

INDEPENDENT DEALERSHIP, exclusive 
agency in large southern city. Nice mod 
ern building with good lease. This deal 
affords unlimited opportunities for sales 
and profits. Being offered for sale at 


handling 


book value. Reason for selling is per 
sonal. Box 5159, c/o Automotive News 
Detroit 26. 





AGENCY IN SOUTHEAST, handling Stude 
baker, Well established business in pro 
gressive city, population 21,000. Moderr 
building, ample used car lot, modern fully 
equipped shop. Sell or lease building. Un 
usual opportunity. Selling due to illness 





Box 5175, c/o Automotive News, De 
troit 26. 
EXCLUSIVE INDEPENDENT fine car 


dealership in Eastern North Carolina 
world’s largest tobacco area, $15,000 will 


handle. Exclusive clientele. Factory ap 
proval required, Other business inter 
ests. Three year lease. Small rental. Box 


5180, c/o Automotive News, Detroit 26 


DEALERSHIP WANTED 


WANTED TO BUY—GM or Ford agency in 
Florida. Factory approval assured. Prefer 
100 to 300 car deal. Reply and negotia 
tion must be strictly confidential because 
of present ownership. Cash position ade 
quate. Box 5016, c/o Automotive News 
Detroit 26. 


G. M. DEALERSHIP — 150-200 cars year 
ly. North Jersey or New York suburb 
preferred. Personal background, capital 
Could withstand any factory require 
ment. Replies confidential. Box 5141 
c/o Automotive News, Detroit 26. 


LINCOLN-MERCURY DEALER wishes to 
expand. Prefers southeastern U. S. and 
another Lincoln-Mercury deal but would 
consider Ford. Wm, B. Abramson, 1145 
Cleveland St., Clearwater, Fla. 


dealership with 300 to 
500 new car yearly potential. Have out 
standing record with General Motors and 
can assure factory approval with any 
division. Please reply in confidence. Box 
5158, c/o Automotive News, Detroit 26 


EXPERIENCED REPUTABLE volume op 
erator wishes to acquire substantial Ford 
dealership located in northern New Jer 
sey or in the metropolitan areas of either 
New York or Philadelphia. All replies 
confidential, Box 5152, c/o Automotive 
News, Detroit 26. 




















~ | WANTED—200-350 car dealership in Cal 


fornia, Factory approval assured: will 
pay cash. All replies held in strictest 
confidence, Box 5150, c/o Automotive 


News, Detroit 26. 

DEALERSHIP WANTED. Long Island, 
Westchester or Southeastern Florida. 100 
car contract, Capital, experience meet 
factory qualifications, Replies confiden- 
tial. Box 5127, c/o Automotive News 
Detroit 26, 








G.M. DEALERSHIP WANTED 


up franchise. Personal background 
business experience and ample capital neces 


sary to assure factory requirements. Replies 
| confidential. 
Box 5182, c/o Automotive News, Detroit 26 
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USED CARS FOR SALE 


DEALE RSHIP WANTED 


WIL ‘BU Y all or part interest one of ‘ 





Big | 





Three."’ Any boro New York city or 50| SHELDON OLDS 
mile radius, Have experience, finance, | : 

etc All negotiations confidential. Box 8421 Michigan, Detroit 

5173, c/o Automotive News, Detroit 26. Atways @ selection of good used cars. 
— DEALER SERV es Wholesale 


DEALER SEKVICES 
Write, wire or telephone 


p. E. QUINLAN 
ed Car Manager 
Useifeny 6-4800 





INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum- 


s Ss NTE 
marized within 24 hours. Expert partsmen do USED CARS WANTED 





sil the work. Accurate, unbiased and confi- | WANTED—FOREIGN CARS. Any make, 

dential. Inventories accepted by all account- Selena Skeen, Sl1s maweuiee’ orien 
| 5 } y Coal 

ants and by the government. 7-5511, Chicago,’ Ill 


ALLIED INVENTORY CO., INC. 
(750 Stony thend sreune, oe 49, Illinoi: | 







Useum 43! 


224 E. 38th o. New York 16, N. Y. 
Murray Hill 2-0064 


USED CARS 
WANTED 


WE WILL BUY YOUR INVENTORY 
| CAR OR 100 CARS 
MIDWEST AREA ONLY 





oe 


INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 










Contact 


JOE KELNHOFER, Hilltop 2-6900 


TOM ZWEIFEL, INC. 
5000 W. Lisbon Ave. Milwaukee, Wisc 









INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in-| 
ventory specialists for your kind of fran- | 
chise, Our inventories are unbiased and | 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 


PARTS FOR SALE 


Oldsmobile 
Parts 


24-HOUR DELIVERY SERVICE 


* 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 





USED CARS FOR SALE 






THE TUESDAY SALE—11:30 A. M 
FORT WAYNE 


AUTO AUCTION 
—DEALERS ONLY— 










(In the Heart of the Nation) 


Phones: E -33; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
24 W. Main St. Ft. Wayne, Ind. 






Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 










KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
15 N. IWlinois St. Phone Lincoln 5383 





PONTIAC PARTS 


EXCEPTIONALLY LARGE STOCKS OF 












® Quarters @ Tops 
USED CAR BUYERS a cond 
UTSTANDING VALUES! © Bumpers @ Frames 
— CLEAN — ® Hoods @ Deck Lids 


949 PLYMOUTHS & CHEVROLETS @ Body Moulding 
950 PLYMOUTHS & CHEVROLETS 
2 door and 4 door models 


"2" FRANK BEFORE You suy!| TFHOMS PONTIAC 


5225 DELMAR BLVD. 
ST. LOUIS 8, MO. 


Rosedale 4800 


Over 10,000 Items in Stock 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 


| 
| 
| 





















AUTO AUCTION 


TIM ANSPACH 


“Midway”, Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 

(For Dealers Only) 

EVERY MONDAY .. . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 
















ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 

1 to 500 a 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
ratoga 7-2300 Sherwood 7-1700 | 


Herbert J. Cole 
Evergreen 2-0400 








CROSLEY PARTS 

| Shipped Anywhere. Call—Write—Phone 
SERVICE MOTORS 

"LARGEST CROSLEY DIST. IN THE EAST" 


581 Hempstead Turnpike Elmont, L. I., N.Y 
Floral Park 4-3300 





GENUINE LINCOLN-MERCURY parts— 
$100,000 stock. Freight prepaid on orders 
over $100 net. Enslen and Welter Motors, 
Inc., 5920 Hohman Ave., Hammond, Ind. 

} Call Sheffield 8105. 

| MOTORS—Long crank shafts, Fords, Plym- 

ouths, Chevrolets and K-F for rebuilding. 

$35 each in lots of 50. Any order accept- 
















National Automobile Wholesalers 
2287 E. Jefferson, Detroit Lorain 7-2260 | 








Write, Phone or Wire ed. Clarks Auto Wrecking Co., Savan- 
DEALER'S HEADQUARTERS | _nah, Ga. 
| PONTIAC. Hard-to-get body and fender 


Wholesale Only 
NATIONAL DRIVE AWAY SERVICE 


| parts for Pontiac and related GM cars. 
| 
Inside Storage | 
| 


Immediate shipment anywhere. Call Tren- 
ton 4-5194, Stacy Trent Pontiac, 224-236 
W. Hanover, Trenton, N. J. 


























BUICK PARTS 
























PARTS FOR SALE 


CHEVROLET PARTS — 1928 to 


Prompt service. Louis Chevrolet, 
sonville, Conn. 


PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 
Write—Phone—-Wire 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, 


Direct Phone Ambassador 2-7117 


IMlinois 





_ PARTS RTS w ANTED 


MISTER 


CHEVROLET 
DEALER 


PARTS—MOTORS 
SHORT BLOCKS 


CASH WAITING 
Send your surplus inventory list to 


SPIELMAN CHEVROLET 


635-645 Avenue of Americas 
New York City, N. Y. 
or Phone Chelsea 2-7400 











ACCESSORIES WANTED 















We Pay 
SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY !! 


DEXTER MOTORS 


PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C.,.N. Y. 
SAcramento 2-7600 








"TRU CKS FOR SALE 


WRECKER. Very attractive, will handle 
large trucks. Mounted on 3%-ton Reo 
with less than 20,000 actual miles. Would 
trade for car or sell for $1,000. Write 
Willcoxon-Hyde Motors, Junction City, 


Kans, 








BRAND NEW WRECKER, Model 525, 
Holmes wrecking equipment and service 
body, etc., mounted on brand new ton 


and a half truck. Write Main Motors, 


Inc., New Iberia, La 

WRECKER, 1937 Dodge 1% truck (new 
engine), with power driven Weaver hoist. 
Rodewald Motor Garage, Newton, Wisc. 


BUSES FOR SALE 


BIG VALUES IN 
USED SCHOOL BUSES 


16’ to 26' on chassis in good condition. Ready 
to drive out. Can be converted for com- 
mercial use. Details and prices furnished upon 
request. 


BADGER BODY MFG. CO. 
2719 CUMING STREET OMAHA 2, NEBR 





BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 101 
N. 33rd St., Philadelphia 4, Pa, BAring 
2-7605. 


SHOP EQt IPME NT FOR SALE 


TRANSMISSION JACKS. New models. New 
low prices starting at $94.50. Tested and 
proved time savers for every car, also 
trucks. Specify units serviced when writ- 
ing for special order forms and descrip- 
tive literature on floor and 2-post lift 
models. Address: Step Draulic (Detroit 
General Equipment Co.), 548 E. Fort St., 
Detroit 26, Mich, 





FOR SALE 
Kerrick Steam Cleaner 
Model J—Serial 17427JGES 
Original Cost $850—Sacrifice $350 
Like New Condition 


GOLNICK'S 


320 S. Blakely St. Dunmore, Penn. 





















1951. 
Thomp- 





1/1914 


| 
| 
| 


























ANTIQU E CARS FOR SAL cE 





1923 MODEL 


lent mechanical condition. Body and tires 
good condition. John W. 


High St., 





almost 


ready to run anywhere. Sell or trade. 
West, Greenfield, 


WILL SELL | 


Box 185, 








STOLEN 
Substantial Reward Offered 


1951 Cadillac Coupe De Ville 
From Indianapolis, Indiana 
This car was finished in a solid fiesta Ivory 


color with white sidewall tires and bearing 
motor number 516223098. 


If you have any information regarding this 
car, please Wire or . 


State Automobile Insurance Assoc. 


Underwriters Bidg., 
Telephone—LIncoln 8571 





COLLECTION of 20 antique 
cars from 1902 up. Write Tom McDonald, 
West Chicago, 
phone West Chicago 50. 


ANTIQUE CARS WANTED 

| WANTED—1922 Chevrolet | superior “model, 
any body style by Bonderchuk Chevrolet, 
Inc 1285 South Broad St.. 


MISCELLAN! EOUS 





55 


MISCELLANEOUS 


T Ford touring car, excel- 


Wilson, 400 East Motor Co., 

Lebanon, Pa. | Lynchburg, 
FORD TOURING. Has been stored | 
entire lifetime. Looks new and 


Lee 
Ohio. 


Complete with 
Illinois, Tele- 


Brake Hook-up 








Trenton, N. J. 





-_ WE 





Call COLLECT 


answerl 


Indianapolis 9, Indiana 


HORSEHEADS AUTO AUCTION 


BIG ROUND UP SALE 
Friday, June 29th 


12 o'clock sharp 


$500 cash to buyers and consignors. 


DO NOT FAIL TO ATTEND THIS BIG 


ROUND UP SALE. 


We will have plenty of buyers and merchandise. 


Guide Cables and 


Protecto Covers 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


40 South Clinton St., 


ENGIN E REBUILDING — Crankshaft 
grinding and metalizing 
Inc., 800 Commerce S8t., 

Virginia. 


John P. Hughes 





AUTOMATIC BRAKING 
TOW BAR 


controlled steering 


$54.45 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
QUICK-TOW BAR 
| Semper to-Bumper Unit. 


$17.50 


STOCK PARTS 
Carrying Bags 


| MU 4-840) 
Nite) D0 3.8373 
Chicago 6, Illinois 








EXCESS SHOP EQUIPMENT? 


Why not sel/ that extra equipment now 
standing idle in your shop? 


An advertisement in this section is the 


See rates at start of this section. 
AUTOMOTIVE NEWS 











A BIG TIME FOR EVERYONE. 


Ronald D. West — Owner 


Joseph E. Johnson, Tex Rickard and Evan Metcalf—Auctioneers 


HORSEHEADS AUTO AUCTION | 


HORSEHEADS, NEW YORK 





Maney Motor Co. Auto Auction 


Murfreesboro, Tenn. 


DEALERS ONLY 


Always a Buyer for Your Car 
Huntsville, Ala. 


Every Friday 
Phone 3188-J 


Every Thursday 
Phone 111 


11 A. M. 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
__ for which check is attached [_] or send bill xg 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Manvfacturer 7) 


Supplier 1 


6-18-51 


XUN 


AMERICA’S LARGEST AND FINEST LOW-PRICED CAR! 


ADVANCE-DESIGN TRUCKS—FIRST IN| DEMAND—VALUE—SALES! CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
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